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MANY CHARTERS ARE OUT 


PROPOSED LIFE INSTITUTIONS 





Seventeen Companies Have Been In- 
corporated That Have Not Yet 
Been Licensed 





Considerable interest has been 
aroused in the statement of Superin- 
tendent Potter of llinois that seventeen 
charters were outstanding for new legal 
reserve life in companies in Illinois. 
The majority of these have secured in- 
corporation papers during the last 
month or two and of the seventeen 
thirteen have headquarters in Chicago, 
two in Danville, one in Bloomington 
and one in Urbana. i 

The charters call for capital of $8,200,- 
000 and as the majority of this stock is 
being offered at two for one, it means 
that an effort is being made to put, 
double that amount in the life business 
here in the middle west, in spite of the 
fact that Illinois has more companies 
operating within its borders than any 
other state. 

Charters Now Outstanding 

The charters now outstanding, to- 
gether with capitals authorized, dates 
when incorporation papers were filed 
and the name of the incorporators are 
herewith listed: 

Cosmopolitan Life, Chicago—Authorized 
capital, $1,000,000. Date of charter, Oct. 
14, 1911. Corporators: Barratt O’Harra, 
0. J. Westcott, on R. Hazen, N. C. Kemp, 
W. R. Rennocky, J. J. Burris, J. W. Floyd, 
N. J. Budinger, Harry Cc. Rice. 

Royal L e, Chicago—Authorized engttal. 
$100,000. Date of charter, Nov. 2, 1911 
Corporators: Alfred Clover, Carl Sauer, 
Earl A, ps, John R. Brown, Henry 
C. Boes, S. P. Gibbs, Amos C. Hall, H. J. 
“* Richard J. Daniels. 

Star Authorized capital, 
$1,000,000. “Date of charter, Oct. 12, 1911. 
Corporators: George Vitz, William B. 
Smith, D. W. Burns, A. N. Block, Milton 
W. Sutton, Edward A. Loomis, Jr., A. S. 
rode. Frank H. Lennards, Willard D. 

Chicago—Authorized cap- 


tal $1 1000 000 000. Date of charter, Oct. 28, 
911. Corporators: Frank F. Follansbee, 
Ww. Y. Jackman, Theo. F. Ruhland, George 
W. Poole, C. R. Ahrens, B. Helms, A. BD. 
Early, C. S. Goodwin, Charles E. Bennett, 


Robert S paen. 

m Life, Urbana—Authorized cap- 
ital, $200, 000. Date of charter, Oct. 25, 
1 Corporators: Samuel W. Love, 
John B. Williams, Olin L. Browder, Fran- 
cis E. Williamson, Sheldon P. Beers, 
Frank Henson, Charles J. Mullikin, Mau- 
rice H. —. nson. 

& Mid-West Life, 
Authorised capital, $1,000,000. Date of 
charter, July 10, 1911. Corporators: Theo, 
F. Ruhiand, Henry L. Turner, L. E. Hein- 
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JOHN H. LAW TO RETIRE 


HAD SIXTY YEARS OF SERVICE 





































































Geo. W. Law Made Manager of Royal 
with Edward Stanberry and 
W. Cadman Assistants 





Announcement was niade this week 
that John H. Law of Law Bros., west- 
ern managers of the Royal, will retire 
Dec, 31, after sixty years of service 
with the company. He will be suc- 
ceeded by George W. Law, his brother 
and partner. Edward Stanberry and 
P. W. Cadman, superintendent of 
agencies and associate superintendent, 
respectively, will be made assistant 
managers. 
John H. Law is now at his ranch, 
“Lac-Cal” so demoninated from the 
first letters of his children’s names, 
near Tallahassee, Fla., where he will 
spend the winter. He will divide the 
rest of his time among his children in 
Cincinnati, Chicago and New York. 
George W. Law left Saturday for Flor- 
ida. While there he will present his 
brother with a magnificent riding horse, 
“Royal,” purchased in Kentucky, the 
gift of himself, the office and field force 
of the western department. A splen- 
didly appointed saddle and bridle go 
with the horse. 
Is Handsomely Provided For 

Mr. Law retires with distinct regret 
on part of the company, whose senti- 
ments were expressed in letters by 
former General Manager Alcock. The 
company recognizes his valuable and 
faithful service with a most liberal an- 
nual stipend. Mr. Law expressed his 
desire to retire to Mr. Alcock the last 
time the latter visited this country. In 
the early part of last summer, Mr. Law 
definitely tendered his resignation. 
The official announcement was made 
by his brother at the annual gathering 
of the field men in Chicago last week. 
Mr. Law is in excellent health, but he 
desires to husband his strength at his 
advanced age. 
Has Served His Calling Well 

John H. Law has served his calling 
with distinction and ability. He inher- 
ited wisdom, character and conscience 
from his distinguished father, who was 
one of the pioneer underwriters in the 
west, and one of the early appointees 
of a foreign company. The Royal un- 
der the Law administration in the west 
long ago became one of the forceful 
and successful companies. The Laws 
are business getting men. But they 
have proved more than that. They are 
business conservors and the big com- 
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CONDITIONS IN SOUTH 
MANY PRACTICES REVIEWED 


Semiannual Meeting of the Southwest- 
ern Underwriters’ Association 
Brings Out Commissions 








Atlanta, Ga., Nov. 15,—(Special.)— 
The semiannual meeting of the South- 
eastern Underwriters’ Association was 
called to order by President W. R. 
Prescott at 11 a. m., at the Georgian 
Terrace hotel with a moderate attend- 
ance, there being only thirty-one mem- 
bers present. The president’s address 
was read and without discussion was 
submitted to the usual committee of 
fifteen consisting of A. G. McIlwaine, 
chairman; C. J. Holman, C. F. Low, R. 
M. Bissell, E. G. Seibels, L. W. 
Crockett, Prioleau Ellis, Milton Dar- 
gan, C. H. Coffin, W. E. Chapin, H. 
R. Bush, A. C. Duncan, G. H. Batchel- 
der, J. H. Stoddart and Henry E. Rees. 

Conditions in the South 

The morning session was largely de- 

voted to discussion of the unprofitable 


conditions in the south and the best 
manner of bringing about improvements. 
The recommendation as to the printing of 
uniform policy forms was submitted, 
which, if approved, would result in the 
printing of the forms for this section by 
the association hereafter. 

The association deferred action with re- 
gard to a better system of rate making 
at this time, and the committee on un- 
profitable clauses was continued. The 
association approved the field clubs and 
fire prevention associations of the special 
agents and the companies will be expected 
to instruct their special agents to organ- 
ize such bodies in Florida and Alabama. 
Other states have already taken action 
along this line and it is likely that a 
field club for Georgia will be organized 
shortly. Some discussion of the market 
value clause was had, but no change was 
made. 

Discussion as to Commissions 

The commission question was discussed, 
but no action was taken. In the matter 
of complaint of agents that the commit- 
tee had been too exacting in its inter- 
pretation of the commission classification, 
it was referred to a special committee of 
executive officers of companies. 

It is believed that this committee will 
be able to satisfy many of the complaints 
of the agents and bring about a more 
loyal support of the committee’s rulings 
on the part of special agents. 

In view of the withdrawal of a number 
of southern companies from the associa- 
tion and the fact that this had produced a 
very unsatisfactory state of affairs, it was 
resolved that the executive committee be 
empowered to confer with these com- 

anies looking to a.more harmonious re- 
ation. 

This meeting was the first that has 
been held in Atlanta since 1886 and was 
the first semiannual gathering, the con- 
stitution having been changed to provide 
for two meetings a year at the last an- 
nual meeting, and this plan will be ob- 
served hereafter. 

Those Who Were Present 

The following members were present: 
W. R. Prescott and Thomas Egleston, 
Hartford and Citizens; E. S. Gay, North 
America; D. B. Harris and C. M. Jerome, 
Aachen & Munich and Security; C. H. 
Godfrey, Western and British America; 
Dowdell Brown, Atlanta Home; E. 
Chapin, Fire Association and Pennsyl- 
vania; W. F. Pattilo, Hamburg-Bremen; 
James L. Dickey, Jr., Massachusetts F. 
& M.; R. N. Hughs, New Brunswick; Mil- 
ton Dargan, Royal; S. Y. Tupper, Queen; 
Ewell Gay, Alliance; C. H. Coffin, Ger- 
man-American and German Alliance; A. 
G. McIlwaine, London & Lancashire and 
Orient; C. F. Low, L. & L. & G.; Charles 

. Holman, Commercial Union and Pala- 
tine; E. G. Seibels, Glens Falls and Dela- 
ware; E. S. Wilson, Firemans Fund; A. 
Cc. Duncan, Franklin; Dana Blackmar, 
Georgia Home; W. F. Layton, National; 
J. H. Stoddart, New York Underwriters; 
L. W. Crockett, New Hampshire; C. E. 
Dox, London & Lancashire; H. R. Bush, 
Dixie; W. N. Kremer, Jr., L. & L. & G.; 
G. H. Batchelder, Rochester German Un- 
derwriters; John J. McKay, Atlantic Na- 
tional, and Edward T. Campbell, Amer- 
ican Central. 





GERMAN OF FREEPORT POLICIES 

Wednesday was the fifth anniversary 
of the reinsurance of the German of 
Freeport in the Royal. It marked the 
passing of all liability assumed in the 
deal, the five-year policies written on the 
day of the reinsurance expiring then. 





GET THE CENTRAL UNION FIRE 


Brown, Anderson & Young of Chicago 
have been appointed Cook county man- 
oars. ong the Central Union Fire of Kan- 
sas y 


TWO COMPANIES WILL MERGE 


Deal on Whereby Atlas of Iowa and 
Anchor of Des Moines Are to 
Combine 








Des Moines, Ia., Nov. 15.—(Special.) 
—Negotiations whereby the Anchor 
Fire of Des Moines, will absorb the 
Atlas Fire of Des Moines, have been 
practically completed. Officers of the 
Atlas have made a proposition which 
has been favorably received by the An- 
chor officials and the vote of the stock- 
holders is said to be all that is left to 
do. The Atlas attempted to form a 
merger with the Western & Southern 
of Oklahoma, last summer, but it was 
found impossible to agree upon some 
of the details. 

It is understood that the proposition to 
merge the Atlas with the Anchor was 
made by C. C. Crowell, a heavy stock- 
holder in the former company, who has 
not been on the best of terms with Pres- 
ident J. D. Berry, and others of the 
official board. The exact nature of the 
proposition is not stated. Notice has 
been given of a meeting of the stock- 
holders at the offices of the Atlas, Dec. 
5, to act upon the proposition, the details 
of which will be submitted for their de- 
cision. It is the opinion of the officers 
of both companies that the proposed con- 
solidation will receive the indorsement of 
the stockholders. 

The capital stock of the Atlas is $230,- 
000 and that of the Anchor $103,000, al- 
though the latter will soon increase its 
capital to $200,000. The report by the 
state auditor for 1911 gives the Anchor 
a total of $11,621,153 risks in force and 
credits the company with admitted assets 
amounting to $323,309.82. The gross risks 
written by the Atlas at the close of De- 
cember, 1910, are given at $6,542,121.52, 
including $1,420,218.59 tornado insurance. 
The total amount “ pe received 
for 1910 was $77,781 

If the merger is ~ ae the Atlas will 
efface its identity under the name of the 
Anchor, as it has been decided the con- 
solidated organization shall be known by 
that name. 





Promotion for J. M. Moran 

Milwaukee, Wis., Nov. 15.—(Special.) 
—James M. Moran of Chicago, state 
agent in Illinois and Indiana for the 
Concordia Fire, has been appointed 
superintendent of agencies to succeed 
William C. Hughes, resigned. 

Mr. Moran formerly traveled for the 
National Union. He is all wool and a 
yard wide, has a good head and de- 
serves the promotion. 
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ADDRESS BY McGREGOR 


STATE REGULATION OF RATES 


Western Manager of the Queen Talks 
to Fire Insurance Club of Chicago 
on Live Subject 





State regulation of fire insurance 
rates was censured by P. D. McGregor, 
western manager of the Queen, in his 
address before the Fire Insurance Club 
of Chicago at its semimonthly meeting 
Tuesday evening. He criticised the 
laws and asked that they, and not the 
commissioners of the several states 
whom he counted personal friends, be 
considered at fault. He attacked the 
system of government where each state 
regulates to suit itself and differently 
in a radical measure than its neighbor, 
and assailed the idea of letting inex- 
perienced laymen pass upon the equity 
of rates. While he criticized he also 
commended the work along fire pre- 
vention lines and the report of the IIli- 
nois investigating committee coming 
in for praise. In part he said: 

Too Much Regulation Seen 

The basic principle in the organization 
of the United States government was 
freedom, which soon became license, and 
in curbing certain growing evils the pen- 
dulum has swung to the other extreme— 
from absence of regulation to a desire 
on the part of the people to regulate 
everything and everybody. There are 
forty-six state legislatures, each trying 
to legislate for the actions with its bor- 
ders of corporations whose activities are 
country wide and the result reminds one 
of the German in the band, who, when 
reproved by the dealer for playing out 
of tune, said that the horn belonged to 
him and he would play it anyway he 
pleased. 

Among the first businesses to be regu- 
lated is that of insurance, partly because 
it is not understood by the layman and 
sometimes it almost seems not well un- 
derstood by those engaged in it. 

Uncertainty as to the Cost 

The price of flour depends largely on 
the price of wheat. There are other ele- 
ments but that is the controlling one. In 
insurance the fire loss is the chief factor 
but no one ever knows what that is going 
to be and can draw conclusions only from 
what it has been in the past, which, of 
course, is no guide for the future, except 
on the theory that over a certain period 
of years an average will be maintained, 
but in individual years and individual 
groups of years it may be found that 
the rates on certain classes are too high 
or too low. 

There is where fire insurance differs 
from life. The latter is based on actuarial 
tables made many years ago and as the 
average of human life is increasing the 
companies are saving large suins from 
their expected mortality. But if the fire 
companies were to collect 25 per cent 
more than experience showed was the 
necessary rate and agreed to give back 
the difference after the companies were 
Satisfied that they did not need it, I 
fancy the arrangement would not be taken 
to kindly. In life insurance a loss is a 
certainty, barring lapse of the poiicy, but 
in fire insurance the hazard is changing 
constantly. The introduction of electricity 
cost the companies millions before it was 
learned where the hazard was and these 
hazards are changing so rapidly that 
rates must be in a fluid state. 

Rating Not a Simple Process 
‘ If all classes of property would pay 
he same rate, fire insurance would be 
a simple business. All would pay $1.10. 
Starting with this average rate differen- 
als have been made and schedules built 
and in answer to the complaint that rates 
are constantly changing, I would point 
out that every variation is a step toward 
equalization. The novice claims that 
rates should be based upon the combined 
qaverience of companies and overlooks the 
eee that only two elements enter in 
ese classifications, construction and oc- 
cupancy. No attention is paid to ex- 
yo And how would the novice rate 
a building in Chicago with fourteen ten- 
ants. each one conducting a business 
b ch is recognized in the ordinary classi- 
ine tables as being in a class by 
ous Starch factories and wool scouring 
: _ 8 showed a heavy loss @ year or 
— ago, but carelessness of tramps had 
pre e ne bnn] a big loss in the former class 
: lightning in the latter. Putting the 
combined classification in the hands of in- 
is Perienced men for the making of rates 
ene as sensible as equipping some 
wih who has never studied anatomy 
un & case of surgeon’s knives and al- 
ng him to perform major operations. 

Each State a Law Unto Itself 
mani 

aking rates how are confla 

gration 
losses to be coliastent cn ag pays 
y in premiums but its 
one city of San Francisco received $250,- 
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000,000 in 1906 for one fire. If each state 
had been complete in itself then Cali- 
fornia would have been bankrupted. 

States that had the most drastic anti- 
trust laws have swung to the other ex- 
treme. Up to midnight of May 31, 1909 
any companies that combined on a rate 
in Kansas were in danger of being found 
guilty of violating state laws while after 
midnight, when the new rating law be- 
came effective, those that did not were 
equally guilty. A case against the com- 
panies under the old law is now await- 
ing a hearing in the supreme _ court. 
Theoretically the laws are right because 
there should be no discrimination but 
the law is fundamentally wrong that 
lodges final action in the matter of rates 
with the superintendent of insurance. No 
matter how well informed he may be 
he will hardly be one with knowledge 
enough of the ramifications of the busi- 
ness to intelligently pass judgment on 
rates and the fact must not be overlooked 
that his office is an elective one. 

Use of the Analytic System 

Fortunately the analytic system for the 
measurement of relative fire hazards has 
come into general use and it will be of 
greater service to fire insurance business 
than anything else. While the gifted 
author and its sponsors do not claim it 
to be infallible it does charge the same 
price for the same hazard in different 
risks. This is a step forward as prop- 
erty owners are not as much interested 
in what their rates are as whether they 
are the same as their competitors. Each 
property makes its own rate by its con- 
struction, occupancy and location and the 
analytic system is a measuring rod. Too 
much stress cannot be laid upon the 
necessity of educating the public in this 
direction. 

Fire waste makes fire rates. I believe 
the fire marshal laws will have a great 
deal to do with reduction of both. The 
committee of publicity and education of 
the Western Union has been successful 
in getting public attention and establish- 
ing fire prevention day. Nebraska in- 
cludes by law the teaching of fire pre- 
vention in the curriculum of the public 
schools and the fire marshal’s office can 
do this in Illinois without further legis- 
lation by preparing elementary leaflets for 
distribution in the schools. 


Weed for Education 


If an epidemic or disturbance of any 
sort were sapping the vitality of the 
country year by year as the fire loss is 
doing there would be no hesitation about 
taking the most radical steps to stamp it 
out by educating the public as to the 
best manner of doing it and the most im- 
portant thing we have before us now is 
action against the fire waste. Perhaps the 
first step would be to substitute fireproof 
school buildings for the flimsy ones in 
use in many places and avoid the possi- 
bility of repeating the Collinwood dis- 
aster. 

The commission appointed by the IIli- 
nois legislature to investigate fire insur- 
ance was able, fair minded, honest and 
candid. After a most exhaustive study 
of conditions they decided no legislation 
was necessary. 

Fire insurance companies have no power 
of taxation and no right of eminent do- 
main, in which they are quite different 
from railroads, and are not impressed 
with public service to the extent that 
they are subject to regulation. If the 
state can lawfully fix the price at which 
policies are sold it can fix the price of any 
article of merchandise or commodity, 
which in some cases may mean confisca- 
tion of property. 





SCRANTON COMPANY PROPOSED 

c. J. Boland, a local agent at Scran- 
ton, Pa. for thirty-five years and a 
company official, is planning the organiza- 
tion of a fire company with half a million 
capital and a like amount of surplus to 
be known as the Lackawanna. He is now 
selecting an organization committee from 
among the prominent and reputable manu- 
facturers and professional men of Scran- 
ton and Wilkes-Barre and he proposes 
to float the company without promotion 
expense. He has already arranged for 
an experienced underwriter to take the 
vice-presidency of the company and as 
president he will himself organize the 





company’s plant, 





NEWS ABOUT COMPANIES 


PULLED OUT OF THE NORTH 


Dixie Fire Will Confine Its Operations 
Chiefly to States in the Southern 
Field 


The Dixie Fire of Greensboro, N. C., 
has retired from almost all the north- 
ern states, reinsuring its business there 
in the Commercial Union. This is in 
line with the policy of Vice-President 
H. R. Bush, who announced when he 
took hold that he desired to build up 
its business in the south. The states 
in which the business has been rein- 
sured are: Massachusetts, Connecticut, 
Rhode Island, New York outside of 
Greater New York City, Pennsyivania, 
Delaware, New Jersey, Michigan and 
Wisconsin. 

It will retire at the close of this 
month entirely from the general agency 
of Bierce & Sage, of Detroit, as it has 
reinsured its outstanding risks in Mich- 
igan and Wisconsin, which states were 
under their supervision. Ohio, which 
was formerly under the general agency 
of Bierce & Sage, will be handled di- 
rectly from the home office, and John 
L. Coleman, who for some time has 
been special agent in Kentucky and 
Tennessee, will have Ohio added to his 
field. It will continue to operate in 
that state where it has had a favorable 
experience. 

The New England states, New York and 
New Jersey, have heretofore been under 
the general agency of E. E. Hall of New 
York City. Pennsylvania, Delaware, 


Maryland, District of Columbia and West 
Virginia were under the supervision of 
Paul Turner, president of the American 
Agency Company of Baltimore, and at the 
close of this month the company will re- 
tire entirely from Mr, Turner’s general 
agency. It will continue to operate in 
Maryland, West Virginia and in the Dis- 
trict of Columbia, these states having 
been added to the territory of Special 
Agent E. G. Michaels of Richmond, Va., 
who for some time has been special agent 
in Virginia. 

Vice-President Bush says: 

“We have very carefully considered 
this matter, and as our business has ma- 
terially increased in the southern states, 
we have decided that it is best for us to 
largely secure our business nearer home 
and in the states which we could handle 
directly from this office without any gen- 
eral agency connection It is our pur- 
pose to continue to operate in New York 
City and some of the other larger cities 
in the eastern states, but the business 
will be handled directly from this office 
under the supervision of special agents. 

“At the time I became the manager of 
this company I announced that it would 
be the intention of the company to de- 
velop its business, particularly in the 
southern field, and it has been my idea 
ever since that the company would be 
more successful confining its business 
to such territory as could be handled di- 
directly, and the course we have now pur- 
sued carries out the ideas we have had in 
mind for some time. We have now re- 
tired from all the territory that we in- 
tend to retire from, and we feel sure that 
the course we have followed is a wise 
one and will meet with the approval of 
underwriters generally and will greatly 
strengthen the company in the territory 
in which it operates. The retiring from 
the territory in which we have and re- 
ducing the volume of our business very 
considerably reduces the liabilities of the 
company; at the same time our surplus 
shows a material increase. The surplus 
to policyholders of this company is now 





considerably over $700,000 and our liabil- 
ities less than $500,000; and as this is the 
real measure of strength of a company 
the Dixie today is as strong as the most 
prominent companies in the business.” 
a o a 

American Union, Pa.—The Oct. 1 state- 
ment shows capital $500,000, assets $1,- 
seat ent naseres at net surplus 

P > resident James F. 

to stockholders: — 
“Since Jan. 3 the American Union has 
been in active operation and the man- 
agement has endeavored to conduct the 
affairs of the company with a view of 
making it a permanent institution and in 
time one of the great fire insurance com- 
panies. We have not tried to do a large 
business, confining our efforts to secur- 
ing quality rather than quantity. This 
is a gigantic task on the part of any 
new company, but we think we have ob- 
tained the desired end and that our Jan- 
uary, 1912, statement will be entirely 


satisfactory to our stockholders - 
holders and agents. dates 


7 . 7. 
St. Louis Fire—A. L. Reeves of the 
Missouri insurance department, which 


took over the affairs of the compan 

states that the stockholders provabin: will 
not get a cent in return for the $350,000 
which they invested in the concern. Loss 
claims are being rapidly paid off, and 
eventually the St. Paul Fire & Marine 
will receive the balance due it on the 
reinsurance of the company. Any return 
to the stockholders depends on the value 
of bonds of the Alton, Jacksonville & 
Peoria Electric Railway. These bonds 
were purchased for the company by Ed- 
gar M. Davis, who was president of both 
the St. Louis Fire and the railway com- 


pany. The par value of 
Pte 000. Pp the bonds is 
7. * * . 

Western National Fire, Sacramento, Cal. 
—It will make application to the Califor- 
nia department for a license to engage in 
business sometime in the present month. 
Announcement that the company has 
practically completed its organization is 
made by President H, C. Muddox. Accord- 
ing to him, the company has $175,000 in 
cash deposited in bank with an additional 
$50,000 available at short notice. This 
makes a total of $225,000 with which the 
company proposes to begin operations. 
The company’s authorized capital is $250,- 
000, and it was originally intended to be- 
gin business with a net surplus of $50,- 


. . . 

Individual Fire Underwriters, St. Louis. 
—This concern, which is an interinsur- 
ance organization managed by George H. 
Markham, the St. Louis local agent, is 
being examined by the Missouri depart- 
ment preparatory to the issuance of a 
certificate which will admit it to New 
York under the recently enacted laws of 
the latter state. 

* 


* 

Norwich Union—The directors of the 
company have appointed John Large as 
general manager. He was formerly sub- 
manager. W. P. Abel, formerly assistant 
secretary, has been made fire manager, 
and J. F. Cubitt, now manager of the 
company’s Bristol branch, becomes assist- 
ant fire manager. 

« . o 

Sioux Fire, Iowa—The company is doing 
nicely in the new territory it has en- 
tered this year, South Dakota and 
Nebraska. C. Thomas, of Huron, 
8S. D., is acting as special agent, for that 
state, while James PB. Foster, of Omaha, 
has Nebraska. Mr. Foster was former! 
with the Aetna. The year’s business with 
the company so far is very satisfactory 
and ahead of that of last year. 

+ . . 

Minnesota Fire, Chatfield, Minn.—The 
Oct. 1 statement shows assets $177,139, 
increase over Dec. 31, $18,029; reserve 
$32,497, increase $10,519; net surplus $30,- 
796, gain $1,118; capital $101,960. It paid 
$5,000 dividends this year. 





w. J. Littlejohn—Since undergoing a 
serious operation for gall-stones at the 
Presbyterian hospital in Chicago some 
weeks ago, W. J. Littlejohn, former west- 
ern manager of the North British, is still 
contnee to the hospital, but is on the 
men 
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SPEECH BY WENTWORTH 
ADDRESSED PREVENTION MEET 





Secretary of National Fire Protection 
Association Read Great Paper 
at St. Paul 





Anyone who hears or reads an ad- 
dress by Franklin H. Wentworth, sec- 
retary of the National Fire Protection 
Association, can understand the wave 
of fire prevention enthusiasm that is 
sweeping the country into action 
against the fire waste. The association 
has been conducting a campaign to 
arouse the public on this question and 
Mr. Wentworth’s has been the direct- 
ing hand. His own public utterances 
until lately have not been numerous, 
but they show the power of the psycho- 
logic inspiration that has carried the 
public to the point of action. 

At the fire prevention congress held 
at St. Paul last week on the call of 
Governor Eberhart of Minnesota Mr. 
Wentworth delivered one of the strong- 
est addresses he has yet made. In terse 
sentences that thrilled his hearers with 
a desire to help in the great campaign, 
he pointed out how everyone is affected 
by the fire loss and how it may be 
checked. His brief speech, if well dis- 
tributed, would be worth many volumes 
of ordinary fire prevention “dope.” 

Significance of Fire Waste 

He spoke as follows:. 


We are met today to consider a vital 
matter. The awakening of a people to 
pwd great economic fact concerning their 
public or private welfare 1s always a 
matter of profound importance. The 
recognition by our people of the economic 
significance of the fire waste has been 
retarded by an attitude of mind bred 
by residence in a country of apparently 
boundless natural resources. Those who 
are born to great wealth and who ac- 
cept such an environment without original 
thought, do not usually realize the 
sources from which such wealth is drawn 
until a curtailment of the supply pre- 
cipitates an investigation. 

Disregard of Created Resources 

The thought to which the American 
mind has long been a victim, namely, that 
our natural resources were unlimited, has 
resulted in the disregard of our created 
resources as well. The great state of 
Minnesota has suffered frightfully in the 
matter of its standing timber. This loss, 
with slight encouragement from man, 
Nature herself through the years will 
attempt to restore. Nature cannot, how- 
ever, restore the artificial creations of 
man; and everything which is made for 
human comfort, by man’s creative energy 
requires a similar and sometimes a 
ve output of energy for its replace- 
ment. 

The awakening of the American people 
to a consciousness of their collective re- 
sponsibility for the fire waste makes the 
current year one of great significance, 
especially to that comparatively small 
body of men who, for sixteen years, have 
devoted their thought to the subject and 
who have appealed year after year for 
the attention of the people respecting it. 
In spite of the fact that the year prom- 
ises to be the most disastrous in fire 
waste since the year of the San Francisco 
fire, it is yet a year of boundless hope 
and encouragement. This hope and en- 
couragement lies in the fact that such 
a congress as this, called by the governor 
of a state, is today an accomplished fact. 

Bepresent Incoherent Protest 

Last year the legislatures of two states, 
New York and Illinois, undertook an in- 
vestigation of the methods and practices 
of the fire insurance business. This pro- 
cedure found its impulse in _ hostility 
toward the fire underwriting interests; 
but both of these investigations devel- 
oped the fact that scientific or satisfac- 
tory underwriting is impossible, and will 
continue to be impossible, until the crimi- 
nally careless fire waste of the country 
is curtailed. It is obvious that these 
investigations and the one now under 
way in the state of Wisconsin represent 
an incoherent protest against the fright- 
ful impoverishment by the fire tax. The 

eople feel that the fire tax is too high. 

t is too high! Everybody knows that 


(CONTINUED ON PAGE 35) 


WANTED! 


A good Fire, Casualty and Accident insur- 

ance man for a city of 15,000 in Iowa. 

Must be a producer. Give references. 
Address 73-X 

Care The Western Underwriter. 





W. N. JOHNSON, General Agent. 


Insurance Com 


AGENTS 


«> arent eek PA. 


STATEMENT OF CONDITION JANUARY 1, 1911 
Cash Capital, . - - . - 000,000.00 
Total = ® - ad = 16,001,411.66 
Total Liabilities (except Capital) - - 8,257,431.49 
Surplus to Policy Holders, 7,743,980.17 


any of North America 


WANTED EVERYWHERE 
WESTERN DEPARTMENT, 76 West Monroe St., CHICAGO, ILL. 
L. WEST, Assistant General Agent 














No Delay 





INCORPORATED APRIL, 1905 


Mlinois Surety Company 


HOME OFFICE, 134 S. La Salle Street, CHICAGO 


No Red Tapeand “ WE ISSUESURETY BONDS” Literal Commissions 


WRITE TODAY 


Local Agents Wanted Everywhere 


Attractive Contracts 








CHANGES IN THE FIELD 


CAPTAIN WALLACE’ RETIRES 





Veteran Ohio State Agent of the Na- 
tional of Hartford Will Now 
Take Life Easier 





‘ 
Capt. J. M. Wallace of Dayton, O., 
state agent of the National of Hart- 
ford, has asked to be relieved of many 
of the activities of his position. He is 
still at the service of the company and 
will be found at duty as conditions de- 
mand. The company has granted him 
an annuity. He will give more time 
now to his private interests. A. W. 
Fleming, who has been special agent 
of the company with Captain Wallace 
for twelve years, becomes state agent. 

Captain Wallace has for many years 
been one of the distinguished lights in 
Buckeyedom and has done valiant service 
for the National. He has accumulated a 
comfortable fortune in Dayton, where he 
resides, and has interests outside of in- 
surance which will keep him occupied. 
Captain Wallace is a great lover of horses 
and has a couple of fine drivers. His re- 
tirement takes from the Ohio field one 
of the old wheelhorses in the business 
who have given the state its strong posi- 
tion in field circles in the past. 

Mr. Fleming, who will now become state 
agent, with headquarters at Columbus, 
has won his spurs by hard work. He is 
in the prime of life and thoroughly in 
touch with Ohio field conditions. The Na- 
tional has an unusually fine business in 
Ohio and, with the Mechanics & Traders, 
which is under the same management, has 
upwards of 400 agents. George W. Thrush 
of Columbus is special agent of the Na- 
tional. Whether the company will ap- 
point another special agent has not yet 
been announced. 





Robert C. Hosmer 

Robert C. Hosmer of Chicago, special 
agent of the Equitable Fire & Marine 
in Illinois, Indiana and western Ken- 
tucky, gives up the latter two states 
and now has Illinois, Michigan, Wis- 
consin and Minnesota for the company. 
A. N. Evans of Columbus, Ohio, who 
has Ohio, West Virginia and eastern 
Kentucky, now takes all of Kentucky. 


J. C. Bagby 

J. C. Bagby of Chicago, Cook County 
special of the British America, has 
been chosen to act in a similar capac- 
ity for the Niagara, thus being con- 
nected with P. F. Cameron & Co., the 
Cook County managers. Mr. Bagby is 
keeper of the granary and tool house 
of the Illinois Blue Goose. He has 
been connected with Fred S. James & 
Co.’s office during his business life, and 
served the British America during the 














331-337 Walnut Street 
Philadelphia, Pa. 





American Union Fire Insurance Co. 


of Philadelphia 
Capital $500,000, Full Paid 


(Organized and Incorporated Under the Laws of Pennsylvania) 
JAMES F. STONE, President 
LYMAN & RICHIE, General Agents 


Correspondence invited from agents where not already committed 


29 S. La Salle Street, Chicago 























NORD - DEUTSCHE 


INSURANCE COMPANY 


Of Hamburg, Germany 
Established 1857 


UNITED STATES BRANCH 


123 WILLIAM STREET 


NEW YORK 


J. H. LENEHAN 


United States Manager 








last three and a half years. He is one 





of the active and popular Cook County 
men. 





Clark F. Hinman 

Clark F. Hinman, formerly with the 
Ohio Inspection Bureau at Columbus, 
and now special agent of the Fidelity- 
Phenix in western New York, has been 
appointed to succeed Neal C. Rowland 
as state agent of the London Assur- 
ance in Ohio, the appointment taking 
effect Dec. 1. He will make his head- 
quarters in Columbus. 


R. C. Hoyt and T. J. Davis 


R. C. Hoyt, formerly in the local 
business at Maquoketa, Iowa, has been 
appointed special agent for the Sioux 
Fire, in eastern Iowa. He will make 
his headquarters in Cedai Rapids. 

T. J. Davis, formerly with the St. 
Paul F. & M., is acting as special agent 
for the Sioux Fire in southwestern 
Towa. 


Henry Miller and A. F. Hebgen 


A. F. Hebgen, Wisconsin state agent 
of the Concordia, has been made execu- 
tive special agent and will assist in the 
underwriting now that W. C. Hughes 
has resigned as superintendent of 
agents. Henry Miller, formerly desk 
clerk, rater and inspector of the Mil- 











waukee Board becomes Wisconsin 


state agent. 





D. D. Thomas 

D. D. Thomas of Kansas City, who 
recently resigned as Missouri state 
agent of the Fidelity-Phenix, has now 
contracted with the National of Hart- 
ford. Missouri will be divided so that 
Mr. Thomas can have half and Special 
Agent H. C. Garlick of Springfield, 
Mo., can have the other. 





MADISON NELSON 

Madison Nelson, state agent for the 
Concordia in Missouri and Kansas for 
twenty-six years, has resigned as of oe 
1 and will retire to his farm. He is 0° 
one of the best known men in the busi- 
ness in the “show-me” state and in point 
of service is one of the oldest field men 
in the middle west. 





The Omnium of London has _ been 
merged with the United London & Scot- 
tish of London. 





A man of large experience in Fire Insut- 
ance, familiar “with all branches of the 
business and fully competent to fill impor 
tant or official position, is open for ¢= 
gagement. Highest references. 


Address 75-Z, 
Care The Western Underwriter 
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AS VIEWED FROM CHICAGO 


CAN NOT GET TOGETHER 

Separation troubles have resulted in 
blocking united action of the Union and 
Bureau companies on a combined fire 
and tornado policies for use on dwel- 
lings in the towns and villages. Com- 
mittees of the two organizations were 
cooperating on the preparation of a 
new form to be used by companies of 
both color, but these relations have 
now been broken off. The bureau com- 
panies will continue to use the form 
employed in the past and the union 
committee will proceed with the prep- 
aration of the form in accordance with 
the decision reached this fall at Niagara 
Falls. 





* . . 
WARBREN HEADS COMMITTEE 
W. N. Johnson of the North America, 
while retiring as chairman of the gov- 
erning committee of the Western 
Union, retains his committee member- 
ship. , W. S. Warren of the Liverpool & 
London & Globe, vice-chairman, has 
been chosen chairman and C. R. Tuttle 
of the Continental, becomes vice-chair- 
man. Mr. Johnson is chairman of the 
ways and means committee, which has 
much work to do, and he felt he could 
not do justice to both committees. 
* * * 
I8 MADE COOKE COUNTY MANAGER 
Charles H. Turner, Cook County ex- 
aminer for the Continental, has been 
made Cook County manager of the 
company. Mr. Turner has been with 
the western department office for a 
number of years. He was formerly 
Iowa state agent of the North Amer- 
ica. He is a very competent under- 
writer. 
. * * 
AMONSON TRIES EXPERIMENT 
President L. S. Amonson of the Peo- 
ples National has written the local 
agents of the company asking that each 
one send in five “gilt edged” risks by 
the end of the year. These risks are 
to be annual ones and such as the 
agents believe are free from moral 
hazard. This business will be tabulated 
at the close of next year and the re- 
sults will be given out. President 
Amonson desires to show that if agents 
are careful in their recommendation of 
risks, especially as regards moral haz- 
ard, the loss ratio will materially in- 
crease. He says: 


My part in this great fire prevention 
movement is so well known, that I do 
not want to refer to it except that I am 
firmly of the conviction, in common with 
many others, that by far the largest num- 
ber of fires are due to moral hazard in 
some form. We find that profitable prop- 
erty seldom burns. When the individual 
is going to lose money by fire, he exer- 
cises a degree of care, which makes the 
Start of a fire difficult, if not impossible; 
but if through over-insurance or un- 
profitable business conditions, he is placed 
in the condition where a fire means a 
Profit, the fire usually comes along, not 
necessarily by the kerosene route, but 
through the lack of care which a man 
shows in a concern losing money. 

How to remedy and eliminate moral 
hazard, is the greatest question today 
before the fire insurance world; because 
if moral hazard could be eliminated, we 
could increase the wealth of our country 
by at least one hundred to one hundred 
and fifty million dollars per annum. 

I am of the opinion, and am anxious 
to test the theory that intelligent in- 
Spection for moral hazard by the local 
agent, is the true remedy. In other words, 

am convinced that if our local agents 
Will satisfy themselves that under no 
Possible condition would the assured 
Profit from a fire, moral hazard losses 
poula disappear. The local underwriter 

as a great advantage over the company 
manager, because he is on the ground 
and personally acquainted with the as- 





A Policy placed in the 
ROYAL seldom leaves 
its books. Itis a tower 
of strength, especially 
during troublous times. 





FIRE 


THE WORLD’S GREATEST FIRE COMPANY 


ROYAL® 


LIGHTNING 


Has opened an Automobile Department Insurin 
Lightning, Transportation 





LAW BROS., 
Managers 





TORNADO AUTOMOBILES 


against Explosion, Self Ignition and 
azards and Theft. 








sured, his property, business judgment, 
and prospects for success. The local 
underwriter knows whether the property 
has been permitted to run down, and 
whether the face of the policy would 
look more attractive to the assured than 
the sum realized by forced sale. The 
local underwriter has the benefit of an 
intimate knowledge of business condi- 
tions, for which neither Dun nor Brad- 
street can supply to the home office an 
effective substitute. 

The Peoples National Fire is repre- 
sented throughout the country by a loyal 
army of over 2,000 local underwriters. 
We have decided to ask each one of our 
agents to send us, before Dec. 31, five gilt 
edge annual risks. We ask that these 
risks be written in accordance with our 
general rules, but particularly that they 
represent your own judgment of risks 
that are absolutely free from moral 
hazard. At the end of a year we will 
tabulate and send to each agent, their re- 
sults from this particular lot of busi- 
ness, and for this reason, we would pre- 
fer that this test be confined to annual 
policies and lines not at present time 
on our books. 

This will be a tremendously interesting 
experiment, and demonstrate once for all 
whether or not the theory is correct, 
that the best judges of moral hazard, 
are the local underwriters. We will tabu- 
late the premiums from these risks witif 
the greatest of care, together with the 
losses, and as we hope to have all of 
these risks of the annual kind, it will 
only take twelve months to demonstrate 
whether or not you are able to pick out 
an average of business free from moral 
hazard. 

It is important that every one of our 
good friends should codéperate, in order 
to make this experiment a success. We 
need a broad average; say, 10,000 indi- 
vidual risks, on which to base our con- 
clusions on this interesting point, and 
the result will be communicated not only 
to our agents, but also to the insurance 
world at large. It will be a mighty in- 
teresting test of the American agency 
system. dei ‘Ws 


SOME LOCAL EVENTS 

D. L. Webster, auditor in charge of 
accounts of the western department of 
the German-American, has resigned to 
become general manager of the Manu- 
facturers Liability Insurance Company of 
New Jersey, with headquarters at Tren- 
ton, taking effect Nov. 15. The company 
is a new one, organized as a result of the 
new workmen’s compensation and em- 
ployers’ liability law of New Jersey. 


Fred W. Arnold, Jr., son of President 
Arnold of the Equitable Fire & Marine 
and for the past six years asisstant sec- 
retary of the company at Chicago, where 
he had charge of the losses, has resigned 
and will return to Providence, R. IL, to 
live. The Cook county department of the 
company will be consolidated with that 
of the Phoenix of Hartford and the local 
agency of the company with Moore, Case, 
Lyman & Hubbard will hereafter report 
to J. E. Zeltner, Chicago manager of the 
Phoenix. 

Charles E. Dox, western manager of the 
London & Lancashire, is attending the 
semiannual meeting of the Southeastern 
Underwriters’ Association at Atlanta, Ga. 





Denver Man, 14 years’ successful com- 
pact, special and local experience, desires 
department connection; lower altitude, ac- 
count wife’s health; unquestioned refer- 
ences “as to qualifications and character. 
Address, 1§-A, care THE WESTERN 
UNDERWRITER. 





Established 1906 





TOTAL RESOURCES OVER $4,000,000 


THE REISCH INDEMNITY COMPANY 


A PARTNERSHIP 
DRAM SHOP INDEMNITY 





Home Office 
The Reisch Indemnity Building 
SPRINGFIELD” ILL. 


1315-1216 Com totems Bank Building 
184 8. Le Bulle Street 





WILLIS S. HERRICK BENJAMIN AUERBACH 


Herrick & Auerbach 


(Successors to R. J.O. HUNTER & CO.) 
Managers of the Western Department 
The Mechanics Ins. Co., of Philadelphia, Inc. 1854 
Pittsburgh Fire Ins. Co., of Pittsburgh, Inc. 1851 
Lumbermens Ins. Co., of Philadelphia, Inc. 1873 
German Fire Ins. Co., of Wheeling, Inc. 1867 © 


GOOD ACENTS WANTED 1165 S. LASALLE STREET 
CHAS. E. MANN, EXECUTIVE SPECIAL CHICAGO, ILLINOIS 
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THE 
GIRARD FIRE & MARINE 
Insurance Company of Philadelphia 


W.E. ROLLO & SON, Managers 
29 South La Salle St., CHICAGO, ILL. 





Organized in 1858. Agents Wanted 


HILDS: YOUNG & WOOD 


19 South La Selle Street, Chicago, Y. M. C. A. Bldg. 


TELEPHONE RANDOLPH 2379 
Cook County Managers 
WESTERN RESERVE INSURANCE CO.,CLEVELAND, OHIO 


W. IRVING OSBORNE, President JAMES A. PATTEN, Vice-Pres, 
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OTTO E. GREELY, Secretary 


CALUMET INSURANGE COMPANY 


39 S. La Sallie Street, CHICAGO 


HENRY P. MAGILL @ COMPANY 


GENERAL AGENTS AND MANAGERS 
108 S. La Salle Street, Chicago, Illinois 


LOCAL AND REINSURANCE DEPTS., 29 So. La Salle St. 


New Jersey Fire of Newark, N. J. 
Louisville Insurance Company of Louis- 
ville, Ky. 
Monongahela Underwriters (succeeding 
Monongahela of Pittsburg.) 
Scranton Fire Insurance Co.of Scranton, Pa, 


High Grade Surplus Lines at Board Rates 


JOHN A. KELLY & CO. 


55 JOHN STREET NEW YORK 





Niagara-Detroit Underwriters 
Central National Fire of Chicago. 
Central Manufacturers Mutual of Van 

Wert, Ohio. 
Hawkeye-Des Moines of Des Moines, Ia. 
London Mutual of Toronto. 





GENERAL AGENTS 


Franklin Insurance Company of Washington, D. C. 
Capital $250,000 


Potomac Insurance Company of Washington, D. C. 
Capital $200,000 


Arlington Insurance Company of Washington, D. C. 
Capital $200,000 
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WILL NOW FORCE ISSUE 
COMPANIES ACT IN MISSOURI 
Instruct Agents to Get Full Rates in 


Towns Where New Schedules Are 
Operative 





Jefferson City, Mo. Nov. 15.—(Spe- 
cial.)—Superintendent of Insurance 
Frank Blake, issued a long statement 
today accusing the fire companies, 
through Judge Thomas Bates of Chi- 
cago, of breaking faith with him under 
the agreement of Nov. 4, and announc- 
ing that the rerating they propose to 
put into effect in seventy-eight out of 
some 600 cities of the state, is illegal; 
also, a review of the controversy be- 
tween the companies and the depart- 
ment. Mr. Blake’s statement follows: 


The fire companies are attempting to 
force excessive rates upon the people of 
78 towns of the state. They have re- 
rated under the new basis schedules the 
risks in 78 towns and have forwarded 
these new rate books to the agents in 
these towns. None of these books have 
been filed with the department, as pro- 
vided by the rating law. 

Claims He Had Agreement 

I had an understanding with the Mis- 
souri Actuarial Bureau and with Judge 
Thomas Bates, the attorney for the com- 
panies, that no specific rates were to be 
filed with me, or placed in the hands of 
agents until I had passed upon the rea- 
sonableness of the basis schedules and 
approved the new rates based thereon. 
While investigating as to the reasonable- 
ness as to the basis schedules, I called 
upon the rating bureau to forward to me 
all new rates which they were making up 
under such schedules; these rates to be 
submitted for inspection and comparison 
with the existing rates. The order call- 
ing for the rates, stating specifically that 
they were not to be considered as filed 
in the department, or to be placed in the 
hands of agents until they were approved 
by me. In compliance with my request, 
they submitted to me the rating books 
on 78 towns. 

: Letter from Managers 

I have just received a circular letter 
from the managers’ committee at Chi- 
cago advising the companies that the 
new rates on these towns should be sent 
to all the agents in these towns, and that 
they must be strictly adhered to, or the 
rating law would be violated. The agents 
of the state should pay no attention to 
this ruling by the Chicago managers. No 
such rates have ever been filed with this 
department. The companies have never 
convinced me that the basis schdules, 
which they previously filed, and from 
which all rates are derived, are reasonable 
and just, and until this is done I have 
ruled that no specific rates could be filed. 


Situation Is Given 


The situation is simply this: For years 
in Missouri we have had competition in 
fire insurance rates. Agents all use as 
guides in writing fire insurance, rates or 
estimates compiled by the Fetter bureau 
at Kansas City, covering the whole state 
outside of the city of St. Louis and St. 
Louis county, or by the Waterworth bu- 
reau of St. Louis covering St. Louis city 
and county. These rates are only in- 
tended to be used as guides or advisory 
rates and can be adhered to or not as 
agents or companies elect. This com- 
petitive system brought about many re- 
ductions. Thousands of risks in Mis- 
souri are now written, and for years have 
been written, at rates varying from 49 
percent to 90 percent of the advisory 


rates. 
Agents Backed the Bill 


The agents who frequently lost business 
by this system prepared and submitted 
the rating act which passed the last leg- 
islature. The act provides that com- 
panies shall file their basis schedules 
within thirty days and that within ninety 
days they should file the specific rates 
covering risks in each city and town in 
the state. The basis schedules were filed 
on time and the rating bureau being un- 
able to complete the work of rerating 
the 700 towns in the state within the 
ninety days, asked for an extension of 
time to finish the work, and under the 
authority contained in the act I extended 
said time. 


What Rates Should Be Charged 


The question then came up as to what 
rates should be charged, pending the 
preparation and filing of the specific rates, 
and I ruled that during this interim the 
old competitive conditions should obtain 
and insurance could continue to be writ- 
ten at any rate the company and the 
propertyowner agreed upon. Meanwhile 
I begun an investigation as to the rea- 
sonableness of the basis schedules, in 
order to determine whether or not just, 
fair and non-discriminatory rates would 
arrive from their application. The com- 
panies furnished me with no information 





justifying the basis schedules. Their 
representatives stated that the schedules 
could not be justified in the manner I 
wanted them justified; that is, by a show- 
ing of profits and losses on the different 
classifications. The rating bureau pro- 
ceeded with its work of rerating the state. 
Few complaints came from property own- 
ers; for most of them understood that if 
they were dissatisfied with the rates 
charged by any company, they could se- 
cure a lower rate from another company. 
Met a Delegation of Agents 

About a month ago a delegation of 
agents called upon me and said that the 
business was becoming rapidly demoral- 
ized on account of the extensive rate cut- 
ting practice and that they were losing 
their business to rate cutters. The agents 
suggested that to relieve the situation 
the present Fetter and Waterworth rates, 
which heretofore have been used as guides 
by the agents, be filed by the companies 
and later on when the state was re- 
rated under the new schedules, these new 
rates should be substituted for the. pres- 
ent rates. I told them the act expressly 
stated that the new rates filed must be 
derived from the basis schedules on file, 
and as the present rates were not so de- 
rived I could not legally permit them to 
be filed. The agents doubted the sound- 
ness of my construction of the act. I 
told them I would refer it to the attor- 
ney-general. 

I told the agent and company repre- 
sentatives at the time, however, that in 
no event would I accept these temporary 
rates, unless the companies would agree 
to abide by any horizontal reduction I 
might make in them to equalize the rate 
—_—e~ which has been practiced in Mis- 
souri. 

A conference was arranged for Nov. 4, 
and representatives of the companies and 
agents’ association met in this city, the 
governor attending the hearing. The dif- 
ferent managers had various suggestions 
to make. About the only thing that they 
agreed upon was that competition should 
cease at once for the good of both agents 
and companies. They talked about filing 
the present Fetter and Waterworth rates 
as temporary rates and have them ad- 
hered to by all. They said that if a 5 
percent horizontal reduction was made 
in them the reduction now made in com- 
petition would be equalized all around. I 
told them a 5 percent cut would not be 
considered by me; that my investigation 
convinced me it should be much more than 
this. The meeting broke up with noth- 
ing accomplished. 

Raised Question of Law 

I raised a question of law as to whether 
in any event I could accept the Fetter or 
Waterworth rates temporarily, and this 
question I submitted to the attorney- 
general for solufion. Before the attor- 
ney-general has had an opportunity to 
pass upon the matter the managers have 
held a meeting at Chicago and decided to 
send out the new rating books in the 78 
towns rerated to the agents in these 
towns, and advised them that these rates 
must be strictly adhered to. This move 
forced me to notify the agents in these 
towns that no specific rates are on file 
and that, therefore, the anti-discrimina- 
tion provisions of the bill are not in force 
or effect. I do not believe that the rat- 
ing act contemplates the filing of rates 
by piecemeal. The act is criminal in its 
nature, and to make rebating and rate 
cutting a crime in one town where new 
rates are made up, and not in another 
town where old rates are in existence, is 
something our constitution does not coun- 
tenance. I do not believe that any rates 
can be filed with me until there has been 
a rating of substantially all the risks in 
the state. 

States His Position 


My position is that until rates which 
the companies can justify as reasonable 
are filed, competition must continue. So 
far, they have by a policy of secrecy and 
evasion withheld from me their statistics 
which would aid me in determining 
gga or not the schedules are fair and 
ust. 

After the constitutionality of the Kan- 
sas rating act is established by the su- 
preme court of the United States, where 
it is now pending, the companies will be 
forced to cooperate with the states having 
rating laws in perfecting fair and reason- 
able rates. Until that case is decided, 
I expect every obstacle will be thrown in 
the way of the state’s effort to establish 
a fair level of rates. The people who 
carry insurance are the persons who are 
interested in the rating question. The 
law was enacted primarily for their ben- 
efit. The companies have their rights, I 
know, and they are smart enough to pro- 
tect them. The insurance superintendent 
is the only man in the state to see that 
the citizen gets a square deal. 

Makes a Serious Charge 

If the companies could get the right 
kind of an insurance superintendent in 
office, they could skin the people out of 
millions of dollars by exacting excessive 
Premiums. I always favored a board and 
of three men to compose the rating com- 
mission. Too much power is lodged in 
one man by the present act. Besides, the 
superintendent of insurance has his hands 
full if he properly looks after the super- 
vision of insurance companies. The bill 


originally provided for a board of three, 





but the clause was stricken out ,on ac- 
count of the expense necessarily entailed. 
Expense to a reasonable amount should 
not be considered, for our citizens pay 
about $9,000,000 a year for fire protection, 
and the fire companies alone pay into the 
state treasury nearly $200,000 for taxes 


and license fee. 
* . - 


Major Yet Done Nothing 


Attorney-General Major stated today 
that he had not been able to take up the 
legal proposition submitted to him by 
the state superintendent of insurance rela- 
tive to the latter’s authority to accept 
temporary rates submitted to him by the 
fire companies that are not founded on the 
basis schedules previously submitted by 
the companies. He also stated that it 
would probably be several days before he 
has completed the examination of uthori- 
ties he desires to make before announc- 
ing his ruling. It is deemed exceedingly 
doubtful if the attorney-general will hold 
that temporary rates can be submitted at 
all, or that the rerating of the 74 cities 
out of some 600 that has been completed 
by the companies can be submitted and 
accepted until such time as all the cities 
have been rerated and the rerating ac- 
cepted by the insurance department. 


The new rate law issue in Missouri 
will now be forced by the companies. 
At a meeting held last week at which 
the members of the Missouri commit- 
tee were present representing both 
union and nonunion companies, it was 
decided to ask the Missouri Actuarial 
Bureau to file with the insurance de- 
partment, the specific rates of some 
seventy odd towns that have been rated 
under the new schedules and send these 
rates to the local agents. As fast as 
other points are rated, the tariffs will 
be filed. The Home, which heretofore 
has protested against forcing the issue 
has now agreed that it must be done, 
Vice-President Buswell being in the 
city last week and approving the plan. 

Must Adhere to New Rates 

Companies will at once instruct their 
agents in these towns to write at the 
new rates and not deviate from them. 
The Missouri law provides penalties for 
discrimination and the committee feels 
that ever since the ninety days were 
up, following the time the law went 
into effect, companies have been ex- 
posed to danger of being prosecuted 
in every county in the state. The com- 
mittee advises the companies that every 
possible means has been used to get 
the state authorities to act, but they 
have adopted a policy of delay. The 
committee states that the companies 
can no longer afford to be exposed to 
danger as the antidiscrimination law 
is and has been in effect and the state 
authorities have no power to waive its 
conditions. From now on, the commit- 
tee advises a strict compliance with 
the law. The law is quoted in the ad- 
vices to companies and it is made plain 
that it should be adhered to. Counsel 
for the committee has declared that 
Governor Hadley, Superintendent 
Blake nor any one else, possesses the 
authority to waive the antidiscrimina- 
tory feature of the law. 

Reduction in Rates 


The reductions on the average under 
the new rates will be from 2 to 3 percent, 
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CLASSIFY THE REPLIES 


DATA IN STATISTICAL FORM 





Wisconsin Investigating Committee 
Hears from 1885 Agents—Many 
Claim They Inspect Risks 





Data already gathered by the Wis- 
consin legislative committee on fire in- 
surance concerning agents in the state 
reveal many interesting conditions and 
give opportunity for striking compari- 
sons. Assisant Secretary L. B. Web- 
ster has reduced the answers to the 
committee’s questions to statistical 
form. Some of the results are here 
given. 

Percent in Different Occupations 


The total number of agents replyin 
as_ temporary rates and have then: “2 
od teen a — “—— the number 
nt of agents, with thei - 
tions other than insurance: segha epee 


No. of Percent 
Occupation. Agents. of Agts, 
Insurance exclusively ... 247 3. 
1 


224 1 
Less than one-quarter. .1,026 5 
coe 180 


Union, Nonunion and Mixed 
The following table shows the number 
and percent of agents representing union 
companies exclusively, giving those who 
represent one company, two to five com- 
panies, six to twelve companies, and over 
twelve companies: 


No of Percent 

Companies Rep. Agents. of Agts. 
ae Ridabeelsdcesseeseaes 4 21.4 
> iy ee oes 677 35.9 
Six to twelye............ 277 14.7 
. see 89 4.7 


No of Percent 

Companies Rep. Agents. of Agts. 
oe ee aa 188 10. 
ae 321 17. 
ee OO BUMNVO. 6 ook ccccccs 169 9. 
So errr ae 4 2.1 


0 

Of a total number of 1,885 agents, 1,167 
represent union companies exclusively, 437 
represent nonunion companies _ exclu- 
sively, and 281 represent both union and 
nonunion. 

The returns show that 1,062 agents, or 
55.8 percent, adjusted losses, and that 737 
agents, or 39.1 percent, did not. Ninety- 
six did not answer. 

High Claim of Virtue 

The following table shows the number 
and percent of agents who make a per- 
sonal inspection of property before issu- 
ing a policy: 


Percent of cases No. of Percent 

inspected. Agents. of Agts. 

BOO MOROERE. 5 oc ccccckscca 1,023 54.3 

3... eerie | 37.2 

Less than 50 percent.... 85 4.5 
No answer..... i Shaccgatocl — 4 


Underwriters will be surprised at the 
number who claim to inspect all new 
risks. Such underwriting virtue was not 
suspected. 

The following table shows the number 
and percent of those who make a per- 
sonal inspection of property before renew- 
ing a policy: 


Percent of cases No. of Percent 
inspected. Agents. of Agts. 

100 percent..... uichon xa 509 7. 
50 percent and over..... 888 47.1 
Less than 50 percent.... 324 17.2 
No answer ........... 8.7 


No. of Percent 

Extent of inspection. Agents. of Asts. 
I og a ccorinvnace 109 5.8 
SID 555. en 6-c-cbda 502 26.6 
Little or none........... 1,137 60.3 
Te SN asc dcdeecsscak 137 7.3 


Miscellaneous Answers 

The following shows the number and 
percent of agents who have suggested 
improvements: Yes, 1,467 (77.8 percent); 
no, 301 (16 percent); no answer, 117. Ons 
thousand and forty-two agents, or 56: 
percent, have suggested violations of po! 
icy conditions (no surprise here); 657, °F 


(CONTINUED ON PAGE 15) 
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OHIO AND WEST VIRGINIA 


FIELD MEN ELECT OFFICERS 


Cyrus Woodbury Chosen Head of Field 
Club and W. G. Shannon 
of the League 











Columbus, Ohio, Nov. 14.—(Special) 
—The annual meetings of the Ohio fire 
insurance field organizations were held 
here today, and the Ohio State Fire 
Prevention Association met at the Ho- 
tel Hartman tonight. S. G. Webb, of 
Chicago, executive special of the United 
States Gypsum Company, spoke before 
the fire prevention association on “Fire 
Resistive Building Materials.” His 
paper was a plea for the scientific 
classification according to fire resist- 
ing qualities of materials, which, 
though not fire-proof according to ac- 
cepted standards, are noncombustible, 
and will tend to localize an incipient 
blaze. It was warmly received by one 
of the largest gatherings of Ohio field 
men that has met here for many 
months. 

J. M. Decamp, of Cincinnati, central 
district manager for the Liverpool & 
London & Globe, reviewed the history 
of fire prevention day, Oct. 9. It was 
voted to appoint a special committee 
of ten, to include the state fire marshal, 
the state school commissioner, and the 
secretary of the state board of health, 
to draft a set of sanitary and fire pre- 
vention rules to be embodied in a 
placard, which through the co-opera- 
tion of the state, it is hoped to have 
hung in every school room in Ohio 
for the automatic education of the 
children in these two lines. 

The Fire Underwriters Field Club 
elected officers as follows: 

Cyrus Woodbury, Queen, president; 
J. M. Newburger, Cincinnati, Atlas of 
England, vice-president; Aaron W. 
Jones, Columbus, New Hampshire, sec- 
retary-treasurer. 

The Ohio League elected these offi- 
cers: W.G. Shannon, Eaton, American 
of Newark, president; E. W. Raynolds, 
Columbus, Glens Falls, vice-president; 
Lester E. Cate, Columbus, Michigan 
Commercial, secretary-treasurer. 


Too Much Off-Color Work 


Ohio field men are rather divided in 
their opinions regarding the business 
and conditions in the state. One well- 
known special states that the outlook 
for the year is fair and that agents are 
co-operating in their work in an effort 
to make an improvement generally. An- 
other special agent stated that there 
had been too much off-color work in his 
territory to insure the best results. No 
point in particular was named, but 
what he said referred to individual 
agents who have adhered to the prac- 
tice of shaving rates and doing other 
things to cause demoralization to a 
gteater or less degree. He also thought 
that the volume of premiums would be 
somewhat reduced through rate reduc- 
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OHIO FARMERS INSURANCE CO. 


POINTS EMPHASIZING INDIVIDUALITY 
The loyal support of an intelligent, trustworthy agency force. 
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The democratic spirit permeating its entire organization. 
The quality of its assets. 
Its steady, healthy growth. 
Not erratic in its business policy. 
JAMES C. JOHNSON, President; W. E. HAINES, Secretary; F. H. HAWLEY, Treasurer 





tions and the equipment of many plants 
and buildings with sprinklers. While 
agents may in many instances hold 
their own, he said he doubted whether 
the average would be up to the record 
in the state. 


CINCINNATI SITUATION GOOD 








Some Comment Over Attitude of Com- 
panies in Accepting Line from 
Chicago Broker 





Fire insurance conditions in Cincin- 
nati are better at the present time than 
they have been for some years. The 
new building code, while not perfect, is 
operating very well. The police and 
fire departments and the salvage corps 
are working well together. There is an 
aroused public interest in fire preven- 
tion matters which has been stimulated 
by good work on the part of local 
agents and the Fire Prevention Bureau. 
The spirit of co-operation among 
agents is stronger than it has been at 
times in the past. 

In view of these improved conditions 
some of the local agents are complain- 
ing of a disposition on the part of the 
companies not to codperate to the fullest 
extent. The Pittsburg Plate Glass Com- 
pany fire, Oct. 25, occasioned some com- 
ment by reason of the fact that the 
business had been placed in prominent 
companies by a Chicago broker after these 
same companies had turned it down when 
offered through the Cincinnati agents. 
Some 18 months ago, so the story goes, 
an agent of a certain company was called 
to the office and shown a letter to the 
local manager of the plate glass company 
from the head office asking him to give 
the agent of the company its business. 
The agent, knowing that the business 
would be hard to place by reason of the 
fire of August, 1903, and of fires in other 
Pittsburg Plate Glass Company plants, 
suggested that there would be a better 
chance of placing the line if he did not 
attempt to broker it, but if it were offered 
to the companies through their local 
agents direct. This was done and the 
only company -which agreed to accept 
the line was the one which had been 
recommended in the letter from the head 
office of the Pittsburg Plate Glass. Aside 
from $100,000 placed in London Lloyds on 
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NEW QUARTERS THE BUSINESS MEN’S CLUB 





Citizens Trust & Guaranty 
Company of West Virginia 
PARKERSBURG, W. VA. 


Becomes Surety Wants good Agents 
on Bonds in Ohio 
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stock there is at least $90,000 in the 
companies placed by the Chicago bro- 
ker. The Cincinnati agents feel ag- 
grieved that the companies should have 
accepted this business through the Chi- 
cago broker after it had been refused 
when offered by the agents themselves. 





OHIO BUREAU WILL MOVE 

The Ohio Inspection Bureau, which 
for several years has occupied quarters 
on the tenth floor of the Outlook Build- 
ing, will move Dec. 1 into the eighth 
floor of the new Hartman building, the 
newest and probably the finest office 
building in Columbus. The large insur- 
ance agency of Frank C. McElroy & Co. 
also will move into the Hartman, 





SALVAGE CORPS TO CELEBRATE 

The Underwriters Salvage Corps of Cin- 
cinnati will hold its twenty-fifth anni- 
versary banquet in the Business Men's 
Club rooms, Nov. 25. The committee in 
charge is J. W. Montgomery, E. E. Ship- 
ley and F. J. Blain. Thomas E. Galla- 
gher, western manager of the Aetna, will 
be one of the speakers. Others who are 
expected to talk are Vice-President Bus- 
well of the Home and W. B. Goodwin of 
the Ohio Fire Prevention Association. 





OHIO AGENTS AS MAYORS 

The recent election in Ohio developed 
a number of insurance men as mayors. 
The Ohio insurance man is a born poli- 
ticlan anyway and he comes by political 
honors naturally. Perhaps the prettiest 
fight was at Ironton, where two insur- 
ance men competed with each other— 
T. J. Kennedy, who runs a big nonunion 
agency there, and Albert M. Collett, who 
also has a nonunion office. At Gallipolis, 
another river town, H. Cadot, who 
has other business, but who represent 
the Standard Accident, was electe 
mayor. At New Philadelphia, O. C. Powle- 
son, ef the firm of Powleson & Hethin- 
ger, went through on the Republican 
ticket. At Tiffin, W. C. Keppel, general 
agent of the Citizens Trust & Guaranty, 
appears on the list, and at Woodsfield, 
McClellan Spriggs was elected on the 
Democratic ticket. 

B. F. Hennacy, the well known union 
agent at Lisbon, O., was chosen mayor of 
his town, being the first Democrat to be 
elected to the position in almost sixty 
years. 





INSURANCE ON STOCKS IS LOW 

Fire insurance companies in Ohio are 
suffering a shrinkage of volume in pre- 
miums. For the last year it has been 
known that dry goods companies and, in 
fact, most retail houses have been hold- 
ing their stocks down to what is called 
by the wholesalers “the hand-to-mouth” 
limit and owing to this, all insurance 
that has been renewed and all new busi- 
ness in that line have been cut down in 
volume. The same thing is true as to 
wholesale houses. 


WILL MOVE TO BALTIMORE 


Headquarters of the Citizens Fira of 
West Virginia will probably be removed 
from Charlestown to Baltimore, Md., and 
the company become closely allied with 
the Fidelity & Deposit. The removal has 
been passed upon favorably by the board 
of directors and a meeting of stockhold- 
ers is to be held Nov. 16 to vote on the 
matter. 

The affiliation of the fire and casualty 
companies will not be on a stock basis 
but rather a mutual alliance. Both are 
growing companies of strength and the 
capital and surplus of the fire company 
is to be increased. The relationship of 
the two will give each the prestige that 
is being secured by some of the English 
fire companies who have or are launching 
casualty running rates for their fire 
branches. 

Vice-President J. A. Nelson of the Fi- 
delity & Deposit says: 

“Our company and interests identified 
with it have arranged to become large 
stockholders of the Citizens and the 
home office of that company will be re- 
moved to the Fidelity & Deposit new build- 
ing in Baltimore. Some of our officials 
will be actively associated in the man- 
agement of the Citizens, thus giving the 
Citizens the benefit of the large agency 
connections of the Fidelity & Deposit, and 
also enabling the Fidelity & Deposit to 
place a fire company with its agencies 
where it is deemed advisable and desir- 





able to do so. The value of this agency 
force was very clearly demonstrated in 
the large production of casualty business 
by our agents in the first year of casualty 
business. The capital of the Citizens will 
be increased as occasion requires until 
it takes rank among the large American 
fire companies. 





ELECTED ON THE BOARD 

At the regular quarterly meeting of the 
Cleveland Fire Insurance Exchange Tues- 
day afternoon, the following members 
were elected to the governing board: 
George Simpson, the O. M. Stafford-Goss- 
Bedell Company; Charles Voth, Fred P. 
Thomas, and F, 8. Hoskins, manager of 
the Home. A. H. Bedell, George Phy- 
phers and C. X. Schlaudecker had served 
three years on the board and desired to 
retire. Fred P. Thomas, who had not 
been a@ member so long, was chosen to 
succeed himself. Because no meeting was 
held three months ago, four members of 
the board were elected this time. 





WENTWORTH COULD NOT ATTEND 


The address of Franklin H. Wentworth, 
secretary of the National Fire Protec- 
tion Association, which was scheduled for 
the Cincinnati Chamber of Commerce 
meeting Nov. 10, has been postponed in- 
definitely because Mr. Wentworth was un- 
able to be in the city. The conference 
which he was to attend and the supper 
in his honor were also postponed for an 
indefinite period. It may be several weeks 
before Mr. Wentworth can fulfill the de- 
sire of Cincinnatians to hear him, but 
he will do so at the earliest opportunity. 





HAD TO SEE A FIBRE 
“I just had to see a fire,” was the ex- 
planation a young pyromaniac gave to the 
Ohio fire marshal Friday, for burning the 


-barn at the state farm at Morgan, Thurs- 


day, causing a loss of more than $10,000. 
The boy, Joseph G. Hood, Jr., made four 
attempts last July to burn the Vendome 
hotel in Columbus, in which he operated 
an elevator, and after being arrested 
confessed to Fire Marshal Zuber. He was 
sent to the State Institution for Feeble- 
Minded Youth, and it was there he burned 
the barn. The officials of the institution 
are trying to learn where he obtained the 
matches, but he has refused to tell. Hood 
is 20 years old. 





Ohio Agency Appointments 


United States—F. E. Hartman, San- 
dusky; M. D. and G, W. W. Walker, Lan- 
caster; F. W. Wagner, Barberton. 

Aachen & M.—James Fencl, Cleveland. 

American, N. J.—F. C. Fritzinger, Ash- 
land; Hunter - Frechtling Insurance 
Agency Company, Hamilton. 

. Citizens, W. Va.—John Shaw, Youngs- 
own. 

Commercial, D. C.—A. T. Wood & Co., 
Cleveland; J. H. Bale and W. B. Main, 
Delaware; V. M. Dickson, Mansfield. 

Commonwealth—E. T. Binns, Bryan. 

Concordia—F. C. Fritzinger, Ashland; 
Edward Brodsky, Toledo; Kessler & 
Brunner, Mansfield. 

Dubuque—T. J. Kennedy, Ironton. 

Fid.- Phenix — William McMichael, 
Georgetown; Samuel Fiscus, Mt. Orab; 
H. A. Metzger, Wilmington; Henkelman & 


Crass, Sandusky; Eblen Real Estate 
Agency, Wellston; J. D. Tewell, Utica; 
A. W. Van Benschoten, Elyria; H. A. 
Coulson, Malta. 


Fire Assn.—Koch & Close, Millersburg. 

Ger. Alli.—Edith Dickson, Oberlin. 

Ger.-Amer., N. Y.—Sanders & Doyle, 
Richwood. 

Girard—Whittlesey Adams, Warren. 

Hartford—Samuel Fiscus; Mt. Orab; 
Henkelman & Crass, Sandusky; W. E. 
Harrison & Co., Norwalk; D. L. Conard, 
Newark; H. H. Ogan, McArthur. 

Nassau—F. W. Wagner, Barberton. 


OHIO NOTES 


B. B. Kenton of Lima, Ohio, has in- 
corporated his agency for $10,000. It 
will be known as the United Insurance 
Agency Company. 

S. R. Head, well known local agent at 
Springfield, Ohio, is at the sanitarium in 
Battle Creek, Mich., suffering with a 
severe nervous breakdown. Mr. Head has 
been fajling for a year, and his ailment 
culminated in a collapse within the last 
two weeks, which necessitated his speedy 
removal to the sanitarium. 











DETROIT, MICH. 





THE MICHIGAN 


Fire and Marine Insurance Company 


HAS BEEN FURNISHING HONORABLE FIRE 
INSURANCE INDEMNITY FOR THIRTY-ONE YEARS 


It has paid $6,179,000.00 in losses. 
PP POTT TTT Capital..... eeeegeeeee s+ $400,000.00 
IT 1S ONE OF THE STAUNCH AND RELIABLE COMPANIES IN THE WEST 
M. W. O'BRIEN . BOOTH H. E. EVERETT E. P. WEBB 
“ =s Vice-President Secretary Asst 











Richland Mutual Insurance Company 





MANSFIELD, OHIO 





Incorporated 1850 


TOTAL ASSETS.......... 
H.R. SMITH, President 


BUSINESS CONFINED TO OHIO 


R, SMITH, Secretary 





The Central Manufacturers’ 


VAN WERT, OHIO 


Mutual Insurance Company 


Organized 1876 





Cash Assets---$537,881.36 


Cash Surplus---$327,946.3 1 





H. V. OLNEY, President. 


Cc. A. L. PURMORT, Secretary. 





KNOX COUNTY MUTUAL INS. Co. 


MT. VERNON, OHIO 


CASH SURPLUS $164,310.42 


ORGANIZED 1837 


BUSINESS CONFINED TO OHIO 


W. A. BOUNDS, President 


H. H. GREER, Secretary 











Oreanized in 1903 


Ohio Underwriters Mutual Fire Insurance Company 


COLUMBUS, OHIO 


Columbus Endorsement Spreads 
Confidence Abroad 


AGENTS WANTED 





ORGANIZED 1876 


The Ohio Mutual 


Fire Insurance Company 
SALEM, OHIO 


Assets «+ . . $950,659.90 
Cash Assets - . 134,204.90 
J. R. VERNON, Pres. J. AMBLER, Sec’y 


During its entire history the Company has continu- 





Dayton Mutual Fire 
Insurance Co.,°Suio" 


OHIO 
B. C. COLEMAN, Secy. 
Assets July 1, 1911, $140,000 


Conservative and Careful Management 





ously —— — a Se of saving AGENTS W AN TED 
Ohto Business Only Through Local Agencies Address Home Office. 
ENDORSED AT HOME APPROVED ABROAD 


THE PITTSBURGH CASUALTY COMPANY 


PITTSBURGH, PENNSYLVANIA 
ACCIDENT, HEALTH, PLATE GLASS INSURANCE 
Surplus and Reserve to Policy Holders, $178,746 
Write for attractive Agency Propositions in Pennsylvania, Ohio, West Virginia and New Jersey 


JOHN M. BOCCS, Seo'y and Cen’! Mgr. 





HUDSON UNDERWRITERS 


AGENCY OF THE 
Lumber Insurance Company of New York 
CAPITAL, $400,000.00 


S242 William Street 


NEw YORE 





GERMAN FIRE 
INSURANCE COMPANY 


OF WHEELING, W. VA. 
Organized in 1867 
Cash Capital $200,000, Net Surplus $234,549.22 
WM. F. STIFEL, President 


F. RIESTER, Secretary 
S. W. RICE, Supt, of Agencies 


DANA E. LATIMER 
Williamson Building, CLEVELAND, OHIO 
Special Agent for Ohio and Indiana 


Cincinnati Underwriters 


121 East 3rd St., CINCINNATI, O. 


Eureka F. & M. Ins. Co. Security Ins. Co 
Organized 1864 Organized 1881 


COMBINED STATEMENT 


Capital © © ° 7 7 $250,000.08 
Assets e e ad = ad - 723,732.00 
Surplus to Policy Holders 439,819.00 


— 


F, A, ROTHIER, Prest. ADAM BENUS, Sect. 
R. HEINT ZE, Asst.Secty. R.B. HEATON, StateAgt 








Pittsburg U 
IRVAN NECKERMAN, Manager 


UNDERWRITTEN BY 
Allemannia Fire Ins. Co., of Pittsburg, Pa. 
——_ ky = Co., of All P. 
a 


a. 
tional-Ben Fraaklin Ins. Co.. . 
‘Teutonia Fire lus. Co.-of Allegheay Pe 


HOWARD STEPHENSON, F. BH. WESTMEYER, G. R. MANDERBACH, Special Agents 


THE WESTERN UNDERWRITER. 


nderwriters 
Commonwealth Bld¢., PITTSBURG, PA. 
COMBINED STATEMENT. JAN. 1 Yt - 





Te eae eee 
oaiwies + °° * Teen 
Surplus to Policyholders, ° - 3,480,166.08 


November 16, 1911. 
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on a new company an 0 a LOCAL AGENTS! WE CAN HELP YOU 
MICHIGAN AND INDIANA winning game for a while and get ‘Dea, with your Big Risks. Appraisals and Inventories of Sound Values made. Working with 





COMMENT BY OLD DETROITER 





Employer Forbids Rolling Cigarettes— 
Joys and Sorrows of the Insur- 
ance Business 


Detroit, Mich, Nov. 14.—(Special 
Correspondence)—A man who operates 
a large factory in Detroit had the fol- 
lowing letter sent to every man in 
his employ and he means what he says: 

“We wish it distinctly understood 
that no person in this factory is to 
roll cigarettes or fill a pipe in the 
plant, even if it is not during working 
hours. It must be distinctly under- 
stood that no smoking in any form 
is to be allowed in this factory, and 
if it is done, the person may expect 
to be immediately discharged. We 
wish you would carry out our wishes 
as it is very necessary this should 
be done in order to comply with the 
insurance laws.” 





Joys and Sorrows—Every day brings 
a new joy or sorrow. Joys and sorrows 
are made up from experiences, and 
often the state of a man’s liver makes 
them. Astor and his $5,000,000 young 
wife have theirs. He got what he went 
after anyway and his joy will last just 
as long as the delusion does and the 
girl’s the same. We, in the insurance 
business get the taps daily. The sprink- 
ler gets our big risks and high premium 
receipts; then, when we cancel and give 
back about all the good stuff we 
thought was ours and rewrite the busi- 
ness just for the fun of doing it, we 
have our sorrows. When we scoop the 
other fellow and get a good premium, 
we have some joy. So it goes. All 
things, either good or bad, don’t land in 
our locality, yet we get our share. New 
things bob up daily. A fellow who 
thought he was cut out for a fire insur- 
ance man, but made the mistake of tak- 
ing an agency for a first class life in- 
surance company came to us, telling us 
how many good fire risks he could get 
and wanted to know what we could do 
for him in the way of commissions. We 
did not like the proposition, but seeing 
that others do it, we decided to pay the 
usual fee. The very first policy he 
brought in was one that we had written 
for fifteen or twenty years. We ob- 
jected to paying commission on our 
own business and said “We can’t pay 
commission on this business. It’s ours 
and we must have all there is in it.” 
He informed us another agent had said 
he would very gladly take the business 
and Pay a commission. Well, we saw 
the policy go and have bid it good-bye, 
Passing this experience over to the sor- 
row column. I don’t know of anyone 
doing business these days who has 
everything his way. One thing is pret- 
ty sure, if you form your ideas of how 
things are going by what the fellow in 


other lines tells you, everybody has 
their troubles. 

Cause for Tears — Any fellow who 
thinks a fire insurance agent doesn’t have 
rebles has another guess coming. In 
~ er to have the fact publicly demon- 

rated, it isn’t necessary to create new 
sents, there are enough now. Losing 
jasiness is just one incident. When you 

—p ny look sad for a while and then 
or some other fellow’s business, so 

© game evens up, but when you take 


SURPLUS LINES 


IN THE 


Firemen & Mechanics 


Of Indiana 
Organized 1850 
SCHUPP & LOHMAR co. 
PEORIA, ILLINOIS 
General Agents 
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know because we have had the experi- 
ence. We wrote a policy for a fair amount 
on a risk and the company wired they 
did not want it, with the usual letter 
following telling why. The wire reached 
us Saturday morning. Of course Satur- 
day is a half holiday and Sunday a whole 
one, but Monday we would get the bond 
back. The fire got the start of us. We 
got busy about 8 a. m. and the fire got 
things going about a half hour earlier. 
That’s what makes us sad. But misery 
loves company. A couple of our friends 
got the same dose under the same con- 
ditions, so there is sadness in our camp. 
Otp Derro!ter. 





Detroit National’s Plans 


C. C. Quinlan, who has charge of the 
promotion of the new Detroit National 
Fire, of which M. O. Rowland, form- 
erly of the Michigan insurance depart- 
ment, will be president, advises THE 
WESTERN UNDERWRITER that very satis- 
factory progress is being made and that 
a license from the Michigan department 
is expected this week as subscription 
books have been closed and have passed 
the department’s inspection. Business, 
however, will not be commenced until 
Jan. 1st, as the company desires to have 
its entire subscribed capital paid in so 
as to conform with the regulations of 
some states which it wishes to enter. 





INDIANAPOLIS LOCAL CHANGES 

There are numerous local agency 
changes and shiftings of companies at 
Indianapolis these days. The Equitable 
F. & M. has gone to F. T. Lee & Co., 
J. J. Brandon gets the sole agency of the 
Rhode Island and Union of Paris. Albert 
E. Uhl has bought out the interest of 
his partner, Mr. Richardson, in the Rich=- 
ardson, Kothe Uhl agency and will 
continue it under the old name. The of- 
fice has secured the North British. 





PRESIDENT STEVENS IN THE WEST 

President W. H. Stevens of the Agricul- 
tural is in the west and will appoint an 
Indiana state agent while on the trip to 
succeed Gus M. Wise, who goes with 
the Sterling Fire of Indianapolis. 





RETIRES FROM LOCAL BUSINESS 

Charles S. Emery of Lansing, chairman 
of the committee on legislation of the 
Michigan Association of Local Fire In- 
surance agents, and for the past ten 
years secretary and treasurer of the 
Lansing Insurance Agency, has retired 
from the local fire business. His plans 
for the future are not yet matured. 





Michigan Agency Appointments 


United States—Detroit Insurance Agen- 
cy, Inc., and J. A. Jones Insurance Agency, 
Inc., Detroit. 

Western, Ont.—J. T. Healy, Houghton. 

Aachen & M.—O. W. Clark, Reed City. 

Aetna—H. F. Heyn, Ishpeming; Walter 
Thompson, Detroit; “; G. Kohl, Quincy. 


Agricultural—wW. Meyers, Grand 
Ledge. 
Allemania—G. W. Moulton, Belding; 


Citizens Insurance Agency, Lansing. 
Atlas, Eng.—T. J. Cronan, Alpena. 
Boston—H. N. Geer Company, Saginaw. 
California—L. D. Madill, Midland; J. A. 

Loranger, Vassar; W. Poest, Zeeland. 

City of N. Y.—H. N. Geer Company, 

Inc., Saginaw. 

Connecticut—Mary Burke, Ionia; L. D. 

Warner, Jackson. 

Detroit F. & M—F. C. McDonalé4, 

Leonidas; J. F. Healy, Houghton. 

Ger. Amer.—A. R. Breese, Sandusky; H. 

F. Baleam, Lansing; W. B. Webb and A. 


us brings you SATISFI CUSTOMERS 


J. R. SUTTON, President 
Fie Protection ENGINEERS 


are always glad to help with suggestions as to forms. 
Write Us... THE POLICY HOLDERS SERVICE & ADJUSTMENT CO. 
MAJESTIC BLDG. 


and obviates danger from competition. We 


DETROIT, MICH. 
ADJUSTERS FOR THE ASSURED 














FIRE, TORNADO 
INSU 


Lansing, 
Total Assets . ° 


F. A. Hooker, President 
B. L. Hewett, Ass*t Secretary 








AND AUTOMOBILE 
RANCE 


Michigan Commercial 


Insurance Company 


Surplus to Policy Holders . > 


A. D. Baker, Secretary 


Michigan 


$1,112,949.43 
486,266.52 


Robert Henkel, Vice Pres dent 
Ralph Rawlings, Ass’t Secretary 




















American Union Fire 
Insurance Company of Philadelphia 





CAPITAL STOCK 


$500,000.00 





GOOD AGENTS WANTED 


Blackman, Glass & Cook, Detroit 


General Agents for Michigan, Indiana and Wisconsin 








GEORGE M. 


FIRE & LIABILITY INSURANCE 


COBB é CO. 





NEWTON CLAYPOOL BLDG 





EXPERT SERVICE. 


INDIANAPOLIS 











ASSETS $1,083,959.55 
- 


W. H. MILLER, President 


ORGANIZED 1853 
LOSSES PAID $9,593,145 


THE FARMERS’ FIRE INSURANCE CoO. 


OF YORK, PENNA. 


SURPLUS $523,622.54 


A. S. McCONKEY, Sec’y & Treas. 











ESTABLISHED 1876 


M. O- 


Whitney Office Bldg. 








The Largest and Oldest General Agency 
in Our Field 


BIEBERCE & SAGE 


ROWLAND 
PRESIDENT 


CAPITAL $100,000 


DETROIT, MICH. 








Insurance Stocks 


Quotations as furnished by 


E. S. BAILEY 
66 Broadway, New York, City 
FIRE COMPANIES 











Stuyvesant..... 
United States ($25). ‘ 
Westchester ($1 

Wms City ($60)..... 20 _ 370 

ie Co. stocks quoted upon request.) 
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LONDON ¢ 
| ANCASHIR~ 


FIRE 





Of Liverpool, England 


CHARLES E. DOX, Manager 


Western Department 


39 S. La Salle St. Chicago, Ill. 
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THE CONCORDIA FIRE 


INSURANCE COMPANY 
OF MILWAUKEE, WIS. 


Cash Capital 7 - $300,000.06 
Reinsurance Reserve - 932,786.42 
Reserve for all other Liabilities 181,543.44 
Surplus to Policyholders 530,308.94 
Total Assets - ~ 1,644,638.80 


STATE AGENTS: 


M. MORAN, Women’s Temple, Chicage, 
Indiana and Illinois. 
RRIS, Co 





M 
AS. CLANK, Des Moines, Iny for lows and He- 
B. G. FORD, Seattle, Wash., for Washingtoo anf 
Oregon. 
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M, Walker Company, Jackson; John Mil- 
ler & Son, Detroit; C. L. Miller, Marshall. 
Dixie—J. M. Grace, Adrian; Byron Still- 
son, Jackson. 
Dubuque—cC,. L, Miller, Marshall. 
Dutchess—W. C. Gnau, Detroit. 
Empire City—D. E. Mcintyre, Cadillac; 
J. M. Ramsdell, Manistee. 


Eureka—Perry Mortenson Company, 
Detroit. 
Franklin, Pa—W. J. Engle, Harbor 


Beach; J. R. Staebler, Turner. 

Hartford—cC, L. Miller, Marshall; F. C. 
Arms, Grand Ledge; A. B. Simonson, San- 
dusky. 

Home—N. G. Kohl, Quincy. 

State of Pa.—aA. E. Barstow, Ithaca; A. 
B. Kreiger, Petoskey; W. A. Forsyth, 
Standish; C. H. Baird, Holly. 

London—Spear & Lewis, West Bay City. 

Mich. F. & M—J. W. and Walter 
Thompson, Detroit. 

Natl. Ben Fr.—Henry Pfeiffer, Detroit; 
A. L. Hubbell, Belding; Frank Mohr, De- 
troit. 

Aachen & M.—Birchard & Ruttle, Bay 
Cit 


y. 

Agricultural — Sheldon & Bertrand, 
Houghton. 

Allemania—H. N. Geer Co., Inc., Sagi- 
naw. 





Indiana Agency Appointments 
Amer. Cent.—BE. McFarland, Shoals. 
Caledonian—H. A. Leonard, Elkhart; L. 
N. Reeder, Jeffersonville; Boyce & Boyce, 
Muncie. 

California—P, B. Cornelius, Anderson. 

Camden—Vincennes Agency Company, 
Vincennes. 

Cent. Natl—F. J. Harrold, Michigan 


City. 

General, Paris—S. E. Carmichael & Co., 
Bloomington; H. B. Overesch, La Fayette. 

German, Pa.—Sare & Springer, Bloom- 
ington, 

Glens Falls—Walsh-& Cook, Ft. Wayne. 

Gran. State—I. E. Merrill, Marion. 

Humboldt—Vandercook & Wilson, In- 
dianapolis. 

State of Pa.—R. H. Timmerman, Bates- 
ville. 

Natl.-Ben Fr.—Vandercook & Wilson, 
Indianapolis. 

Nord-Deutsche—J. D. Cates, Peru. 


N. B. & M.—Richardson, Kothne & Uhl, 
Indianapolis. 

Northern, Eng.—W. CS. Gourley, 
Knightstown. 


North River—D. G. Miller, South Bend. 
Mich. Coml.—A. F. Welfley, Decatur. 
Old Colony—U. C. Brouse, Kendallville. 
Phoenix, Eng.—Wood Bros., Greenfield. 
Sun, La —C. W. Clark, Richmond. 
Teutonia, Pa.—Vandercook & Wilson, 
Indianapolis. 
Western, 
cennes. 


Can.—James Garrard, Vin- 





MICHIGAN NOTES 

E. D. Craig of Howa, Ind., has bought 
the agency of . B. Corell at Benton 
Harbor, Mich. 

The report of the National Board of 
Engineers on Detroit, Mich., will be is- 
sued this week. 

The Hastings Insurance Agency has 
been incorporated at Traverse City, Mich., 
by Ralph 8S. Hastings and Glenn 
Power. 

The board of education of Kalamazoo, 
Mich., is asking for a flat rate of 50 cents 
on school property. The advisory rate is 
$1.05, but the agents made a compro- 
mise rate of 85 cents. 

The Western Adjustment Company has 
divided Michigan, establishing a new 
branch at Grand Rapids, with A, H. Din- 
ning, formerly assistant manager of the 
Cleveland branch, in charge. 

R. H. Mirty, the local agent of Mus- 
kegon, Micn., died recently. He was a 
brother of H. E. Minty, formerly Mis- 
sour: special agent of the Queen, and 
now a local agent in Kansas City. 

The Michigan Inspection Bureau has is- 
sued special hazard reports upon the fol- 
lowing risks: 

Excelsior Wrapper Company, Grand 
Rapids; Fisher Body Company, Detroit; 


Gilmore Bros., Inc., Kalamazoo; Kline 
Garment Company, Detroit; Jos. Mack 
Printing House, Detroit and Stewart- 
Hartshorn Company, Muskegon. New 


book of estimates has been issued for 
Benzonia and Cedar. The bureau has 
printed maps for the following towns: 
Amasa, Benzonia, Bergland and New 
Lothrop. 





INDIANA NOTES 


Paul Zoelzer assumes charge of the 
Terre Haute branch office of the Indiana 
Inspection Bureau, Dec. 1 

There is a new insurance man at Vin- 
cennes, Ind. He is a son of J. A. Still- 
well, a prominent local agent, and he 
weighs ten pounds. 

Mitchell & Taylor have sold their local 
agency at Noblesville, Ind., to D. B. Rails- 
back and thirteen companies, both union 
and bureau, have transferred to the new 
owner. 

Water mains at Crown Point, Ind., have 
been extended and a considerable terri- 
tory, hitherto outside of water protec- 
tion, is reached. The improvements give 
the Crown Point Manufacturing Company 
and the Letz Manufacturing Company 
city protection. 





IN ILLINOIS AND WISCONSIN 


COUNTY PROPERTY INSURANCE 


Indemnity Can Be Secured in the State 
Fund—Particulars Are Given 
as to Plan 











County boards of supervisors in 
Wisconsin may hereafter insure county 
property in the state’s insurance fund 
under the provisions of a law enacted 
by the 1911 legislature. The rate is 
equal to sixty percent of the average 
rate fixed by the boards of underwrit- 
ers. The law, however, does not pro- 
vide any way by which the state may 
bear its share of the cost of rating. In 
view of the approaching regular meet- 
ings of county boards, Commissioner 
H. L. Ekern is sending to county clerks 
notices calling attention to the law and 
the steps necessary to be taken to re- 
ceive the benefits. The plan is to have 
the insurance value of each item of 
property determined, together with the 
average rate charged by responsible 
fire and tornado insurance companies 
doing business in the state. The insur- 
ance in the state fund is to cover ninety 
percent of the determined value of the 
property. The premium is annually to 
be charged to the county in the annual 
state tax levy and the amount credited 
to the insurance fund. The county 
boards of supervisors must adopt the 
prescribed resolutions by vote to take 
advantage of the law. After such a 
vote is taken, it is unlawful for the 
board or its officers or agents to con- 
tract for or pay out any funds for in- 
surance against fire or any other risk 
upon property after July 1 next. Poli- 
cies of insurance in force on the first 
day of July, however, shall remain in 
force until terminated. 


BLOOMINGTON RATES SHOT UP 
Much Rate Cutting Is Reported By 


Companies—Wholesale Grocery 
Written at 50 Cents 











Bloomington, Tll., Nov. 15 (Special)— 
There were twenty-two special agents and 
eighteen local agents at a meeting here 
yesterday. In view of the threatened de- 
moralized situation and with the thought 
in mind that the companies were ready to 
throw rates off, a new local ard was 
formed with J. C. Harvey president and 
Ralph Frasee, secretary. All the local 
agents present signed except the Grant 
Prederick agency, formerly the Siekman 
agency. All business recently written at a 
cut is to stand, but no new risk is to be 
taken at a cut. A further meeting will 
be held. Monday evening to complete the 
organization. 


Companies report a bad mix-up in 
rates at Bloomington, Ill. The local 
agents seemingly are trying to reach 
bottom and there is a general scramble 
to see who can quote the lowest figure. 
The recent effort to organize a local 
board there almost came near to a 
catastrophe, as Agent I. H. Johnson 
threatened to bring suit for conspiracy. 
Last week a wholesale grocery was 
written by the agents at a fifty-cent 
rate. Some of the companeis cancelled 
at once. 

A special agent who is not connected 
with the Johnson office writes this pa- 
per to the effect that Mr. Johnson 
should not be singled out as the chief 
rate demoralizer there. He says there 
are others who engage in the melee. 
He refers to the Green Saddlery Com- 
pany risk, tariff two percent, written 
at one percent and 1.05 percent. He 
says he saw the policies and some of 
them were written in standard com- 
panies. The rate was the same as 
charged by the Bloomington Mutual. 
The Keiser-Van Leer risk, he also cites 
as one where the rate is shot to pieces. 
This correspondent thinks that some of 
the other agents like to make the John- 
son agency an excuse, but declares they 
are just as reprehensible. 

Another risk recently written is the 
Johnson Transfer Company, rated at 
$2.60 a year. It has been taken at 60 
cents for five years. A committee from 


The Indiana and Ohio 


Live Stock Insurance Company 
OF CRAWFORDSVILLE, IND. 


Organized in 1886 Cash Paid-up Capital $200,000.00 


Assets Almost a Half Million Dollars 


4 Producing agents wanted in all unoccupied territory where the company is 
writing business. It pays to sell live stock insurance if you represent the “Indiana 
and Ohio.”” Promptness and fair dealing make it popular with farmers and stock- 
men. Our system of advertising is helpful to the agent. Write Home Office at once. 


INDIANA AND OHIO LIVE STOCK INS. CO. 
Crawfordsville, Ind. 


TO INDIANA AGENTS 


Indiana Millers Insurance Company 
INDIANAPOLIS, INDIANA 


THE SPECIAL HAZARD COMPANY 
ORGANIZED 1889 


Capital, $100,000 Surplus, over $300,000 


SPECIAL HAZARDS OUR SPECIALTY 


We assist our Agents in securing Bus‘ness. 





























No annexes—Single Agency Guaranteed. 
Write us NOW E. E. PERRY, President 
SAN FRANCisCO: DALLAs: 
Conroy & Olds, 4. S. Aldehoff & Co., 
Managers. General Agents, 
BLISH 
2 "\e28 fo 
—-FiIRE:s— 
INSURANCE COMPANY, ; 
OF AIX-LA-CHAPELLE , GERMANY. 
UNITED STATES BRANCH / 
v NEW YORK. , 
CHICAGO: A. ie gne® ATLANTA: 
Harvey W. Murray, ELSey,™ Dan B. Harrie 
General Agent. Manager. 





THE OLDEST FIRE INSURANCE COMPANY IN NEW JERSEY 


CHARTERED I8il. 











NEWARK N. y. 


If you would like to represent a company a hundred years 
old, with an absolutely clean record and modern under- 
writing methods, we should be pleased to hear from you. 


CARROLL L. DeWITT, General Agent ” *,43*"* CHICAGO 


NORTHWESTERN FIRE and MARINE 
INSURANCE COMPANY 


MINNEAPOLIS, MINN: 
DECEMBER 3lst, 1910 


Total Assets $687,129.92 Capital, $300,000 
Net Surplus, $183,691.38 














OFFICERS 
i President and Manager 
ALVIN ROBERTSON............ OPO iis Vice-President 

AMES D. BROWN....... ES TR tare ee Vice-President 
» No SLABECK....... 2 een KiRablasidawaes SHEE Ry ber ani Vice-President 
BUS WE, WD, oc kc Sic dscsace ceececeeeeececees Secretary and Treasurer 
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the Illinois Field Club and some of 
the members of the state board were 
in Bloomington this week seeing what 
can be done. 


FIELD CLUB IS REORGANIZED 


Companies Adhering to Western Insur- 
ance Bureau Principles Will Be 
Admitted to Membership 


To take in more field men of bureau 
companies and eliminate a few repre- 
senting companies not in sympathy 
with the purpose of that body, the IIli- 
nois Field Club was disbanded at a 
meeting Monday and reorganized as 
“The Illinois Field Club, not incor- 
porated.” A quorum of the old club 
met in the Western Insurance Bureau 
rooms Monday on a call sent out pre- 
viously and a majority voted to discon- 
tinue the old organization. A new club 
was immediately formed with several 
members who had never affiliated with 
the organization. The old constitution 
and by-laws were adopted with an 
amendment to the effect that the club 
was in accord with the principles and 
purposes of the bureau. Membership, 
however, is not limited to representa- 
tives of bureau companies. Companies 
paying high commissions are shut out. 

The officers chosen at Delavan last June 
were elected by the new body, with 
Harry B. Doten of the Girard selected to 
fill the newly created office of second 
vice-president. Wallace Mink of the 
State of Illinois is president, Everett T. 
Tanner of the Security of New Haven is 
vice-president and James A. Bawden of 
the Delaware & Reliance is secretary 
and treasurer. 

With but few exceptions all the mem- 
bers of the old club will be in the new 
organization. In view of the reorganiza- 
tion it is impossible, however, to consider 
them as members until they have signed 
the constitution and by-laws. A number 
have already signified their intention of 
joining. Those present at the meeting 
Monday, all of whom signed the articles 
and became members, were: J. F. Norse, 
Northwestern National; W. G. Albright, 
Connecticut; A. E. Lilley, Williamsburgh 
City; William Feiler, Allemannia; G. A. 
Rydquist, State of Pennsylvania; R. P. 
Ockenga, German American of Baltimore; 
W. M. Stodgill, Central National; George 
W. Stuck, American of Newark; Fay 
Morrissey, National Union; Daniel T. 
Smith, Milwaukee Mechanics; John Bo- 
hen, Milwaukee Mechanics; W. E. Goebel, 
A. D. Baker General Agency; P. P. Wip- 
ple, Agricultural; C. C. Nicholson, Ger- 
mania; F. N. ReQua, Farmers of York. 











Prevention Day for Wisconsin 
The proposition of setting aside a 
fire prevention day in Wisconsin was 
brought nearer to realization as a re- 
sult of a meeting held on Monday at 
the headquarters of the Wisconsin 
State Fire Prevention Association in 
Milwaukee, when the committees of 
the fire prevention organization and the 
Milwaukee Board of Fire Underwriters 
got together and formulated a tenta- 
tive proclamation to be presented to 
Governor McGovern for his approval. 
he governor has been especially busy 
of late and this method of procedure 
was suggested by Herman L. Ekern, 
iscOnsin commissioner of insurance, 
who has been working with the com- 
mittee in the matter. 





Not Deprived of Rights 
A motion for a new trial for Miss 
Mary Roberts of Oshkosh, Wis., now 
Setving a three years’ sentence in pri- 
son for arson, was denied by Judge A. 
H. Goss. The motion was based upon 


the claim that she had been deprived of 
a constitutional right when she was 
called to testify before William Finne- 
gan, deputy state fire marshal, prior to 
the trial. The court held there was 
nothing during the preliminary exami- 
nation or trial of Miss Roberts to indi- 
cate that her testimony before the fire 
marshal was not voluntarily produced. 
It was claimed by the defendant that 
as a matter of law she became immune 
from prosecution when she was placed 
under oath and testified as to matters 
pertaining to the crime involved in the 
action. Her attorney filed an exception 
to the court’s decision. The woman 
was convicted of setting fire to her 
home for the purpose of defrauding 
the insurance companies. 





Tornado Losses in Wisconsin 

The tornado which swept through 
the central part of southern Wisconsin 
covered more territory than was first 
reported. The center of the storm 
seemed to have passed through Han- 
over a small town west of Janesville, 
and Milton Junction an equal distance 
northeast of Janesville, narrowly miss- 
ing the city itself. A number of people 
were killed and a good deal of live 
stock as well as many barns, tobacco 
sheds and dwellings were badly dam- 
aged where not entirely destroyed. 

The tobacco crop which filled the 
curing sheds to overflowing, was the 
best in several years and the less on 
tobacco alone will be considerable. As 
far west as Dodgeville the wind was 
strong enough to wreck several build- 
ings and take the tin roof off the hotel. 
A good deal of tornado insurance is 
carried in the southern part of the 
state and the companies will suffer ac- 
cordingly. 





Royal Is Licensed 

The Illinois department has licensed 
the Royal, to transact through its 
proper agents in Illinois, the business 
of insuring against loss by burglary or 
theft or both; also insuring against 
automobile transportation and collision 
damage. 

This makes the eleventh fire company 
which has complied during the past few 
months with the provisions .of the 
casualty laws of Illnois. This has been 
made necessary because of the fact that 
the companies insert clauses in their 
automobile policies providing for in- 
surance which comes under the provi- 
sion of the casualty act of Illinois, as 
well as the act governing fire com- 
panies. The other companies which 
have complied are as follows: 

Aetna, Continental, Commercial 
Union of London, Firemen’s Fund, 
Hartford Fire, London & Lancashire, 
Mannheim of Germany, Providence- 
Washington, Palatine and St. Paul. 

The Illinois department does not in- 
tend to relicense in 1912 any fire com- 
panies which issue automobile policies 
containing provisions against theft and 
collision, unless such companies are ad- 
mitted in the state under the casualty 
act. 





POSTPONE LEGISLATIVE HEARING 

Madison, Wis., Nov. 14.—(Special.)— 
The first hearings of the Wisconsin legis- 
lative committee on fire insurance, sched- 
uled to begin Nov. 28, will not be held 
until early next year, probably in Feb- 
ruary. Notice to this effect was given 
to the members today. The reason is 








M. C. TIFFT 


Insurance Law 
a Sp ecialty 





901-2 Andrus Bldg. 
MINNEAPOLIS, MINN. 














The Hotel Ryan 


ST. PAUL 
The Insurance Men's Home 
and center of the Insurance District 
EUROPEAN PLAN 
Rates, $1.00 and $1.50; with Bath. 


.00 and up. 
Your patronage is solicited, 


WALTER A. POCOCK, Mg. 





Phoenix Assurance Co., Ltde 


OF LONDON 
HEAD OFFICE : 
FOR UNITED STATES 
47 CEDAR ST. 
NEW YORK 


WESTERN DEPT. 
431 S. DEARBORN ST. 
CHICAGO 


29 


FIRE—USE & OCCUPANCY — TORNADO 





LOSSES PAID 
OVER $200,000,000 


58th ANNUAL STATEMENT 





ou e 


Capital . . . - + § 500,000.00 
fereceercemspemctsien, - "+ SeLehae 
et Surplus to Cc Tr - . ’ . le 
Seen Sey —f* Net Surplus to stockholders. « +  1,300,599.27 
W. H. STEVENS, President JOHN Q. ADAMS, Secretary 


STUART MORGAN, State Agent, Michigan, Detroit 
N. T. JULIAN, State Agent, Ohio and West Virginia, Columbus 
GUS M. WISE, Special Agent, Indiana and Kentucky, Indianapolis 
P. P. WIPPELL, State Agent, Illinois and Wisconsin, 159 La Salle St., Chicago 
RAYNOLDS BARNUM, State Agt., Missouri, Kansas and Oklahoma, Kansas City, Mo. 
E. S. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, Neb. 


PITTSBURGH FIRE INSURANCE COMPANY 


Organized 1851 08-11 Commonwealth Buliding, Pittsburgh, Pa 
Capttal..cccccccccccccccces +++ $200,000.00 Net Surplus........«s+se+0++ eccece $200,355.60 


$ 
Assets, January 1, 1911..... 551,793.94 Surplus to Policyholders.........-. 400,355.60 
Licensed to do business in Pennsylvania, Illinois, Michigan, Ohio and Wisconsin 


R. J. WILSON, President D. C. SHAW, Vice-President R. J. MCKNIGHT, Sec’y and Treas. 
W.J. R. MAGILL, Ass’t Secretary JOSEPH H. GORDON, General Agent 


The Sovereign Fire Assurance Company 


OF CANADA 

Head Office UNITED STATES BRANCH 
Temple Building, TORONTO 55 John Street, NEW YORE 

H. S. WILSON, Managing Director 
The Maryland Motor Car Insurance Company 
Baltimore, Maryland 
HACKETT & HOFF Siete, Visconsin 

Insures Motor Cars Exclusively 











Correspondence with responsible insurance 
offices solicited 


New Jersey~ Fire Insurance Company 
NEWARK N. J. 
Chartered December 31, 1910 





Paid in Capital e $ 400,000.00 
Surplus to Policyholders ° ° ° ° 700,000.00 
Assets (January Ist, 1912) to be ° ‘ 1,000,000.00 


J. W. ROBERTSON, Western General Agent 
1028 National Life Building CHICAGO, ILL. 


March & Melscunsi 


SURPLUS INSURANCE 


Duluth CHICAGO OFFICE — 
Minneapolis 29 S. La Salle Street New York 
SURPLUS LINES 


For the best service and the best companies refer your excess 
lines and special hazards to 


SCHUPP & LOHMAR COMPANY 


Now at PEORIA, ILLINOIS Arcade Bildg., 
Insurance written anywhere in the U.S. in high grade stock companies. | LIBERAL COMMISSIONS 


RETURN MAIL SERVICE 
poosrmlomnescys St. Nicholas Hotel 


wt BREVOORT) = Annex: 


Hotel 
Chicago, Illinois SPRINGFIELD, ILL. 


MOST MODERN EQUIPMENT 
UNEXCELLED RESTAURANT 


On Madison St., near La Salle 


One minute from the Insurance District 











Annex Positively Fire-proof. 
Every Room with Bath, Entirely Modern 
American and European, 


J. H. McCREERY, Proprietor. 


The Patronage of Insurance Men 
Is Solicited 
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said to be that not enough data has yet 
been gathered. Local boards of under- 
writers will be the subject of the first 
hearings, which will probably be held in 
Madison. 





WILL SETTLE IMPORTANT POINT 

Commissioner H. L. Ekern of Wiscon- 
sin, who, with Deputy Commissioner 
George E. Beedle and Actuary L. A. An- 
derson, has been sued for $50,000 dam- 
ages for alleged libel against the Com- 
mercial Fire of the District of Columbia, 
says the suit will probably settle an im- 
portant question in the administration of 
state insurance departments, 

“If the department makes an official 
examination of a company,” he said, “and 
publishes its findings according to law, 
its report is public property and is acces- 
sible to the press. Else what is the use 
of having examinations at all? It is 
not the department's fault if the report 
is adverse to the company examined.” 

The defendant officials expect to file 
their answer within the twenty days re- 
quired. They will be represented in the 
— by the attorney-general’s depart- 
ment, 





WILL STAND BY THE RULE 


As the result of the intervention of the 
National and Illinois State Association of 
Local Fire Insurance Agents, a satisfac- 
tory adjustment with the Granite City 
(ill.) agents, regarding the recent ap- 
pointment of a dual agency in that city 
was reached. The chairman of the griev- 
ance committee took the matter up, and 
the agents of Granite City decided to 
stand by the sole agency rule, and the 
dual agency in question was resigned and 
the supplies returned to the company.— 
Agency Bulletin. 





MANY TORNADO LOSSES 

Following the violent wind of Satur- 
day and Sunday, tornado claims have been 
coming in rapidly to western departments. 
Agents have been busy writing up new 
business on the strength of the storm. 

The most serious loss in Illinois was the 
Southern elevator at Kast St. Louis. Some 
ee refuse to write tornado in that 
locality in view of so many losses. Other 
points in Illinois are furnishing a grist 
of claims. 





Wisconsin Agency gemma 

Svea—H. T. Collins, vay -* Lac 

United Amer.—W. H. Schmitt, Aiten- 
ton; LeGrand P. Melany, Delavan. 

Union, Paris—James Millar. 

Western, Pa.—William Fehlandt, Madi- 
so! 


Wmsburgh City—A. <A. Townsend, 
Shullsburg, Harley 
Mi a, er.—Mrs. 


S. M. Barnes, Elk- 
horn; R. D. Hartley, Evansville; J. M 
Hill, "Fond du Lac. 

Minneapolis—H. R. Erichsen and Jean 
Brown, Green Bay; H. I. Collins, Fond du 


Lac; H. C. Van Buren, Bonduel; J. P. 

Althofen, Random Lake. 

nanetional, Ct.—H. A. Towner, White- 
Natl. Ben Fr.—Hans Beyer and J. M. 


and H. Jj. Boland, Green Bay; J. P. Rice, 
Tomah; H. C. Case, Racine; A. A. Bock, 
Wausau; Frank Morrow, Oconto. 

N. W. Natl.—J. H. Best, Franklin. 

- ~apeene Eng.—S. H. Metcalf, Menom- 
onie. 

Allemannia—Alvin and 8B. Jordan, 
Hartford; Mrs. Calvin Barnes, Elkhorn; 
O, W. Sprecher, Madison. 

Amer. Union—H. H. Blanchard, Janes- 
ville; C. H. Paulus, Manitowoc; A. E. 
Black, Racine; C. B. Peterson, Rhine- 
lander; Walter Schroeder, Milwaukee; 
F. R. Crumpton, Superior. 

Buff. Coml.—cC. A. Erhart, Superior. 

Columbia—A. C. Tennison, Kilbourn. 


ILLINOIS NOTES 


James T. Tartt, the veteran local agent 
of Edwardsville, Ill., died the other day 
in Housten, Tex. 

The Continental has gone on a sole 
agency basis at Bloomington, Ill. with 
the Gardner agency. 


It is stated that the fire department of 
Peoria, Ill., was considerably delayed on 
account of frozen hydrants, when the 
National hotel was found to be on fire. 
The loss will be about total. 


Lawrence M. Magill, former insurance 
agent at Moline, and now state’s attor- 
acy in his county, will be a candidate for 
congressman on the Republican ticket. 
He served two terms in the state legis- 
lature. Mr. Magill prosecuted the Fra- 
ternal Tribunes officers at Rock Island. 

The Galesburg, Ill., local board has de- 
cided to write brick veneer buildings with 
shingle roofs at 70 cents for three years, 
the published estimate being 80 cents. 
The companies hold that there is no 
good reason for deviation from the gen- 
eral and established practice, and are ask- 
ing the local agents to rescind their 
action. 








Milwaukee agents have finally agreed 
to make Saturday afternoon a half holi- 
day all the year instead of only for five 
months during the summer. Perhaps in 
the course of years they will find that 
4:3@ or 5:00 o'clock will be the proper 
closing time and that they can do just 


IN THE GREAT NORTHWEST 


10WA, MINNESOTA, NORTH AND 
SOUTH DAKOTA 








DOYLE ADDR™SSED CONGRESS 





Evening Session of Minnesota Fire 
Prevention Meeting—Over-Insur- 
ance Cause of Fires 





The evening meeting of the Minne- 
sota fire prevention congress in St. 
Paul last week included a very inter- 
esting set of addresses. 

The prevention of incendiarism was 
the topic of C. J. Doyle, state fire mar- 
shal of Illinois. He thought the ease 
of securing over-insurance was one of 
the sources of serious temptation to 
the crime, He estimates that fully 
60 percent of the fire waste of the coun- 
try is easily preventable. The waste 
by fire is caused by three things, crim- 
inal ignorance, criminal carelessness 
and finally deliberate arson. He 
thought that the feeling that insurance 
companies are unwilling to pay their 
losses adds much to the ease with 
which the firebug can gain his ends, al- 
though the people who unwittingly 
lend their aid, must help to pay the 
cost in the way of increased fire in- 
surance premiums. 

He felt that over-insurance was at 
the root of the temptation in nearly 
all cases, and not enough attention has 
been paid to the character, classifica- 
tion and personnel of the local agents 
In many instances these agents are 
carrying risks upon their books on 
properties which they have never 
viewed nor has a single step ever been 
taken toward ascertaining the safety, 
value or moral hazard. 

H. W. Parker, of St. Paul, president 
of the St. Paul Credit Men’s Associa- 
tion, told of the effect upon the coun- 
try’s credits, by the waste from fire. 
He stated that the fires and the waste 
are that much of a shrinkage of the 
country’s available assets, and great 
financial adjustments followed the im- 
mense losses which accompanied the 
conflagrations in Baltimore and San 
Francisco. 

The following resolution was adopted 
by the congress: 

Whereas, The enormous fire waste and 
consequent burden tax upon the people of 
the state increases each year; and 

Whereas, The greater part of this 
waste is due to carelessness and ig- 
norance and is easily preventable; there- 
fore be it 

Resolved, That we do urge upon the 
lawmaking body of this state the great 
need for instruction to the young on the 
matter of fire prevention ond particularly 
urge the advisability of a course of in- 
struction upon the subject in all the ele- 
mentary schools of this state; and be it 
further 

Resolved, That the legislature be re- 
quested to provide the necessary funds 
for the successful prosecution of the 
work of the office of state fire marshal to 
the end that incendiarism may be stamped 
out; and be it further 

Resolved, That as delegates to this 
convention we do pledge ourselves to the 
accomplishment of these ends and to the 
advocacy and adoption of all legitimate 
means looking toward the reduction of 
the fire waste. 

The address of Franklin H. Went- 
worth, secretary of the National Fire 
Protection Association, will be found 
elsewhere in this issue. 





Sends Letter to Companies 


Secretary George Holton of the 
Iowa State Fire Prevention Associa- 
tion, has mailed to the manager or 
general agent of every company doing 
business in Iowa the following: 


At a recent meeting of the executive 
committee of the Iowa State Fire Pre- 
vention Association it was deemed ad- 
visable to secure if possible the direct 
support of all companies doing business 
in Iowa and we earnestly solicit your 
cooperation by personally requesting your 
field men to attend all meetings and give 
such of their time and assistance as will 
be necessary to accomplish the desired 
results. 

“We will have four meetings of the as- 
sociation during the year and the entire 
time for each member in making inspec- 
tions for town reports will not in all 





as much business in fewer hours. 


‘AUTOMOBILE CONSTRUCTION CO. 


1429 Wabash Avenue, Chicago 


PHONES 4077 AND 2066 CALUMET 





Equipped to Repair Any Make. Guaranteed Mechanics 





REBUILDING A SPECIALTY. LOWEST PRICES COMMENSURATE WITH 
BEST CLASS WORK. BEST OUTLET FOR SALVACES 


WEST HOTEL 


MINNEAPOLIS 
INSURANCE MEN’S HEADQUARTERS 








The Hotel with the Location, the Rooms, the Service. GEO. R. KIBBE, 
Accommodates 500 ‘ In the center of the city. Proprietor. 


ROYAL EXCHANGE ASSURANCE 


OF LONDON, ENGLAND 
Incorporated A. D. 1720 





United States Branch, 92 William St., New York 


UBERTO C. CROSBY, RICHARD D. HARVEY 


General Manager Assistant General Manager 
Organized 1852 Capital $1,000,000 


HAN OWV E R 


FIRE INSURANCE COMPANY OF NEW YORK 
FIFTY-SEVENTH ANNUAL STATEMENT, JAN. 1, 1911 
Assets, $4,820,678 Liabilities, $2,582,599 Net Surplus, $1,288,079 


Western Department, 108 S. La Salle St., Chicago 
C. W. HIGLEY, General Agent F. A. HUBBARD, Assistant General Agent 


B. CREMER, President ESTABLISHED 1876 CHAS. CREMER, Secretary 
German Fire Insurance Company 


CAPITAL $200,000 
OF PEORIA, ILLINOIS 
JANUARY 1, 1911 


Admitted Assets - - - - = 
Policyholders’ Surplus - - - - 











Paid in Baltimore - - - * + = 
Paid in San Francisco - - + * 


$102,000 
$470,165 


$771,029.78 
$348,430.35 


Incorporated 1833 


British America Assurance Go. 


HEAD OFFICE - TORONTO, CANADA 
United States Branch, Ist January, 1911 





ND hcb-reigurnnekakaaudoes TPCT 
is iba wax wade Cooe aaa TA aan ener 907,111.15 
es ere eae: ‘ .-6 688,891.93 


HON, GEORGE A. COX, President W. R. BROCK Vice-President 





NEW YORK CHICAGO. PROVIDENCE BOSTON 


STARKWEATHER & SHEPLEY 


GENERAL AGENTS 


Rhode Island Fire Insurance Co. 


OF PROVIDENCE, RHODE ISLAND 
FIRE AND SPRINKLER LEAKACE INSURANCE 
Sprinkler Leakage Rates Furnished on Application 


UNITED STATES MANAGERS 
Union Fire Ins. Co. of Paris, France 
Nationale Fire Ins. Co. of Paris, France 


SURPLUS LINES 


have a contract with London ds for United States, Canada 
-™ a a ph 4B 


Ww also attorneys and Tey ~ 4 to bind for the of Pures Le Co 
La Metropole (Eat. 1879) ot LUrbaine aime Cnt 188) 3) Conflance gy of 








1844) of Sun (Est. 1821) Pet Puiee dee 1001) of Acastardasn Amsterdam 
Conden of koma, Le Nord (ist. France (Est. 1807) of Para. ll thom 
companies have money on deposit in this (lat) o Fars; La France (ha 8 lorses. 














Western Office: 29S. La Salle St., Chicago. 





probability exceed two weeks, or three 





H. V. Burrows, Manager 
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days in any one town, and we are ar- 
ranging committees so no man will spend 
his time where he has no agency unless 
he wishes. 

“We now have a state fire marshal who 
will assist and back us up in this work 
which warrants the accomplishment of 
extra good results. We believe you to 
be in hearty accord with the work of the 
association and will be pleased to receive 
your expression at an early date.” 


DAVIS CARRIED OFF $39,000 








Queer Finance in the Century Fire— 
Bleakly Will Not Ask for 
Receiver 


Auditor J. L. Bleakly, of Iowa, has 
refused to ask for a receiver for the 
Century Fire of Des Moines as re- 
quested by the insurance department 
of Missouri. However, the auditor 
states that he will probably ask the 
courts to force Edgar M. Davis and 
W. I. Berry of St. Louis to return 
securities of $39,000, which the Iowa 
auditor alleges mysteriously disap- 
peared from the vault of the Des 
Moines offices and later turned up in 
the possession of the Central Union 
Fire of Kansas City. The request that 
the Iowa department ask for a receiver 
was turned down because the company 
was found to be perfectly solvent at 
the time it was taken over by the St. 
Paul Fire & Marine. 

Auditor Bleakly has written the fol- 
lowing letter to the Missouri depart- 
ment: 


Our investigation shows that the com- 
pany was capitalized for $105,000, of 
which $50,000, was paid in cash and $55,- 
000 in notes of Edgar M. Davis and W. 
I. Berry of St. Louis. These were hypoth- 
ecated to the St. Louis Fire for $115,000, 
showing exceedingly poor business judg- 
ment on the part of that company. 

Our investigations reveal the startling 
fact that Mr. Davis had removed from 
the Century offices in Des Moines, with- 
out the knowledge of the board of di- 
rectors, of which he was not a member, 
approximately $20,000, and only returned 
that sum to the company upon threats of 
indictment by the state insurance de- 
partment. 

We believe that there were plenty of 
securities to take care of all the demands 
against the company prior to the time 
when the St. Paul Fire & Marine took it 
over. When the losses began to ma- 
terialize the startling discovery was made 
that some one had entered the offices of 
the company and carried off $39,000 worth 
of securities. These are the securities 
which are now the bone of contention 
and which were found in the possession 
of the Central Union Fire of Kansas City. 

Upon failure to find assets of the com- 
Pany intact, I will make a call upon the 
unpaid capital stock, and upon a failure 
to respond I will probably bring suits 


on the joint note of Davis and Berry, held’ 


by this department, through the attor- 
ney-general. It seems to me that the per- 
son to secure the return of the lost se- 
curities is Mr. Berry, against whom the 
suit will be brought. 


WIWEEKE IS HONORED 

Louis A. Wiweke, a local agent at 
Cherokee, Iowa, has been elected grand 
chancellor of the Iowa Domain, Knights 
of Pythias. He was a charter member of 
me Cherokee Lodge in 1897 and has since 
son a prominent and enthusiastic mem- 
er of the order. Besides his local fire 
agency, he represents the Union Central 


Life and conducts two mutual windstorm 
companies. 





HAS A BLACK HAND CASE 
State Fire Marshal Roe of Iowa has a 
qulack hand” case to investigate. The 
arn of John Adams at Iowa City was re- 
cently set afire and damaged to the ex- 
ent of $2,500. The following day, Adams 
ontved an anonymous letter in which 
ic signer stated that he had started the 
p= mae the night before and that another 
| tenn! be forthcoming if Adams id not 
mg $7,000 at a designated place. The 
Saag is now in the hands of Deputy 

Te Marshal Tracey, who is proving him- 
Self quite a detective. . 
oyatshal Roe, in the course of his tour 
— Iowa organizing local fire preven- 
ag associations, investigated the fire at 
Cie Wilson theater and hotel in Mason 
b y which did damage of $60,000 with 
ut $23,00® effective insurance. 





Minnesota Agency Appointments 
Connecticut—E. D. Field and A. J. 
Be Duluth. 

Fa oit—™. C. Harlow, Thief River 
re: G. R, Jacobi, East Grand Forks. 
re Assn—W. E. Tracy, Two Harbors. 
Palle nklin, Pa.—W. B, Clement, Redwood 


wratlBen Fr.—S. D. Wilmers, Benson; 
ao Silverson, Blue Earth; C. E. Roe, 
Rinee as J. P. McMahon, Faribault; G. H. 


Cash Capital - - - - - = 


F. C. Van Dusen, President 


Total Liabilities (except capital) 224,165.23 


Minneapolis Fire & Marine Insurance Company 


STATEMENT OF CONDITION JANUARY 1, 1911 


Total Assets 
Surplus to Policyholders - - 


$200,000.00 $574,595.35 


350,430.12 


WE DESIRE AGENTS IN ALL TOWNS IN THE NORTHWEST 


Joun D. McM11an, Vice-Pres. ALFRED StTINnson, Secretary 





M. F. Kranz, Hastings; F. A. Burley, 
Luverne; Harvey Hildebrand, Lyle; C. H. 
Dietz, Mapleton; E. C. Garwood, Minne- 
apolis; G. I. Gorham, C. N. Chadbourn, 
. E. Braden, R. W. Chadbourn and F. 
M. lLouderdale, Minneapolis; Adolph 
Meile, New Ulm; Payne & Barley, Pipe- 
stone; J. S. Wilson and E. 8S. J. Con- 
don, St. Paul; F. E. Gores, Wadena; A. 
T. Rockne, Zumbrota; W. O. McNeely, 
Hutchinson, 
Ger. Amer., N. Y.—A. J. Schaller, Hast- 
ings; I. G. Stanley, Princeton; G. F. Hen- 
ning, Red Lake Falls; W. E. Ruedeman, 
St. Paul; H. F. McGovern, Wabasha. 
New Hamp.—J. M. Leonard, F. J. Mil- 
ler, W. A. Ruedemann and Peter Van 
Haven, Minneapolis. 
N. B. & M.—Miss Leah L. Berman and 
A. P. White, Bemidji. 
Pa, Fire—Anton Graveson, Askov; Miss | 
Leah L. Berman and A. P. White, Bemidji. 
Ham.-Brem.—B. W. Wedgwood, Cuyuana; 
F. A. Lindberg, Crosby; Carl Piffle, I | 
| 








layson; W. . Carley, Bovey; L. 
Bolter, Grand Rapids. 

Home—E. H. Bithers, Bovey; J. M. 
Stockhouse, Cohasset; E. Anderson, 


Lakefield; H. J. Ernster, Deerwood; John 
Engebreten, Kenneth. 
State of Pa.—Gorham-Braden Company, 
Minneapolis; H. P. King, McIntosh. 
Mich. Coml.—H. A. Hammers, Chaska. | 
Mich. F. & M.—G. H. Newbert, Mora; 
Leonard Redding, Lamberton. } 
Natl. Ben Fr.—Miss G. T. Jameson, 
Walker. | 
Natl. Union—W. C. J. Herman, Minne- | 
apolis. 
Northern—Henry and V. H. Rotschild, | 
St. Paul. 
Nor. Union—F. W. Rowe, Campbell. : 
Queen—W. H. Hartman, Evan; E. T. | 
Spink and J. C. Howard, Duluth. 
United Amer.—L. R. Swift, St. Cloud; 
ab Regge Lacker and E. J. W. Donahue, Du- 
uth. 





MINNESOTA NOTES 


Harold N. Falk of Minneapolis has en- 
gaged in real estate and insurance at 14 
East Lake street. 

The Jones-Davis Agency of Minneapolis 
will remove its offices to the new Mc- 
Knight building about Dec. 15. 


Benjamin S. Welsch has become asso- 
ciated with the Thompson-Hayes Com- 
pany of Minneapolis as vice-president. 

Fire losses in Minnesota during Sep- 
tember were $95,000 less this year than 
last. The 1910 figure was $290,000 and 
that of 1911 was $195,000, 

A warrant for the arrest of John H. 
Ten Voorde, secretary of the Retail Mu- 
tual Fire of Minneapolis, was sworn out 
last week by Commissioner Preus of Min- 
nesota. The offense charged is destroy- 
ing and mutilating the records of a cor- 
poration. 

M. M. Wachenheimer and William J. 
Desmond, formerly with J. Q. Haas & Co. 
at St. Paul, have opened an insurance 
office at 414-16 Pioneer building, St. Paul, 
under the firm name of M. M. Wachen- 
heimer & Co. They have the agency for 
ten fire companies and the general agency 
of the United States Casualty. 

Eleven fire insurance firms will remove 
to the new Plymouth building in Minne- 
apolis next week, removing from the New 
York Life building, which is being re- 
modeled. The new occupants of the 
Plymouth include the following: Gen- 
eral Inspection Company, Minneapolis In- 
surance Agency, Corser Investment Com- 
pany, F. H. Wagner Agency, A. L. Bel- 
knap, A. W. Armatage, Alexander Camp- 
bell and C. S. Wartenbe. 


NORTHWESTERN NOTES 


The per capita fire loss in North Da- 
kota during 1910 was $5 


The National-Ben Franklin has made 
application for admittance to Montana, 
Idaho and Wyoming and the representa- 
tion in these states will be given to the 
Ferris-Conway-Miller agency at Denver, 
which has the company and the Ben 
— Underwriters for Colorado and 

tah. 


Commissioner Taylor of North Dakota, 
has notified insurance companies that the 
policy of allowing a discount of advance 
premiums at the collection of the pre- 
mium, is in violation of the North Da- 
kota law, which provides that mutual 
insurance cOmpanies shall charge and 
collect upon their policies the full mutual 





k, Fergus Falls; O. E. Kyllo, Goodhue; 











Sioux fire [nsurance Company 


SIOUX CITY, IOWA 


Cash Capital (Fully Paid).......... ...... $200,000.00 
NG in bd nhc aie leks Ga wam ds cebu wees 52,076.45 
Security to Policy Holders ................ 302,480.45 


Mr. Agent—Have you examined the liberal provisions and strong 
talking points of our farm policies. If not, it will please us to ex- 
plain them as well as the forms used in our town business. 


Producing agents wanted in all towns in 
Iowa, Nebraska and South Dakota 


F,. A. McCornack, Pres. C. J. Wooldridge, Sec’y & Treas. 


THE SPALDING 








‘HEADQUARTERS FOR INSURANCE MEN 


DULUTH’S LEADING HOTEL 


Modern and up-to-date. $100,000.00 recently expended on improvements. European 
Plan. Cuisine of acknowledged excellence. Restaurant prices reasonable. Club 
Breakfasts, Club Luncheons. 


LEE HOTEL CO., Proprietors 
EDWIN H. LEE, Managing Director 


SECURIT Y 


Fire Insurance Company of Davenport, Ia. 
s. F. GALMAN, Pres’t M. Cc. HINSCH, Seoeco’y 
CASH CAPITAL $200,000 


This Company has had 27 years of successful business experience, and is new doing 
business in Iowa, Illinois, Wisconsin and Ohio. Itis a good company for the agent, 
because in addition to writing a general business, it accepts practically all classes of 
farm risks. : We want agents in the above states, and would appreciate hear- 
ind from agents desiring to represent us. Address the Secretary. 


W. W. MARSH IOWA HERMANN MILLER 


Manufacturers Insurance Co. 


OF WATERLOO, IOWA 
Writes Fire and Tornado Insurance in Iowa and Illinois 











Strictly an Agency Company—No Surplus Lines—For representation in protected Cities 
and Towns, make application direct. 


_LAUGH and THE WORLD LAUGHS WITH YOU 
THE NORTH DAKOTA MUTUAL FIRE INSURANCE CO. 


VALLEY CITY, N. D. 
Licensed by the Commissioner of Insurance to Smile ALWAYS 























SAFE SOUND RELIABLE 
Adjusts Its Losses Fairly—Pays Them Promptly 

F. W. HEIDEL, President D. W. CLARK, Secretary 

WV. A. GORDON 


ROBT. (peensos —— ~ WINTERER va ewe 
res. . . 


Sec’y & Mgr. 


MIDDLEWEST FIRE 


INSURANGE COMPANY 
Capital, .. . . . ~ $200,000.00 


VALLEY CITY, 
Gross Assets, - « « « 801,567.07 NORTH 
Surplus to Policy Holders, 238,429.10 DAKOTA 


A Progressive, Conservative, Western Company operating in North Dakota, 
South Dakota, Manitoba, Alberta, Saskatchewan 





premium in cash or notes. 


AGENTS WANTED IN UNOCCVUPIED TBRRITORY 
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THE WEST AND SOUTHWEST 


MISSOURI, KANSAS, NEBRASKA, 
ARKANSAS, OKLAHOMA, 
COLORADO 


OPPOSES STATE FIRE RATING 














Oklahoma Commissioner Says Experi- 
ments Not Successful—Blames 
Agents for High Loss Ratios 





In his annual report to the governor, 
Commissioner Perry A. Ballard of 
Oklahoma takes a stand against state 
rate making. He favors sufficient con- 
trol of rates by the state to prevent dis- 
crimination, but says a reduction of 
rates must come through a reduction 
in the losses. He blames the agents in 
part for the high loss ratios. In his 
report he says: 


Some states have undertaken to make 
rates for fire insurance companies and 
their efforts have not met with very great 
@uccess. \A general reduction in the 
charge of fire insurance is  cetainly 
desirable, but conservative state of- 
ficials as well as experienced under- 
writers are generally agreed that such a 
reduction must come from an improve- 
ment of the fire hazard or no substantial 
relief can be hoped for. I seriously doubt 
whether the rate making authority should 
be taken from the insurance companies 
and lodged in the state and the experi- 
ments along this line have not so far 
been so successful as to warrant further 
adoption of the plan of state regulation 
of fire insurance rates. 

he state supervision should be en- 
larged so that there would be lodged in 
the insurance department power to hear 
and determine questions of discrimina- 
tion, to require that rates be fairly and 
equitably opt to individual risks, or 
classes of risks, and to give the insur- 
ance commissioners the same control over 
this branch of fire insurance as the cor- 
poration commission has over freight and 
assenger fares. I think that is about as 

‘ar as state control or regulation of fire 
insurance rates should extend at this 
time. No doubt the local agents are 
partly to blame for the high loss ratio 
that exists in this state at the present 
time on account of their negligence in 
writing excessive insurance on risks 
where the physical and moral hazard is 
great. I believe the insurance companies 
could, by using more diligence in the 
selection of their agents, materially re- 
duce the fire loss and thus assist in 
bringing about a reduction in rates. 





Stanisics May Escape 

Theodore Stanisics, the firebug of 
Lincoln, Neb., who is out on a $5,000 
appeal bond while his appeal is pend- 
ing in the supreme court, is still a seri- 
ous problem to the county and state 
authorities at Lincoln. After his con- 
viction, he sold his property, valued at 
$80,000, and fled to Hondurus. But the 
past week, under the name of Louis 
Clark, he was arrested at Utica, N. Y., 
on a small offense. From newspaper 
clippings in his pockets the police there 
became fully informed of his Lincoln 
troubles, and telegraphed that he was 
being held for further orders. The 
attorney-genral held that, inasmuch as 
the bond had not yet been declared 
forfeited, no one but the bonding com- 
pany could call for his return. But 
the bonding company saw itself fully 
reimbursed early in the proceedings, 
and has lost interest in him. Fearing 
that Stanisics will have again disap- 
peared if a wait is made for the su- 
preme court to pass upon his case, the 
county attorney has announced that he 





will ask the supreme court to dismiss 
the appeal on the ground that Stanisics 
has left the jurisdiction of the court, 
and can no longer maintain an appeal. 
If the supreme court so acts, then Stan- 
isics will be immediately a fugitive 
from justice, and subject to return to 
the state as such. 


IS UP TO ATTORNEY-GENERAL 


Superintendent Blake Shows Why He 
Can Not Allow Old Rates - 
to Be Filed 








Superintendent Blake of Missouri 
says as to the proposal of the com- 
panies to file Fetter and Waterworth 
rates for all towns that have not been 
rated until the rerating can be com- 
pleted: 


The question whether or not these ad- 
visory rates can be filed temporarily in- 
volves two propositions: 1. Whether it 
would be legal to file them under the law, 
and second, if they are filed and strictly 
adhered to, what reduction shall be made 
in them to absorb the reductions there- 
from which have been made in the past 
and to make them reasonable and fair. 

The question as to whether or not tem- 
porary rates can be filed pending the time 
that the new rates are being made up is 
a question of law, and I have referred 
same to the attorney-general, who is the 
legal adviser of this department. The 
other question as to the amount of re- 
duction which should be made in existing 
advisory rates, provided they can be le- 
gally filed, is a matter that can and will 
be disposed of by this department if it 
shall be decided that the law authorizes 
tlhe filing of temporary rates. 


Lewis Will Make No Change 

In answer to an inquiry from THE 
WESTERN UNDERWRITER as to whether he 
would modify his recent order prohibit- 
ing separation and placing maximum 
commissions at 25 per cent, Superin- 
tendent Lewis of Kansas, says, “I de- 
sire to say that I see no reason in modi- 
fying in any manner the recent ruling 
or order of this department concerning 
the separation rule.” 








Says Directors Received Money 

Charges that the board of the direc- 
tors of the Union Mutual Fire ot Lin- 
coln, Neb., were offered sums ranging 
from $2,000 to $6,000 to resign from 
their offices in favor of the members 
of the board of directors of the Wood- 
man Fire were made in an affidavit filed 
at Lincoln, by J. F. Donovan, one oi 
the former directors. Donovan states 
that he has it from credible authority 
that the money was accepted, and ad- 
mits taking his $2,000 and depositing it 
through a draft in his home bank at 
Chapman, Neb. 

The affidavits were filed by the re- 
lator in the suit brought by Charles 
Rose of Grand Island, formerly an ad- 
juster for the Union Mutual Fire, 
against that company in which he 
sought to enjoin the defendant com- 
pany from holding a special meeting 
and voting capital stock. He charges 
that the Union Fire is practically a 
branch of the Woodman, that the 
Woodman Fire receives all the rein- 
surance business from the other com- 
pany, and that the board of directors of 
the two companies being identical, the 
issuance of stock and its purchase by 
the Woodman company is all that is 
needed to complete the merger. The 





International 


Live Stock Insurance Company 
Meridian Life Building, INDIANAPOLIS, IND. 


NOW ORGANIZING 


Capital $500,000 


Surplus $250,000 


Largest Live Stock Insurance Company in the world. Only company of its 
kind that can do business in every State in the Union. 
We are now open for insurance connections. 


Good Stock Salesmen Wanted 





Direct Leads Furnished 


case is being tried in the equity branch 
of the district court at Lincoln. 


ARSON WITNESS GIVEN MORPHINE 

‘Oklahoma insurance men are taking an 
egypecial interest in the murder case 
growing out of the mysterious death of 
Mrs. Ollie Crockett at Nowata, in view of 
the fact that Mrs. Crockett gave the in- 
surance companies the information which 
led to the arrest of her husband, Roy 
Crockett, who was brought back from 
New Mexico to answer to a charge of 
arson. Mrs. Crockett was expected to 
be the principal witness against her hus- 
band in the arson case. Edgar Crockett. 
Orville Crockett, Mrs. Dora Gaines and 
Mrs. Maud Warner are under arrest as 
a result of the finding of morphine in 
Mrs. Crockett’s stomach. 





Missouri Agency Appointments 
Amer. Union—H. Henderson, Springfield. 
Buff. Ger.—Beckert Realty Company, 


Union—H. C. Hoffman, . Chilli- 
cothe; W. Jewett, Shelbina; May J.. Ted- 
for, Moberly; G. I. Luddeu, Merciline; B. 
H. Bonfoery, Unionville; David Sample, 
Greenwood; E. M. Rusk, Brookfield; J. G. 
—— and J. G. Houston, Jr., Carroll- 
on, 





NEBRASKA NOTES 


New advisory tariffs of estimates are 
being gotten out for the following towns 
in Nebraska: Chappell, Howells, Suther- 
land, Columbus, Dodge, Wymore, Powells 
and Clatonia. 

Frederick Funke, formerly with the 
O. W. Palm agency, at Lincoln, Neb., has 
opened an office, taking the Fidelity- 
Phenix from Hovey & Fawell, and the 
German Alliance from the Columbia Fire 
Agency. 

The Spring Garden and Mechanics & 
Traders have withdrawn from P. F, Zim- 
mer’s agency at Lincoln, Neb. Mr. Zim- 
mer recently came out with an advertise- 
ment in the Lincoln papers offering to 
write dwellings and their contents at 
25c, 50c and 75c for one, three and five 
years, 

Deputy Fire Commissioner Trouton of 
Nebraska has secured from Oliver S. Grif- 
fin, a resident of Osceola, Neb., a confes- 
sion that early on the morning of Oct. 
15 he accompanied Harm Shank to the 
livery barn of William Everett and as- 
sisted him in planting oil and hay about 
the place, and setting it on fire. Shank, 
who was a competitor of Everett in the 
livery business, had been previously ar- 





rested and held to the district court under 
$8,000 bonds on the charge of arson, 
Fifty-five field men of the Columbia 
Fire Underwriters of Omaha, from Ne- 
braska and surrounding states, were 
called in for conference Friday last. The 
occasion was taken to splendidly entertain 
them with lunch at the Millard, automo- 
bile riding and sight seeing in the after- 
noon, dinner at the Rome, and a theater 
party in the evening. 
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SOUTHERN NOTES 


At Paducah, Ky., C. E. Jennings & Co. 
have united with Boone & Co under the 
name of Boone & Co. 


J. W. Purdom, formerly connected with 
the Arkansas Abstract & Guaranty Com- 
pany of Little Rock, Ark., has opened up 
an insurance agency at Perryville and 
will hereafter make that place his home. 


The agency of Stone & Stone, at Litch- 
field, Ky., has been disposed of to Moore 
& Moore, this agency having been formed 
of Lem T. Moore, who has been in the 
business for some time, and W. G. Moore, 
who has been a banker at Scottsville, Ky. 


OKLAHOMA NOTES 


Keith P. Wiley, formerly with the Ok- 
lahoma Inspection Bureau, has gone with 
Butz & Wisener, local agents at Mus- 
kogee, Okla. 

On account of the difficulty in reaching 
a settlement of the losses experienced by 
Ed C. Petersen, clothier, and M. Behr, dry 
goods merchant, at Guthrie last August, 
the insurance companies have agreed to 
submit the matter to arbitration. 

On account of the installation of wa- 
terworks systems in the towns of Still- 
well, Walters and Ralston, Okla., new 
books for those towns have been pub- 
lished by the Oklahoma Inspection Bu- 
reau. New books have also been issued 
for Apache and Rocky. 


MISSOURI NOTES 


E. E. Bentley, associate manager of the 
Western Adjustment Bureau at St. Louis, 
will pass the winter in El Paso, Tex., 
with Mrs. Bentley, who is in poor health. 


J. A. Thomas, one of the specials of the 
Fidelity-Phenix in Missouri, has resigned. 
This clears the entire Missouri field corps, 
State Agent D. D. Thomas and Special 
Agent C. F. Duffelmeyer having also re- 
signed. W. B. Henry will have charge of 
Kansas City and W. H. Kinney will have 
St. Louis. The outside field will be 
handled by W. G. Shipe and Roy E. Eb- 
len who are transferred from Oklahoma. 














ANNOUNCEMENT 





THE CENTRAL UNION FIRE INS. CO. 


having been licensed by the Missouri & Kansas Departments, is now 
ceive applications from agents in those states. 


epared to re- 
The Central Union Fire Insurance Com- 


pany is one of the largest home companies in the southwest and is in the hands of 


experienced underwriters. 


Capital and Surplus, Fully Paid, $450,000.00 


T. T. KELLY, President 


E. R. DURHAM, Secretary and Treasurer 


Cc. W. GOOD, Underwriter 


KANSAS CITY, MO. 





The American Live Stock Insurance Co. 





Indianapolis 
STERLING R. HOLT, President 


We pay all losses the same day satisfactory proof is re- 
ceived, hence we are known as the 24 hour company. 


Our agents are making money. Are you? 


JOHN W, McCARDLE, Secretary 





NORTHWESTERN LIVE STOCK 
INSURANCE COMPANY 


OF DES MOINES, 


Paid-up Capital, $100,000 


IOWA 
Assets, $150,000 


One Hundred Thousand Dollars in Real Estate Mortgages on Deposit 


with the Iowa Insurance Department 


Good Producing Agents Wanted in Illinois, lowa, Nebraska, Missouri, Kansas. 


oma and Texas 


ADDRESS HOME OFFICE, DES MOINES, IOWA 


For Texas Business, address 


KYTE & CHANDLER, Dallas, Texas 
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KENTUCKY AND THE SOUTH 


MAKE FIRE PREVENTION TOPIC 








It Has Prominent Place on Program 
of Greater Kentucky Convention 
at Louisville 


Fire prevention had a prominent 
place on the program of the Greater 
Kentucky Convention at Louisville this 
week. Charles F. Huhlein, president of 
B. F. Avery & Sons, of Louisville, 
spoke on “The Fire Tax.” He said that 
the total fire loss in Kentucky for six 
years had amounted to $22,000,000, or 
about $10,000 a day. He declared that 
the property owners and not the in- 
surance companies bear the tax. He 
urged that a state commission he ap- 
pointed for the education of the small 
property owner in fire prevention. He 
said that there should be a general 
clean-up day. 

Will D. Weaver, of Henderson, Ky., 
who is a prominent agent and is a 
former president of the local agents’ 
association of Kentucky, spoke in favor 
of enlarging the powers of the fire 
marshal. He said that the marshal 
should be given the power to inspect 
buildings so as to be able to prevent 
fires. 





WIPED OUT THE FUND 

The Henry Vogt Machine Company of 
Louisville is one of the largest machinery 
companies in the south. Its plant repre- 
sents an investment of about $300,000, 
but the company carries absolutely no in- 
surance, having established a fund for 
that purpose. 

Last week a fire broke out in the foun- 
dry department and damaged the build- 
ing and patterns to the extent of $10,000. 
It is said that the loss in the foundry 
was sufficient to absorb most of the sink- 
ing fund, but Mr. Vogt has declared him- 
self satisfied. It is assumed that he in- 
tends to continue his present method of 
insurance. 





GENERAL SOUTHERN NOTES 


A. H. McAtee & Co., one of the leading 
local agencies of Louisville, has suc- 
ceeded in securing control of the entire 
line of J. M. Robinson-Norton & Co., who 
have the largest dry goods jobbing es- 
tablishments in the south and operate 
several large clothing factories. The line 
is one of the largest in Louisville. 


As a result of the reorganization of 
the firm of Campbell, Picton & Black- 
more, of Nashville, Tenn., A. L. Moore, a 
well-known real estate man, has been 
taken into the firm, the name of which has 
been changed to Campbell, Picton & 
Moore. Mr. Blackmore has formed the firm 
of Blackmore & Turner, the other member 
being John §. Turner, formerly in the 
Office of Campbell, Picton & Blackmore. 


WILL NOW FORCE ISSUE 


(CONTINUED FROM PAGE 6) 
although coinsurance credits now per- 
roy Es the state, if taken advan- 

caus s 
me ot e very much greater de 
rhe Missouri authorities have feared 

e large assured who have enjoyed cut 
—- and rebates. They have been par- 
cularly favored but now will have to 
my the full rate, which will be higher 
an the cut rate they have been forcing. 
i any of these assured wield potent polit- 
= influence and it is the opposition 
om such quarters that has caused the 
procrastinating policy. The department 
an tried to get the companies to sub- 
Z Ae a flat reduction of 16 or 20 per- 
oe from the old tariffs and therefore 
os State administration would get the 
: it for the action. The loss ratio in 
mer is and has been high. The 
hat thee a ——- the authorities 
ouch setsesnn not afford to submit to 
-" Towns That Have Been Rated 

e towns already rated are: 
confvance, Alba, Aldrich, Allenville, Ana- 
‘Aan a, Annapolis, Anniston, Appleton, 
at Ashburn, Ashley, Baring, Bar- 

~ ellflower, New Bellflower, Benton, 
—~ City, Bertrand, Bethel, Birch Tree, 
Cann on, Bowling Green, Buckner, Buell, 
Clarkesb Centertown, Centralia, Clark, 
— Sburg, Clarksville, Clifton Hill, 
Ea ia Ville, Danville, Duenweg, Esberry, 
— Py exeter, Fair Play, Fairview, Far- 
fonk Gmington, Florida, Forstell, Frank- 
ment pet Kearney, Ladonia, La- 
ey icking, Louisiana, Madison, Mo- 
nd Ountain View, Neck City, Nelson, 
iron 80, Paris, Piedmont, Pilot Grove, 
Smitty) Purcell, West Purcell, Silex, 
Tebt ton, Stolls City, Sturgeon, Syracuse. 
_ a Tipton, Troy, Vandalia, Wash- 

, eaubleau and Wooldridge. 














JOHN H. LAW. 





JOHN H. LAW TO RETIRE 


(CONTINUED FROM PAGE 1) 
pany has made good money under their 
guidance. The Royal today stands in 
the front ranks and is eagerly sought 
after by agents. The Law Bros. made 
a bold stroke when they reinsured the 
German of Freeport, but the transac- 
tion was very profitable and pushed the 
Royal still farther to the front. 

George W. Law’s Qualifications 

George W. Law, who succeeds to 
the western management is regarded 
as one of the aggressive and progres- 
sive men of the west. He is a man ot 
brilliant parts, a thinker, a keen analyst 
of conditions, a man of wide reading, 
an underwriter and a sportsman. Both 
John H. and George W. Law have 
taken an active interest in hunting. 
They are excellent shots and make as 
good record with their guns as they do 
in securing business for the Royal. 
Both men are fine judges of hunting 
dogs and each possesses an extensive 
kennel. They own preserves in Flor- 
ida where they go for recreative pur- 
poses 

George W. Law has been the active 
man in the management for some time. 
He served with distinction as president 
of the Western Union and has been for 
years a prominent participant in its 
activities. He is regarded as a shrewd 
business man outside of his particular 
calling and has acquired a very com- 
fortable competence. He has worked 
hard, given the company his best serv- 
ice and is held in high esteem by his 
home office. 

John H. Law’s Career 

Of Scotch-English ancestors that set- 
tled in the south and took their place in 
the society of Georgia as one of thé lead- 


ing families, John Hugh Law was born 
at Savannah, Aug. 17, 1836. He was given 
his elementary education by a private tu- 
tor, and when the family removed to 
Cincinnati, O., in 1848, he entered Heron 
college. In September of 1852 his school- 
ing was ended and his insurance educa- 
tion began. 

His father, Dr. John S, Law, had been 
appointed agent at Cincinnati for the 
Royal in June of that year. The com- 
pany had just entered the United States 
and this was one of the first representa- 
tions established. John H. Law's first 
work was that of errand boy and junior 
clerk, and his first month’s pay was $5. 
Endowed with a strong physique and 
with the example of his father before 
him, his rise in the business was steady. 
He was taken into partnership under the 
firm name of John 8S. Law & Son in 1871, 
and on the death of the senior Law be- 
came manager at Cincinnati in 1877. 

Four years later the two other sons 
were taken into the firm, and Law Bros., 
John H., Charles H. and George W., be- 
came managers of the central department, 
comprising Ohio, West Virginia and In- 
diana. “Be Diligent in Business,” the 
motto that the father had inscribed on 
the mantel piece in his office, was the slo- 
gan of the organization, and the business 
of the Royal was built up rapidly and 





firmly. In 1894 the Ohio premiums alone 
were $350,000. 
Two Departments Consolidate 

The central department business was 
larger than that of the northwestern de- 
partment, located at Chicago, and in July 
of 1895 the two were consolidated, with 
John H. and George W. Law as western 
managers at Chicago. 

In 1902 the golden anniversary of John 
H. Law’s connection was celebrated with 
a dinner at the Union League Club in 
Chicago at the time of the Northwest 
meeting. The field men of the fourteen 
states in the department and heads of 
departments were present and did honor 
to their chief. It was heralded in the 
insurance press at the time as the crown- 
ing of one of the longest and most suc- 
cessful careers in insurance, and since 
then Mr. Law has added nine years of 
activity and greater success. He is fa- 
miliar with the details of the business 
and both a good underwriter and efficient 
manager. He was active in establishing 
schedule rating. 

Though a leader among insurance men 
and one of the best versed men in the 
business, John H. Law had time to be a 
good citizen, a public servant and an ar- 
dent sportsman. While his business was 
at Cincinnati, he resided in the suburb 
of Loveland and was four times mayor 
of that town. Under Governors Foraker 
and McKinley he was twice apppointed 
game and fish commissioner for Ohio, 
though his political faith was not that 
of the men who honored him. 

George W. Law’s Career 

George W. Law was born to the insur- 
ance business, arriving in this world at 
Cincinnati in the fifties. On complet- 
ing the common and high schools there 
he was to enter an eastern college, but 
decided to begin his business life imme- 
diately, and, like his brothers, became a 
clerk in his father’s office. He worked 
at almost every desk and then went into 
the field, where he served in a number of 
different capacities, 

At the death of his father he and 
Charles H. Law became partners of John 
H. Law in the management of the busi- 
ness at Cincinnati. He was a coworker 
as well as lieutenant of the senior mem- 
ber of the firm, and with the establish- 
ment of the western department at Chi- 
cago he removed from Cincinnati. He 
has always been one of the active men 
in the business. In the Western Union 
he has been prominent and is one of its 
leaders. In 1902 he delivered the annual 
address before the Northwest association, 
and that has gone Gown in history as one 
uf the masterpieces of insurance litera~- 
ture. 

In true Law fashion he has retained his 
youth and vigor in spite of hard work. 
Every winter he spends part of his time 
at Florida ranch. As manager he will 
keep the same control of the company’s 
affairs that he and his brother have 
shared jointly, and he will be ably as- 
sisted by men who have not only risen 
in the same way that the Laws have 
come up in the insurance world, but also 
men who have grown with the Royal. 

Came Up From the Ranks 

Both of the new assistant managers 
have been with the Royal for more than 
twenty-five years. Edward Stanbery 
came from the North British & Mercan- 
tile twenty-seven years ago as a field 
man, and for many years was adjuster 
for the northwestern department and then 
the western department of the Royal. In 
1896 he was made _ superintendent of 
agents, which office he has since filled. 
P. W. Cadman came from the Cincinnati 
office of the Phoenix of Hartford in 1883. 
He entered the insurance business as a 
boy two years before and enlisted with 
the Royal as a junior clerk. He worked 
through the various office positions and 
at times made special trips on the road, 
but was never a regular field man. Later 
he became associate superintendent of 
agents. 

Big Expansion in Business 

The business of the Royal under the 
supervision of the Laws has grown rap- 
idly. The central department at Cincin- 
nati had developed its territory well, and 
in 1895 had an annual premium income 
of $500,000. The northwestern depart- 
ment’s premiums at that time were $600,- 
000, though the territory included eleven 
states. That nucleus of $1,100,000 that 
was placed in the hands of Law Bros. 
when the two departments were amalga- 
mated has been swelled to an approximate 
premium account of $2,700,000 per year. 
They have made money every year and 
have not been satisfied with simply show- 
ing a profit, but have always shown a gain 
in business as well. 

At the time of the San Francisco con- 
flagration the western department fur- 
nished aid to the coast department in ad- 
justing losses. D. W. Welpton assisted 
for several months, 





Attorney-General John C. Bell of Penn- 
sylvania has directed the preparation of 
a bill in equity against the Pittsburgh 
Underwriters’ Association on the ground 
that it is an organization that illegally 
fixes rates. The action will be brought 
in Pittsburgh as a result of charges filed 
against the association with the attor- 
ney-general. The dissolution of the asso- 
ciation will be asked. 














GEORGE W. LAW. 





TO GET ITS SECURITIES BACK 


North German of Hamburg, By Manda- 
mus Causes Illinois Department 
to Return Its $200,000 


A friendly law suit between Superin- 
tendent Potter of Illinois and the North 
German Fire of Hamburg, Germany, 
was settled in the circuit court at 
Springfield, Ill, when Judge Creighton 
issued a writ of mandamus directing 
Superintendent Potter to return to the 
company securities consisting of gov- 
ernment bonds amounting to $200,000 
which had been on deposit with the IIli- 
nois department since the company was 
admitted to do business in the United 
States. 


Several years ago the company ceased 
doing business in this country, and about 
two years ago made a request upon the 
insurance department for a return of its 
securities. Superintendent Potter took 
the position that, inasmuch as the law 
makes no provision for return of securi- 
ties when a foreign company has ceased 
to do business in the United States, and 
further, because he was not certain that 
all the company’s liabilities in this coun- 
try had been extinguished, he was not 
justified in returning the securities. Mr. 
Potter had written to the commissioners 
of the various states asking if any lia- 
bilities against the company existed, but 
received, as a rule, replies to the effect 
that, while the commissioners did not 
know of any existing liability, yet owing 
to the fact that the company suffered 
heavy- losses in the San Francisco dis- 
aster, and in other conflagrations, there 
might be abilities still existing against it. 

Under the circumstances, and to protect 
himself fully, Superintendent Potter sug- 
gested to counsel for the company that 
they bring suit for a writ of mandamus 
compelling him to return the securities 
The company filed with the court deposi- 
tions to the effect that there were no lia- 
bilities of any kind existing. To these 
depositions no objection was made by the 
commissioner. As a result the writ was 
issued and the securities returned. 


CLASSIFY THE REPLIES 
(CONTINUED FROM PAGE 6) 


34.8 percent, returned negative answers, 
and 186 made no answer at all. Nine hun- 
dred and forty-six agents (50.2 percent) 
use the coinsurance clause; 639, or 33.8 
percent, do not, and 300 made no answer. 
Eight hundred and _ sixty-nine . agents 
(46.1 percent) use the three-fourths value 
clause; 756 agents, or 40.1 percent, do not, 
and 260 made no answer. Eight hundred 
and ninety agents, or 47.2 percent, explain 
the above clauses when used; 321, or 17 
percent, do not, and 674, or 35.8 percent 
made no answer. One thousand two hun- 
dred and nineteen agents, or 64.7 percent, 
reported they are familiar with the anti- 
rebate law; 594, or 31.5 percent, answered 
they were not, and 72 made no answer. 
Three hundred and sixty-one agents, or 
19.1 percent, pay fire insurance dues; 47, 
or 2.5 per cent, do not, and 1,477, or 78.4, 
made no answer. 








President Rees of the Eastern Union 
has appointed the following new members 
of the executive committee to serve for a 
term of three years: C. F. Shallcross, H. 
A. Smith, William N. Kremer, Walter Ad- 
lard and Frank Lock. 
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JOHN HUGH LAW. 

Tue retirement of Joun H. Law, for 
so many years a member of the firm of 
Law Bros., western managers of the 
Royal, and prior to that manager of 
the old Cincinnati department of the 
company, calls for more than a mere 
passing notice. When a man has served 
a corporation with unfailing fealty and 
ability for three score years, it is a 
record that but few achieve. A quar- 
ter of a century service for one concern 
these days of rapid changes is counted 
something of a mark. Many men pass 
off the stage by the time they are 60 
years of age but here is a man who has 
been in the harness during all that 
period. 

Mr. Law had the fortune to have 
back of him a good father, who trained 
his sons in the habits of industry and 
business recitude. The father was an 
inspiration. But Mr. Law was not sat- 
isfied with his inheritance. He saw that 
it was up to him to make his own way 
in the great world’s work. And now 
in life’s eventide he has the personal 
satisfaction of reviewing a career of in- 
fluence, power, usefulness and success. 
He has made a wide circle of friends, 
young and old who revere him. He has 
given many a young man a helping 
hand. He has never been old so far as 
his spirit is concerned. He is younger 
now than many men fifty years his 
junior. He has believed in building up 
a strong body and a clear head, a stout 
heart and keen conscience. Mr. Law 
and his family have dignified the busi- 
ness in which they have labored for so 
many years. They have been creators 
along permanent lines. 

We frequently hear these days in 
chronicling the retirement of these 
older men, the term “a gentleman of 
the old school.” It may be somewhat 
trite, but Joun H. Law is typical of 
that school. He is a man of quiet dig- 
nity, modesty, urbanity, kindliness of 
spirit, cordial in his manner, gentle in 
his admonition, clinging with tenacity 
to the old homely virtues, a believer in 
having young people make their own 
fortune, a man without artificial frilis 
—simply a whole-souled man possessed 
of the genuine stuff that makes good. 

As he passes along the pathway 
‘neath the setting sun, we voice the 
sentiment of his many friends in ex- 
pressing a sincere wish that his last 
days may be his best days, that years 


and happiness, that he may continue a 
benediction to those within the radius 
of his influence. 





LET “IOWA” BE SAVED 


WuetHeER His Highness, Most Loyal 
Grand Gander W. T. Benattack, of the 
Buivue Goose, intends to sacrifice the noble 
and royal bird that officiated with almost 
human intelligence during the initiatory 
ceremonies conducted by the famous Iowa 
pond in Chicago during the grand nest 
festivities in October we do not know. 
Report has it that “Iowa” is to be slaugh- 
tered and its flesh will be the piece de 
resistance at a Michigan Biue Goose din- 
ner. 

“Iowa” was presented to the most. loyal 
grand gander without recommendation or 
condition. He can do what he chooses 
with him or her, whatever be the sex of 
the enchanted fowl. But for one, we ut- 
ter a strong protest against “Iowa’s” de- 
capitation. Let the celebrated goose be a 
living memory of the glorious occasion 
when Most Loyal Gander H. Verne My- 
ers and his Iowa associates did them- 
selves and the order proud. 

“Towa” finds a congenial home on the 
BENALLACK estate. Let it be a perpetual 
abiding place except at the annual meet- 
ings in Chicago, when old “Iowa” should 
return and receive due homage from the 
wandering ganders. 





SEPARATION 


SEPARATION is a common law divorce. 
It is practised by married couples as the 
converse of trial marriages or because 
their church scowls on the legal dissolu- 
tion. 

It is also practised by the WesTERN 
Union. This form is the reverse of free 
love in the insurance business and is 
scowled upon by the prelates of the Kan- 
sas and Minnesota insurance departments. 
It is also scowled upon by the divorcees. 
An agent is always one of the divorcees. 
He must choose between being separated 
from a portion of his commission account 
or some of the companies he represents. 

The commission account is the only di- 
vorcee that doesn’t scowl. It simply 
shrinks. It is like the child of divorced 
people and it suffers severely. 

When the agent retains his child he 
must discontinue his relations with a com- 
pany or two. It is always a nonunion 
company that is named as corespondent. 
A liason is ordinarily alleged and in- 
fidelity is often suspected. Where such 
charges are made a counter bill is usually 
entered by the alleged correspondent, 
claiming cruel and inhuman treatment. 

A Kansas agent recently asked that the 
belligerent companies be placed under 
bonds of peace. Judge Lewis decided all 
divorces of this kind are illegal. Kansas 
separations have been placed on a par 
with South Dakota and Nevada divorces. 

The counter bill of the separated com- 
panies has been filed and heard in Minne- 
sota. Many nonofficial opinions have been 
rendered as to the legal propriety of sep- 
aration decrees there. 





IF it is difficult to sell the average man 
enough life insurance to adequately pro- 
tect his family, how would you like to 
work among the Mormons? 





Prop.e who live in gas houses should 





may be given him, replete with health 


Personal Side of the 
Insurance Business 


William C. Johnson, vice-president 
and general manager of the Columbian 
National Life, who is now in the west, 
dealt with some of the practical prob- 
lems affecting the administration of life 
insurance in addressing the students of 
the insurance course at the University 
of California last week. 





Some people don’t believe in hoodoos. 
Others have a sneaking fear of them, 
but are afraid to ’fess up, and pretend 
to pursue the even tenor of their ways. 
Others take fate by the nose, and for 
good measure give it a twist. A. D. 
Bowlin, of the Memphis agency of the 
Mutual Life, set out on Friday, the 
thirteenth of October, and before the 
shades of night had fallen he had writ- 
ten exactly thirteen applications. 


George W. Riggs, a well known life 
man of Chicago, is organizing the Royal 
Corporation, incorporated under the 
New Jersey laws, with offices in the 
Steger building, Chcago. It is to be a 
holding company to buy life, fire and 
casualty companies and merge small 
companies into a large one. 

The recent election in Kentucky re- 
sulted in a Democratic landslide, insur- 
ing a change of administrations. This 
means that Insurance Commissioner C. 
W. Bell and State Fire Marshal W. F. 
Neikirk will step down and out. It is 
not known who will succeed these offi- 
cers, who are appointed by the state 
auditor. As Henry Prewitt, who was 
insurance commissioner under the pre- 
vious Democratic administration, has 
been active in state politics, it is likely 
that he can get the appointment again 
if he wants it. 

Politicians in Kentucky say that Fire 
Marshal Neikirk, who goes out of office 
Jan. 1, will be succeeded by C. C. Bos- 
worth, of Lexington. He is a brother 
of the state auditor-elect, through 
whom the appointment will be made. 


The election of Colonel Robert B. 
Beath, president of the United Fire- 
mens, as vice-president and a director 
of the People’s National is an interest- 
ing and pleasing event to the friends 
of the People’s National and President 
Amonson. Colonel Beath is a gentle- 
man of the old school and a conservative 
underwriter. President Amonson is of 
the progressive type and a strong busi- 
ness builder. The United Firemen’s 
and the People’s National, working in 
harmony together, will have a good in- 
fluence on each other. The United 
Firemens will not write more than 
$300,000 in premiums a year and will 
not be permitted to increase more than 
10 percent a year. Where it can be 
conveniently and economically done its 
field work will be handled by the spe- 
cial agents of the People’s National. 
Both companies bid fair to make good 
progress by reason of their close affilia- 
tion with each other. E. E. Hall of 
the Colonial of New York, also goes 
on the People’s National board as does 
W. L. Wakefield, of Wakefield, Mor- 
ley & Co., Hartford, general agents for 
New England, of the United Firemens. 

Charles F. Coffin, second vice-presi- 
dent, agency manager and general 
counsel of the State Life of Indiana, is 
not only a crack tennis player but a 
football rooter, especially when his 
alma mater, De Pauw University, is 
on the field. Last Saturday De Pauw 
played Illinois to a tie. The De Pauw 
football squad was entertained at a 
banquet and as Mr. Coffin is president 
of the alumni association, he was at 
the head of affairs. He is also a grad- 
uate of the Indiana State University. 
Mr. Coffin is a busy man. He tries all 
the cases in which his company is in- 
volved and looks after the agency de- 
partment and general executive work. 





not throw “snipes.” 


tion, has taken high rank and is doing 
splendidly. 


The friends of Frank E. McMullen 
of Los Angeles, manager of the Mas- 
sachusetts Mutual Life and former 
president of the National Life Under- 
writers Association, are pained to learn 
of the death of his daughter, Maude, 
whose funeral took place November 7. 
Mr. McMullen has the deep sympathy 
of all who know him. 


Lightning has struck and the loss is 
total That rare and _ captivating 
bachelor of Rockford, Ill, on whom 
so many feminine eyes have gazed with 
wonderment and delight, Fred L. 
Tritle, manager -of the Illinois Inspec- 
tion Bureau’s office in his bailiwick 
president of the Rockford County Club, 
society man, golf expert and general 
good fellow, is to be married. It is a 
romance of the golf links. Mr. Tritle 
journeys to Bellair, Fla. to play the 
festive game and there his fiancee, 
Miss Angeline P. Geilfus of Cincin- 
nati, is also a devotee of the sport. 
Golf playing gradually shaded off into 
love making, and Tritle won on the 
last green. The wedding bells will 
ring with joyous peals, December 16. 
In honor of the occasion, THE WESTERN 
UNDERWRITER has instructed its official 
poet, William Tecumseh Benallack, of 
Detroit, to write a wedding ode. 

Albert Street, general manager of the 
Peru Plow & Wheel Company of Peru, 
Ill., son of H. M. Street, secretary of 
the Merchants Union Fire of Meridian, 
Miss., and speaker of the lower house 
of the Mississippi legislature, died sud- 
denly while at his desk one day last 
week, just after he had dictated some 
letters. He was a brother of Charles 
R. Street, secretary of the Fidelity- 
Phenix at Chicago. The legislature of 
Mississippi adjourned after tle veteran 
speaker had the sad news conveyed to 
him while he was presiding, out of sym- 
pathy. 

James H. Prentiss, vice-president of 
the North American Life of Newark, 
which is considering a removal of its 
head office to Chicago, moved his home 
to Chicago last week. Whether the 
company will become a Chicago insti- 
tution or not Mr. Prentiss will here- 
after make his home in the city. He 
wll be a decided acquisition to the life 
insurance fraternity. Mr. Prentiss was 
for years secretary of the alumni asso- 
ciation of the University of Michigan, 
in which postion he gained a large and 
valuable acquaintance. He became 4 
general agent of the New York Life at 
Ann Arbor, where he made a great 
success, and when the North American 
Life was organized he became general 
agent for Michigan and a director. 

Thomas L. Farquhar, who has recent- 
ly been made secretary of the Newark 
Fire, is a young man who has risen 
rapidly and who is making a future for 
himself. He started his insurance 
career with the American Fire of Phila- 
delphia, later going to New York with 
the London Assurance. About eight 
years ago he went with the Newar 
Fire in the field, rose to the position of 
agency superintendent, and now, at the 
age of 35, is secretary of a company just 
finishing its first century, which, under 
new and progressive management, will 
soon be numbered among the leaders. 


Louis L. Rauh—Louis L. Rauh, of Fred 
Rauh & Co., one of the most ce 
insurance men in Cincinnati, was electet 
a director of the Business Men’s as Ss 
Tuesday. Leading insurance men 0 lub 
city have been prominent in the a 
E. E. Shipley was president one year = 
George W. Cleveland of the Fire Prevé 
tion Bureau is one of the officials. 








MADE A DISCOVERY oi 
“Young man,” said the manager 
new office helper, “we need industry and 
brains in this office.” 
“During the few days I have been here 
it was easy to discover this. —G 





The State Life, under his administra- 








Falls Now and Then. 


November 16, 1911.- 
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Union Central Dividends for 1912 


ARE YOU ENTHUSIASTIC 


Over your Company? If not, either you are a poor Agent, or you have 


Ordinary Life Twenty Payment Life Fifteen Payment Life a poor Company. In soliciting, it makes all the difference in the world 
1912 Dividends on Issuesof 1912 Dividends on Issues of | 1912 Dividends on Issues of whether you have a Company which inspires your unbounded enthusi- 
Age Prem. 1910 1909 1908 1907 Prem. 1910 1909 1908 1907 Prem. 1910 1909 1908 1907 asm. Ask our agents whether they work for such a Company. 
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OF CINCINNATI, OHIO 
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48... 42.69 9.54 9.99 10.44 10.92 49.87 9.89 10.39 10.93 11.47 57.72 10.27 10.84 11.45 12.06 
49... 44.52 10.03 10.50 10.99 11.51 51.48 10.37 10.90 11.45 12.02 59.40 10.75 11.34 11.97 12.60 
50... 46.49 10.57 11.07 11.60 12.15 53.19 10.89 11.45 12.02 12.63 61.18 11.26 11.89 12.53 13.19 


61... 48.57 11.15 11.69 12.25 12.83 55.02 11.46 12.05 12.65 13.29 63.06 11.83 12.48 13.16 13.84 
52... 50.78 11.78 12.36 12.96 13.57 56.96 12.07 12.68 13.33 13.98 65.04 12.46 13.14 13.83 14.54 
53... 53.14 12.48 13.09 13.72 14.37 59.03 12.75 13.40 14.07 14.76 67.13 13.12 13.83 14.56 15.29 
54... 55.68 13.23 13.88 14.55 15.24 61.26 13.48 14.17 14.88 15.59 69.34 13.86 14.59 15.33 16.10 
55... 58.37 14.05 14.73 15.44 16.18 63.62 14.28 15.00 15.73 16.48 71.69 14.64 15.40 16.18 16.96 


+ 61.24 14.94 15.67 16.42 17.20 66.18 15.16 15.91 16.68 17.47 74.19 15.50 16.29 17.10 17.91 
57... 64.32 15.91 16.68 17.47 18.31 68.90 16.10 16.89 17.71 18.53 76.85 16.44 17.27 18.11 18.95 


58... 67.60 16.96 17.78 18.63 19.49 71.82 17.13 17.97 18.82 19.70 79.67 17.44 18.31 19.18 20.05 

59... 71.12 18.11 18.98 19.88 20.78 74.96 18.25 19.13 20.03 20.93 82.69 18.56 19.47 20.37 21.25 

60... 74.88 19.85 20.27 21.21 22.17 78.35 19.47 20.40 21.35 22.30 85.92 19.77 20.71 21.65 22.57 The Company that Gives Agents Every Consideration 

él... 78.90 20.71 21.68 22.67 23.70 81.99 20.81 21.79 22.78 23.78 89.38 21.08 22.05 23.03 23.99 

+++ 83.20 22.17 23.20 24.26 25.33 85.92 22.26 23.29 24.34 25.39 93.09 22.51 23.53 24.55 25.56 ; : 

63... $7.81 23.77 24.86 25.97 27.10 90.16 23.84 24.93 26.03 27.14 97.07 24.07 25.14 26.20 27.24 Honorable and Industrious Men, with or without experience 

64... 92.75 25.51 26.66 27.83 29.03 94.73 25.58 26.72 27.88 29.04 101.34 25.77 26.89 28.00 29.08 in Life Insurance, are selected as Field Representatives for 

65... 98.05 27.42 28.63 29.88 31.12 99.68 27.45 28.66 29.89 31.11 105.95 27.62 28.80 29.96 31.07 this Company. There are few companies as substantial and 
Fifteen Year Endowment Twenty Year Endowment Thirty Year Endowment none with more desirable contracts for the right men. Our 

1912 Dividends on Issues of 1912 Dividends on Issues of 1912 Dividends on Issues of : ; 

Age Prem. 1910 1909 1908 1907 Prem. 1910 1909 1908 1907 Prem. 1910 1909 1908 1907 Policy contracts are the most attractive issued. Address 

21... $65.71 $6.71 $7.35 $8.00 $8.68 $47.85 $5.78 $6.22 $6.67 $7.12 $30.95 $4.89 $5.14 $5.38 $5.63 communications to 

22... 65.80 6.77 7.41 8.05 8.74 47.95 5.84 6.27 6.71 7.17 31.08 4.97 5.20 5.44 5.70 


23... 65.89 6.82 7.46 8.11 8.30 48.06 5.91 6.33 6.78 7.24 31.21 5.04 5.27 5.52 5.78 
24... 65.99 6.89 7.53 8.18 8.86 48.17 5.98 6.41 6.85 7.32 31.36 5.09 5.33 5.58 65.84 





Founded 1868 


OF THE 


HOME OFFICE 


ROBERT D. LAY, Secretary. 


National Life Bldg., Chicago 


31 8.05 9.02 44.82 8.37 8.79 9.20 9.65 51.80 8.74 9.22 9.72 10.25 National Life Insurance Company 


United States of America 
ALBERT M. JOHNSON, Prest. 


%... 66.09 6.96 7.60 8.25 8.94 48.28 6.05 6.48 6.92 7.39 31.52 5.17 5.41 5.67 5.92 Chicago’s Oldest and Strongest Company 























26... 66.20 7.03 7.67 8.32 9.01 48.40 6.12 6.55 6.99 7.47 31.70 5.24 5.49 5.74 6.01 
27... 66.32 7.11 7.75 8.40 9.09 48.54 6.20 6.63 7.08 7.55 31.89 5.34 5.58 5.84 6.10 
28... 66.45 7.19 7.83 8.49 9.17 48.68 6.28 6.71 7.15 7.63 32.10 5.42 5.67 5.92 6.19 
29... 66.59 7.30 7.92 8.58 9.26 48.84 6.37 6.80 7.26 7.73 32.33 5.52 5.77 6.04 6.30 
30... 66.74 7.39 8.02 8.69 9.36 49.01 6.46 6.91 7.35 7.82 82.57 5.62 6.87 6.13 6.40 
$1... 66.89 7.48 8.12 8.78 9.45 49.20 6.57 7.01 7.46 7.92 32.85 5.73 5.99 6.26 6.53 
82... 67.06 7.59 8.22 8.88 9.56 49.41 6.69 7.18 7.58 8.05 33.14 5.84 6.10 6.37 6.65 
33... 67.24 7.70 8.33 9.00 9.68 49.61 6.79 7.23 7.69 8.17 33.48 5.97 6.22 6.50 6.79 
34... 67.44 7.82 8.46 9.12 9.81 49.86 6.91 7.36 7.82 8.30 33.84 6.09 6.37 6.64 6.94 
35... 67.66 7.94 8.58 9.25 9.93 50.12 7.05 7.50 7.96 8.45 34.24 6.24 6.51 6.80 7.09 
36... 67.90 8.09 8.74 9.40 10.09 50.40 7.19 7.64 8.12 8.60 34.67 6.39 6.67 6.96 7.26 
37... 68.16 8.24 8.88 9.55 10.23 50.72 7.35 7.81 8.28 8.77 35.16 6.56 6.84 7.14 1.45 
38... 68.44 8.41 9.05 9.72 10.41 51.07 7.52 7.98 8.45 8.94 35.70 6.74 7.03 7.84 17.65 
39... 68.75 8.58 9.22 9.89 10.58 51.45 7.71 8.17 8.64 9.14 36.28 6.93 7.22 17.54 7.86 
40... 69.09 8.76 9.42 10.09 10.79 51.88 7.89 8.36 8.84 9.35 36.93 7.14 7.45 7.77 8.11 
41... 69.47 8.97 9.62 10.29 10.99 52.34 8.11 8.58 9.08 9.59 37.65 7.37 7.69 8.03 8.37 
42... 69.89 9.18 9.84 10.53 11.23 52.87 8.33 8.82 9.32 9.84 38.44 7.61 7.95 8.29 8.66 
43... 70.35 9.43 10.09 10.78 11.49 53.44 8.59 9.08 9.59 10.12 39.31 7.88 8.23 8.60 8.98 
44... 70.87 9.69 10.36 11.06 11.77 54.09 8.85 9.36 9.88 10.43 40.27 8.16 8.53 8.92 9.32 
45... 71.43 9.98 10.66 11.36 12.09 54.79 9.15 9.67 10.21 10.78 41.32 8.49 8.88 9.28 9.71 
46... 72.07 10.29 10.99 11.70 12.44 55.58 9.48 10.02 10.58 11.15 .... ‘ ; : 
a 72.78 10.64 11.85 12.08 12.82 56.45 9.85 10.41 10.98 11.58 eoes eee eee eee one 
#... 73.57 11.04 11.76 12.50 13.25 57.42 10.26 10.83 11.42 12.04 .... 6. cee cee ce 
50. eAed 11.48 12.21 12.96 13.72 58.50 10.70 11.31 11.92 12.54 .... ‘ ae a 
0... 75.40 11.95 12.69 13.45 14.22 59.68 11.20 11.82 12.45 13.10 hoes ‘ i 
a... 76.45 12.47 13.22 14.00 14.77 60.99 11.74 12.38 13.03 13.70 .... - wen. x oe 
s... 77.62 13.03 13.81 14.60 15.39 62.42 12.34 13.00 13.67 14.86 . vik ee vee 
=... 78.91 13.66 14.45 15.24 16.05 64.00 12.98 13.66 14.37 15.08 . as? weer aa pad 
gs 80-88 14.84 15.15 15.97 16.77 65.74 13.69 14.41 15.13 15.86 ....  . ~ een 
S++. 81.90 15.09 15.92 16.74 17.57 67.66 14.46 15.20 15.95 16.72 .... . na a 
se... 83.63 15.91 16.75 17.60 18.43 69.76 15.30 16.07 16.86 17.66 .... ...  «- ban 
2... 85.54 16.81 17.67 18.53 19.39 72.07 16.22 17.04 17.86 18.69 .... ... .. “ss 
o8.... 87.68 17.78 18.67 19.56 20.43 74.60 17.24 18.08 18.95 19.82 .... ... .. < 
go.” «82-95 18.84 19.77 20.68 21.56 77.88 18.35 19.24 20.15 21.04 .... 1... wee ace cee 
‘++ 92.50 20.02 20.98 21.90 22.82 80.42 19.56 20.49 21.48 22.37 .... 1... 1... 12. 
= 95.30 21.30 22.28 23.95 24.18 .... ... ee 


++ 105.46 25.90 27.00 28.07 2910 1.) 7." : 
65... 109.52 27.73 28.88 30.00 31.06 : 








Chicago’s Finest Hotel 


GEO. H. GAZLEY, Manager LaSalle at Madison Street, Chicago 
WHERE INSURANCE MEN MEET 

@Hotel La Salle ranks first among Chicago 

hotels for its perfect service, elegant equip- 

ment and comfortable accommodations. 

cated at the center of the insurance 

district it is the most convenient stop- 


ping place for the busy man. 


RATES: 
ONE PERSON 


Room with detached bath + + $2to$3per day 
Room with private bath + «+ «+ $3to $5 per day 


TWO PERSONS 


Room with detached bath + «+ + $3 to $5 per day 


Room with private bath «- « «+ «+ $5 to $8 per da 
Connecting rooms and suites as desired 


All rooms at $5 or more are the same price 


for one or two persons. 


Hotel LaSalle gives more for the price 
you pay than any other hotel in Chicago 


——$—$—$—_$—$—$—_—$—$_$_—$—$—$—$—$—$EELLL__——————— 
SRST TEETER EKER TREE TR ERE EHH RE KET ESHER SERRE RE EE ES 
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Hoge Building, Seattle, Wash. 


COME TO THE PACIFIC WITH WARD” IN THE PACIFIC NORTHWEST 
for The Pacific Mutual Life Insurance Company of California 

Sesttneitiasne A FINANCIAL BULWARK ON THE PACIFIC COAST 
ing Building, Portland, Ore. H. H. WARD, Manager Pacific Northwest 


—— 
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TO DISCUSS LIVE TOPICS 
LIFE PRESIDENTS WILL MEET 


Partnership Interest of the Policyhold- 
ers in the Business Will Receive 
Particular Attention 


The partnership interest of policy- 
holders in the life insurance business is 
to be presented from a somewhat un- 
usual angle at the fifth annual meeting 
of the Association of Life Insurance 
Presidents to be held at the Hotel As- 
tor, in New York City, Dec. 13-14. 
Heretofore, the attention of policyhold- 
ers has been called to the amount and 
character of the benefits received 
through faithful performance of official 
duty by executive officers. Now they 
are to be urged to restrain themselves 
from doing certain things which go to 
make up a substantial part of the cost 
of msurance, things which policyhold- 
ers can control, but which executive 
officers cannot—such as the kind of 
borrowing on policies that leads to 
lapsing; agreeing to lapse in one com- 
pany merely to enter another, etc. 
They are also to be urged to take a 
deeper interest in the institution which 
protects their family and their business 
to the end that their influence may be 
invoked against other elements of cost 
such as excessive taxation, dissimilar 
and unnecessary legislation, etc. 

Main Subject of the Meeting 

This subject under the title of a 
conference on the “Application of the 
Principles of Conservation to the Busi- 
ness of Life Insurance” will form a 
considerable part of the association’s 
meeting. The executive officers of all 
life insurance companies in the United 
States and Canada and the insurance 
commissioners of the states and prov- 
inces will be invited to take part in 
the discussion. In addition to this part 
of the program there will be addresses 
on other subjects by men of large 
affairs. 

The following outline of the ‘Conser- 
vation Conference’ is enclosed with the 
invitations issued by the association: 

Conservation Is the Keynote 


The keynote in the economic and indus- 
trial world of today is conservation. Un- 
der different forms and terms we find it 
being considered in connection with our 
natural resources and our business enter- 
pises. The “economy” of a decade ago is 
the “conservation” of today with its 
broader meaning and wider relations. 

Without having been generally called 
such, life insurance itself is conservation 
and naturally is involved in the conserva- 
tion movement of today. But it is not our 
purpose now to emphasize that fact. The 
question presented for your consideration 
is the necessity for extending the prin- 
ciples of conservation in their application 
to the business of life insurance. It is 
well known that in life insurance many 
remarkable economies have been effected 
within the last few years. This has been 
done in the spirit of conservation, though 
not perhaps in the name of it. These 
economies have reduced the cost of in- 
surance and have contributed to a bet- 
ter quality of business. It is doubtful if 
much more can be done along this line 
without the cooperation of policyholders. 








The Detroit Life Insurance Co. 


is writing insurance in Michigan at the rate of Three Million a year. Very few compa- 
nies operating in Michigan are excelling this record. 

@ The unequalled growth of this Company offers great opportunities to Life Insurance 
Men of character and ability. Those who are ambitious for rapid advancement will ad- 
dress the Home Office, 733 Majestic Building, for further information. 


DETROIT LIFE INSURANCE COMPANY 


M, E, O’BRIEN, President. 














With them largely rests the control of 
many items of expense. This must be 
made apparent to them and their influence 
invoked in behalf of better practices. 


Some of the Chief Subjects 


Therefore, our fifth annual meeting will 
be devoted in part to a conference on 
“Application of the Principles of Con- 
servation to the Business of Life Insur- 
ance.” Under this head the public can 
be told again of the danger of policy 
loans; evils of lapsing; folly of twist- 
ing; expense of dissimilar laws; injus- 
tice of taxation; advantages of intensive 
cultivation. 

These topics are mentioned merely as 
being suggestive of how comprehensive 
we shall try to make the discussion. In 
fact, the scope probably will be broad 
enough to cover most of the present day 
problems of life insurance trustees. 

The conference will be opened by twu 
brief addresses, following which it will 
take the form of a general discussion in 
which all present will be cordially invited 
to participate. Time will be limited to 
ten minutes, in order that a larger num- 
ber may take part in the discussion than 
would otherwise be possible. 


PRESIDENT MELSON HONORED 


Agents of the Company Present Him 
with $603,500 Applications on His 
Birthday Anniversary 


President E. P. Melson of the Mis- 
souri State Life was honored on the 
occasion of his birthday by the com- 
pany’s field force who presented him 
with applications for $603,500, quite a 
remarkable issue for one day for a 
company the size of the Missouri State. 
President Melson is perhaps personally 
known to more agents of his company 
than is any other company official. He 
has lived and worked with them for 
many years and they constitute a great 
body of workers of whom he is the in- 
spiring head. The Missouri State is 
strong throughout tlfe west and south- 
west, and this is almost wholly due to 
the personal work of President Mel- 
son. As in all companies after they 
reach a certain size, the home office 
must be organized on a systematic basis 
but during the earlier years the best 
progress will be made if virtually all 
the work centers around one man. The 
Missouri State is being divided into de- 
partments and equipped with a system 
which makes for an_ up-to-date 

(CONTINUED ON PAGE 19) 





Ck Genceal Adency of the 
“Northwestern Mutual” 


was established in 1879 at Cincinnati by the late Mr. M. J. Mack. 
Thirty-two years of service has earned for this agency a reputation 
second to none for individuality —resulting in a system of “HELPS” and 
“TEADS” which makes the NORTHWESTERN MUTUAL “the easiest 
company to work for’’ in this rich life insurance field. : 
The “NORTHWESTERN MUTUAL” has a larger amount of ordinary 
business in force in Ohio—SEVENTY MILLIONS—and more in Cincin- 


nati than any other company. 


We accept business only from agents devoting all their time to our work 
and thus provide ABSOLUTE AGENCY PROTECTION to all connected 
with the MACK GENERAL AGENCY. 


LIFE INSURANCE WORKERS “COME”’ 


M. VW. & R. VW. MACK, General Agents 
Traction Building, CINCINNATI 





LEADS IN THE WEST AND SOUTHWEST 





MISSOURI STATE LIFE 


ST. LOUIS, MISSOURI 


E. P. MELSON, President 


Our agents say we have the Best Selling Policies on the market. Their 
record proves it. The Company is writing a million a month. 


TO THE RIGHT MEN we are giving General Agency Contracts 
IN THE FINEST TERRITORY IN THE LAND 


That mean a competency if properly handled. We have the Age, the 
Experience, and the Backing. WRITE TODAY! 


WANTED 


Men of high character and of successful insurance experience by 


Merchants Life Association 
BURLINGTON, IOWA 


We have fine openings for large and small territories in the following states: 





PENNSYLVANIA, INDIANA, ILLINOIS, WEST VIRGINIA, 
NORTH and SOUTH DAKOTA, WASHINGTON, OREGON 


THE KIND OF CONTRACTS 


That Made the Old General Agents Rich 


Do you want to better your condition in the Life Insurance 
Business? One of the oldest Life Insurance Companies in 
this country (not doing business in New York), wishes to 
contract with live General Agents in the following states: 

Arkansas, Colorado, Indiana, Iowa, Illinois, Kansas, 
Michigan, Minnesota, Missouri, Nebraska, Ohio and 
Oklahoma. 

Liberal contracts to the right men. Address 147=Q, 
care THE WESTERN UNDERWRITER. 


WE WANT 
SALESMEN 


Who are BUSINESS BUILDERS. 
Our men make money—one man 
wrote over $150,000 in October. 








We refer you to Dun’s or Brad- 
street’s or any bank in Toledo. 
Write giving your references. 


THE TOLEDO LIFE INSURANCE CO. 


“The Company of 1500 Stockholders” 
603-617 Nicholas Bldg. TOLEDO, OHIO 





THE WESTERN UNDERWRITER. 


November 16, 1911. 
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IN LIFE INSURANCE CIRCLES 


(CONTINUED FROM PAGE 18) 
smoothly running company. An actu- 
ary will soon be selected as will also 
a superintendent of agents. The loy- 
alty of the “old guard” to President 
Melson will however, long remain one 
of the real assets of the company. 








LAPAYETTE LIFE MEETING 


The Lafayette Life entertained its 
agents of central Indiana at Le ene 
Ind., the other evening. Agency Manag 
John Hartman of Alexandria "ad Field 
Superintendent W. R. Smith of Lafayette 
were in charge. The latter acted as toast- 
master. President Bertram Day wired 
his regrets. Secretary W. W. Lane, Vice- 
President E. Werkhoff and others 
spoke. The home office was represented 
by other men. The crowd was taken 
about the town in automobiles. The com- 
pany is aiming to have $8,000,000 in force 
by Jan. 1, and the men present promised 
to do their utmost to that end. 





John Roberts has been appointed as- 
sistant manager of the St. Louis office 
of the Pioneer Life of Kansas City, for- 
merly the St. Louis National Life. 





EFFECT OF LIENS SEEN 


INSURANCE ABOUT VANISHED 





Attorney-General of Illinois Appealed 
to by Policyholder Who Had 
$60 Equity Left 





The attorney-general of Illinois re-. 
ceived recently from a Connecticut 
policyholder of one of the assessment 
life associations domiciled in Illinois, a 
letter asking for any assistance he and 
his department might be able to ren- 
der because of a dispute regarding the 
amount of insurance in force on the 
policy or certificate held by the citi- 
zen of Connecticut. It seems that the 
policy or certificate which was taken a 
number of years ago in either a frater- 
nal or assessment concern east, and 
which was for $1, 000, has been subject- 
ed to repeated reinsurances, the last of 
which resulted in the placing of a lien 
against the policy which, together with 





accrued interest, amount at the pres- 
ent time to about $940, leaving $60 in 
force on the policy, on which the policy- 
holder had been paying the regular pre- 
mium asked by the company, assum- 
ing, of course, that the entire face of 
the certificate was in force. 
Insurance Would Soon Vanish 

Owing to the interest on the lien, 
which is accumulating rapidly, the 
amount of insurance in force is grad- 
ually decreasing, and it is safe to say 
that if the policyholder should keep 
up the premiums and live long enough, 
after a time she will be owing the com- 
pany some money. The objection, per- 
haps, to the situation does not run so 
much to the fact that there is a lién 
against the policy, but to the further 
fact that the policyholder evidently has 
known nothing about its existence. 

Effect of New Law 

Since the passage of the law in IIli- 
nois two years ago regarding reinsur- 
ance agreements made by assessment 
or legal reserve companies of Illinois 
by the terms of which they are rein- 





sured, the insurance department does 
not stand for any liens of any kind un- 
less they are clearly set forth in the 
policy, which is to be issued to the re- 
insured party for the actual amount in 
force, which is the difference between 
the face of the policy and the lien. The 
policyholder thus is advised of how 
much insurance is due on his certificate 
in accordance with the provisions of 
the assessment law of Illinois. 

Undoubtedly there are thousands of 
cases in existence like the above, where 
the holder of an assessment certificate 
does not know the real amount of in- 
surance in force, and the same often 
applies to the reinsured members of 
assessment companies where the rein- 
surance was effected by legal reserve 
companies. 





Lot H. Brown Makes a Change 

Lot H. Brown, of Brown & Schaad, 
general agents of the Midland Mutual 
for important territory, at Delaware, 
Ohio, has disposed of his interest in 
the agency to his partner in order to 








Connecticut General’s 1912 Dividends 


ay peed LIFE—NO PREVIOUS Cy PERCENT POLICIES 


Policy _——- 





A 
Age Prem. “1911 1910 1909 1908 1907 1906 1905 1904 1903 1902 1901° 
20 meg x $ rH $ 2.53 $ ra $ a 3 yh $ Pp $ 3.32 $ -o $ 3.52 $ 3.62 $ 3.73 
21 2.5 +59 2.67 3.3 3.39 3.5 3.60 3.71 3.82 


. ! 6.93 7.19 7.45 
5.82 6.41 6.66 6.93 7.20 7.46 7.75 
6.07 6.67 6.94 7.22 17.49 7.78 8.06 
6.32 6.94 7.22 7.50 7.79 8.08 8.39 
6.59 7.22 7.51 7.80 811 8.41 8.72 
6.89 7.54 7.84 8.15 oe 8.78 9.10 


52 49.78 7.30 7.64 7.98 8.33 869 9.39 9.75 10.12 10.50 10.87 11.25 

. 10.22 10.59 10.98 11.37 11.75 
54 54.68 8.08 844 8.81 9.19 9.57 10.31 10.70 11.10 11.49 11.89 12.29 
55 57.37 8.50 8.89 9.27 9.67 10.06 10.81 11.22 11.62 12.04 12.44 12.86 
56 60.24 8.97 9.3 10.17 10.59 11.35 11.78 12.19 1 13.04 13.46 


uo 
oO 
a 
o 
o> 
So 
~#©s * .« 
© 
oo 
- 
o 
a 
bo 


59 :: 70.12 10.56 11.01 11.46 11.91 12.38 
60 .. 73.88 11.16 11.63 12.11 12.58 13.06 13.88 


LIFE 20 PAYMENTS—NO PREVIOUS ADDITION—3\, PERCENT POLICIES 





Policy Issued 





Annl. 
Age Prem.’ 1911 1910 1909 1908 1907 1906 1905 1904 1903 1902 1901 
20 ..$25.85 $ 3.18 $ 3.34 $ 3.52 $ 3.70 $ 3.89 $ 4.43 $ 4.64 $ 4.86 $ 5.08 $ 5.31 $ 5.55 
21 1.26.29 3.24 3.42 3.59 3.78 3 453 4.74 4.95 6.18 5.41 5.66 


41 .. 39.99 6.36 5.65 5.95 6.26 6.68 7.27 7.62 7.98 835 8.74 9.14 
42... 40.98 5.54 5.84 615 6.47 680 7.51 7.86 823 8.63 9.02 9.43 
43 ...4211 5.74 6.04 6.36 6.70 7.05 7.74 8.11 8.50 8.90 9.31 9.72 
44 .. 43.32 5.96 6.27 6.61 6.94 7.31 8.02 8.40 880 9.21 9.63 10.05 
45 .. 44.58 6.17 6.50 684 7.20 7.56 8.29 8.69 9.09 9.51 9.94 10.37 
46 .. 45.92 642 676 7.11 7.48 7.86 8.60 9.01 9.43 9.85 10.28 10.74 
47 .. 47.34 6.67 7.02 7.89 7.77 8.17 8.92 9.33 9.76 10.20 10.64 11.10 
48 .. 48.87 6.95 7.32 7.70 8.09 8.50 9.27 9.69 10.18 10.57 11.03 11.50 
49... 50.48 7.24 7.63 8.03 8.43 8.84 9.63 10.06 10.51 10.97 11.44 11.91 
50 .. 52.19 7.58 7.97 8.37 8.80 9.23 10,02 10.47 10.93 11.40 11.87 12.36 
51 .. 54.02 7.93 8.34 8.75 9.20 9.63 10.44 10.90 11.37 11.85 12.34 12.83 
$2 -. 65.96 829 871 9.16 9.59 10.05 10.87 11.35 11:83 12.32 12.81 13.31 
g8 -- 58.03 8.71 9.15 9.60 10.05 10.53 11.36 11.84 12.34 12.84 13.34 13.85 
4 .. 60.26 9.14 9.60 10.07 10.54 11.02 11.86 12.37 12.87 13.38 13.89 14.42 
55 9.63 10.10 11.06 11.56 12.41 12.92 13.44 18.97 14.50 15.02 





ENDOWMENT 20 YEARS—NO PREVIOUS ADDITION—3\% PERCENT POLICIES 


Annl. 





Age Prem. “1911 1910 1909 1908 


o* 


Policy Issued ~ 
907 1906 1905 1904 1903 1902 1901 





4 --$46.76 $ 4.03 $ +3 $ 4.84 $ 5.26 $ 5.72 $ re $ ves $ ve $ 8.04 $ 8.58 $ 9.16 
46.85 4.08 48 4.88 5.31 5.76 7.06 8.08 8.63 9.20 


33 ++ 46.95 ti2 152 4.93 6.35 


7.57 840 8.90 9.41 9.94 10.50 11.07 
7.74 8.57 9.06 9.59 10.12 10.68 11.25 
7.93 8.76 9.27 9.79 10.383 10.89 11.45 
8.18 8.97 9.48 10.00 10.54 11.09 11.67 
8.34 9.20 9.70 10.23 10.77 11.90 


51 59.99 8.17 8.64 9.13 9.62 10.12 11.00 11.53 12.07 12.63 13.20 13.76 
52 .. 61.41 8.51 9.00 9.49 9.99 10.51 11.88 11.92 12.47 13.03 13.60 14.17 
53 .. 63.00 8.90 9.89 9.89 10.41 10.94 11.81 12.36 12.91 13.47 14.04 14.62 
54 .. 64.74 9.33 9.82 10.34 10.86 11.38 12.28 12.83 13.38 13.95 14.52 16.10 
55 66.66 9.77 10.28 10.81 11.33 13.32 18.89 14.45 





AETNA LIFE INSURANCE CO. 


OF HARTFORD, CONN. 


ISSUES BOTH 


Participating and Non-Participating Life and Endowment Policies 
ALSO NON-PARTICIPATING TERM POLICIES 


Partnership Policies 


Monthly Income Policies 








@ Agents will find that the policies of this Company 
cover a wider range and provide greater benefits 
than others, and are therefore easiest to sell. 








@ Experienced and successful men, also successful men without life 
insurance experience, may find satisfactory opportunity with the 


AETNA LIFE 


Address : 
FRANK BUSHNELL, Agency Sec’y or T.B. MERRILL, Sup’t of Agencies 


HARTFORD, CONN. 


105 W. Monroe St., CHICAGO 
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become manager of the Union Central 
Life at Columbus, Ohio, for an impor- 
tant part of the state. The Union Cen- 
tral has for some time desired to have 
a larger office at Columbus and this 
will now be developed under Mr. 
Brown. Mr. Brown was formerly sup- 
erintendent of agencies of the Midland 
Mutual and previous to that was with 
the Massachusetts Mutual as superin- 
tendent of agencies for Ohio. 


PREMIUM PAYMENT DECISION 
Appellate Division of New York Su- 


preme Court Reverses Lower Court 
in Interesting 











The appellate division of the supreme 
court of New York has reversed the 
lower court in the case of Stewart vs. 
Home Life and lays down some law 
as to extension payments of premiums. 
The New York Commercial says: 


‘The plaintiff's husband took out a 
policy in the Home Life on Feb. 27, 1906. 
A premium of $27.90 at term rates was 
paid, carrying the policy to Aug. 27, at 
which time an annual premium of $129.25 
would be due. Before that time the pre- 
mium was changed to a semi-annual ba- 
sis of $64.20, payable Aug. 27 and Feb. 
27 of each year. 

The first premium was paid. The Feb- 
ruary premium was passed, the policy 
containing the usual provision for one 
month’s grace, carrying it to March 27, 
at which time the company accepted at 
the insured’s request a payment of $13.44, 
being one-fifth of the semiannual premium 
with interest for one month. Then the 
time was extended to April 27, when, 
upon the payment of another instalment 
of $13.44, there was another extension 
of one month. The insured then failed 
to pay the remainder of the premium, 
which was due on May 27, and did not 
ask for any further extension. The com- 
pany then notified the insured that the 
ow had lapsed and offered to reinstate 
t upon evidence of insurability. The 
insured died on June 8, 1907. 

The court holds that the effect of the 

extensions was to make a new agreement 
with the insured by which the company 
gave him the benefit of the insurance 
provided he paid the balance of the pre- 
mium then past due, within the exten- 
sion periods and that when the insured 
failed to pay the balance the company 
was at liberty to assert a forfeiture. The 
complaint contained two counts. One was 
based on the theory that the company 
rematurely declared the policy forfeited 
or the nonpayment of | ag ony The 
other count was to the effect that by ac- 
cepting the instalment payments the com- 
pany impliedly agreed to give the insured 
temporary insurance beyond the time of 
the insured’s death, 

In granting a new trial the decision 

quotes section 92 of the insurance law 
which provides for the month of grace, 
and says: 
“It is contended on the part of the re- 
spondent that the company is not in a 
position to claim a forfeiture on account 
of the nonpayment of the semiannual pre- 
mium within the month of grace follow- 
ing the 27th day of February, 1907, when 
it becomes due, for the reason that in- 
stead of pleading the giving of notice 
which justifies it in declaring the for- 
feiture at that time it pleaded the giv- 
ing of a notice on the 30th day of April, 
1907, with respect to the balance of the 
premium next fall due under the exten- 
sion in force at that time. 

“On the trial, however, the plaintiff 
introduced in evidence a notice given by 
the company to the insured, dated Jan. 
17, 1907, purporting to be given pursuant 
to the requirements of the insurance law, 
that the premium of $67.20 would be due 
on the 27th day of Februa thereafter, 
and in other respects complied with the 
law relating thereto, and the defendant 
proved without objection or exception that 
this notice was duly mailed to the insured 
on the day it bears date. 

“In these circumstances it must be as- 
sumed that the action was not tried 
strictly in accordance with the pleadings, 
and the defendant is entitled to the ben- 
efit of the notice of Jan. 17, 1907, as if 
it had been pleaded. As we view the case, 


STANDARD INSURANCE AT 
REDUCED COST. 


The States Accident Insurance Company 
of Chicago is writing standard accident poli- 
cies at $16 per year, giving exactly the same 
benefits as stock companies furnish at $25 per 
year; and for $40 per year the same benefits 
as are furni by stock companies at $60 





“per year. 


They have devised a plan of security that 
makes their policies perfectly safe. The sav- 
ing is entirely from the item of expense. 


can secure full particulars by writ- 
ing the secretary, Dee A. Stoker, Hartford 
Bidg., Chicago. 








AMERICAN CENTRAL LIFE 


A GROWING COMPANY—ESTABLISHED IN 1899. 
Under Progressive Management. 


Capable and substantial men will find it to their 


benefit to inquire regarding Agency connections in 
the Sixteen States in which this company operates 


Over Twenty-Nine Millionsin Force. 











Address: H. M. WOOLLEN, Vice President, 


Indianapolis, Indiana. 











THE GEM CITY LIFE INSURANCE COMPANY 


COMMERCIAL BLDG., DAYTON, OHIO 


READY FOR BUSINESS JANUARY Ist, 1912 


Agents wanted in every county in Ohio, Pennsylvania, Indiana and Michigan. None 
but live wires need apply. Dayton has never had a life insurance company. It is the Gem 
City of the middle West and is the greatest manufacturing city in the country in propor- 


tion to population. 
FRANKLIN T. BETTS, 


Vice-President and General Manager 


Proposed Capital $100,000 
F. F. McGINNIS, 


Secretary and General Counse] 





the rights of the insured and of the 
plaintiff were clearly forfeited prior tu 
the death of the insured, and the essen- 
tial steps to obtain his reinstatement had 
not been taken.” 


CINCINNATI LIFE MEN MEET 








Listen to Addresses from Superintend- 
ent Moore of Ohio and Congress- 
man Alfred G. Allen 





The Cincinnati Life Underwriters’ As- 
sociation held its first meeting and din- 
ner of the season at the Business Men’s 
Club last Friday evening. The guests 
and speakers were Superintendent of 
Insurance Moore of Ohio and Con- 
gressmen Alfred G. Allen and both 
made interesting talks. Superintendent 
Moore spoke of the work of his de- 
partment and of his intention to “play 
square” with all the insurance inter- 
ests. He agreed that there is a danger 
of overregulation and that there are 
many laws on the statute books of 


the various states which ought not to| 


have been passed. He stated that it 
was his ambition to maintain the Ohio 
department at the high standard which 
has been set in previous administra- 
tions. 

He said that he believed that partic- 
ularly in the licensing of life companies 
great care is needed to keep out the un- 
worthy ones. Life insurance contracts 
are not for a year, like fire or casualty 
insurance, but usually for a lifetime. He 
deplored the promotion craze and the sale 
of stock at a high commission by pro- 
fessional stock salesmen. 

Congressman Allen gave a very inter- 
esting address on social and business 
conditions. Mr. Allen is a man of com- 
prehensive views and vision. He spoke 
of commercialism and idealism and gave 
it as his opinion that pure commercial- 
ism as the standard for American life is 
on the wane. Following set speeches there 
was an interesting general discussion on 
various phases of life insurance work. 
Those who attended the Chicago conven- 
tion gave their impressions of the meet- 


LIFE MEN 


Get in the Life General Agents 
Directory of 


The Western Underwriter 


published once a month in the Life 
Supplement, AND STAY THERE. 
It costs little and will help make you 
known all over the West as one of 
the live, enterprising general agents 
of your city. This is WORTH 
WHILE. 











EASY SALES EASY MONEY 


Policy conditions, excellent dividends, unusual endorsements, 
registration feature, make our proposition an easy seller. 
Proof? $1,113,000 sold in June. 


WRITE FOR TERMS AND TERRITORY 


UNITED STATES ANNUITY AND 
LIFE INSURANCE CO. 


McCormick Building . - CHICAGO 
PROSPEROUS AGENTS 


We closed the first half of the year with new business well ahead of 
that for the first half of 1910. Our agents are prosperous. Are YOU? 
Policies, premium rates, dividends, progressive management, satisfied 
policyholders, and the company’s fine reputation, give to our agents an 
advantage in soliciting. That advantageincreases their incomes. Write to 


GEO. D. LANG, Supt. of Agencies 


Massachusetts Mutual Life Insurance Company 
Springfield, Mass. 


Life Insurance Men in Michigan, 


who desire to sell the most liberal policies and earn the most money for 
themselves, should communicate at once with The Preferred Life insur- 
ance Company of America, Grand Rapids, Mich. 


We do not make advances, but we have the goods that sell. If you 
have the character and ability, we can get together to our mutual profit. 


Our policies contain a Total Disability Benefit and pay Annual Divi- 
dends. All contracts written at non-participating rates. 


If this advanced step in Life Insurance appeals to you as it does to the 
purchaser of Insurance, let us hear from you. 


WM. A. WATTS, Sec’y and Gen’! Mgr. 
The Company OF the People, BY the People, FOR the People 


THE METROPOLITAN LIFE INSURANCE CO 


Incorporated by the State of New York—Stock Company 
HOME OFFICE: ONE MADISON AVENUE, NEW YORK CITY 


PROOF OF PUBLIC CONFIDENCE 5 
This Company has more premium-paying business in force in the United States 
than any other Company, and for pe gig bye sixteen years has had more new 
insurance accepted and issued than any other Company in America. 
THE DAILY AVERAGE BUSINESS DURING 1910 
day in Number of Claims Paid. 6,163 per day in Number of Policies issued and revived for 
00 payments to Policy: 


507 Ni 
1,428.738. day in New Insurance issued revived. $212,733.23 per day in 
Griders and addition to Reserve. $121,717.71 per day in Increase of Assets. 




















Incorporated 1851 
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A Good Man-+ Opportunity — Success 


We can furnish the Opportunity 
if you are the Man. 


LOOK UP OUR RECORD AND WRITE US AT 


Los Angeles, California, or at 39 So. La Salle Street, Chicago 














ing, Millard Mack making the formal re- 
port. An effort will be made to have the 
mid year meeting of the executive com- 
mittee of the National association held 
in Cincinnati, instead of New York. Mr. 
Mack is a member. 


AGENTS MUST SIGN A PLEDGE 


Commissioner Bell of Kentucky Will 
Bind Life Men Against Rebating 
and Twisting 








An interesting sequel to the action 
of the Louisville Association of Life 
Underwriters several weeks ago in 
adopting the requirement that members 
must pledge themselves and _ their 
agents against rebating and twisting is 
an announcement of Commissioner 
W. Bell, of Kentucky, that all agents 
writing business in that state must 
make a similar agreement in order to 
retain an old or secure a new license 
from his department. 

Henry J. Powell, former president 
of the National association, was the 
principal speaker at a meeting of the 
Louisville association, held last Mon- 
day afternoon at Klein’s restaurant, 
where luncheon was served, and he 
made the announcement of the new re- 
quirement of the department, having 
just received notification from Mr. Bell. 
He commended the commissioner 
highly for having taken this advance 
step, which makes for better condi- 
tions in life underwriting, and follow- 
ing a strong speech on this subject the 
association passed a resolution unani- 
mously commending Mr. Bell for his 
action and pledging the hearty cooper- 
ation of the association in carrying out 
his ideas. 

_ Members of the Louisville Associa- 
tion of Life Underwriters congratulated 
themselves at Monday’s meeting upon 
the fact that they had anticipated the 





requirements of the state department, 
and that instead of being driven to take 
action in favor of clean underwriting 
methods, they have voluntarily gone on 
record regarding them. It is also a 
matter for congratulation that agents 
who do not subscribe to association 
methods in general will be required to 
follow them in this particular under the 
requirement of the department of in- 
surance. 

The November meeting of the asso- 
ciation was marked by the election of 
twenty-five new members, most of 
these being solicitors who have been 
made eligible under the amendment to 
the by-laws of the organization. 





Bankers Life Rates 
The following are the thirty-year en- 
dowment rates of the Bankers Life of 
Des Moines: 
Age Prem. Age Prem. 
20. .$30.02 48..$44.46 


21.. 30.14 35.. 33.48 49.. 46.00 
22.. 30.27 36.. 33.91 50.. 47.66 


company has been granted licenses to 


write insurance under its new legal re- 


serve plan in New York, Pennsylvania, 
Illinois, Indiana, Kentucky, Missouri, 
Kansas, Wyoming, Montana, Texas, 
Utah, Colorado, and probably word 
will be received from Ohio this 
week. It has, of course, been licensed 
in Iowa. 

Clinton L. Booth, general agent of 
the company at Cleveland, Ohio, has 








Essentially an Ohio Company 

Operating exclusively in Ohio 

Investing exclusively in Ohio 

Why not employ with an Ohio Company? 
Opportunities abundant in Ohio for field 


workers 


No place for others 


DeW,o.tenrn COLUMBUS, OHIO * 32m 








been appointed superintendent of 
agents to assist George L. Kuhns, field 
manager. Mr. Booth will remove to Des 
Moines. 





May Rejoin National Body 

The Iowa Life Underwriters’ Asso- 
ciation is making plans for a full at- 
tendance at the monthly meeting Nov. 
18. It will then be determined whether 
the association is to return to the Na- 
tional association. It is expected also 
that representatives of the state insur- 
ance department will be present to take 
up with the association, the latter’s de- 
mand that the published reports show 
details of statements that have not been 
published heretofore. This is in ac- 
cordance with a resolution passed at the 





October meeting, when it was voted 
to ask the auditor to attend or send a 
representative to the November meet- 
ing. There is a wide division of senti- 
ment among the members as to the 
proposition of rejoining the national 
body, from which it seceded three years 
ago. 





Spokane Life Men Elect 

W. H. Shields, supervisor of the Mu- 
tual Life of New York was elected 
president of the Inland Empire Life 
Underwriters’ association at the annual 
meeting in Spokane, Wash., Nov. 6. J. A. 
Reinhardt, general agent of the Northwest- 
ern Mutual Life, was reelected vice- 
president. Thomas Seward, general 
agent of the Mutual Benefit Life was 





Midland Insurance Company 


Has first-class opportunities in Minnesota, North Dakota and Michigan for 
wideawake men with ambition to help build up a Great Company in the 
Great Empire of the Northwest. Write 


H. W. STRICKLER, President 


Endicott Bldg. St. Paul, Minn. 





Do you want a good general agency contract in the best locality in the United 


States? Good contract. Policies the best the law will permit. 


rite us today. 


WE WANT A FEW MORE AGENTS IN IOWA AND KANSAS 


Peoria Life Insurance Company 


PEORIA, ILLINOIS 





STOCK SALESMEN 





The Universal Life Insurance Company 


CHARTERED UNDER LAWS STATE OF OHIO 


We can use men of character and ability on liberal commission basis—work 
direct with Company—no fiscal agencies or promotion schemes. Address 


DEPARTMENT ORGANIZATION AND DEVELOPMENT 


Swetland Building 


CLEVELAND, OHIO 








Are You A Producer? 
; Is Your Record Clear? 
Can You Manage Agents? 


@ Can You Develop Territory? 


An affirmative answer will secure you a fine, Jim-dandy renewal contract 
with a live wire company in the Middle West. Address &1-Hi, care The 


Western Underwriter. 

















= 
OLD COLONY-COMMERCIAL LIFE INS. CO. 


H. G. AUSTIN, President 
OLD COLONY BUILDING, CHICAGO 


OFFERS A Very Special Proposition to Some Live Producing Agent to Take Charge of Some Unusually 
= Good Territory in Illinois and Wisconsin. 


A Chance to Advance. 


Address; CHARLES H. JOHNSTON 


Supt. of Agencies, Home Office 








Le 
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named secretary-treasurer, the assist- 
ant secretary being E. A. H. Stevenson 
of the American Central Life, and 
formerly of the Insurance World. 

Seattle was indorsed as the meeting 
place in 1915 of the National Associa- 
tion of Life Underwriters. Preliminary 
arrangements also were made to assist 
the Spokane chamber of commerce in 
entertaining the officers and members 
of the National Association of State 
Insurance Commissioners, which will 
meet in Spokane next August. 

Charles H. McCoy, general agent of 
the Equitable Life of New York, who 
served as its first president, was elected 
chairman of the executive committee 
for the coming year. 





ILLUSTRATE DIVIDEND SCALE 





Northwestern Mutual Shows How This 
Item Will Be Treated for the 
Coming Year 





The Northwestern Mutual says as to 
its 1912 dividend scale: 


For the purpose of illustrating the ef- 
fect of the revised dividend scale of 1912 
the following application of the new for- 
mula to the several policy years is of- 
fered on the ordinary life and 20-payment 
life plans at the age of 35. Bear in mind 
that the first dividend represents the 
amount actually payable in 1912 on pol- 
icies issued in 1911, while the following 
figures are computed for illustration on 
the assumption that the 1912 formula 
or scale is maintained without change 
during each of the subsequent policy 
years indicated, and that so far as it may 
apply to an actual policy any change in 
the dividend basis will necessarily change 
the amounts of future dividends. The 
following illustrations are based upon the 
premium rates in use in 1911 at age 35: 


Ordinary Life, 20 Paym’t Life, 
Age 35. Age 35. 
Premium $26.88. ot $36.85. 


Year. Scale. Scale. cale Scale 
Policy 1911 1912 1911 1912 
, -75 $5.01 $5.48 $5.73 
ee 4.96 5.22 5.80 6.07 
Sus 5.16 5.43 6.12 6.41 
$.. 6.38 5.66 6.46 6.77 
5.. 6.59 5.89 6.81 7.14 
6.. 5.82 6.13 7.17 7.63 
Zee 6.05 6.38 7.54 7.92 
Boe 6.29 6.64 7.92 8.33 
- 6.54 6.90 8.32 8.75 
0... 6.80 7.18 8.73 9.19 
|) 7.06 7.47 9.15 9.64 
12.. 735 7.77 9.59 10.11 
13.. 7.03 8.08 10.04 10.59 
26.2% 7.9% 8.40 10.51 11.09 
16.. 8.25 8.74 11.00 11.60 
| 8.58 9.10 11.49 12.13 
i 8.92 9.46 12.00 12.68 
Oe 9.27 9.84 12.52 13.23 
Bs 9.63 10.23 13.05 13.79 
20. 10.01 10.63 13.59 14.36 





NORTHERN LIFE MAY CONTINUE 

The Northern Life of Rock Island, IIl., 
may decide to continue and not reinsure. 
Actuary J. M. Emory has made a report 
as to its condition. Some local men have 
about agreed to finance it, especially until 
the $100,000 suit against it by the Fra- 
ternal Tribunes is decided. Several com- 
panies have been looking it over. 


RYTCHIE WITH INDIANAPOLIS 

BE. G. Ritchie, for many years Indiana 
state agent for the State Mutual Life 
of Massacliusetts, has joined the staff of 
the Indianapolis Life as Indianapolis city 
manager. IAr, Ritchie is one of the well- 
known life men of the middle west, and 
will bring prestige to the company. 








Western Life Companies 





Report of Their Activities and 
Progress 








Lincoln National, Wayne, Ind.—The 
company has just forwarded to the In- 
diana department sufficient securities to 
bring its total deposit in excess of $400,- 
000. The securities are all first class 
mortgages, chiefly on farms, that are ap- 
praised at more than twice the amount 
of the mortgage. The company has taken 
additional office space in order to accom- 
modate its increasing needs. 

* 


Union Life, Chicago—Since the reor- 
ganization the company is reconstruct- 
ing its agency plant and cutting off all 
extravagances. It is selling $100,000 
stock so as to give it $200,000 capital. 
Of the extra issue it has $25,000 sub- 
scribed, 


* * 

Hamilton Life, Ur Tll.—The com- 
pany has just been incorporated by a 
number of prominent men of Urbana and 
Champaign, Ill. The incorporators are 
8S. W. Love, John D, Williams, O. . 
Browder, F. E. Williamson, S. P. Beers, 
Frank Henson, T. B. Webber and Maurice 
H. Robinson, all of Urbana, and C. J. 
Mullikin, of Champaign. The capital is 
$200,000. ie va 


Great Western Life, Kansas City—It 
has now in force about $14,500,000. Its 
assets are over $1,000,000. Between $9,- 
000,000 and $10,000,000 has arrived at the 
fifth premium period. The company is 
paying considerable attention to conserv- 
ing the business on its books. 

- . s 

Illinois Bankers Life, Monmouth, Tl.— 
It will enter several new states. Appli- 
cations are being prepared for Dakotas, 
Nebraska, Kansas, Arkansas and Oklaho- 
ma. November issued business by the 
ao gamated the entire month of Novem- 

er, b 


Guardian Life, Madison, Wis.—The 
youngest Wisconsin company has com- 
pleted its first year of business with a 
trifle more than $1,000,000 of insurance in 
force. This has all been written on stand- 
ard policies. The company expects to con- 
fine its operations to Wisconsin for the 
next few years and has about one-fifth 
of the state organized at present. 

a . . 

American Bankers, Chicago—It has pur- 
chased property at the southeast corner 
of Cass and East Ohio streets, which it 
will use as a home office, expecting to be 
able to get in during January. This is 
on the north side and considerably out of 
the business center. It, however, will 
not inconvenience the company and it 
will be able to save on its rent. It paid 
$25,000 for the property and will expend 
$15,000 in improvements, making an in- 
vestment of $40,000. The property is the 
old McCagg house that has fifty feet front 
on Ohio street and forty-four feet on 
Cass. It can use the present house, but 
will erect an addition in the rear. The 
entrance will be on Ohio street, the prop- 
erty being “L” shaped, the arm being 
around an apartment building. There will 
be a fifty-foot walk from the sidewalk to 
the Ohio street entrance. The company 
will build an iron fence in front and have 
a cement walk to the door. Along each 
side will be grass plots and flower beds. 
Treasurer James P. Whedon, of the com- 
pany, who is an old real estate man, 
made the deal. The company figured that 
next year it would have to pay $4,000 
rent. It can invest its $40,000 and at 5 
percent the interest would be $2,000. [It 
secures a commodious and quiet building 
with splendid surroundings. Across the 
street is being erected the new Medinah 





WHICH SHALL IT BE? 


A Word to You Men of ABILITY 
and INTEGRITY 


Do you DESIRE a connection with a strong, wide- 
awake institution, one whose officers will stand the 
SPOTLIGHT? 


If so, and you are the man who can GET RESULTS 
on a good stock selling proposition, address 22-Y, 
oare The Western Underwriter, Chicago. 


THE WESTERN UNDERWRITER. 


Incorporated as a Stock Company by the State of sllinois 





Enmpanyy 


Fifth Floor, Tacoma Building, Chicago 


LIFE ACCIDENT HEALTH 





Union Life Insurance Go. 
OF CHICAGO 
HOME OFFICE 


1220 Stock Exchange Building 


S. W. Corner La Salle and Washington Streets 


Live Men of Ability can secure the best contracts offered by any 
sound, conservative company to men who can deliver the goods. 


For GENERAL AGENCY Address, THE HOME OFFICE 


Citizens Union Life Insurance Co. 
459 THE ARCADE CLEVELAND, OHIO 
Chas. P. Wickham, Fr., President and General Manager 


This euageng is in the process of organization and the stock is being placed on a 
basis that will assure the success of the company after it starts writing business. There 
is room for more stock salesmen who can place stock at a fair margin of expense. We 
employ only high-class men whose references are first-class. No stock is soid through 


misrepresentation. 
Address the President 


Assets $2,500,000 
Surplus 815,000 


Health and Acccident Policies with the name of the Philadelphia Life attached 
should make easy selling. The Company’s success in the life business is well known as 
a great achievement. 


2 ner first is the date set for issuing the new line of Health and Accident 
Olicies. 


Write us about representing the Company in your locality. Answer at once. 
Philadelphia Life Ins. Co. 
North American Bldg. Philadelphia, Pa. 
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Majestic 
Life Assurance Co. 


HOME OFFICES: INDIANAPOLIS, INDIANA 








FOUR MILLIONS INSURANCE IN FORCE 
$160,000 DEPOSITED WITH INSURANCE DEPT. 


1,000 BOOSTING STOCKHOLDERS 
LIVEST PROPOSITION ON THE MARKET 


REAL INSURANCE AGENTS WANTED 
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Temple. In the same block is the Alex- 
andria hotel and across the street from it 
is the fashionable Virginia hotel. 


Great Western Life, Terre Haute, Ind.— 
This company is being organized as a 
stock company to take over the assess- 
ment company of the same name. It has 
placed all its stock, but will not begin 
writing on a legal reserve basis until 
Jan. 1. Its capital will be $100,000 and 
surplus $50,000. The new company will 
take over $1,500,000 insurance with a pre- 
mium income of $40,000. The home office 
will be at Terre Haute, but the agency de- 
partment will have its headquarters in 
Indianapolis. Terre Haute is the only city 
of any size in the state that has not a le- 
gal reserve company. A number of prom- 
inent capitalists are interested in the 
company. There are less than forty 
stockholders. The stock was quietly 
placed in about four months. It will be 
managed by practical insurance men. On 
the board are Charles E. Henderson, cir- 
cuit judge at Bloomfield, Ind.; Joseph H. 
Shea, circuit judge at Seymour, Ind.; At- 
torney John A. Lindley, Sullivan, Ind.; C. 
H. Edwards, banker, Terre Haute. 


MILWAUKEE MEETING IS OFF 





General Agents Will Not Reorganize a 
Local Life Underwriters’ Associa- 
tion for the Present 





The movement started by several 
Chicago life insurance men to organize 
a branch of the National Life Under- 
writers’ Association in Milwaukee does 
not seem to have aroused much interest 
in that city and indications are that the 
project will not materialize. There 
seems to be a feeling among the Mil- 
waukee men that only the larger com- 
panies should be included in such an 
organization, and if this rule should be 
followed only about thirty-five or forty 
men could be gathered together. 
President L. B. Bishop of the Na- 
tional Life Underwriters’ Association 
has been in communication with A. L. 
Saltzstein, manager of the New Eng- 
land Mutual at Milwaukee, and Mr. 
Saltzstein called a conference of Mil- 
waukee life men to discuss the feasi- 
bility of forming the proposed associa- 
tion. Representatives of six of the 
larger companies met at a luncheon 
Monday and after talking the matter 
over decided not to do anything at the 
present time 

President Bishop and several Chicago 
men were to go to Milwaukee on Friday 
to meet the insurance men of that city 
and take steps to form an association, 
but this meeting will not be held, as a re- 
sult of the indifference of the Milwaukee 
men. The matter has been left to John 
J. Maple, manager of the Milwaukee of- 
fices of the Aetna, and if sufficient in- 
terest is displayed, Mr. Maple may go 
ahead with the project later on. 

Among the life insurance men who at- 
tended the Monday luncheon at Milwau- 
kee were the following: A. L. Saltzstein, 
New England Mutual; Harry §S. Fuller, 
Northwestern Mutual; John J. Maple, 
Aetna; Joseph Hertzberg, manager of the 
ordinary department of the Prudential; 
A. C. Grant, superintendent of the Pru- 
dential, and C. J. Kallmeyer and M. Le- 
Breck, of the Metropolitan. Should a 
branch association be formed in Milwau- 


kee, it is understood that the New York 
Life will not affiliate. 

President Bishop has been in corre- 
qoondence with the general agents there, 
ut sufficient interest has not been 
aroused. The plan was for President 


Bishop and his Chicago confreres to jour- 
ney on to ison Saturday and hold a 
meeting with the association there, urg- 
ing it to affiliate with the National body. 
This meeting also has been called off 
and will not be held until after the first 
of the year, 


The New Hampshire Life Underwrit- 
ers Association, which withdrew from the 
National body two years ago, has decided 
to return to the fold. 

President Bishop has arranged to ad- 
dress the association at Buffalo, Dec. 21 
and at Syracuse, Dec. 22. From there 
he and his family will go to the Ber- 
mudas to spend the holidays. 

Manager Bray of the Massachusetts 
Mutual at Newark, N. J., at the request 
of President Bishop, is cultivating the 
field there preparatory to organizing a 
local association. The National body has 
now prepared a model constitution and by- 
laws for local organizations. 





New England’s Dividends 

New York, Nov. 14—(Special)—Vice- 
President Appel of the New England 
Mutual has notified the general agents 
of the company that there will be a ma- 
terial increase in 1912 dividends rang- 
ing 20 percent or more. When the new 
figures are out the agents believe they 
will have a formidable canvassing docu- 
ment. He gives a few samples in the 
letter. Take age 35, $10,000, the 1912 
dividend on an ordinary life will be 
$43. Ona twenty pay life, the dividend 
will be $47.50; on a twenty year en- 
dowment $53; five year term $30.50; ten 
year term $31.50. 





GOES WITH HARTFORD LIFE 





B. F. Bernstein Has Been Appointed 
Superintendent of Agents—Com- 
pany Showing a Fine Increase 





The Hartford Life has appointed B. 
F. Bernstein as superintendent of agen- 
cies at the home office, to take effect 
Dec. 1. Mr. Bernstein is at present 
agency director of the Grand street 
branch of the New York Life in New 
York City and is regarded as an able 
agency man. 

The Hartford Life is writing a much 
larger business this year than last and 
is coming pretty closely to the million a 
month basis. A number of the old agency 
supervisors who worked on a salary 
have changed to the general agency 
plan and greatly increased the produc- 
tion of their fields. The company has 
started the issuance of a paper to be 
sent to the policyholders with the view 
of keeping them in closer touch with 
the home office and to prevent lapses. 
President Hoyt is adopting a broad 
policy in keeping the policyholders fully 
posted and in holding their interest in 
the company. 

A new policy has been issued de- 
signed to meet the needs in certain 
parts of the field, especially in the 
southwest. It is nonparticipating with 
guaranteed addition or cash coupon. 
At age 35 the twenty payment life 
coupon policy costs $37.96. At the end 
of the tenth year the total insurance is 











[IMPORTANT POSITIONS] 


= waiting for capable Agents in much desirable 
erritory, ready for occupency whenever suitable 
men are av: Tlehl A 1 aA 


with those who can produce appl 
plications, who are 
Cnergetic workers and successful solicitors 


Write at once 


UNION MUTUAL LIFE 
INSURANCE COMPANY 
PORTLAND, MAINE 
FRED E, RICHARDS, 
Alazar E. Aw apt. 396 Conan 


bz, Supt., 396 Congress St., Portland, 
Tuorn. Crass, Supt., 405 Exchange Bidg., Los Angeles, oe 








President 

















Build on Safe Ground 


Our New Agency Contract— 
framed in conference with 
our agents—will enable you 
to build with assurance for 
the future. We have open- 
ings for a few good men now. 
Correspondence confidential 


The Fidelity Mutual Life 
INSURANCE COMPANY 
L.G.FOUSE, Pret | PHILADELPHIA 











Commercial Assurance Company 


To commercial cor 
of values and on 


Stock Exchange Building 


November 16, 1911. 


porations we sell Lloyd’s insurance on representations 
1 the legal rights of stock and bond holders. 
guaranty gives ready sale to stock and bond issues. 


This 


CHICAGO, ILL. 


REPRESENT A WESTERN COMPANY 


The Reserve Loan Life Insurance Co 


INDIANAPOLIS 


Operates under the Compulsory Deposit Law or moun 
Reliable Agents Wanted. Address 


4 


“TZ ZHRS” ake in 


A CLASS OF THEIR OWN 


They must be honest, engergetic and 
have brains. If you are an “IZZER” 


WE WANT YOU 
INTERNATIONAL LIFE : _ St. Louis, Mo 


The Scranton Life Insurance Company 


Wants a good man NOW for a good job in the Pittsburg 
District. A great chance for the right man—the best 
selling proposition in the East. 


JEFFERSON WALLACE, Superintendent of Agencies Scranton, Pa. 
A Twenty Million Dollar Company 


A Plan that Has Stood the Test for One-Third of a Century 


Life Insurance for [prvietian ens MODERE RESERVE FUND SYSTEM. Attractive policies that are 

absolutely incontestable after two years. with liberai DISABILITY BENEFITS that appeal to everybody 
Li f— / and enum, cose SS Go Ot, eonennas one to five thousand. Cost, age thirty $10.00 por 
proportionate amounts on ages, 

want relief from selling high priced or lodge insurance, this is your chance. Persons of standing 


If 
and ability write for attractive contract and state terri " 
DISTRICT MANAG WANTED IN EVERY STATE IN THB 


























STA AGENTS AND 
UNION, north, east, south and west. 


Address HENRY PYLE, Sec’y and Mgr. 
National Life Association, Des Moines, Iowa 


HOME COMPANY FOR HOME PEOPLE 


Backed by men of character, business ability and ay by low administration expenses and a high 
_ of income from investments, the security behind the y contracts is given increased and uousu es 


CAPITAL $250,000. STATE DEPOSIT $100,000 
STRAIGHT PROPOSITIONS TO PRESENT~NO ESTIMATES, 


FIRST NATIONAL LIFE 


And Accident Insurance Company 
PIERRE, SO. DAKOTA 








JOSEPH STOUT, President CAPITAL, $100,000.00 


SOUTH BEND LIFE ASSURANCE COMPANY 
SOUTH BEND, INDIANA 


COMMENCED BUSINZSS JULY 1, 1910 
NEARLY $2,000,000.00 INSURANCE IN FORCE 


WANTED-STOCK SALESMAN 


ONE OP THE BEST PROPOSITIONS 
EVER OFFERED 


GIRARD LIFE INSURANCE CO. 


NATHAN T. FOLWELL, President ALBERT SHORT, Secretary and Act 
RICHARD H. WALLACE, V. Pres. and Supt. of Agencies JOSEPH 8. POTTER, Treasurer 

















This Company is operated on careful and conservative lines, and is meeting with exceptional success 
Its plans of securing the active co-operation of its policy-holders in obtaining its business is very at, 
tractive and of great assistance to the agent. 


GOOD CONTRACTS TO GOOD AGENTS 


ADDRESS THE COMPANY'S HOME OFFICE 


DREXEL BUILDING. 


PHILADELPHIA, PA, 


Excellent Opportunity 


Experience not absolutely necessary. 








Great opening for TWO MEN capable of selling 
insurance in Chicago. 


Apply with references to Chicago Office, 
758-760 First National Bank Building 
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IN WISCONSIN 




























OU may be at a standstill in your 
present connection. Look into the 
opportunities that are offered by 


s 
Gardian fife 


JAMES A. FREAR, President 
MADISON, WISCONSIN 

Gur organization is growing and our rep- 
resentatives find the field fruitful. 


Address: 

GEORGE A. BOISSARD, 2d V-P. 
or E. A: MARTHENS, Agency Director, 
At the Home Office. 


Dividend, purchsting o Poam Mujeel Policy, 
gece, gropeticn cust hse 
of "of all members. 

The Penn Mutual 
Life Insurance Company 
of Philadelphia 


On Jan 1, 1909, rates were reduced 
and oy increased to full 8% reserve. 











BANKERS RESERVE 
LIFE ASSOCIATION, 


Men Wanted! tre Asocian 
Scientific Life Insurance 








Our policies are scientifically 
correct in every detail 
AGENTS WANTED 








The Columbus Mutual Life Insurance 


Pend WYANDOTTE BUILDING 
Company &" COLUMBUS, OHIO 


Life, Endowment, Accident and Health Insurance 


MICHIGAN 
STATE LIFE 


DETROIT 
Frederic Apps, President 


A Liberal Salary and First Year 
Commission and a Continuous Re- 
newal Commission to 


TWO Personal Producers in 
OHIO or INDIANA 


Address 


HOWARD C. WADE 














$1,162; at the end of the fifteenth, 
$1,252; at the end of the twentieth, 
$1,342. The cash value at the end of - 
the tenth year is $311; at the end of the 
fifteenth, $517, and at the end of the 
twentieth, $759, provided no coupons 
are surrendered. 





To Hold Anniversary Meeting 


An anniversary meeting of agents of 
the Indianapolis Life will be held at 
the home office of the company, Nov. 
20-21. A contest for new business has 
been inaugurated and trophies will be 
awarded for largest amount written, 
largest amount of premiums and larg- 
est number of applications, with a con- 
solation trophy for the fourth best. 
A buffet luncheon and smoker will be 
given on the evening of Nov. 20. At 
the business meetings the following 
topics will be discussed: 
Opportunities—Made and Lost, 


The Religious Side of Insurance. 
Term Insurance—Its Uses; Its Weak- 


ness. 

A Participating or a Nonparticipating 
Policy? 
Straightforward Simple Policies as 
Compared with “Catchy” Ones. 
How to Get the Signature. 
The Trend of Life Insurance. 
Fraternalism and Assessmentism. 
Work—Heart Work, Head Work and 
Foot Work. 
Round Table Topics. 


Major Ashbrook Retires 


Major Joseph Ashbrook, vice-presi- 
dent of the Provident Life & Trust and 
manager of its insurance department 
since 1881, has retired. He will con- 
tinue as insurance advisor. 

Thomas Moore succeeds Major 
Ashbrook as manager, and J. Smith 
Hart has been appointed insurance sup- 
ervisor. William S. Ashbrook, a son 
of Major Ashbrook, will remain with 
the company as agency secretary. Ma- 
jor Ashbrook has been succeeded as 
vice-president of the company by J. 
Barton Townsend, present assistant 
trust officer. 

Major Ashbrook outranks in term of 
service any other official of a banking 
or trust institution in Philadelphia, 
having had a continuous connection 
with the Provident Life & Trust for 
forty-five years. He entered the serv- 
ice of the company after the close of 
the Civil War, and in 1881 was made 
manager of the insurance department. 
He was made vice-president of the 
Provident Life & Trust in 1907. 


LIFE APPOINTMENTS 


Michigan 

Aetna—F. R. Davis, Casnovia; W. A. 
Smith, Trenton. 

Amer. Bankers—G. E. Olson, Jackson. 
a Cent.—J. S. Wason, Grand Rap- 
s. 

Conn, Genl.—Louisa J. Murdock, Detroit. 

Conn. Mutual—J. R. Flaherty, Detroit. 

Des Moines—J. G. Marsh, Haslett. 

Equitable, N. Y.—R. G. Winnie, Tra- 
verse City; W. G. Burton and R. G. Car- 
ney, Bay City; O. F. Steinacher, Oak 
Grove; D. E. Sweeney, Detroit; H. O. 
Haupt, Pittsburg; Pa.; E. A. Newton, 
Adrian; W. E. Murchie, Birmingham; C. 
D. Beard, Port Huron. 

Gt. Northern—G. H. Jones, Adrian; H. 
H. Atwell, Palmyra. 

Illinois—E. A. Wright, Lansing; E. E. 
Fowler, Ypsilanti; J. C. Hazelet, Bay City. 

Mass. Mutual—C. E. Hickey, Grand 
Rapids; Aileen Van Buskirk, Paw Paw; 
Charles Van Scoten, Athens. 

Mich, Mut.—M. B. Crippen, Albion; E. J. 
Heaton, Pigeon; J. M. Jameson and P. J. 
Reaume, Detroit. 

Mutual, N. Y.—G. A. Curry, Ironwood; 
R. J. Scott, Marshall; W. F. Tiefenthal, 
Hopkins; H. L. Murphy, St. Joseph; A. F. 
om Brutus; Raymond Russell, De- 

roit. 

Mut. Benefit—D. J. Loomis, Chicago, 
Ill.; Peter Vandermade, Charlevoix. 

Pacific Mut.—H. L. Graham and J. L. 
Gifford, Detroit. 

Preferred—A. S. Patrick, South Board- 
man; Leroy Mead, Middleville; W. J. Wat- 
wee, Hastings; W. L. Webster, Brecken- 
ridge. 

Travelers—H. G. Butcher, Detroit; J. H. 
Hopkins, Ypsilanti. 

Union Cent.—Caroline F. Stearns, Som- 
erset Center, IIL; Cc. Jameson and W. 
H. Praschan, Elkton. 
pt eee ‘Bankers—J. A. Stewart, Bay 

y. 

Conn. Genl.—R. 8S. Welch, Detroit; G. 
B. Graves, Detroit. 

Des Moines—O. E. Haab, Ann Arbor. 

Detroit—G. C. White, Maple Rapids; 








Supt. of Agents 





Cc. W. Manion and O. C. Lake, Detroit; 
H, F, Frost, Ann Arbor; R. E. Harris, 


THE WESTERN UNDERWRITER. 


THE 
Minnesota Mutual Life Insurance Co. 


E. W. RANDALL, President T. A. PHILLIPS, Secretary-Actuary 
Established 1880 


@ We have openings for two District Managers and two Special Agents in South 
Dakota. Good banking connections and unusual opportunity for selling policies for 
this strong western company. ~ Splendid opportunities for the right man. Only 
high-class men, capable ot at least $100,000 personal production per annum, 
need apply. 

q For information, address A. T. Downey, State Agent, Mitchell, South Dakota. 


ILLINOIS E 


= I would like to get into communication with reputable producers who can 
take one or more districts in Illinois or Kentucky for THE ANCHOR 
LIFE INSURANCE COMPANY, commencing January 1, 1911, 


References required. L. H. OBERREICH, Sec., Anchor Life Bldg., Indianapolis, Ind. 
KENTUCKY 


ROLAND 0. LAMB, President. WALTON L. CROCKER, Sec’y 
Issues the most desirable form of Life, Endowment, Term and Installment 
Policies. Annual Dividends. Cash and Paid Up Values. 

The most liberal conditions of any policy in the market. 


See our policies and terms before elsewhere. 
Excellent agency contracts await men. 


J. C. CAMPBELL 
State Agent for Ohio and West Virginia, Capital 
Trust Building, Columbus, Ohio. 























OF BOSTON MASSACHUSETTS 
ROBERT K. EATON 
Superintendent of Agencies, 

Mass. 











Stock Salesmen— Attention! 


Success in selling st. ck, as in everything else, depends largely upon the industry 
and ability of the Salesman. 


MEN OF PROVEN ABILITY 


ill fail to succed unlevs the proposition which they offer has merit. We havea 
line up which talks for itself and helps the salesman to 


MAKE BIG MONEY. 
Strong pullers. Exceptional leads. Address 


CONSERVATIVE LIFE INSURANCE COMPANY 
South Bend, Indiana 























THERE'S A MILLION DOLLARS BACK OF THE NAME 


SECURITY 


LIFE INSURANCE COMPANY OF AMERICA 
W. O. JOHNSON, President 


CHICAGO, ILLINOIS 
Capital and Surplus over $1.000,000 
NON-PARTICIPATING ONLY 


istri ted in Illinois, Indiana, Michigan and Ohio. 
Disteist ond Comnty Aguste wasted io Beet. Se 
Address 


S. W. GOSS, Asst. to President, Rookery Bldg., Chicago. 


SIMON P. GARY, President 

















#RED W. RITZMANN, Secretary 


German N ational Life Insurance Co. 
CHICAGO 
Authorized Capital $500,000.00 


LEGAL RESERVE 
$100,000.00 Deposited with the State 


Agents Wanted Contracts Direct with Company 


“ota Chicago, Il. 


f. A. RAUCH, Treasurer 


Home Office, -  - 
FOUR STATES LIFE 


THE QUESTION OF THE DAY 


Concerning life insurance is not so much the age and size of the company, 
but the POLICY CONTRACT, the NET COST and LIBERAL 
CONDITIONS. 


WE HAVE THEM ALL. © 
IN NEED OF EFFICIENT FIELD MEN. ADDRESS HOME OFFICE. 
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Jackson; C. C. Foster, Haslett; J. Os- 
trander, Milan; Archie Dorman, Sandusky; 
H. R. Paisley, Kinde; E. A. Hollister, 
Lake Linden, ‘ 
Equitable, Iowa—J. A. Beardsley, Flint. 
Fidelity Mut.—F. A. Lonergan, Detroit. 
Ill. Life—C. D. Truesdell, Croswell, 
John Hancock Mut.—D. A. Trumpour, 
Cheboygan. 
Natl—E. J. Southworth & Son, Hud- 


on. 
Mass. Mut.—E. Brockway, Flint; O. F. 
Martin, St. Clair. 





Alfred MacArthur’s Plans 


Alfred MacArthur has resigned as 
assistant superintendent of agents for 
the National Life of Chicago and taken 
a contract for general agent in northern 
Illinois with the same company. He 
has the three tiers of counties from 
the lake to the Mississippi, exclusive of 
Chicago, and will represent both the 
life and accident departments. Mr. 
MacArthur is well known through the 
territory and will no doubt be success- 
ful in his new capacity. 





Propose New Chicago Company 

Men identified with the Chicago 
Magazine are back of the proposed 
Cosmopolitan Life of Chicago, for 
which a charter has been secured with 
a capital authorization of $1,000,000. 
Barrett O’Hara, editor, and Andrew 
Jackman, and F. J. Jacobson, associate 
editors, have gathered together a direc- 
torate for the company. R. L. Crescy, 
Chicago, general agent for the Des 
Moines Life and its leading producer, 
who was formerly state supervisor for 
the Fidelity Mutual and prior to that 
an Equitable of New York man, is 
slated for the presidency. Oliver J. 
Westcott of Maywood, banker, is to 
be treasurer; Ivan R. Fazen, alderman 
from the thirty-fifth ward of Chicago, 
counsel; Dr. N. C. Kemp, medical direc- 
tor and W. R. Rennacker, superintend- 
ent of the Lincoln Park Postal Station, 
secretary. Other directors are J. W. 
Floyd, Rendencia Plantation Company; 
J. J. Burns, interurban railway magnate 
and the three men connected with the 
Chicago Magazine. 

Those interested in the project ex- 
pect to have their deposit of $100,000 
made with the insurance department 
within four months and be ready for 
business within six. The stock is to 
be sold at two for one and when the 
capital is fully paid the surplus is ex- 
pected to be $887,000. 





Lafayette Life’s Progress 

Lafayette, Ind., Nov. 15.—(Special.)— 
The Lafayette Life has just passed its 
$8,000,000 mark having placed on the 
books of the company in the last four 
months and fifteen days, more net in- 
surance than the company has hereto- 
fore placed in a period of three years. 
The progress of the Lafayette Life in 
the last few months has shown conser- 
vative and steady gains in all depart- 
ments. The company is enlarging its 
field force and is contemplating open- 
ing up two or three more states be- 
tween now and the end of the year. 
‘he company has, through its copy- 
righted life service bond contract, at- 
tracted recently some of the strongest 
life men in the central west. In four 
months the company made 109 life serv- 
ice bond contracts. This contract was 


ACTUARIES 


B R. NUESKE 
° CONSULTING 
ACTUARY 








1116 First National Bank Building 
38 S. Dearborn Street 


Telephone Randolph 2520 
CHICAGO, ILL. 


Fem» F. CAMPBELL 
CONSULTING 
ACTUARY 





856 Peoples Gas Building 
Telephone Franklin 1530 


CHICAGO, ILL. 
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Our District 





AMERICAN LIFE INSURANCE COMPANY 


HOME OFFICE - - - - 


Adequate capital and surplus, standard policy forms, annual dividend and a 
contracts, liberal policy conditions and guaranteed values, no contested or compr 
claims, low premium rates, satisfactory dividends, full reserve on policies protected by approved 
securities deposited with State of Iowa are strong selling points in favor of this Company. 
Territory open in Iowa, Illinois, Oklahoma, Kansas, Nebraska, South Dakota, North Dakota. 
system is a winner for agents. Our highly developed system of Home Office co- 
operation will double your income. Write for our Year Bookand detailedinformation. DOITTODAY 


DES MOINES, IOWA 











A middle west company with ample capital and sur- 
plus has a splendid opening for an agency manager. 
If you have a record as a field organizer or district 
agent, here is an opportunity to come higher and go 


higher. 


Address the President of The Western Underwriter 
Co. at Cincinnati. 





originated by President Day and came 
from field experience. He saw the 
necessity of making a contract for 
salesmen which meant permanency and 
a monthly income. 





GARDNER SUES UNION LIFE 
Suit for recovery of damages aggregat- 
ing $147,000 has been instituted against 
the Union Life of Chicago by Harry B. 
Gardner, late promoter of the Empire 
Life & Trust of Chicago, and recently in- 
dicted at St. Louis, Mo., for using tie 
mails to defraud in connection with the 
financing of the Continental Life and In- 
ternational Fire. Mr. Gardner had a con- 
tract to sell 10,000 shares of stock, par 
value $10 a share, for the Union Life. 
No declaration has as yet been filed, but 
it is understood that both parties to the 
litigation allege breach of contract. 
It is also possible that a former officer 
of the Union Life will begin suit in the 
near future. 





TOTAL DISABILITY CLAUSE WORKS 


A $2,000 claim has just been paid at 
Covington, Ky., by the Reliance Life of 
Pittsburgh on a policy that has been kept 
in force since 1908 under the total and 
permanent disability clause. Hugh Cal- 
lahan took his policy a few years ago 
and was stricken with pneumonia in 1908. 
His heart was affected and he became 
helpless. Death followed in October of 
this year and the full face of the policy, 
which had been endorsed as paid up to- 
gether with $126 of accumulated dividends 
was paid the beneficiary, his daughter. 





THREE OFFICERS HAVE RESIGNED 

First Vice-President E. A. Lyman of 
the Michigan State Life has resigned. 
He is professor of mathematics at the 
Ypsilanti Normal School. Dr. A 
Vaughan, medical director, and Dr. V. 
C. Vaughan, Jr., assistant medical direc- 
tor, have resigned. Dr. Morris Silver has 
been appointed medical director. 





CLEVELAND MEN TO MEET 


The next monthly meeting of the Cleve- 
land Association of Life Underwriters 
will be held Nov. 24, when the subject to 
be discussed will be the Mobile law regu- 
lating fraternal concerns. The discus- 
sion will be opened by W. M. Woodruff 
of the Mutual Life, J. W. Wilson of the 
Prudential and W. H. Whitney of the 
Phoenix Mutual Life. 





KIMMEL GOES TO EL PASO 

J. L. Kimmel, formerly secretary of the 
Public Savings Life of Indianapolis and 
later superintendent of agents of the 
Liberal Life of Anderson, Ind., has been 
elected secretary of the Two Republics 
Life of El Paso, Tex. He is a young 
man of wide experience who came up 
from the industrial ranks, 





WOLCOTT IS FOUND GUILTY 

Omaha, Neb., Nov. 15.—(Special)—Or- 
ville C. Wolcott, late general agent in 
Omaha for the Prudential, was found 
guilty in district court this morning of 
passing a forged note. The penalty is 
from one to twenty years in the peni- 
tentiary. Wolcott’s defense was tempor- 
ary insanity. Wolcott came to Omaha two 
years ago from Topeka to become gen- 
eral agent for the Prudential. Last sum- 
mer he made a contract with the North 
American Life to open a general agency 


THE WESTERN 





EXPANSION! EXPANSION! EXPANSION !I! 


Opening up new territory in Missouri and Kansas and offering excep- 
tional opportunities to local managers and general agents. 


SPEND A POSTAGE STAMP 


We have something interesting to tell you about one of the best life 
insurance propositions on the market. 


PIONEER LIFE INSURANCE COMPANY OF AMERICA 


410 DWIGHT BUILDING, ss 33 KANSAS CITY, MO. 


GERMAN-AMERICAN LIFE INSURANCE COMPANY 


OMAHA 
THE PROGRESSIVE LIFE COMPANY OF THE WEST 
Are you a winner? 
If you can and will make good, we can place you in productive territory. 
Address the Home Office. 


YOU MAY BE 


Satisfied to go on where you are, but that is because 
ou are not in touch with Public Savings progress. Your 
uture will begin when you write for information. 


PUBLIC SAVINGS INSURANCE CO., oF amenica 
HOME OFFICE: Indianapolis 








CAPITAL $100,000.00 














The Provident Life and Trust Company 


OF PHILADELPHIA: 








Insurance in Force (Paid-for Basis) 





Bb66b006000000060060000000000000000060000080000008 $232,749,676.00 
Assets (market value December 31, 1910). .......csceccccscccccceccccssccsaceeseesseesess 73,210,641.50 
Contingency Reserve (Including Capi Stock $1,000,000) ..... S00eesecceceeececoscoesood " 
The New Policies of the Provident are unsurpassed clseness plicity of form and for 
adaptability and liberality in all essentials. Premium rates of the Provident are exceedingly 
are still further ag ade pean! wey, Corseapentanee wie Sguate ae . 
YERGER & ELLIS, General Agents, Western Ohio.......... 312 Union st Building, Cincinnati, Ohie 
S. S. SAFFOLD, General — GED s cpncevccocccece 706-710 Garfield Building, > 
CROOK & CHAPPELL, BBs coccccccuccoocevsncssggassoes 328 The Nicholas, Toledo, Ohio 
ANNEY & PICKERING, General Agents......... oocceseens 325 M ette Batting, Cinen, Tilinole 
ETT & REESE, General Agents.......cceeeeeeesees 1218-19-20 Ford Building, it, Michigan 








Illinois Bankers Life Association 


Home Office, MONMOUTH, ILL. 


Gain in Cash Assets, 
1910, 32 Per Cent. 


q Can use a few good men in Chicago 


q Call at 35 So. Dearborn St., Room 408 
STEADILY GROWING 


INDIANAPOLIS LIFE INSURANCE CO. 





Insurance in Force Reserve Assets 
1905 $ 325,000.00 $ 1,733.00 $ 27,643.24 
1906 1,281,909.00 14,108.00 42,345.39 
1907 2,158,316.00 44,574.00 60,163.62 
1908 2,344,449.00 81,954.00 100,410.68 
1909 3,037,136.00 136,081.00 160,332.13 
1910 3,760,535.00 199,094.00 233,135.41 
July 1, 1911 4,060,535.00 236,349.00 272,652.00 


AGENTS WANTED FOR INDIANA AND ILLINOIS 
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here at $6,000 a year salary and expenses 
covered in addition. As he began closing 
up affairs with the Prudential strange fi- 
nancial conditions developed. He was found 
short in accounts; he had forged first 
remium notes and peas them on local 
anks; and he was badly behind on cur- 
rent personal obligations. He fled from 
Omaha and was captured in Norfolk, Va., 
and returned to maha, where he has 
since languished in mall awaiting trial. 





OPENS AN INDEPENDENT OFFICE 
Dr. Donald Francis Campbell, profes- 
sor of mathematics at Armour Institute 
and a well known actuary, has opened an 
office in 856 Peoples Gas building, Chi- 
gas for independent actuarial practice. 
. Campbell was the actuary of the Com- 
BS Life of Chicago, which merged 
with the Old Colony Life. He is highly 
regarded and is an expert in his line. 


LIFE NOTES 


The first month of the American As- 
surance of Philadelphia in the life field 
showed a production of $184,600 


The Bankers International Life of Aus- 
tin, Tex., has filed its charter with the 
insurance department of the state. 

The Toledo Life of Toledo, Ohio, has 
been admitted to Kentucky. The com- 
pany has a capital of $100,000; surplus, 
$46,244; admitted assets, $147,101. 

Colonel William M. Bunting of Plymp- 
ton & Bunting, general managers for the 
Penn Mutual at Boston, has been elected 
a trustee of the company, succeeding 
the late Noah A. Plympton, 

George J. Sternsdorff, general agent of 
the Equitable of New York at Davenport, 
Iowa, who became general agent of the 
State Life of Indiana, will have eastern 
Iowa and western Illinois. 


K. M. Zink has been appointed district 
manager of the Prudential Life for east- 
ern Tennessee, with headquarters at 
Knoxville. He succeeds John C. Irby, 
who has been transferred to Cincinnati. 

McClenny & Dorsey, general agents for 
New Mexico for the Continental Life & 
Investment, have dissolved partnership, 
Mr. Dorsey retiring, and the agency will 
be conducted in future by R. J. McClenny 
of Roswell, N. M. 

J. A. O. Preus, insurance commissioner 
of Minnesota, will address the members 
of several camps of Modern Woodmen in 
St. Paul, Nov. 16, outlining the workings 
of the insurance laws as they apply to 
fraternal organizations. 


Secretary Everett and Supervisor of 
Agents Lunt attended a meeting of the 
agents of the Central Life of Des Moines. 
The meeting was at Iowa City and was 
called by T. E. Gillespie in charge of the 
southeastern Iowa agencies. 

Ring American Assurance of Philadel- 
e has appointed Mrs. Ida A. Crisp of 

ton, Pa., a district manager and taken 
over her entire staff of women agents 
that she organized and had working for 
the Modern Protective Association, which 
reinsured in the American. 

The Conservator Publishing Company 
of St. Louis has issued the first number 
of the Life Policyholders News, a pub- 
lication which is furnished life companies 
for their policyholders. The International 
Life, Missouri State and United States 
Life & Annuity have subscribed for their 
policyholders. 

The Kentucky Court of Appeals has 
handed down a decision in the case of 
the Commonwealth Life of Louisville 
against the State of Kentucky, holding 
that securities deposited with the state 
treasurer for the protection of policy- 
holders are taxable by the state just like 
other property. 

Dr. J. M. Emery, consulting actuary of 
Des Moines, has returned home from 
Grand Rapids, Mich., where he looked 
into a plan presented by furniture manu- 
facturers for providing old age annuities 
for employes who have reached the re- 
tiring age. The plan contemplates gen- 
eral contributions to a general fund. Dr. 
Emery will report on a plan in the near 
future. 

Resolutions for the appointment of a 
legislative committee to cooperate with 
the insurance commissioner for the en- 
forcement of the insurance laws of the 
state have been adopted by the Oklahoma 
Association of Life Underwriters. Reso- 
lutions were also adopted expressing the 





of Fred McClesky and Ralph H, Rice 
from Oklahoma, 

W. O. Clift and Frederick M. Bullock, 
agents at Bay City, have formed a part- 
nership and have openea cficcs ‘n gi- 
naw and Bay City. Mr. Clift will be i. 
charge at Bay City and Mr. Bullock at 
Saginaw, and they will do a general busi- 
ness in life, fire, accident and other forms 
of insurance. This agency will be North- 
eastern Michigan headquarters fox the 
Mutual Benefit Live, includirg saginaw 
and Bay counties and the esaeiemed north 
to the straits of Mackinac. 

The Arkansas Mutual Union is a new 
mutual life company organized at Fort 
Smith. The incorporators are all well- 
known business men of Fort Smith, where 
the offices will be located. The officers 
are Bert Hoffman, president; T. M. 
Grubbs, eb ee W. H. Whitlow, 
secretary, and D. Martin, treasurer. 
T. S. Reilly is the other member of the 
board of directors. There is no capital 
stock, and the affairs of the company are 
conducted wholly by the four directors. 


MANY CHARTERS ARE OUT 


(CONTINUED FROM PAGE 1) 
ly, L. C. Davis, G. W. Poole, C. S. Good- 
win, William E. Mason, Frank Follansbee, 
Charles E. Bennett, W. E. Buehler. 





First National Life, o—Author- 
ized capital, $100,000. Date of charter, 
Oct. 5, 1910. Corporators: Thos. P. Octi- 


gan, Lewis C. Garver, C. C. Upham, John 
C. Williams, Edward B. Zahn, Thomas B. 
Deering, Chester W. Church, Fred Sass, 
George —, 


estern tes Life, Chicago—Author- 
ized capital, e300, 000. Date of charter, 
Oct. 3, 1910. Corporators: Edwin C. 


Kingsbury, Robert E. L. Jones, David E. 
Parsons, D. John Forbes, M. Furlong, Hal 
H. Deicken, Edwin Hedrick, Jr., Harry G. 


Parr, J. T. Gravenor. 

Em e & Trust, Chicago—Author- 
ized capital, $1,000,000. Date of charter, 
Aug. 28, 1911. Corporators: H. B. Gard- 
ner, Mark J. Oliver, James A. Johnson, 
J. J. Grininger, L. P. Kuehn, J. F. Mc- 
Dowell, M. S. Johnson, Charles H. Roach, 
Henry M. Pierce. 
Parmers Bankers WNational Life & 
Accident, Bloo m—Authorized capi- 
tal, $200,000. Date of charter, Aug. 15, 
1911. Corporators: A. W. Beasley, Hen- 
ry B. Mullen, A. L. Moore, H. W. McClure, 
George I. Richmire, C. L. Hills, Robert A. 
Noble, Harry L Howell, Jos. L. Henry, J. 
M. Ijams, R. L. Fleming, W. H. Boyer, 


H. W. Pogue. 
Ft. Dearborn National Life, Chicago— 
Authorized —— $200,000. Date of 


charter, Feb. 6, 1910. Corporators: H. 
J. Gonden, W. J. Gavin, F. G. Bills, John 
O’Connor, W. C. Staley, C. E. Sayler, John 
z. ~ rs L. W. McCollum, R. L. 
rant. 
Independent Life, Chicago—. 
capital, $200,000. Date of charter, Aug. 
28, 1911. Corporators: David S. Rose, 
Monroe 2 Maurice A. Barrett, F. 
W. Bloc G. W. Petit, Julius C. Kinch- 
ner, S. °*e ,~ SB. George W. Peck, Charles 


Authorized 


Reserve Life, 
Dan e—Authorized capital, $200,000. 
Date of charter, June 10, 1910. Corpora- 
tors: T. G. Murphy, A. G. Elliott, S. W. 
Jones, E. F. Royse, C. J. Leverenz, Edward 
Blankenburg, John Reynolds, D. A. Rob- 
bins, Ed Puzey. 

North American Life, Chicago—Author- 
ized capital, $1,000,000. Date of charter, 
Aug. 28, 1911. Corporators: H, A. No- 
ble, R. P. Watke, Herschel V. Shepard, D. 
A. Sundmacher, R. E. Moody, John J. 
Spear, L. E. Rust, W. M. McKee, Clyde L. 
Day. a 

u- 


ard Reserve Life, Chicago— 
thorized capital, $500,000. Date of char- 
ter, May 17, 1911. Corporators: Elmer 
E. Beach, Raymond W. Beach, C. H. Rob- 
inson, R. L. Whitley, J. S. Danford, J. A. 
Cutler, S. W. Hill, C. A. Flanagin, Sam 8S. 
Holmes, W. L. Eaton. 
Prairi 


© States Life, Chicago—Author- 
ized capital, $100,000. Date of charter, 
Feb. 25, 1910. Corporators: Stewart 


Johnstone, Louis A. Reinhardt, Clarence 
Powell, John F. Barrett, S. M. Miller, W. 
Tompkins, M. J. Moran, 


y. 

Wabash Life, Danville—Authorized cap- 
ital, 3100, 000. Date of charter, March 5, 
1910. Corporators: Adam C. Albright, N. 
H. Macqueen, William B. Reddin, J. A. 
Foster, Francis F. McGinnis, A. W. Bush- 
nell, Theopolis L. Parks, William A. Lott- 





regret of the members at the departure 


mann, Charles H. Evans. 





Y closing its first year with $3,089,500 in paid-for business on 
its books and with over $300,000 “in suspense,” the Mid- 
Continent Life, of Oklahoma, proved its right to the title: “The 
Young Giant of the Southwest.” A hustling and enthusiastic bunch 
of “go-getters” did it. It is easy to write life insurance in Oklahoma, 
Kansas and Arkansas. 
Ask FRANK K. KOHLER, Agency Director 


Mid-Continent Life Insurance Cc. 
MUSKOGEE, OKLA. 











Seer 














STATE MANAGER WANTED 


One of the OLDEST, LARGEST and MOST PROGRESSIVE of 
all the Western companies, desires to open business in NEBRASKA 
at the beginning of the New Year, and requires the services of a 
high-class personal producer and organizer as State Agent. 


LIBERAL COMMISSIONS, 
LIBERAL POLICY CONTRACTS and a LIVE COMPANY 


Apply to M. S. E., Western Underwriter 











GREAT NorTHERN LIFE 


INSURANCE COMPANY 
GRAND FORKS, N. D. 





Home Company in Good Field 
Liberal Contracts for Insurance or Stock Salesmen 
A LIVE PROPOSITION 








Dakota Western Assurance Company 


WATERTOWN, SOUTH DAKOTA 
PAID UP CAPITAL $120,000.00 
WANTED—LIVE LIFE AGENTS FOR THE DAKOTAS 
BEST FIELD FOR LIFE AGENTS IN THE UNITED STATES 
GREAT OPPORTUNITY FOR MEN OF ABILITY 
WRITE DIRECT TO COMPANY 


If YOU are a salesman and 
can interest bankers in a live 
proposition where the banker 
can make money, 

Address 43.R 


Care The Western Underwriter. 


By a Non-Participating 
WANTED Company, a GENERAL 
AGENT for the entire state 
of Ohio. Or will divide the state into three agencies: Cleve- 
land, Columbus, and Cincinnati. Only men with clean 
records and who can deliver the goods need apply. A REAL 
GENERAL AGENT’S CONTRACT will be given to the 
right party or parties. Address communications to 12-N, care, 
The Western Underwriter 


High class casualty stock salesmen 

















desired to sell stock in Minnesota and 
the Dakotas. Only first-class salesmen 
Address 8-K, care The 


Western Underwriter. 


need apply. 
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Casualty and Surety News 








SHOWS LIABILITY STATUS 


COMPANIES MAKING NO MONEY 





Superintendent Hotchkiss of New York 
in Notable Analysis Gives Pres- 
ent. Conditions in Business 





Superintendent Hotchkiss of the 
New York department has given out 
a statement relative to employers’ lia- 
bility insurance conditions. He says 
that there has been too great a rush 
tor business, commissions are too high, 
as well as other expenses and reserves 
are inadequate. He declares the com- 
panies are making no profit as the loss 
ratio is about sixty percent. He says 
commissions must be revised down- 
ward or rates must go upward. The 
statement is: 


In the opinion of this department the 
so-called a insurance situation is a 
serious one. or years the companies 
writing this kind of insurance have been 
involved in such a rush for business that 
too little attention has been paid to the 
basic facts of expenses and ultimate solv- 
ency. With little loss experience to guide 
them—the business being relatively a new 
one—reserves are now proving inadequate 
and commissions have been, and still are, 
too large; other acquisition and home of- 
fice expenses have increased from year to 
year. The problem of the insurance de- 
partment to see to it that each corpora- 
tion which offers this very necessary kind 
of insurance to the public is in a solvent 
and a safe condition is, therefore, becom- 
ing difficult in the extreme. 


Conducted at a Loss 


The public erroneously believes that the 
liability companies are making a large 
and unwarranted profit through insurance 
against industrial accidents covered by 
liability policies. The fact is, however, 
that reckless competition prevents a prop- 
er reduction in expenses and therefore in 
insurance cost. 

For two or three years it has been 
known to the supervising departments 
that—due to the conditions already re- 
ferred to—this kind of business has, in 
most of these companies, been conducted 
at a loss. A proper and scientific con- 
duct of liability business demands revi- 
sion downward of commissions and other 
expense charges or an upward readjust- 
ment of rates. One or the other of these 
things must be done, or insolvency will 
ultimately result. 


New Reserve Laws 


A first step was taken this year by the 
enactment in seven of the states of a 
hew reserve law requiring these com- 
panies to provide reserves for a minimum 
loss ratio of 50 percent, which percent- 
age is to increase at the rate of 1 per- 
cent each year for the next five years, or 
to 55 percent in 191 But experience 
Shows that even this latter percentage 
will not furnish an adequate margin of 
safety. The statistics on file in the de- 
partment show that on business written 
previous to ten years ago—which is prac- 
tically the only business on which the 
companies have a completed experience— 
there is an ultimate loss ratio of more 
than 60 percent. At present, it is fair to 
State that the employers’ liability insur- 
efs expend on the average about 25 per- 
cent of the premiums in commissions to 
the middle man, 5 percent for other ac- 
quisition cost and 10 percent for home 
office expenses and taxes. That is, if the 
loss ratio is 60 percent, the whole pre- 
mium is disbursed in the ways indicated, 
leaving at best no return on the capital 
invested. If, however, either of these 
Percentages happens to be exceeded, par- 
ticularly if the excess continues for a 
few years, as is now often the case, these 
ratios amount to danger signals which 
are of value to the department, and 
through it to the insuring public. 


Will Insist on Highest Reserves 


In view of these conditions which, in 
mite of a considerable increase in rates 
a to existing or contemplated legisla- 

on, have during the past year become 
more acute, the department will, until 
present tendencies are checked, insist on 
pa highest possible reserves and hold 
sry doubtful case strictly against the 
any; in addition, this year at least, 
= will demand that the unearned pre- 
ge liability be reported on the monthly 
ws Tata basis. Further, any company 
b+ annual report shall show a loss 
pera commission expenses or other im- 

: nt disbursements sufficiently above 
ont normal to cause inquiry, will be 

on to submit to an investigation of 
certain this that the facts may be as- 
it ned and the public informed or, 

The eaty, warned. 
possigy ceDartment will also, as soon as 

e after the receipt of the Dec. 31 


ae «a  e 





statements of companies of this class, 
cause their experience in 1911, particu- 
larly in the matters of loss ratios and 
commissions, to be tabulated and fur- 
nished to the public, to the end that em- 
ployers desiring employers’ liability in- 
surance may have in convenient form the 
danger signals here referred to and thus 
may also better understand what becomes 
of the premiums paid. 


MIDLAND CASUALTY ACTIVE 
David L. Hollub Becomes Manager of 


Railroad Department—Other Ex- 
cellent Men Secured 











In addition to greatly increasing its 
territory the Midland Casualty of Chi- 
cago is otherwise branching out. It 
has opened a railroad department and 
employed David L. Hollub, recently in- 
dustrial manager at Chicago for the 
Pacific Coast Casualty, to assume the 
superintendency. Before going with 
the Pacific Coast Casualty Mr. Hollub 
was for twenty-three years with the 
Pacific Mutual and is thoroughly 
familiar with the railway business. 

The Midland has just been licensed 
in West Virginia and is preparing to 
make appointments throughout the 
state. The company is already operat- 
ing in Illinois, Indiana and Michigan 
and expects to be in Ohio, Pennsyl- 
vania, Kentucky, Minnesota, Mississ- 
ippi and Texas in the near future. 

A large number of appointments have 
just been made. Collins Young, man- 
ager of the industrial department of the 
Standard Accident in Chicago, has be- 
come a supervisor of agents, E. M. 
Yost, recently with the Prudential Life, 
has become supervisor for southern II- 
linois, and the following general agents 
have been named: Henry Raffenberger 
and Son at Dixon, Ill.; H. H. Griffith, 
Jr., at Galesburg, Ill.; S. V. Miller, for 
several years a general agent for the 
National Casualty, at Detroit, Mich.; J. 
M. Green, formerly with the National 
Casualty, at Houghton, Mich., and W. 
B. Wachtel, formerly with the National 
Casualty, at Menominee, Mich. 





APTER THE IOWA BANES 

Bank burglary insurance men are not a 
little exercised over numerous bank rob- 
beries throughout Iowa. As yet no big 
hauls have been secured, but it is ap- 
parent that unless the men are captured 
something is going to drop. The bur- 
glars are for the most part seeking the 
square door safes of which there seem to 
be many in various Iowa banks. The lat- 
est attempt at Mitchellville netted the 
robbers $100. The industrious burglars 
should turn their attention to the socks 
of prosperous Iowa farmers and let the 
poor banks alone. The Iowa Bankers’ 
Association is making all efforts to cap- 
ture the gang, but thus far without suc- 
cess. 





CHANGE TO BRANCH OFFICE 

The Fidelity & Deposit, which has a 
branch manager for its surety department 
at St. Louis, has placed its casualty de- 
partment on the same basis. O. P. Rutt- 
ledge has been made casualty manager. 
He was formerly manager of the cas- 
ualty department of J. E. Lawton & Son, 
who were general agents of the com- 
pany. The firm still retains an agency 
of the company. 








AMERICAN FIDELITY CO. 


MONTPELIER, VERMONT 
Liability, Burglary, Personal Accident and Health, Fidelity and Surety Bonds, 


ALSO THE MOST LIBERAL AUTOMOBILE LIABILITY POLICY ISSUED 
Special Inducements to Agents and Brokers 


HUTCHINSON & COOLEY, Gen. Agts. for Illinois : 
99'S, La Salle St.. Chicage 
CHRIS. SCHROEDER & SON. Gen. Agents Wisconsi 
ne Miichee Sect, Mawashes 
E. J. SCOONOVER, Gen. Agt. for Indiana 
ies ms Com Oh eis 
BAUMANN & GORDON CO., Gen'l Agts. for Minnesota 





inona 
F. A. BUCHANAN, Jr.. Gen. Agt. for Southern Ohio and No. Ky. 2 
312 Johnston Bldg.. Cincinnats 
FOWLER & LONG, Gen. Agts. for Western Missouri 
818 Grand Ave., Kansas City, Mo. 
GEORGE W. LONG, Gen. Agt. for Kansas 
734 Simpson Ave., Kansas City, Kas. 
CHAS. B. ERRINGER, Gen. Agt. for —— : 
ord Bldg., Detroit, Mich. 
THE PHYPERS BROS. CO.. General Agents for Northern Ohio 
Park Building, Cleveland, Ohio 


National Fidelity and 
Casualty Co. 
OMAHA 


MEANS “The best of everything for both 
Assured and Agent.” 





lowa 
Nebraska 
Kansas 
Oklahoma 
Wyoming 


London Guarantee & Accident Co., Ltd. 


Of London, Engiand 


Get the Agency 








HEAD OFFICE LIABILITY 
134 S. La Salle Street ACCIDENT 
CHICAGO HEALTH 
— AUTOMOBILE 
F.W. LAWSON BURGLARY 
Generel Manager ESTABLISHED CREDIT — BOILER 
CONKLIN 2S Indiana ahs = ent, Northeastern Ohio 


39 S. La Salle St., Chicago 
FRED L. GRAY COMPANY 
N. W. Mgrs. Minnesota, Wisconsin, Iowa, N. Dak. 
Security Bank Bidg., Minneapolis 
RAYMOND & RAYMOND 
General Agents, Mi 
310 Ford Bidg., Detroit 


7 Superior Ave., Cleveland 
SPRAGUE & DIGGS 
General Agents, Hamilton County 
1310-11 First Natl. Bank Bidg., Cincinnati 
KING, McCUNE & McKENZIE 
Res. Agents N. W. Ohio Li 


ALFRED PAULL THE MERRILL, DODGE & JACKSON 
Aa Bes =. Virginia CO., General Agents, Ee RS 
1136-40 Chapline Bidg., Wheeling 12-28 Produce Exchange, Toledo, O. 








T. J. FALVEY, President 


Paid up Cash Capital, : 
Surplus to Policy Holders, 


ASSACHUSETTS BONDING? INSURANCE COMPANY 


HOME OFFICE, BOSTON, MASSACHUSETTS 
J. T. BURNETT, Secretary-Treasurer 


:  $1,000,000.00 
: $1,584,861.05 


Fidelity and Surety Bonds—Burglary and Theft Insurance 
The Company expects to enter the field of General Liability and Casualty Insurance about December Ist, 1911. 
P. B. SHILLITO, Mer. Tiiocle Department, 29 South La Salle St.. CHICAGO ; ORIN D. WALKER, General Agent, 615 Lemcke Building, INDIANAPOLIS 


MOORE, CASE, L 


FRED L. GRAY COMPANY, 
Building, MINNEAPOLIS 


N & HUBBARD, Agents, 29 So. LaSalle St.. CHICAGO | CHRIS. SCHROEDER & SON COMPANY, General Agents., 83 Mic 
FRED M. BLOUNT & SONS, Agents, 108 South La Salle St., CHICAGO 


higan 
MILWAUKEE 


St., 
orthwestern Managers, 328 Security Bank | BROWN & MANN, General Agents, Dwight Building, KANSAS CITY, MO. 


RAYMOND & RAYMOND, General Agents, 310 Ford Building, DETROIT 


GOOD TERRITORY AND POSITIONS OPEN TO LIVE UNDERWRITERS AND PRODUCERS 


MTrIme turTrewTrTrpoedDrpzT TTATTIVODUAUSTDIrTep 
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BROKERS SEE A DANGER 


REACTION MAY BE BEGINNING 





High Liability Commissions Likely to 
Result in Loss of Business to 
Stock Companies 





(Prom a Staff Correspondent) 

New York, Nov. 14—Something of 
a change in attitude regarding liability 
commissions seems to be on the boards 
in New York. The companies, with 
a few exceptions, are paying 25 per- 
cent commission, and the indications 
are that some of the brokers at least 
realize that the business will not stand 
so heavy a procuring charge. Superin- 
tendent Hotchkiss’ strong statement 
regarding the danger in the present 
liability situation, may have had some- 
thing to do with this. 

Broker Sees Danger 


One of the leading brokerage firms 
of the city, in a letter published in the 
Journal of Commerce, states the opin- 
ion of a broker having the best in- 
terests of the business at heart. After 
pointing out the impending danger of 
state insurance, the letter states: 


Recently a law has been passed in this 
state ae the paying and receiving 
of rebates. Is it possible that the whole 
of this 25 percent is retained by the 
broker? If so, he is excessively over- 
paid, and such a condition of affairs can- 
not last for long, as it is impossible to 
conceive of large insurers—paying as they 
do in some cases, very many thousands of 
dollars for liability premiums—being sat- 
isfied with the broker retaining one-quar- 
ter, particularly as a great many of them 
know that the labor involved is com- 
paratively small. 

e hope that a considerable number 
of the leading brokers of New York will 
agree with us that it is better to perma- 
nently make a fair, legitimate profit on 
the liability business than to be over- 
paid for probably only a very short time 
and then lose the business altogether. 
If so, and they will cooperate with the 
companies, it will be a very simple mat- 
ter to regulate. 


Bad Experience Shown 


Another disconcerting feature in the 
situation is the apparently sudden change 
for the worse in the experience of com- 

anies. It used to be considered by un- 

erwriters that if the loss ratio for the 
year on policies in force ran much above 
10 percent the future payments for ac- 
cidents which occurred that year would 
run the loss ratio finally above 50 per- 
cent. A recent tabulation of experience 
shows losses of some companies in 1910 
on policies in force that year to have 

from 34.5 to 387 percent. This is 
believed to be due largely to changes in 
laws. It is thought that these laws have 
resulted in causing liability to accrue 
quickly and that the future losses on 1910 
business will be proportionally smaller 
than in the past, but how much smaller 
cannot be foretold. Some underwriters, 
however, predict that the loss ratio on 
1910 business will ultimately run above 
100 percent. 





BURT MILLER GETS SOUTHERN 

Burt A. Miller has been appointed gen- 
eral agent of the Southwestern Surety of 
Dennison, Tex., for northern Ohio, with 
offices in the Century building, Cleveland. 
Mr. Miller will begin the organization of 
this wee nage at once. The authority for 
the suret epartment will be issued by 
the superintendent of insurance Thursday 
and the liability department will enter 
the first of the year. 8S. H. Boyton, su- 
erintendent of agents has been in Cleve- 
and for several days closing arrange- 
ments for the agency and looking after 
the entry of his company to the state. 
Mr. Miller was formerly Cleveland man- 
ager of the United Surety. 


CENTRAL LIVE STOCK’sS PLANS 

Wm. McKnight has retired from_ the 
promotion of the Central Live Stock of 
Cincinnati and plans have been somewhat 
changed. W. B. Nye now has the matter 
in charge. The company as now project- 
ed will qualify under the law providing 
for $25,000 capital stock. Ohio has a law 
which permits live stock companies to or- 
ganize with this amount, although all 
other companies must have $100,000. H. 
Cc. Naylor, who is to be the manager of 
the company, is at present in Indianapolis 
and will take hold on Dec, 1 provided the 
company gets started. Mr. Nye states 
that a number of people have become in- 
terested and that he expects to complete 
the organization. 








The Preferred Accident will not write 
lability business in Minnesota, but will 
write residence burglary business through 
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GETS A GOOD MAN IN VETTE 





Has Been a Big Factor in Railroad 
Installment Line—Chief Points 
In His Career 


The change of H. C. Vette, manager 
of the railroad installment department 
of the General Accident, with head- 
quarters at Indianapolis, to the Na- 
tional Life of Chicago, where he will 
have charge of the railway, mining and 
commercial accident departments, with 
headquarters at Chicago, is an interest- 
ing one. It is understood Mr. Vette’s 
department for railroad business with 
the General did about $200,000 in pre- 
miums a year. It was well organized 
and there was no complaint in the mat- 
ter of settlement of claims. 


Mr. Vette, however, was an ardent sup- 
porter of C. H. Boyer and was really 
his personal representative at the Insur- 
ance Commissioners’ Convention in Mil- 
waukee, when action was taken against 
the health and accident companies. Mr. 
Vette is an able man in his line and is 
a decided acquisition for the National 
Life. Manager Kelly, of the General 
Accident, who has done some remark- 
able work in holding the company’s 
agents in business, recognized Mr. Vette 
as a Boyer man through and through and 
it did not take either of them long to 
see that they could not stay together. 
Mr. Vette started in the insurance busi- 
ness with Travelers at St. Louis a the 
age of 20, as a special agent. He was 
with the company 17 years and then 
went with the St. Louis office of the 
Aetna Life as supervising special agent 
of the company’s railroad department. 
He was manager of the railroad depart- 
ment of the United States Health & 
Accident from 1906 to 1908. He takes 
with him to the National two of his asso- 
ciates in the General, Lee Head and P. P. 
Hammel. J. Warren Isett, who was an 
auditor of the General Accident, will be 
the treasurer of the casualty department 
of the National Life. 





H. H. BEHSE HAS RESIGNED 

H. H. Behse, head of the agency depart- 
ment of the United States Health & Ac- 
cident has resigned to take the manage- 
ment of a manufacturing business in Sag- 
inaw, Mich., in which President J. B. 
Pitcher and other stockholders of the 
company are interested. Vice-President 
R. P. Shorts, who has charge of the legal 
and claims department, and who has given 
much assistance to the agency work, will 
succeed Mr. Behse as head of the agency 
department. Mr. Shorts was formerly an 
agent and later district manager. Mr. 
Behse was with the Fidelity & Casualty 
before he went with the United States. 





GOES WITH AMERICAN ASSURANCE 

Horace Slingluff, Jr., formerly with the 
United States Fidelity & Guaranty at its 
home office and New York branch, later 
with the United Surety as assistant sec- 
retary and superintendent of the casualty 
division and more recently with the Fed- 
eral Union Surety as assistant secretary, 
has been added to the home office staff of 
the American Assurance of Philadelphia. 





THREE MILLS BEAR THE LOSS 





Only $270 in Compensation Fund to 
Meet Claims of $32,000 for 
Eight Deaths 





The workings of the compensation 
law in the state of Washington are 
strikingly shown in the complications 
that have arisen in the case of a powder 
mill explosion at Chehalis. Eight girls 
were killed and the maximum amount 
that can be allowed the claimants is 
$32,000, or $4,000 for each death. ‘The 
law requires these claims to be paid 
by assessments levied on the powder 
manufacturers of the state. There is 
just $270 in this branch of the compen- 
sation fund and there are only three 
factories in the state. The $270 is the 
first payment of two of the factories on 
the basis of 10 percent of the payroll. 
The Du Pont Powder Company has so 
far refused to pay anything into the 
fund as it is contending for a lower 
rate than the other factories have to 
pay. The industrial commission admits 
that the Du Pont company has a nearly 
perfect risk, but the law makes no al- 
lowance for differences in risks. There 
is no provision for borrowing from one 
fund to help out another, and if the 
full amount is allowed for each death 
the assessment will be a heavy percent- 
age on the powder mill pay rolls. 

There is, however, much uncertainty 
as to the amount to be allowed for each 
death, as seven of the eight killed were 
under 21 years of age. Under one sec- 
tion of the statute the total amount to 
be set apart would be only $10,600, 
while under another section the maxi- 
mum of $4,000 on each life would be re- 
quired. 





SUITS ON ACCIDENT POLICIES 

The third $5,000 verdict against in- 
surance companies growing out of the 
death of Edward G. Owen at Little Rock 
a year ago has been rendered against the 
Great Western Life in a suit brought by 
J. N. Sparks, administrator of Owen’s 
estate. Verdicts for $5,000 each have 
also been returned against the Continen- 
tal Casualty and the Business Men’s Ac- 
cident Association in suits brought by 
Lulu Owen, the widow. In the case 
against the United Surety a verdict was 
directed for the defendant. ° 

Owen accidentally shot himself while 
out hunting, Nov. 14, 1910, and died two 
days later. He had secured the policies 
sued upon during a period of from one 
to three months previous to his death 
and carried altogether more than $25,000. 
Suicidal intent was not suggested by the 
companies in these cases, however, but 
in each instance a failure to answer ques- 
tions correctly was pleaded. 





The Inter-Ocean Life & Accident of 
Springfield, Ill., has applied to the state 
— department for entrance to 
owa. 


ACT IS CONSTITUTIONAL 
DECISION OF SUPREME COURT 





Contentions of Those Seeking to Knock 
Out Wisconsin Workmen’s Com- 
pensation Law Overruled 





The Wisconsin supreme court af- 
firmed the constitutionality of the new 
Wisconsin workmen’s compensation 
law in an opinion rendered Tuesday by 
Chief Justice J. B. Winslow. 

The case, which has attracted wide at- 
tention among the manufacturers and 
employers of labor in general in Wis- 
consin, was that of Borgnis and others 
against the Falk Company of Milwau- 
kee, where the plaintiff, who had a long 
term contract of service with the Falk 
Company, brought action to enjoin the 
company from electing to come under 
the law. The case was’a friendly one 
and was brought as a test of the new 
compensation act. 

It was claimed by Borgnis that if the 
Falk Company made the election, he 
would be obliged either to quit his 
employment or to submit to the law 
and lose his common law remedies in 
case of injuries received in employ- 
ment. 

In discussing the objection that the 
law is against public policy, the opinion 
Says in part: 

A constitutional statute cannot be con- 
trary to public policy—it is public policy. 
The contention that the statute is un- 
constitutional because it is against pub- 
lic policy, amounts to nothing more than 
a contention that it is unconstitutional, 
hence we address ourselves directly te 
that question and thereby something in 
clearness of thought. | 

Provides for Judicial Review 

Discussing the contention that the act 
vests judicial powers in the industrial 
commission and hence is unconstitu- 
tional because it takes judicial powers 
from the courts, the opinion says: 


The question of its jurisdiction is one 
always open to the court for review; 
it cannot itself conclusively settle that 
question and thus endow itself with pow- 
ers. If no appeal from its conclusions be 
provided, the question whether it has 
acted within or exceeded its jurisdiction 
is always open to the examination and 
decision of the proper court by a writ 
of certiorari. 

The instances where the question of 
jurisdiction of such bodies have been ex- 
amined and decided in certiorari actions, 
are so numerous that it seems unneces- 
sary to cite them. In such cases it is con- 
sidered that clear violations of law in 
reaching the result reached by the board, 
such as acting without evidence when 
evidence is required or making a decision 
contrary to all evidence, constitute @ 
judicial error and will justify reversal of 
the protested action as well as the fail- 
ure to take the proper steps to acquire 
the jurisdiction at the beginning of the 
proceedings. 

Upholds Legislature’s Power 

As to the contention that the _legis- 
lature has no power to abolish the de- 
fense of assumption of risk and negli- 
gence of a coemploye, except in hazard- 
ous trades, it is frankly admitted by the 
appellant, that it is within the legisla- 
tive powers to make this change with 
regard to the hazardous trades but not 
with regard to what are called nonhaz- 
ardous trades. But why not? 

There are, of course, some occupations 
which are extremely hazardous and 
may well be that it would be within les- 
islative discretion to classify these bear- 
ing hazardous occupations and remove 
the defences as to them, while retaining 
them as to other less hazardous. Indeed, 
that very thing has been done and js 
been approved by the court in this am 
many other states, especially in the - 
of railroads and, to some extent, wit 
other industries. 


A number of minor contentions are 
not considered as necessary to be de 
cided because the court comes to the 
conclusion that even should the clauses 
which were attacked be held constitt- 
tional, it will not affect the gener 
constitutionality of the act. 





James 


health department at New York City 4 
the Aetna Life for the past two ye the 
has resigned and will become head 0 


of the United States Fidelity & Guaranty. 
For the present Mr. Hill will make ‘. 
headquarters at the company’s offices 
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GETTING COMPLETE DATA 
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SEND NEW ACCIDENT BLANKS 





Insurance Commissioners Will Require 
Companies to Give More Detailed 
Information on Claims 





The new schedule for the annual re- 
porting of claims made on and paid 
by all companies writing health and 
accident insurance has been approved 
by the executive committee of the Na- 
tional Convention of Insurance Com- 
missioners and will be put in use by 
the various departments. The sched- 
ule was prepared by the committee 
on blanks and the approval of the exec- 
utive committee makes it a convention 
blank, according to the constitutional 
amendment adopted at Milwaukee. 

Copies are now being sent to the 
different commissioners in order that 
a supply may be printed and the blanks 
sent to the companies at the same time 
the annual statement blanks are mailed 
out. Samples have also been sent to 
companies so that they may arrange to 
make these returns, which will be due 
April 1 of each year. 

That Were Made 

The only important change made in 
the schedule as the result of the criticism 
of the companies is the omission of the 
column calling for the name of the claim- 
ant. Tentative schedules were sent out 
some time ago, and the companies asked 
to submit their opinions. As a result of 
the strenuous objections raised, the new 
schedules require only claim and policy 
numbers. 

The principal objection the companies 
find to the claim schedules is the im- 
mense amount of labor entailed, as a com- 
paratively small proportion of claims go 
through as they are presented, particu- 
larly in industrial policies, and therefore 
a large proportion of them will have to 
be entered upon the blanks and filed. 

Another important change which the 
companies secured in the claim schedules 
is the provision that experience during 
1911 is required only from Oct. 16 to Dec. 
31, instead of for the whole year, as was 
required in the tentative schedules. The 
companies can adjust their system of 
bookkeeping so that the filling out of the 
blanks will be merely a matter of tran- 
scription, and they will not be compelled 
to go over and classify the claims settled 
this year, 

What the Schedule Requires 

The schedule is divided into three sec- 
tions. The first provides for the listing 
of all claims in suit during the year, in- 
cluding suits disposed of during the year 
and those outstanding at the close of 
the year. It shows claim number, policy 
number, state, date of notice, amount 
claimed, amount paid and why resisted or 
other remarks. Similar divisions are 
made under the second section, which 
shows all claims for specific indemnities 
rejected and where less than the indem- 
nity specified in the policy, including ac- 
crued accumulations, was paid on account 
of alleged changes in occupation or for 
any other reason. The third section is 
an exhibit of notice experience from Oct. 
16, 1911, to the end of the year and calls 
for total number of notices; total num- 
ber of anticipated settlements, including 
those where the duration of disability for 
Which indemnity is paid is agreed upon 
before the termination of the disability, 
total number who failed to make claim 
after notice; total number unpaid at end 
of year; total number rejected; total 
number reduced and total number compro- 
mised exclusive of anticipated settle- 
ments. Under the last three headings 
Space is given for showing why rejected, 
jeduced or compromised under the fol- 
ge 3 reasons: Late or insufficient no- 

ce, change of occupation, exposure to 
tbvious risk, misstatement in applica- 

ons, misstatement in claim blanks, pol- 
cy not in force or not in force sufficient 
jure proof defective or incomplete, in- 
wiles or diseases not covered by policy, 
all of other reasons, 





Milwaukee Surety Function 

J. W. Mason, assistant general coun- 
sel for the American Surety, was the 
guest of honor at a luncheon of the 
urety Association of Milwaukee last 
peck. _He gave an interesting and 
eneficial address on the growing pos- 
Sibilities of public official writings. Al- 
= J. Smith of the Illinois Surety acted 
of toastmaster; Roger L. Merrill, dean 

Milwaukee surety men, spoke on the 
need of more legislation; Alfred A. Mil- 
he Maryland Casualty, one of 
€ youngest general agents in the busi- 
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ness, urged the education of the local 
agents in the field; William N. Lane of 
the American Surety told of the pitfalls 
of the excise business of which his 
company is a heavy writer in Wiscon- 
sin, and W. Wehe of the American 
Bonding asked for more cooperation. 
Several other surety men made re- 
marks. 





WILL OPEN A BRANCH OFFICE 





J. T. Wagner To Be Manager of Cas- 
ualty Department of Fidelity & 
Deposit at Chicago 





On Jan. 1 the Fidelity & Deposit will 
open a branch office of its casualty de- 
partment in-Chicago, with J. T. Wag- 
ner, manager, and Ben. F. Webb, as- 
sistant manager. Shipman & Wayne, 
who have been general agents, become 
resident agents. Russell Pereira, who 
has been the company’s special agent, 
giving most of his attention to the plate 
glass business, will continue in the 
same capacity, but will handle other 
lines more than in the past. 

This branch office will be for the 
casualty department only and will have 
nothing to do with the company’s fi- 
delity and surety department, which 
will continue to be handled by Conk- 
ling, Price & Webb, general agents. 

This departure has been in contem- 
plation for some time, and John L. 
Paul, superintendent of agencies of the 
casualty department, has made a num- 
ber of visits to Chicago to negotiate 
for the change. It is entirely amicable, 
being with the full and free approval 
of Shipman & Wayne, the general 
agents. 

The Fidelity & Deposit has adopted 
the branch office system for its casualty 
department, and is now installing such 
offices at a number of important points. 
Shipman & Wayne have a business for 
the company of about $60,000 a year 
in premiums, practically all in Cook 
county. It was not advisable for them 
to undertake the development of out- 
side territory, and they so informed the 
company some time ago. To develop 
this field the company would have to 
put in its own men, and this seemed an 
opportune time to do so. The change 
in Shipman & Wayne’s relations to the 
company are little more than a change 
in title, except that they will report to 
the branch office instead of to Balti- 
more. They will retain their own 
brokers. 

J. T. Wagner, who is to be manager 
of the branch office, is one of the first- 
class liability men of Chicago. He has 
been assistant manager of the liability 
branch office of the Travelers for about 
three years, previous to which time 
he was manager of the Toledo office 
of the company. He is secretary of the 
Chicago Association of Casualty Un- 
derwriters, stands well with the other 
men in the business and has the con- 
fidence of the brokers, with whom he 
has been absolutely on the square. Ben 
F. Webb, assistant manager, has been 
manager of Shipman & Wayne’s cas- 
ualty department for two or three 
years. It is expected that for a time 
his work will be considerably on the 
outside, developing northern Illinois. 

The branch office will have headquar- 
ters with Shipman & Wayne, pending 
the completion of the Insurance Ex- 
change building, when it will go there. 
With a complete equipment at Chicago 
and the splendid standing of the com- 
pany, it is believed that the branch of- 
fice can soon build up a fine business. 

cence 
Largest in Arkansas 


A certificate has been filed with the 
Arkansas secretary of state by the 
Home Accident of Fordyce, showing 
that it had changed its name to the 
Home Life & Accident. Its headquar- 
ters will be Little Rock, although an 
office will still be maintained at For- 
dyce. This is virtually a merger of the 
Home Accident of Fordyce and the 
Home Life & Casualty of Little Rock. 
A. B. Banks will be president of the 
new company and the capital stock will 





ESTABLISHED 1865 


The FRANKFORT 
manta crass INSURANCE CO. 


LIABILITY— BURGLARY 
Em General Vessel Owners WORKMEN’S COLLECTIVE 
Pu Landlords Contingent INDIVIDUAL ACCIDENT 6 HEALTH 
Teams Elevator Druggists and Physicians INDUSTRIAL ACCIDENT 6 HEALTA 


MM, J. GROGAN, Res. Secy., National Life Bldg., Chicago. THOS. M. ROBBINS. Res. Secy., Ohio, New Eng. Bldg., Cleveland 
Agents Wanted for Unocoupied Territory 


Net Surplus and Capital, $509,061.57 
Income 1910, - - - 1,151,826.28 


Will Aid Good Men in Establishing Agencies 


Best Policies—Largest Commissions 
or Profit Sharing Contract. 
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A. E. Forrest, Vice-Pres. and Sec’y 
CHICAGO 


HOOSIER CASUALTY COMPANY 


Lemcke Building, INDIANAPOLIS, INDIANA 


Why did we increase our business 33 per cent and receipts 60 per cent 
during 1910? Because our policy is what the people want. 
Accident, sick and death benefits are paid from any cause. 


Agents Wanted in Illinois, Michigan, Indiana and Pennsylvania 


PACIFIC SURETY COMPANY 


OF CALIFORNIA 
Established 1885 


All forms of Liability Insurance, including Automobile liabil- 
ity; Plate Glass; Personal Accident and Health. Best and 
most liberal “Death and Dismemberment” policy. 

Liberal Commission and prompt attention paid Agents. Desirable Agents wanted in the State, 


Paairic URETY 
ERFECT OAFETY 


E. P. FATCH & CO., General Agents for Illinois 
29 South La Salle Street, Chicago 


pow) SECURITY CASUALTY CO. 
} INDIANAPOLIS 
“ag, )}6\NV. MoRTON HARRIOTT PRESIDENT E. E. GriFFITH MANAGER 


A Company up to the minute in its methods, ideas and policies. The 
only stock company confining itself to Industrial Health and Accident 
Insurance. This means service to the agent and policyholder. 


Why don’t you write Sickness and Accident Insurance for 


“THE PHOENIX” 


OF DETROIT 
Most Liberal Contract Most Liberal Policies Stock Company 


Write “Phoenix,” 309 Washington Arcade, Detroit, Michigan 


Mutual Plate Glass Insurance Association 


SHELBY, OHIO 

















CAPITAL 
$ 125,000 








PEOPLES HEALTH & ACCIDENT INS. CO. 
of GRAND RAPIDS, MICH. 


Writes most liberal policy. Gives free hospital care in case of accident 
and pays full indemnity besides. Splendid opportunities for good agents 
in Michigan. Write company for literature. 


“THE OHIO COMPANY” 


The Bankers Surety Co. 


Williamson Buliding, CLEVELAND, OHIO 
Capital, $500,000.00, Fully Paid 


Becomes Surety on Bonds 
Chartered Under Ohio Laws 


H. W. HILDEBRAND, President 














$200,000 Deposited with Insurance Commissioners 
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be $500,000. This is the largest con- 
cern of its kind having its home office 
in Arkansas. 





TAKE SMALL BURGLARY LINES 


Empire State Surety Is Starting New 
Departure—Commencement Is 
Made in Detroit 








The Empire State Surety has opened 
up a new field in burglary insurance 
with the issuance of policies below 
$1,000, which heretofore has been the 
smallest amount of burglary insurance 
obtainable. The new policies run as 
low as $200, in all other respects be- 
ing the ‘same as the larger sized poli- 
cies. The company feels that there is 
a very large class of householders to 
whom a $1,000 policy is useless who 
stand as greatly in need of protection 
as their more wealthy neighbors. 

The plan is being given its first try- 
out in Detroit. A full page advertise- 
ment in last Sunday’s Detroit Tri- 
bune started the campaign. This will 
be followed by further advertising in 
the daily papers and a vigorous can- 
vass. .If the new policies take, they 
will be offered in other cities until their 
success has been fully demonstrated, 
and will then be offered generally. 


WILL PROTECT THE HOLDERS 








Plan Whereby Investors in Stocks and 
Bonds Will Be Indemnified 
by Contract 





Fraud insurance on stocks and bonds 
is a new form of insurance and the 
Commercial Assurance Company of 
Chicago, a copartnership of lawyers, in- 
surance brokers and others, has been 
formed to handle the business. The 
company guaranties the accuracy of a 
corporation’s property statement used 
in floating a stock or bond issue and 
assures the purchasers in their legal 
rights under the stock or bond certi- 
ficates. The insurance is issued on a 
special form of sale contract, between 
corporations and buyers, and the Com- 
mercial Assurance provides these forms 
and writes them up for corporations. 
The liability ‘is carried by London 
Lloyds. 

This new form of insurance is the 
concéption of Milford J. Thompson, a 
Chicago attorney. He has been work- 
ing on the contract for a number of 
years and has had the form copyright- 
ed. The contract provides stocks and 
bonds with a lawful property value, 
which they do not have under a naked 
prospectus and furnishes honest corpo- 
rations with a means of convincing buy- 
ers that their securities are sound. 

In a way this resembles the guaranty 
granted on property titles and consider- 
able of this business is written by 
Lloyds in the British Isles and Europe. 





H. D. Schindel’s New Work 


H. D. Schindel, formerly associated 
with C. A. Markham, district manager 
for the Bankers Surety at Beaver Dam, 
Wis., and covering half the state, has 
become connected with Caedke & Mil- 
ler of Milwaukee, state agents for the 
Maryland Casualty. The fidelity and 
surety writings of the Maryland Casu- 
alty are already assuming large pro- 
portions in Wisconsin and Mr. Schin- 
del will devote his entire attention to 
this end of the business. All executions 
are cared for at Milwaukee, no refer- 
ence to Baltimore being required. 

George W. Ecrement, Jr., has been 
transferred from St. Louis to Milwav- 
kee by the Maryland Casualty and will 
have charge of its claim department 
covering Wisconsin and the -upper pen- 
insula of Michigan. 


Quick Action Improbable 


It now appears probable that nothing 
will be done in regard to the Chicago 
plate glass situation before the begin- 
ning of next year, Chicago agents have 








but little information on the question, 


but from what has been learned from 
the east it appears that some hitch has 
occurred or that the problems con- 
fronting the company executives are so 
difficult of solution that it will be im- 
possible to reach any definite conclu- 
sions for some little time. 

In Chicago there are many differ- 
ences of opinion and it is likely these 
are reflected to some extent in the 
home offices. Some Chicago men think 
rates should be handled in one way and 
some in another. Some think that rates 
alone should be settled first while 
others would take up commissions also. 
There are so many conflicting interests 
that any solution must involve many 
compromises and they are sometimes 
slow to work out. 


CAUSES A SERIOUS MIX-UP 
Nebraska Bank Guaranty Law Results 


in County Treasurers Giving Per- 
sonal Official Bonds 











Conservative surety companies are 
reported to be refusing to bond county 
treasurers in Nebraska, so the banks 
are assisting the treasurers to get per- 
sonal bonds. 

When the state bank deposit guar- 
anty law was enacted in Nebraska last 
winter it provided that state banks need 
not give depository bonds on public 
funds, but the public must look for pro- 
tection to the bank deposit guaranty 
law. While the guaranty law did not 
specifically repeal the provision of the 
old law requiring county treasurers to 
secure depository bonds, the attorney- 
general holds that they need not secure 
them from state banks, and the state 
banks naturally refuse to give them at 
an expense to themselves when they 
are already insured in the state guar- 
anty fund. 

Attorneys who have been asked for an 
opinion hold that the county treasurer is 
liable under his official bond and that, in 


case the bank should fail and the guar- 
anty fund should not make good the 
loss of the county funds, the surety on 
the official bond would have to make 
good. Surety companies have not much 
respect for the security furnished by 
these bank deposit guaranty laws and, 
as they do not desire to assume what is 
virtually the liability under an official 
bond and under a depository bond also 
for the premium on an official bond, they 
are reported to be staying off this 
business. 





Gets Nine Big Bail Bonds 

The National Surety caught a nice 
plum in Chicago on Tuesday, when it 
executed the bail bonds amounting to 
$30,000 each for the nine packers, who 
were indicted some time ago for alleged 
violation of the Sherman anti-trust law. 
The premiums aggregated $5,400. 

The packers, who were to have come 
to trial next week in the United States 
distict court, caused themselves to be 
surrendered by their bondsmen on 
Tuesday and immediately secured a 
writ of habeas corpus from the United 
States circuit court, on which writ they 
will test the constitutionality of the 
criminal provisions of the Sherman law. 
Manager E. A. St. John of the National 
Surety, was on hand by arrangement 
and immediately gave bond for them. 





Steam Boiler Rates 

New York, Nov. 14.—(Special)—The 
committee which has been working 
upon a scientific method of steam boiler 
rates has not reached any definite con- 
clusions, and probably will not be able 
to do so for some time. No report has 
been made, or even drawn up. 

The method announced in last week’s 
issue is the method used by the Fidelity 
& Casualty for several years, and is the 





SALESMEN WANTED—Health Policy for bus- 
iness men $10.00 first week, $25.00 next 26 
weeks. Same as Traveling Men's 
Associations. Cost $10.00 per year. Good 
Commissions. Write R. A. RIDGWAY, 


AMERICAN CASUALTY EXCHAN 
Dwight Bldg., KANSAS CITY, MO. 





only one now in use making any at- 
tempt to express the difference in risks 
in the rate. It is probable that the 
committee will recommend a method 
somewhat similar to this. Three fac- 
tors are included in this rate, amount 
of insurance, the location, and the num- 
ber of vessels. 


GETS OUT A NEW CONTRACT 


American Liability Adapts Policy Fea- 
tures to the Ideas of the Insur- 
ance Commissioners 











The American Liability of Cincinnati 
has entered the field with an entirely 
new commercial policy, which is 
drawn so as to carry out the ideas of 
the insurance commissioners who have 
been investigating accident contracts. 
The American’s policy is entirely with- 
out frills and covers both accident and 
health, somewhat similarly to the ordi- 
nary $60 policy. It however pays only 
$500 as the principal sum in case of 
death. It pays $100 per month for ac- 
cident and $100 per month for illness. 
Its cost is only $36 per year. 

The company is pushing its business 
hard in both Ohio and Indiana. The 
Indiana business has shown a steady in- 


crease notwithstanding that the com- 
pany’s field men have been working in 
Ohio. However, two of the Indiana 
agents will now devote part of their 
time to field work. B. M. Hutchins of 
Ft, Wayne coreg the northern part of 
the state and L. M. Bryan of LaFayette 
the southern part. The company is in- 
creasing its capital from $100,000 to 
$150,000, the extra issue being sold at two 
for one, so as to provide more surplus. 
Considerable of the stock is being taken 
by the present stockholders. After Nov. 
11 the price was increased from $20 to 
$25 per share. 





Discontinue Coupon Policies 

The German Commercial Accident 
has discontinued the issuance of cou- 
pon or limited policies and will con- 
fine itself hereafter to the regular 
forms.. Secretary Meininger says: 

This decision has been arrived at after 
most careful and lengthy consideration. 
The main reason which has prompted this 
important step is the great unrest and 
dissatisfaction among policyholders due 
to claim rejections directly attributable 
to misrepresentation on the part of the 
selling agent. 

The insurance departments of the sev- 
eral states have had so very many com- 
plaints concerning these limited policy 
forms and their disappointed holders that 
they are almost a unit in decrying their 
sale. Hence this company’s decision with- 
drawing from sale all coupon or limited 
forms. 

Of the New York companies which 
have issued coupon policies, the United 
States Casualty discontinued them 
about a year ago, the New Amsterdam 
Casualty and the Great Eastern being 
the only companies now issuing these 
limited policies. Both these companies 
state that the action of the North 
American and the German Commercial 
will not influence them. The New 
Amsterdam does very little business in 
this class. The coupon policies of both 
the New Amsterdam and the Great 
Eastern have been approved by the 
various insurance departments, and the 
companies have never been criticized 
either in respect to the conditions of 
the policies or in the settlement of 
claims under them. 





Brandeis to Support Ohio Law 

The attorney-general’s department 
has begun the proposed test of the 
new Ohio employers’ liability and 
workmen’s compensation law. Audi- 
tor of State E. M. Fullington, drew a 
warrant last week for the monthly ex- 
penses of the state liability board of 
awards, and State Treasurer D. S. 
Creamer refused to honor it. Attor- 





WANTED SALESMEN—To handle the 
best Accident Insurance for business men 
on the same plan as the Traveling Men’s 
Associations. $5,000 Policy, $9.00 a year. 
Write Ernest W. Brown, Sec’y-Treas., In- 
ter-State BUSINESS Men’s Acc., Observ- 
atory Bldg., Des Moines, Iowa, 





ney-General Hogan will bring manda- 
mus proceedings in the supreme court 
this week, to compel the payment of 
the bill. He probably will be assisted 
by Louis D. Brandeis of Boston, who 
defended the similar Oregon law. 
Treasurer Creamer will be advised by 
competent counsel, and all the consti- 
tutional phases of the law will be gone 
into thoroughly. It is particularly de- 
sired to have the case decided soon, 
as in case the law is declared invalid, 
the questions involved will be referred 
to the state constitutional convention, 
which will meet in Columbus in Janu- 
ary, with the view to have the consti- 


tution so framed as to make the draft- - 


ing of a liability law in conformity with 
its provisions a less difficult task. 





AGREE AS TO BANK BURGLARY 





Committees Representing Two Inter- 
ests Approve Form Prepared—Com- 
panies to Issue Policy After Jan. 1 





At the conference of the committees 
on the bank burglary policy of the 
American Bankers’ Association held in 
Chicago last week, the changes in the 
policy recommended by the companies 
were approved by the committee of the 
bankers’ association, and it was decided 
that the companies should be licensed 
to issue the policy after Jan. 1, 1912, all 
licenses already issued being cancelled. 
This is to give the companies an even 
start, a number of companies having 
been licensed, and a number more hav- 
ing the policies already prepared ready 
for issuing. 

W. P. Learned of the Fidelity & Cas- 
ualty, who is chairman of the committee 
representing the Burglary Insurance Un- 
derwriters’ Association, before going to 
the conference, wrote the various state 
departments, asking what their attitude 
would be regarding the issuance of a 
copyrighted policy to certain people only. 
The states having anti-discrimination 
laws on the whole said that they would 
rule against the issuing of the policy. 
This question is the one snag in the 
stream. It will be brought up at the 
annual convention of the bankers asso- 
ciation at New Orleans this month. The 
companies are willing to go ahead and 
try it out. 





LIVE STOCK PRIZE CONTEST 

The National Live Stock of Indianap- 
olis has instituted a mysterious prize 
contest for agents. The prize and a cer- 
tain color, common to horses such as 
white, bay, roan or otherwise, has been 
sealed and on Nov. 15 will be opened. 
The prize will go to the agent who sent 
in the first application between Nov. 1 
and Nov. 15 on a horse of the color cor- 
responding to that sealed with the prize. 
A similar contest will be held during 
the latter two weeks of the month with 
the age deciding the winner. Height and 
various other answers to questions con- 
tained in the application will be used. 
Each succeeding prize will be more valu- 
able than the previous one and for the 
last two weeks of the year a diamond 
ring will be offered. The contest has 
resulted in an extra influx of applications, 
the increase for the first six days being 
$1,300 over the average. 





MEEKER LEAVES THE BUSINESS 

Charles W. Meeker, who has been en- 
gaged in the insurance business in Chi- 
cago for a number of years, and for some 
time being a member of the firm_ of 
Meeker & Magner, managers of the Gen- 
eral Accident and Federal Union Surety, 
has retired on account of ill health. The 
agency has been incorporated. Lee B. 
Vastine has been elected president. Mr. 
Vastine and Mr. Magner will continue 
the business under the name of the 
Meeker-Magner Company. 
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to push in Illinois the 
best Health and Acci- 
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Mutual Health & Accident Association 
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With Western Companies 





News and Information Concerning 
Casualty and Surety Institutions 














Indianapolis Health & Accident—It is 
Indiana’s youngest insurance company. 
It fs writing business on the weekly pre- 
mium plan and the only company of this 
kind operating in northern Indiana. Pres- 
ident George A. Head is intensively cul- 
tivating the immediate territory and is 
branching out slowly. An office was re- 
cently established at South Bend. Mr. 
Head comes of an insurance family, three 
members having made records in the in- 
dustrial field. 





Federal Casualty, Detroit—It reports 
general business conditions very satis- 
factory. It is appointing a substantial 
number of new agents, who are doing 
good work. It has had a very good 
year and made increase in premium col- 
lections over the preceding year. The 
Federal is one of the reliable companies 
which will not sacrifice quality of busi- 
ness for quantity and gives general sat- 
isfaction to policyholders and agents. 


NEW CONNECTION FOR SEXTON 


Chicago Men Goes to Home Office of 
Aetna Accident & Liability in 
Surety Department 











A. R. Sexton, of Chicago, has ac- 
cepted a home office position with the 
Aetna Accident & Liability Company, 
where he will assist Daniel N. Gage, 
manager of the surety department, in 
organizing that department and in 
establishing an agency plant. Mr. Sex- 
ton tendered his resignation as a mem- 
ber of the firm of Redmond & Sexton, 
general agents of the Empire State 
Surety some days ago, but will con- 
tinue in the company’s Chicago office 
for two or three weeks until he gets 
affairs in good shape to leave. 

Mr. Sexton entered the surety busi- 
ness in 1904 as underwriter in the judi- 
cial department and local attorney of 
the Aetna Indemnity in Chicago. Later 
he became the company’s general agent 
for Illinois and southern Wisconsin and 
continued in that capacity several years. 
About two years ago he became third 
vice-president of the Aetna Indemnity, 
of which Mr. Gage was at the time 
vice-president and general manager. 
They were closely associated until the 
company failed a year ago. He is rec- 
ognized as an excellent surety man, as 
is evidenced by several good offers re- 
cently made him by various companies. 





DOES NOT AFFECT MR. BUSS 
The appointment of a manager for the 
Travelers in Cincinnati to succeed A. E. 
Hutson will be for the life and accident 
departments and will not cover the lia- 
bility department which is in charge of 
Eugene R. Buss. Mr. Buss is the old- 
est liability manager of the Travelers 
in point of service and has conducted 
his department independently of the 
other branches. Mr. Hutson’s title as 
manager of the Travelers of Cincinnati 

did not cover Mr. Buss’ department. 





EELLY IN CHICAGO 

John A. Kelly, joint United States man- 
ager of the General Accident, was in Chi- 
cago yesterday. He stated that there is 
Pxhing new in the liability situation in 

ew York. So far as the General is con- 
cerned, it has no intention of spread- 
rad the commission war beyond New York 

ty, nor is it its intention to vary from 
the conference rates. 





PRESIDENT GOMPERS’ DEMANDS 
ca,fesident Samuel Gompers of the Amer- 
an Federation of Labor in his annual 
= pens at Atlanta on Monday demanded 
; mn laws for protection of life and 
= th in factory buildings and also em- 
Ployers’ liability and workmen’s compen- 





ee 


sation acts throughout the states. Lia- 
bility underwriters have for several years 
been close students of labor questions on 
account of their effect on the liability 
business. The championship of workmen’s 
compensation and employers’ liability acts 
by the powerful labor interests makes 
these question of the greatest political 
and social significance. It is the opin- 
ion of many liability managers that any 
measures championed by the labor unions 
as a political issue will eventually go 
through, 





CASUALTY APPOINTMENTS 
Minnesota 

Cont. Cas.—Mrs. Mary C. O’Hara, St. 

a 


Liab. — Tpeenere Kaysen, St. 


. Acci—A. L. Bratsch, Renville; 
Seavey, Taylors Falls. 
Fid. & Dep.—Alphonse E. Kief, Mon- 


Ill. Sur.—Carroll F. Groff, Duluth; 
Horace B. Perrin, Mankato. 
a a & Cas—W. L. Timberlake, St. 
au 


Natl. Sur.—F. A. Mathwig, Fairmont; 
John A. Johnson, Marietta. 

N. A. Acci.—H. T. Tharaldson, Madi- 
son; A. E. Ferguson, Chatfield. 

Prud. Cas.—Thresha Koschmider, Min- 
neapolis. 

Title Guar.—Lural F. Ross, Minneap- 
olis; H. F. McGovern, Wabasha. 

Aetna Acci. & Liab.—Peter Van Haven, 
St. Paul. 

Amer. Sur.—C. S. Wheaton, Elk River. 

Equit. Sur.—V. L. Ellis, Bemidji. 

Federal Cas.—J. A. Beatson, St. Paul. 

Gt. East. Cas.—H. R. Swenson, Duluth. 

Ind. & O. Live St.—T. N. Jayne, Minne- 
apolis; E. B. Sperry, St. Paul; J. A. Borth, 
Winona. 

Maryland Cas.—A. F. Meyer, Belle 
Plaine. 

Natl. Cas.—J. W. Grant, Faribault. 
U. S. Cas.—D. Davidson, St. Peter. 
Ohio 
Cont. Cas.—T, G. Beardsley and G. A. 
Forron, Cleveland; C. M. Thompson, New- 

ark; G. E. Gwillman, Van Wert. 
aa Liab.—Edward Ludeke, Cincin- 


nati. 
Fid. & Cas.—J. H. Belden, Cincinnati. 
Genl, Acci.—R. J. Baum, Akron; C. M 
Mock, Zanesville; G. W. Moore, Cam- 
bridge; O. R. Cleveland, Ashtabula; Jas- 
per Evans, Hicksville; Richard Lawton 
and J. G. Th " 
Ger. Coml. Acci.—Mrs, M. B. 
Columbus; C. A. Davis, Toledo. 
Maryland Cas.—H. R.-Gilmore, Eaton. 
Natl. L. & Acci.—J. G. Carlton, Ironton. 
N. A. Acci.—A. F. Gilbert, Farmers- 
ville; G. S. Heck, Mansfield. 
Pittsburg Cas.—S. M, Currant, Waverly. 
Prud. Cas.—S. M. Jordon, Toledo. 
Natl. Relief, Pa.—J. D. Karns, Colum- 
s 


us. 
New Amst. Cas.—M. M. Berger, Water- 


Stutson, 


b 


ville; O. W. Spiser, Mendon; Tolbert & 
Sutphen, Dayton. 
. A. Acci—A. W. Drake, Carthage; 


N. 
Cc. B. Weymoulte, Bellefontaine. 
. Pittsburgh Cas.—D. P. Reagan, Wells- 


on. 
Prud. Cas.—James Hall, Brilliant; R. R. 
Aten, R. H. Barrett and V. D. Wallace, 
Lima; Louis Steiner, Youngstown; E. M. 
Roberts, Ravenna. 

Royal Indem.—W. E. Harrison & Co., 
Norwalk; Malone & Griffiths, Ottawa; 
Nearing & Reid, Bowling Green. 

Security Cas.—Paul Ciaccio, J. A. Mc- 
Nulty and A. 8. Griggs, Cincinnati. 

Title Guar.—D. A. Webster, Bryan. 

Trav. Indem. — William O’Donnell, 
Franklin; W. M. Graves, Cleveland. 

U. 8. .—C. L. Hunter, Hamilton. 

U. S. H. & Acci—Hess & Llewellyn, 


Akron. 
Wisconsin 
Inter-Ocean L. & Cas.—R. T. Court, 
; m A. Imer, Emerald. 

Time—E. A. Smith, Hartford; W. Y. 
Undetdown, Lodi; W. L. Jurgens, Mon- 
tello; R. J. Schatz, Marshfield; A. 
Smart, Wild Rose. 

Travelers—J. J. Selmer, Eau Claire; 
G. T. O’Brien, Fond du Lac; J. W. Ralph, 
Kaukauna; C. F. Stolenberg, Sheboygan. 

Trav. Indem.—W. B, Hartshorn, Wau- 
kesha; Clarence Hill, Port Washington; 
R. J. Havenor, Waupaca. 

. U. S. Fid. & Guar.—aA. D. Platz, Water- 
own. 

U. 8S. H. & Acci—Lyman Powells, 
Green Bay. 

Wisc. Natl—H. J. Thoma, Hartford; 
H. Sill, Milwaukee; W. A. Swope and 
Frank Urtube, Eau Claire; A. A. Haus- 
ser, Rubicon. 

Cas. Co. of Amer.—C. M. Hansen, Ells- 
worth. 

Royal Indem.—J. M. O’Meara, West 
Bend; F. A. Towsley, Kaukauna; J. F. 








WANTED 
AGENTS 


FOR KANSAS 


WRITE FOR CONTRACT 





EVERY KIND OF BOND WRITTEN 
ALSO BANK BURGLARY AND RESIDENCE BURGLARY INSURANCE 


Lion Bonding & Surety Co., onan 








INCOME 


A low cost 
limited 


Authorized Capital $300,000. 
Accidents or Sickness 
$5000 Death by Accident 


lomen—all 
mination red. 


“Something New’ 
Accident-Health Policy 
GERMAN COMMERCIAL ACCIDENT COMPANY 


'S Weekly Income for ) Costs oni; 
s } 310° 


per year. 
occupations—ages 16 o* » the same low cost per year. 


INSURANCE 


exclusively 
issued by 
ited with Insurance Dept., $100,000. 
$15 Weekly Income for ) Costs oni, 
Accidents or Sickness t $6.00 af 


si ° 
$2000 Death by Accident) per year. 








Write for sampie policy and ruil particulars. We are now appointing ‘agents. 
CHAS. A. WHITE & CO., General Agents for United States, 133 La Salle St., CHICAGO 
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MBERLAND 


NEW YORK 


BROADWAY AT S4th STREET 


Near 50th Street Subway Station 
and 53rd Street Elevated 
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“Broadway” Cars from Grand Central Depot 


pass the door 
New and Fireproof 


Best Hotel Accommodations in New York at 


Reasonable Rates 
$2.50 with bath, and up 


Ten minutes’ walk to 20 Theatres 














Excellent Restaurant. 


Prices moderate 
Send for Booklet 


HARRY P. STIMSON, Formerly with Hotel Imperial 
Only New York Hotel window-screened throughout 


HEADQUARTERS FOR INSURANCE MEN 








Morgan, Sharon; C. D. Pearce, Milwaukee; 
Cc. H. Pfennig, Kenosha; C, A. Markham, 
Beaver Dam; P. C. Schlytter, Wittenberg; 
Cc. B. Peterson, Rhinelander. 
Aetna Life—C. E. Albright, Milwaukee. 
Aetna Acci. & Liab—H. C. Johnson, 
Delavan. 
Cont. Cas.—F. A. Hall, Milwaukee. 
Empl. Liab.—W. P. Hug, Milwaukee. 
Hartford S. B.—G. G. De Broux, Den- 


mark. 

Ill. Sur.—Jacob Anderson and Knute 
Holland, Racine; J. W. Scott, Janesville; 
G. H. Hawes, Waukesha. 

Natl. Cas.—R. M. Hicks, Superior; F. 
C. Roper, Elderon; A. A. Fuller and E. W. 
Favoright, Racine. 

N. A. Acci.—Morgan Thomas, Hayward; 
A. J. Gilbertson, Whitewater; G. J. Han- 
son, Milwaukee. 

Pacific Mut.—Bernard Hinske, 
London; Walter Hocks, 
Simon, Sturgeon Bay. 

Phila. Cas—J. T. Joys and E. W. 
Heiss, Eau Claire; J. R. Kittie; S. and 
Bertha B. Hobbins, Madison; H. B. Hub- 


New 
Maison; O. J. 


mase, Manitowoc; J. L. Fieweger, Men- 
asha. 
Plymouth Cas.—C. E. Hinman, Fond du 


c. 

Prud. Cas.—P. H. Keeley, Julius Etten- 
heim, 8S. H. Ettenheim, J. Wenzel and 
LeRoy Dehler, Milwaukee. 

Royal Indem.—Joseph Duxbury, Jr., 
Marinette; L. C. Harvey, Oconto; Frank 
Hoffman, Manitowoc; 8. W. Johnson, 
Waupaca; A. C. Kingston, Chilton. 

Ocean Acci.—G, D. Fritzsinger, Grand 





Rapids. 
Michigan 
Amer. Bond.—J. G. Nagler, South 
Haven; M. E. Sargent, Cheboygan. 
Cont. Cas—J. H. Kelly and Max 


Schooler, Detroit. 

Federal Cas.—S. Weiner, Wyandotte. 

Fid. & Dep.—George Roelofs, Grand 
Rapids. 

Columbia Cas—F. FE. Fisher, Glen 
Arbor; J. J. Korten, Foster City; C. H. 
Smith, Legrande; 8. . Lapham, Dear- 
born; L. Silverton, Brown gf W. A, 
Tidd, Shingleton; A. C. Hadley, Litchfield; 











“Federai” Praised 

Examiners represen’ rance Commission 

oot America have ie rigid examination 

their ~~ 2" and we quote the following from 
1. “An examination of several thousand dis- 

ment? <lalms indicates that the company’s adjust- 
2. _ “Correspondence 

Necessary delay” is answered without un- 





a minimum of red tape or expense.” 

residing abroad are 

ay Fy Ce ot 
“Foreign consuls are properly informed 

stage to be talon to ceoure the tm 


one of the 


7. A Detroit ne per, q 
Commissi pany {the 


oners, says: “Indeed this 


polic ad 
the ittee was happy to call attention to the 


Agents Wanted. 


ers and examiners ~~ 
statements that “the 
square deal. 

Liberal Contracts 


FEDERAL CASUALTY COMPANY, - 


Assets $325,000.00 


commendable condition found in these two com- 
panies” (Federal and another). 

Such words of commendation from commission- 
rove our oft-repeated 
ral" gives everyone a 


Detroit, Mich. 
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L. M. Baker, Rondo; J. M. Shaffer, Mor- 
gan; V. W. McClintic, ins: d. x. 
Kennedy, Sterling; A. B. Cooley, Adrian. 
Ger. Coml. Acci.—J. E. Ryan, Detroit. 
Gt. East. Cas.—E. C. Carver, Jackson. 
Ill, Sur.—Z. R. Ziegler, Coleman. 
GL—E. D. Craig, Benton 


Loyal Prot.—L. A. Gregg, Mason; E. J. 
Warren, Lapeer. 

Masonic Prot.—A, W. Schrader, Detroit. 

Mich. Bond, & Sur.—W. A. Collins, Bay 
City; L. H. Sabin, Battle Creek. 

Midland Cas.—A. L. Case, Ionia. . 

Natl. Cas.—H. Hance, . Austin, 
Cc. C, Whitbeck, W. Harrington, Green- 
wald, Detroit; J. Wilson, Calumet. 


New Amst. Cas.—G. F. Potter, Stanton. 

Ridgley Prot.—B. E. Barnes, Perry; 

H. Blakely, Cambria. , 

Royal iIndem.—H. L. Murphy, St. 
Joseph. ea 

Southern Sur.—J. C. Branch, White 
Cloud; J. R. Johnson, Lachine. 

Standard Acci.—M. Curgian, Detroit; 


W. J. Dettman, Jackson. 

Trav. Indem.—Harry T. Eastman, De- 
troit; A. F. Mercer, Detroit; R. R. Clark, 
Detroit. 

U. 8S. H. & A.—J. C. Hazelet, Bay City; 
J. Hadden, Lansing; R. C. Walt, Battle 
Creek; E. M. Miller, Saginaw. 

Detroit Cas.—G. W. Tice, Flint. 

Mich. Cas.—B. H. Davis, Reading; J. 
E. Slattery, Bay City; G. B. Corbin, 
Saginaw. 

Peoples H. & Acci.—D. McKersie, Dut- 
ton; H. Skinner, Fenton; O. J. Miller, Cas 
novia; C. S. Clark, Cedar Springs. 

U. 8S. Hospital—W. J. Meyers, Grand 
Ledge; O. Sheffer, Gaylord; T. E. 
Yager, Jackson; B. O. Lambard, Leslie; 
G. H. Shaw, Mason; E. O. Kelley, Pontiac. 

Federal Cas.—C. L. Bennett, Lansing; 
G. W. Tice, Flint; G. B. Baird, Detroit. 

Fid. & Cas.—V. P. Starkey, Detroit; O. 
P. Davis, Grand Rapids. 

Ger, Coml. Acci.—L. D. Madill, Midland; 
F. Narregang, Byron Center; A. M. Dan- 
iels and G. A. Gagen, Detroit. 

Grt. East. Cas.—P. A. Billings, Detroit. 

Maryland Cas.—H. N. Geer Company, 
ine, Saginaw; V. A. Smith, Reed City; 
8. V. Miller, Detroit. 

Nati. Cas.—Joseph Caesar, Port Huron; 
2. E. Critchfield, Detroit; H. R. Spencer, 

lint. 

Natl. Sur.—F. T. Hadley, Hadley; E. S. 
Fuller, Lyons; Holden & Hardy, Grand 
Rapids. 

Penna. Cas.—B. F. Domalski, Detroit. 

Prud, Cas.—Fred Lord, Stockbridge; 
W. H. Thorne, Battle Creek; Charles 
Skibbe, Bay City; O. D. Vinnett and J. C. 
Hess, Detroit. 

South. Sur.—A. B. Curtis and G. B. 
Campbell, Traverse City; J. E. Brundige, 
Pontiac. 

Trav. Indem.—Baker & Co. and S. E. 
Barringer, Detroit. 

U. 8S. H. & Acci.—R. T. Chandler, De- 
troit; W. P. McCoy, Mendon; W. T. But- 
ler, Battle Creek. 

Workingmen’s Mut. Prot.—M. C. Shep- 
ardson, Dayton; Arthur Beaumont, Or- 
leans 

Peoptes H. & Acci.—Mint Hockstra, Wy- 
man; L. E. Rector, Rockford; Elmer Rich, 
Big Bay; Arthur Briggs, Pinconning; 
Charles Baker, Clare; R. Wellman, Shep- 


herd; James Herrington, Tone; Claud 
Church, Pontiac; Dennis Godfrey, St. 
James; S. Z. Fox, Bradley; Sierd An- 


dringa, Byron Center. 

Preferred Cas.—Joe Jolin, Saginaw. 

Union Cas.—William Baker, Flint; S. R. 
Bereners and A. W. Herrick, Bay City; 
Ww. Sayer, Alpena, 

VU. Ms. Hospital—R. E. Springett, Lowell; 
oO. P. Jickels, O. M. Anway and R. is 
Pier, Lansing. 


— 


CASUALTY NOTES 


The Southern Surety of St. Louis has 
been admitted to Rhode Island and West 
Virginia. 

O. M. Young has been appointed spe- 
cial agent for the Massachusetts Bonding 
in Arkansas. Mr. Young was formerly a 
local agent at Stuttgart, Ark. 

The American Granite Company of Mil- 
waukee, with about 375 employes at its 
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three plants, has come under the Wiscon- 
sin workmen’s compensation act. 

The Manufacturers Liability Insurance 
Company of New Jersey is being organ- 
ized by the New Jersey Manufacturers 
Association, with a capital of $200,000 
and surplus of $100,000. 

C. A. DeGroodt of Des Moines, assist- 
ant superintendent of agents for the 
Great Western Accident has moved to 
St. Louis to take charge of the company’s 
branch office in that city. 


The Pennsylvania Casualty is sending 
out to its agents a new industrial man- 
ual which has been revised, adding new 
occupations and changes having been 
made in a number of classifications. 


James A. Blainey has resigned as su- 
pervisor of agencies for the Ocean Acci- 
dent, with which he went recently, to be- 
come southern manager of the General 
Accident, with headquarters at Atlanta. 
Rice, Radford & Burns of Houston, 
Tex., one of the best known agencies 
in the southwest, have been appointed 
general agents of the National Surety for 
qoetnenaieee Texas, succeeding Belk & 
0. 


Secretary Ernest E. Brown of the In- 
terstate Business Men’s Accident of Des 
Moines announces complete plans for a 
new eight-story building to be erected at 
Fourth and Chestnut streets, Des Moines, 
at a cost of $100,000. 

C. A. Scudder, formerly with the Co- 
lumbus Mutual Life of Columbus, Ohio, 
has recently been appointed general agent 
of the health and accident department of 
the Ohio State Life of Columbus, for the 
Miami Valley district. 

The American Assurance of Philadel- 
phia has taken over the Home Protective 
of Canton, Pa., the business of which is 
in Alabama and Florida, and President 
Koch is in the south arranging to enter 
those states and Georgia. 

Peter E. Told of Carrollton, Ky., has 
been appointed district manager for the 
health and accident department of the 
Pacific Mutual Life, with headquarters at 
Carrollton. He has charge of three Ken- 
tucky and two Indiana counties. 

Charged with soliciting insurance and 
collecting premiums for a fake accident 
insurance company, C. Adkins was arrest- 
ed Sunday at his Omaha home by the po- 
lice upon request of the sheriff of Auburn, 
Neb., at which place he is alleged to have 
been doing illegal work. 

Three Chicago men hold prominent 
Places in the watch contest started five 
weeks ago by the Travelers for personal 
accident production. J. E. Sutton stands 
first, F. A. Bentley second and Ww. 
Hill fifth. Chicago has lead the seven 
metropolitan cities each of the five weeks. 

J. W. Newman, recently chosen com- 
missioner of agriculture of Kentucky, has 
been elected — of the Kentucky 
Live Stock Insurance Company. The 
company is completing organization and 
expects to begin writing business in the 
near future. It has established offices in 
the Paul Jones building, Louisville. 

Hon. E. D. Brigham, ex-labor commis- 
sioner of Iowa, formerly manager in- 
dustrial department of the Great Western 
Accident of Des Moines, has been made 
a general district manager for the com- 
pany with charge of a branch office at 
Iowa City, where he has moved. His 
place in the industrial department has not 
yet been filled. 


TURNED OVER TO POSTOFFICE 

Auditor Bleakly of Iowa, who has been 
trying for years to put an end to the mail 
order insurance business, has decided to 
take drastic measures and has appealed to 
the postoffice department. Mr. Bléakly 
thinks he “has the goods” on Lewis F. 
Runck of Cincinnati in the shape of a 
letter received by Alverson & Montrose 
of Des Moines. This letter has been 
turned over to the state insurance de- 
partment. The letter says that Mr. 
Runck desires to “secure agents for the 
German Commercial Accident of Phila- 
delphia, which has a license to do busi- 
ness in your state.” A similar represen- 
tation has been made, it is said, relative 
to the Indemnity Life & Accident Asso- 
ciation of Minneapolis. Neither company 
has been granted permission to write in 
Iowa and the auditor believes that it is 
violation of the postal laws for such 
representations to be made in hopes of 
securing agents. 
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NEWS OF FIRE PROTECTION 


ILLINOIS NOW GETS IN LINE 








State Fire Prevention Association 
Elects J. W. Hubble President—To 
Have Big Public Meeting 





Springfield, Ill, Nov. 15.—(Special.) 
—Sixty-nine field men met with Fire 
Marshal Doyle and Attorney O. B. 
Ryon, and revived the Illinois State 
Fire Prevention Bureau at a meeting 
held here this afternoon. It was de- 
cided to hold an Illinois fire prevention 
congress at Springfield on Jan. 10. 

R. M. Bennett acted as chairman today, 
and F. B. Luce secretary. New officers 
elected were: President, Joel W. Hubble; 
vice-president, George A. Stuck; secre- 
tary-treasurer, F. B. Luce; executive com- 
mittee, R. S. Odell, J. George Stauffer, 
Everett T. Tanner, Fred N. Requa, W. J. 
Sonnen, James A. Bawden and R. M. 
Bennett; committee for fire prevention 
congress, State Fire Marshal C. J. Doyle, 
Joel W. Hubble, R. M. Bennett, George 
Stuck and F. B. Luce. 

Fire Marshal Doyle said the work of the 
fire marshal department could properly 
be divided into three classes: First, in- 
vestigation, apprehension and prosecu- 
tion for incendiarism and its kindred 
crimes; second, inspection and removal 
of extra hazards, and third, publicity and 
education. He said the new department 
had devoted its time almost exclusively to 
the first class since July and that the 
work of second and third classes would 
be taken up with vigor commencing the 
first of December. Marshal Doyle told of 
the splendid effect of the fire prevention 
congress at St. Paul last week, at which 
he was one of the principal speakers, and 
on his suggestion a vote was taken to 
hold a similar congress at Springfield in 
January. 

Attorney O. B. Ryon of the insurance 
department followed Mr. Doyle, and com- 
mended the fire marshal law and the work 
of the department. He also suggested 
that the fire prevention bureau could be 
of great benefit to the fire marshal de- 
partment, and approved very heartily the 
suggestion of Marshal Doyle of holding a 
fire prevention congress. An effort will 
be made to have every field man in Illi- 
nois join the association. 


Will Meet at Williston, N. D. 
Williston, N. D., will have a “Fire 
Prevention Rally” Nov. 16, and the 
event is being given wide publicity in 
the newspapers and through posters. 
A direct appeal for attendance is made 
in the query: “Do you want lower in- 
surance rates? One way to get them 
is to do your level best in cutting the 
fire waste of our state down to the 
minimum. The annual loss to our na- 
tion through fire is over two million 
dollars. And 50 percent of this is 
caused through carelessness—is pre- 
ventable.” The meeting is under the 
auspices of the North Dakota State 
Fire Prevention Association and the 
speakers will be W. C. Taylor, state 
msurance commissioner; E. C. Cooper, 
€x-Insurance commissioner; B. E. Perry 
of the General Inspection Company of 
Minneapolis, and C. M. Thurber of Far- 
80, secretary of the association 





CLEAN-UP DAY FOR LEXINGTON, KY. 
< F. Snyder, manager of the Henry 
the” Fire of Lexington is a member of 
of” Credit Men’s Association committee 
Solent city, which is arranging for a 
mth 4 day in Lexington. The city 
ona are working in this direction also, 
— t is desired that the Fire Prevention 
- Ociation hold a meeting in Lexington 
th oamtat in the work. Owing to the fact 
fon no more meetings of the state body 
it y to be held before the end of the year, 
_ feared that it cannot cooperate to 
wa usual extent, but it is likely that it 
th assist by having representatives on 
€ ground to take part, 


. OMAHA WINS VICTORY 
own appears to be making slow but 
of oy progress in acquiring possession 
~ 8. S water plant, long since outgrown 
cm litigation over it began. The fed- 
that cireuit court of appeals has decided 
ol oy Omaha Water Company must de- 
Durch e plant to the city at the original 
tT} mae price of approximately $6,250,- 
1907 ~ by the board of appraisers in 
he’ without payment of interest thereon, 
This pany retaining its net earnings. 
its in & decisive victory for the city, 
howe won | holding that there would 
since vr nm no net earnings for the city, 


of the Bh my my has been handling all 
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trict court for an order to compel the 
water company to deliver immediate pos- 
session of the plant, leaving matters of 
future adjustment, like reappraisement of 
the value of supplies on hand, to be done 
while the plant is in possession of the 
city, if necessary. Jan. 1 is the time that 
the city hopes to gain possession. Bonds 
in the amount of $8,250,000 were voted by 
the people last summer to pay the pur- 
chase price, and for new mains. 





EXCELLENT EDUCATIONAL WORE. 

The address of Fred J. Hopkins, of 
Green & De Laittre, of Minneapolis, who 
is president of the Twin Cities Credit 
Mens Association, which was delivered 
before the Minnesota Retail Hardware 
Dealers Association, dealing with fire insur- 
ance and fire prevention, has been printed 
in pamphlet form and 25,000 copies have 
been sent to the members of the credit 
men’s association of the state and the 
Northwest Jobbers Credit Bureau. 





OPENS BRANCH OFFICES 


The Globe Automatic Sprinkler Com- 
pany of Cincinnati has opened branch of- 
fices at Chicago and St. Louis. E. H. Wa- 
terman, formerly with the Manufactur- 
ers and then the General Fire. Extin- 
guisher, is in charge at Chicago and J. 
B. Wilson, recently with the Automatic, 
is in charge at St. Louis. 











AMENDING THE OEDINANCE 


Following the report of the survey 
made of Grand Rapids, Mich., by the Na- 
tional Board, Alderman Appel of the com- 
mon council of that city has introduced 
a resolution which provides that hereaft- 
er all buildings erected in the down town 
district shall be of fireproof construction. 
A general amendment to the city building 
ordinance is being prepared and the res- 
olution was referred to the committee on 
ordinances. 





FIRE PROTECTION NOTES 


Russell, Ky., which is located near Ash- 
land, has issued $75,000 of bonds and will 
install a waterworks system. 


A model ordinance for automobile 
garages is under consideration at Chat- 
tanooga, Tenn., and will probably be 
passed this week. 

Fredonia, Kan., has purchased for early 
delivery a motor chemical wagon. It will 
carry two 40-gallon tanks and 1,000 to 
1,200 feet of hose. 


Bayard, Iowa, has voted by a large 
majority to establish a municipal water- 
works. This is the third time that the 
feat has been attempted during the past 
five years, but not until the past week did 
the progressives succeed. 

Ashland, Ky., has to issue bonds for the 
purpose of purchasing and improving the 
waterworks plant of that city. The total 
issue will amount to $175,000, $75,000 of 
which will be spent in installing new 
equipment and laying mains. 


Sabula, Iowa, has let the contract for a 
40,000-gallon tank, to cost $4,000. Prai- 
rie City has commenced the laying of 
1,736 feet of water main. The council at 
Perry refused to order the laying of 
mains in the new Dilinbeck addition. 

The city of Little Rock, Ark., nas just 
finished and is equipping for uccupancy 
a handsome new fire engine house in the 
First ward, where it will serve a large 
residence district. It is built as a bunga- 
low and is considered one of the best in 
the state. A combination chemical and 





free from inspection by th 
~. The city followed its victory the 
Week by petitioning the federal dis- 


hose wagon will be housed in it 





“THERE IS NOTHING TO IT” 


“They are great machines for fire protection around a 
LIGHTING PLANT” 


Wrote the Petoskey City Electrician after extinguishing a 
4,000 volt D. C. Arc. 
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Your buildings should be se- 
cured against fire and explosion 
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To eliminate the danger specify 
Bowser Oil Storage Systems. They 
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are listed by the National Board + 
of Fire Underwriters. 
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(CONTINUED FROM PAGE 4) 


it is too high. But how can the fire tax 
be lessened except by attacking the cause 
of it? This is the question that every 
representative body must be forced to 
answer. 

Ingurance Capital Not. Fixed 

The National Fire Protection Associa- 
tion has members in all walks of life. 
This fact brings us close to the people 
and to their thought currents. ‘ We are 
engineers and special students of the fire 
waste, the social and economic results of 
which are often clearer to us than to 
the underwriters themselves. It is ob- 
vious to us that insurance rates cannot 
be reduced irrespective of the loss ratio 
without forcing insurance companies who 
mean honestly to pay their losses to re- 
tire. Capital invested in underwriting 
is not so irrevocably fixed as capital in- 
vested in public service corporations using 
ublic property or rights of way. Such 
nvestments can be controlled easily by 
the state, but capital invested in under- 
writing can easily seek other channels 
and withdraw from the states imposing 
undesirable burdens upon it; thus leav- 
ing the business world without the neces- 
sary indemnity. 

People Are {Impoverished 

The hopeful result of the legislative in- 
vestigations I refer to is that the con- 
clusions reached by them indicate that 
the states are not to waste many years 
in making and unmaking laws to find out 
thai they nave begun at the wrong end. 
Once the people realize that they them- 
selves are being impoverished by the fire 
waste, they will be led to take such pre- 
cautions as will soon result in a reduc- 
tion of the fire tax. 

The ‘ire waste touches the pocket of 
every man, woman and child in_ the 
nation; it strikes as surely but as quietly 
as indirect taxation; it merges with 
the cost of everything we eat and 
drink and wear. The profligate burn- 

year of $250,000,000 in the 

the work of men’s hands 

inevitable impoverishment 

What if we were 

to lose that sum annually out of the 

national treasury, or in wheat, or corn, 

or cotton? A loss of $250,000,000 a year 

means $30,000 per hour for every hour of 
the twenty-four. 


Wot Awake to the Cause 


We are burning the equivalent of a 
comfortable $5,000 home every ten min- 
utes. This fearful loss, spread over the 
entire business world of America, is be- 
ginning to manifest its impoverishing 
blight. The people feel it without yet 
being awake to its cause. Their awaken- 
ing is retarded by the prevalence of the 
foolish notion that the insurance com- 
panies pay this colossal tax. But how 
could they—and remain solvent? They 
are mere collectors and distributers of 
that _s of this tax which is repre- 
sented by their policies. Half of it they 
never touch; it falls upon the house- 
holder direct. San Francisco and Chelsea 
do not pay for themselves. You in Min- 
nesota and we in Massachusetts help 
pay for them. And next year San Fran- 
cisco and Chelsea, risen from their ashes, 
may help pay for your cities or ours. 
There is but one way in which we can 
escape the periodical paying for one an- 
other, and that is for us both to begin 
rational building construction and then 
protect what we have builded against 
fire. 

Makes Scientific Underwriting Impossible 

It is the ever-present conflagration 
hazard which makes any approach to 
scientific underwriting impossible. The 
conflagration hazard is not confined to 
your state or ours. It is present in every 
state and every city and town in the 
Union. We have built largely of wood 
and sooner or later we must pay the pen- 
alty unless we can find some way in 
which to segregate or protect our cities. 

There is a way to solve this conflagra- 
tion problem—not absolutely, but at least 
relatively. You cannot be expected to tear 
down your cities and rebuild them of 
fire-resistive material; the cities must be 
protected as they stand. In the heart of 
nearly every one there are streets cross- 
ing at right angles, along which for a 
very considerable distance are buildings 
of brick, stone and concrete. Looked at 
upon the map this shows a more or less 
complete Maltese cross of buildings which 
are not wooden, and which operate to 
divide the wooden-built district into quar- 
ter sections, and which might hold a fire 
in any one of these sections, if they were 
equipped to do so. 

Logical and Capable Fire Stop 

These brick and stone buildings are 
ordinarily valueless as fire-stops because 
their windows are of thin glass and their 
window frames of wood. At Baltimore 
and San Francisco the conflagration at- 
tacked such buildings easily; breaking out 
the panes; consuming the frames, and 
converting every story of these brick 
structures into horizontal flues full of 
combustible contents. Brick and stone 
ae are logical and capable fire- 
stops if the fire can be kept out of them. 
The small city that will trace out its 
Maltese cross of such buildings and equip 
them with metal window frames and 
wired glass will immediately possess the 


ing at right angles in its center, dividing 
it into four sections. By such a simple, 
inexpensive, but yet strategic procedure 
many a city may save itself from the de- 
struction which now awaits only the right 
kind of a fire on the right kind of a 
night. 

Abolition of Conflagration Hazard 

I have referred in this plan merely to 
the smaller cities, but it is obvious that 
this form of protection is equally impera- 
tive in the brick, stone and concrete dis- 
tricts of all large cities where great val- 
ues are housed in close proximity. Fires 
in the large cities entail an enormous 
waste because of the great values as- 
sembled there. We must come eventually 
to the equipment of all commercial, fac- 
tory and office buildings with metal win- 
dow frames and wired glass. This will 
mean the abolition of the conflagration 
hazard in our cities. Fires will then be 
unit fires, extinguished easily by a com- 
petent fire department within the build- 
ing in which they originate; for the 
protection of window openings not only 
prevents fire from entering but prevents 
fire from issuing out of the burning 
building. We may expect an occasional 
exceedingly hot fire to break down the 
defences of an adjoining building, but 
it is obvious that a conflagration could 
not get underway among buildings of 
fire resistive construction with properly 
protected window openings. 


“Pagots Around a Funeral Pyre”’ 


Having thus fortified city buildings one 
against the other, extensive fires within 
individual structures can be prevented 
by the use of the now well established 
automatic sprinkler system. The auto- 
matic sprinkler applies the water with- 
out the hélp of human agencies while 
the fire is still incipient. It will operate 
in a dense smoke as well as in a clear 
atmosphere. It will not throw excessive 
deluges of water in wrong places as the 
fire departments are continually forced 
to do. With our window openings pro- 
tected and our buildings equipped with 
such extinguishers the conflagration 
hazard in mercantile districts will be 
eliminated. There will then'remain for 
consideration our immense residence dis- 
tricts constructed almost wholly of wood 
surrounding the mercantile centers, like 
fagots around a funeral pyre. e can 
lessen the loss here by the abolition of 
the use of wooden shingles. 

Danger of Shingle Roofs 

The prohibition of the shingle roof, 
which is now generally recognized as a 
conflagration breeder, is today almost uni- 
versal within city fire limits, and from 
the more enlightened communities it is 
excluded altogether. Burning shingles 
can be carried great distances by the wind 
or draught of a conflagration, and when 
they may alight in their turn upon other 
dry shingles, they make fearful havoc. 
The natural anarchy of the American 
temperament does not readily respond to 
admonitions to correct its careless hab- 
its and recognize its public responsibili- 
ties, but our common impoverishment 
by the stupendous proportions of the fire 
tax is beginning to impress itself upon 
us so forcibly that even the most heed- 
tess of us is forced to give some thought 
to the common good and the common 
safety. 

Eliminating Wooden Shingles 

It will not be necessary to remove all 
shingle roofs immediately. An effective 
city ordinance might require all roofs 
constructed in the future to be of incom- 
bustible material and that all roofs which 
shall hereafter require repairs to the ex- 
tent of one-third of their area shall be 
replaced with incombustible roofs. The 
modern shingle is thin and the machinery 
which now makes it leaves a fuzzy sur- 
face which, after a period of drought, 
becomes like tinder. Without shingle 
roofs flying brands would not be carried 
over the brick centers of the city by the 


wind. 

Outside of the abolition of the shingle 
roof, we must look for the protection of 
our homes to the corrected habits of our 
people. We must look carefully after 
the heating apparatus of our homes, giv- 
ing them the constant and necessary at- 
tention demanded by receptacles contain- 
ing fire. The building of proper flues 
and chimneys is especially necessary in 
connection with residences. 

Proper Use of the Match 

The most vital matter in the home, 
however, is the proper use of the match. 
Every match is a potential conflagration, 
as every fire is of the same size when it 
starts. No match should be admitted 
inside a home except the variety which 
ignites only on the box. Hundreds of 
women and children are burned to death 
in America every year by the type of match 
which will ignite on any surface. 
matches are allowed to lie indiscrimi- 
nately about the house. Small children 
are imitative, and if they can secure such 
a match, will attempt to ignite it, gen- 
erally setting fire to their clothing. No 
father who has proper regard for his 
family will allow a “strike anywhere” 
match in his home. The observation of 
the precaution I have indicated would 
mean an almost immediate reduction of 
the fire waste by perhaps 50 percent. 

There are other matters, however, to 
which we must give proper thought. 
Among them is the best use of the fire- 





equivalent of substantial fire walls cross- 


fighting agencies which have been estab- 


These, 


lished and which are maintained at a 
great cost by our people. 


Mental Habits of a People 


The mental habits of a people are a 
vital factor in affecting social progress. 
It is the mental habit of our people to 
assume that fire departments are main- 
tained for the exclusive purpose of ex- 
tinguishing fires. It is obvious, how- 
ever, that fire departments have large 
a for service in preventing 

res; a service which is, I regret to say, 
yet largely potential. Every fireman, 
from the chief engineer down to the 
drivers and pipe men, should be regularly 
detailed for inspection service. Three or 
four hours a week for each man, going 
into basements, attics, courts and alleys, 
keeping down accumulations of rubbish 
—which spring up over night—locating 
the storage of inflammable oils and ex- 
plosives, would keep the city clear of its 
most persistent fire dangers. Every fire- 
man should in turn cover every section 
in the course of six months. One would 
thus check up the inspections of the 
other, and local conditions would become 
a matter for educative conversation about 
headquarters. 


Efficiency of Inspections 

There is, however, a most important 
result to be achieved by such an in- 
spection system over and beyond keep- 
ing the city clean; and that is the educa- 
tion of the fire-fighters in the exact physi- 
cal character of the city. To know ex- 
actly which passageways are open and 
which are closed; to know which are fire 
walls and which are not; to have a men- 
tal picture of the exposures, the windows, 
the roof openings, the cornices, and all 
the other physical details important in 
fire-fighting, would so heighten the team 
work of a department that, like expert 
swordsmen, they could make their thrusts 
without loss of time straight at the vul- 
nerable part. There are a few cities in 
America where such practices, partially 
in effect, has already demonstrated its 
singular efficiency. The citizens of every 
town and city in the country should de- 
mand this sort of service from its fire 
department. 

Hold Citizens Besponsible 

The American people are not dull in 
comprehension nor are they slow to act 
once the necessities of a situation are 
made clear to them. The awakening of 
the present year manifested by the ob- 
servance of “Fire Prevention Day” in 
many of the states; by the appointment 
of fire marshals and the amendment of 
fire marshal laws; and by the teaching of 
the fire hazard in many public schools, 
indicates that we as a people will not 
much longer tolerate our pitiful impover- 
ishment by the fire waste. It is true that 
so long as our wooden cities stand they 
must occasionally suffer disastrous fires 
with, often times, shocking loss of life; 
but with the growing disposition to hold 
our citizens personally responsible for 
their carelessness before the bar of pub- 
lic opinion, many of our most prolific 
causes of fire will disappear. 

Our civilization grows daily more com- 





lex. Every man’s life is becoming more 
[oxtricabty, linked with the lives of 
others. injury to one is increasingly 
an injury to all. Out of a proper realiza- 
tion of these facts is coming a larger 
sense of civic responsibility. As citizens 
of a common country and brothers of a 
great national family we may some day 
evolve a civilization in which there shall 
be no waste and in which the thought 
of the common good shall be the pro- 
a impulse in the hearts of our 
people. 





TO RECOMMEND BLANKS SOON 


Virtual Agreement of Committee Has 
Been Reached—Daily Report Was 
Difficult Problem 


Final agreement on the uniform 
blanks to be adopted by all companies 
has probably been reached by the com- 
mittee in charge of their preparation. 
C. F. Hildreth, of Freeport, IIl., repre- 
senting the National Local Agents’ Asso- 
ciation, was in New York last week 
with a number of other prominent 
agents and it is believed that all im- 
portant differences have been harmon- 
ized. Vice-President E. H. A. Correa 
of the Home, who with Henry Evans, 
represents the companies on the uni- 
form blanks committee, was unable to 
attend the final meeting, but as he had 
already expressed his approval on all 
but a few minor points, it is believed 
that there is nothing now to prevent 
the forms being recommended to the 
companies. 

The daily report was the blank on 
which it was most difficult to reach an 
agreement. It was the endeavor to se- 
cure a form that could be manifolded 
with the typewriter form of policy and 
it was difficult to arrange it so that 
the blanks would fall in the right 
places. It is believed that it will be 
possible to send out the blanks with 
the recommendation of the committee 
within a short time. 





The tax litigation between Lancaster 
county and the city of Lincoln, Neb., and 
three insurance companies, has been set- 
tled out of court. The authorities at- 
tempted to collect taxes on the capital 
stock of the companies. By the stipula- 
tions filed, it assesses the capital stock 
of the Midwest Life and the Bankers Life 
but no mention is made of that of the 
Farmers & Merchants. All suits have 
been dismissed. 








your customer a 


A. P. RICKMIRE, Pres. end Mer. 





AN EXTRA COMMISSION FOR YOU 


After your | = pom conversation why not make extra commissions? 


A SWEM GAS OR ELEOTRIO MACHINE 
Tell us to send you catalogue and terms—You can start at once 


SWEM GAS MACHINE CO., Waterloo, Iowa 


he needs at home 











To Local Agents: 


Underwriters Laboratories 


You can make new friends and customers and keep those you 
already have, if you advocate the installation of APPROVED WINDOWS 
AND FIRE DOORS made by the PIONEER MANUFACTURER of the west. 


THOMAS LEE, CINCINNATI, O. 


Holder of Label Number 1, issued by 


129 West Second Street 





“Help 


AUTO-GARAGE LONG 
DISTANCE GASOLINE 


PUMPING OUTFIT 
HENION @ HUBBELL 


223-231 North Jefferson Street 
CHICAGO, ILL. 




















FIRE PROOF, FOOL 
== PROOF == 





Use of 
PERMITTED BY THE® 
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KENTUCKY BOARD’S MEETING 


Annual Gathering of the Organization 
at Louisville—Report by President 
John M. Picton 








Louisville, Ky., Nov. 15.—(Special.) 
—The annual meeting of the Kentucky 
State Board began today at the Seel- 
bach hotel with a large attendance of 
special agents in this field. Four man- 
agers were present, Messrs. Dugan, of 
the Hartford; Marshall, of the Fire- 
mans Fund; Snyder, of the Henry 
Clay, and Blodgett, of the American 
Central. 


The chief feature of interest today was 
the annual report of the president, John 
M. Picton, of the American Central. He 
stated that the executive committee had 
encouraged the organization of local 
boards during the past year; that agents’ 
deposits had been returned and that 
stamping offices in many cases had been 
dispensed with. Regarding the necessity 
of an iron safe clause, he reported that 
the clause had been drawn up with the 
aid of legal advisers, and is now ready to 
be put into general and immediate use. 
More systematic treatment of rates on 
farm barns was urged. 

The president discussed the matter of 
coinsurance credits on buildings and sug- 
gested that such legislation as will ena- 
ble this form of contract to be instituted 
be secured if possible. 

The work of the State Fire Prevention 
Association was heartily commended. The 
excellent service of the Kentucky Inspec- 
tion Bureau was also praised. The presi- 
dent’s address was referred to a commit- 
tee of which John Marshall, manager of 
the Firemans Fund, is chairman. This 
reported at the beginning of the after- 
noon session, commending the report and 
making no special recommendations. 

John P. Hubble of the National of Hart- 
ford proposed amendments to the con- 
stitution changing the date of the annual 
meeting from November to May and pro- 





Want Column 








fwo dollars per insertion of five lines: 
Additional lines, 40 cents 
each per insertion. 


— 


EXPERIENCED state agent, now em- 

ployed, with extensive acquaintance in 
Wisconsin and Minnesota, desires change 
to larger company. Address 71-V, care 
The Western Underwriter. 








WANTED—Local agency for a reliable 

stock company that will write on first 
class creameries. Will give a fair amount 
of preferred business. F. Holtz, 
Columbus, Wis. 


WANTED—Position as special agent in 
Kentucky and Tennessee for any good 
fire insurance company. Drop me a line 
and we'll talk it over. Address 74-¥, care 
The Western Underwriter. 











Prominent Chicago Agents 


Members of the Chicago Board of Underwriters 











& Traders, National of Hartford, British America, Ger- 
man Alliance, North British & Mercantile, Calumet, Mer- 
chants of New York, , State of Nebraska, General 


of Paris, National Surety Co. and Casualty Co. of America. 
For Surplus Lines, unexcelled facilities in Individual Fire 


derwriters of St. Louis, Central Ins. Co. KS of — 





GRITCHELL, MILLER, 
WHITNEY & BARBOUR 
9S. La Salle Street, Chicago 
Sole Phoen: London . 
&M.; Pend N. pay Bae Gastneteit 


Gardens Security, Ct.; County, Pa.; Camden; 
Teutonia, La.; Pelican: Commonwealth. 


CHAS. A. NEWTON & CO. 


29 S. LaSalle Street, CHICAGO 





Agents for Newark Fire, Newark, N. 
Wid). Liverpool Eng.. Nationale of Fi hg 
Uae msburgh City Fire.Milwaukee M ics, Scottish 


i echanics, 
& National, Virginia F. @& M., Richmond. Also 


“ tracts for Fi 
with Und sad mp neimg B Aatenstlie Insurance 


ndor 
Geo. E. Surpman 





H. L. Wayne 


SHIPMAN & WAYNE 


29 S. La Salle Street, CHICAGO 


Agents for Hartford Fir ‘ 
4 e Ins. Co., Milwaukee M 
chanics Ins, Co., Calumet inousadies Co. oe 


Fidelity & Deposit _Co. of Maryland. 


vidin for quarterly meetings. The 
amendments were defeated. 

Frank G. Snyder of the Liverpool & 
London & Globe reported on the work 
with reference to incorporated agencies, 
stating that with hardly an exception 
they had agreed to change their form so 
as to do away with the corporate feature 
as it applies to fire insurance. Final re- 
sults along this line will be secured 
shortly after the first of the year. 

Claude F. Snyder, manager of the Hen- 
ry Clay, reported as to the work of the 
committee on rules and forms, stating 
that a book had been compiled and is 
now in course of printing. Methods and 
terms of its distribution are to be left to 
the incoming executive committee. 

The Kentucky pond of the Blue Goose 
met tonight, the following goslings being 
initiated: Garnett Kemper, Fidelity-Phe- 
nix; W. P. Swope, Connecticut Fire; F. 
E. Commandur, Western & Atlantic; W. 
B. Brock, Nord-Deutsche; John L. Sow- 
ards, Henry Clay; B. J. Stroud, Home of 
New York; Messrs. Collins, Ferguson and 
Scott of the Kentucky Inspection Bu- 
reau. John P. Hubble was toastmaster 
at a banquet of the pond which followed. 

The session of the state board tomor- 
row will be featured by an address of 
W. N. Johnson of the North America, 
and by the election of officers. It is pre- 
dicted that M. B. Russell of the Fire- 
mans Fund, vice-president, will be elected 
head of the board, while Verner Kline 
of the Niagara, and E. F. Scott are men- 
tioned for the vice-presidency. 





The October Fire Loss 

The fire loss of the United States 
and Canada during the month of Octo- 
ber, as compiled from the records of 
the Journal of Commerce, shows an 
aggregate of $13,945,000, as compared 
with $37,188,300 for the same month 
last year, when forest fires and heavy 
lumber losses greatly increased the 
total. The following table gives a com- 
parison by months of the fire losses for 
this and the two preceding years: 


1909 1910 1911 
=e. «-$ 22,735,000 $ 15,175,400 $ 21,922,450 
eb. .. 


16,131,000 15,489,350 16,415,000 
Mar. 13,795,400 18,465,550 21,569,800 
April 19,345,300 18,091,800 47,670,550 
May . 17,360,400 18,823,200 21,422,000 
June . 14,435,900 13,183,600 20,691,950 
July 15,830,900 26,847,000 25,301,150 
Aug, 16,423,000 21,570,550 12,662,650 
Sept. 15,043,000 11,700,000 11,333,250 
Oct. 17,765,200 37,188,300 13,945,000 





T’t’1.$168,865,100 $196,535,650 $192,933,800 
Apparently 1911 will be a bad year for 
many of the fire insurance companies, 
particularly those having a freely writ- 
ten business. The premium incomes of 
quite a number of companies will not 
show the normal increase due largely to 
the lighter insurance carried on stocks 
of merchandise. 





West Virginia Commissions 

Action toward uniform commissions 
in West Virginia was taken at a meet- 
ing of the Eastern Union in New York 
City last Thursday. The committee of 
that state reported and the matter was 
referred back to it with instructions to 
secure an agreement from companies. 

A letter from local agents of Buffalo, 
Pittsburgh and Baltimore regarding un- 
derwriters agencies was read and dis- 
cussed at length. The matter was 
finally referred to the executive com- 
mittee with the request that it be given 
early attention. 

New officers were elected, Henry E. 
Rees, chairman of the executive com- 
mittee, succeeding Frank Lock who re- 
tires from the presidency. A. E. Dun- 
can was elected vice-president, George 





W. Burchell treasurer, and Howard De- 
Mott secretary. 





Trial Set for Jan. 8 


Former Congressman Harry M. 
Coudrey, Harry B. Gardner, Grant Gil- 
lespie and William H. Thompson 
pleaded not guilty when arraigned be- 
fore Judge Dyer in the United States 
district court last week on two indict- 
ments charging use of the mails to de- 
fraud in connection with the sales of 
stock of the Continental Life and Inter- 
national Fire of America. Their trials 
were set for Jan. 8. 

Coudrey was released on $6.000 bail. 
Rohert J. Williams, manager of the 
Mutual Life at St. Louis, and M. F. 
Watts signed his bond. The others had 
previously given bond. Charles L. 
Shaw, the star salesman of the twin 
companies, surrendered and was also 
released on $6,000 bond. 





DONNELLY BANKRUPTCY CASE 

The bankruptcy case against Circuit 
Judge Michael Donnelly, former president 
of the defunct Ohio German Fire, was 
tried in the United States court at To- 
ledo last week. Attorneys for the cred- 


DIRECTORY OF 
Independent Adjusters 


COLORADO 
CHARLES FF. WiLsSson 
801 Gas & Electric Bldg., Denver 
Territory: Mountain field and Black Hills. 
(Also consulting underwriting authority.) 
ILLINOIS 
Quincy Adjustment 
& service Bureau 
Wells Building, Quincy 
GEORGE C. GILL, Manager. 











itors declare that Donnelly’s liabilities 
amounted to nearly $300,000 and that he 
owns property valued at $175,000, most 
of which they allege was involved. The 
three petitioning creditors are Louis 
Becker, Chicago; L. Linthicum, Bowlin 
Green, and the Security Savings Ban 
Trust Company, Toledo. 





Word has been received from La Junt 
Cal. that Emory A. Lawrence, wante 
for arson and fraud in connection with 
the burning of Goodspeed Manur at Joliet, 
Ill, last March, has been apprehended. It 
will be remembered that Lawrence was a 
prominent citizen of the prison city up 
until the expose last August, when he 
and his wife disappeared. 





General Manager Clunes, in company 
with United States Manager Charlies L. 
Case of the London Assurance, started 
last week for the west, Mr. Clunes going 
to San Francisco on a visit to the Pa- 
cific department of the company. Mr. 
Case came only as far as Chicago, and 
there met the company’s field men of the 
middle west. 





The capacity for getting into trouble 
and the ability for getting out are seldom 
helpfully averaged in the same person. 


KANSAS 
WARREN ADJUSTMENT BUREAU 
=z. B. Warren, ae ol and Adjuster 


Wic 
FIRE LOSSES 








KANSAS 
VICTOR A. SMITH 
Pittsburg 
ADJUSTER OF FIRE LOSSES 
Field: S. E. Kansas and S. W. Missouri 
KENTUCKY 
SAM H. CROMWHLI, 
Henderson 
Southwestern Kentucky, West Tennessee, 
Southern Indiana, Illinois 


MICHIGAN 
JOHN ROWSON 
401 Ashton Bldg., Grand Rapids 
Long Dist. Phones: Bell 110; Cit. 1279 
ADJUSTER OF FIRE LOSSES 











ILLINOIS 
CHAS. FP. ENGELMAN 
19 South La Salle St., Chicago 
Adjuster of Fire Losses for Companies 


MICHIGAN 
ALLEN C. PRIN K 
Kalamazoo 
FIRE AND AUTOMOBILE LOSSES 
MICHIGAN AND NORTHERN INDIANA 





ILLINOIS 
M. HUFRE 


HoH. 
105 West Monroe Street, Chicago 
Telephone Central 4304 
ADJUSTER OF FIRE LOSSES 


MICHIGAN 
ww. Ss. WRIGHT 
10 Harlow Block, Marquette 
Telephone 700 
ADJUSTMENTS AND INSPECTIONS 





ILLINOIS 
Cc. H. TAYLOR 
19 South La Salle Street, Chicago 
Phone Randolph 1364 
FIRE AND AUTOMOBILE LOSSES 


MICHIGAN 
PHILLIPS & VWRIGHNUT 
903 Sixth St., Port Huron 
Telephone 626 
ADJUSTMENTS AND INSPECTIONS 





ILLINOIS 
Cc. DD. GREENE 
29 South La Salle Street, Chicago 
Telephone Central 5342 
AUTOMOBILE LOSSES A SPECIALTY 


MICHIGAN 
N Toy 


Ee. VA Ky 
309 Phoenix Block, Bay City 
Bell Phone 914—1 ring 
ADJUSTER OF FIRE LOSSES 





ILLINOIS 
EDWARD ‘T. GUTHRIE 
Demaree Building, Mattoon 
Bell Telephone 165 
Adjuster of Fire Losses for Companies 


MINNESOTA 
INO. B. LEE CO. 
15 North Fourth St., Minneapolis 
ADJUSTER OF FIRE LOSSES 





INDIANA 
I. H. ODELIU 
110 Upper Second St., Evansville 
Adjuster of Fire and Inland Marine Losses 


MINNESOTA 
CHARLES A. STARK 
404 West First St., Duluth 
458 Telephones 458 
Minn., Northern Wis., Northern Mich, 





INDIANA 
FRED HH. JONES 
Shoaff Bidg., Fort Wayne 
FIRE AND AUTOMOBILE LOSSES 
Northern Indiana and Ohio and Southern Mich. 


MISSOURI 
JOHN A. TRENT 
409 Postal Tel. Bldg., Kansas City 
FIRE AND TORNADO LOSSES 





LOWA 
IOWA ADJUS IMENT Co. 
206-8 Des Moines Life Bldg., Des Moines 
H. H. McGUIRE, Manager 
GEO. C. NEWMAN, Chief Adjuster 


MISSOURI 
CHAS. EE. CARROLIET, 
1122 Pierce Building, St. Louis 

Tel. Olive 2114 


Fire Losses, Twenty Years’ Experience 





KANSAS 
ALEX. S. HENDRY 
McPherson 
Adjustments—Field Work—lInspections 





The Highest Class of Surplus Insurance 
FRED S. JAMES & CO. of NEW YORK have secured the exclusive 


representation in the United States of the following 
Companies for SURPLUS BUSINESS: 


Central Insurance Co. of London 
Northwestern of Liverpool 


Liverpool Victoria Insurance Corp., Ltd. 


high-class English 


Essex & Suffolk Equitable of England 
Legal Ins. Co. of London 
Gresham of London 


BINDING CONTRACT with GUARANTEED UNDERWRITERS at LLOYDS, LONDON 
Only legitimate surplus lines at full tariff rates entertained on the heavy value risks 


after the capacity of the local agents is exhausted.—Your business 
Co: d form policies issued without a Warranty 


mpanies.—Standar 
adjusted and paid ys this office. 
Prompt attention. 





Keep this Ad" —\ou may Need our Facilities 


rotected.—Strong 
pany.—Losses 


pplications in Centraland Western States should be addressed to 


HERBERT DARLINGTON 
39 S. La Salle Street, CHICAGO 





MISSOURI 
CHARLES A. WALSH 
717 American Trust Bldg., Kansas City 
ADJUSTER OF FIRE LOSSES 
NORTH DAKOTA 
Je PIERCE WoOLFE 
Moorhead, Minn. 
General Adjuster for Northern Minnesota 
N. and §S. Dak., Montana and Canada 


NO. DAK. AND NORTHERN MINN. 


Aa. Ge SCHUL/THEIS 
Grand Forks, N. D. 
GENERAL ADJUSTER 


OHIO + 


CHAS. FF. KNECHT 
9 East Second St., Dayton 
ADJUSTER OF FIRE LOSSES 
ae ARLE wre 
HW 8s HoH. HO Rr 
702-3 746 Euclid Ave., Cleveland 
Bell, Main 2265 Cuyahoga, Cent. 6340 W 
ADJUSTER OF FIRE LOSSES 
PENNSYLVANIA 
WALTER HH. COBBAN 
1006 Peoples Bank aor Pitts 
FIRE AND AUTOMOBILE LOSS 
Western Pennaylvania, Eastern Ohio, West Virginia 
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IN 
CHICAGO 


OLDEST 





CHICAGOS 
GREATEST 
COMPANY 
LARGEST 
ILLINOIS 


INSURANCE IN FORCE 
OVER 


$54,000,000.00 





WANTS GOOD MEN 
WILL PAY THEM WELL 








FEDERAL LIFE 


To the RIGHT man we are prepared to offer 
permanent Contracts carrying LIBERAL First 
Year and Renewal Commissions. 

We want a competent Manager for Toledo 
and Northwestern part of Ohio. 

Contracts strictly Commission and without 
advances or salaries. 

fF INTERESTED ADDRESS 


ISAAC MILLER HAMILTON, Pres. 
CHICAGO 











Unusual Features 


in Life, Accident and Health Insurance 


Easy to Read and Understand 


New Methods of Compensation 
Lowest Non-participating Rates 


Short Form Policies Clear—Terse 


The Columbian National Life Ins. Co., Boston, Mass. 
ARTHUR E. CHILDS, President WM. C. JOHNSON, Vice Pres. and Gen. Mgr. 











1860 Gist YEAR 1911 


Home Life Insurance Company ¢& New York 


GEORGE E. IDE, President 





AGBETS 00200. ceccscccnccccccenccccccccccsccccssscccscccces: sesesecesecscsceccseses $ 25,025,299.00 
NSURANCE RESERVE FUND, GS ncccccccccrcccccccccccescseesoscesoeceseoes 20,937,739.93 
RESERVE FOR DEFERRED DIVIDENDG. .............ccsceeseeeeesceeeceeenes 2,292,947.00 
RESERVE FOR ALL OTHER CONTINGENCIES ..........cseeceececeeeceeeees 1,794,612.13 
NSURANCE IN FORCE DECEMBER 3lst, 1910 .........ccsecceecececcceesees 100,214,968,00 


“As a result of a thorough examination into the affairs of this company, it is evident to your ex- 
“aminers that the business is being conducted in an efficient manner * * * with a view to obeying 
“fully the law and with intention of dealing with the policy-holders justly.”—Lxtract from Report 
of the New York State Examiners, December 24, 1910, 


FIRST IN BENEFITS TO POLICYHOLDERS 

MAXIMUM DIVIDENDS MINIMUM NET COST 
THE MUTUAL LIFE 
Imsurance Company of Newry York 


PAID POLICYHOLDERS IN 1910, $56,751,062.28 
APPORTIONED FOR DIVIDENDS IN 1911, $13,539,333.07 





Assets . 1, 1911 e ° e _ ° o . be $572,859,062.98 
Legal Lotitides ) . é 7 eo a -  $487,354,777.82 = 
Reserve for Deferred Dividends and Contingencies - 85,504,285.16 einai 


For terms to producing agents, address 


GEORGE T. DEXTER, 2nd Vice-President 
34 Nassau Street, New York, N. Y. 

















A GENERAL AGENCY IS OPEN IN THE STATE OF 


ILLINOIS 
For one of the best Old Line Companies in America. 


Address 69-S, Care The Western Underwriter. 











The Western and Southern 
Life Insurance Company 


W. J. WILLIAMS, President CINCINNATI, OHIO 
The Largest Industrial Company West of the Alleghenies 
Issues All Standard Forms of Ordinary $500 to $10,000 


PROGRESS BY FIVE-YEAR PERIODS 
Year Assets Income 





1889 $107 864.00 -612.00 $1,537,430 
1894 137,825.64 188,260.00 3,691 

1899 407,217.00 524,219.00 10,881,961 
1904 1,074,653.73 1,139,326.96 25,715,285 


1909 








Just What You Have Always Wanted 


LIBERAL COMMISSIONS—LIBERAL RENEWALS 
LIBERAL EXPENSE ALLOWANCE 
LOW PREMIUMS—HIGH GUARANTEES 
TOTAL DISABILITY FEATURE 


Everything up to the minute 
Great opportunity for GOOD MEN in OHIO, KENTUCKY, WEST VIRGINIA 
If not a PRODUCER—SAVE YOUR STAMPS 


The Cleveland Life Insurance Company 


Wu. H. Hunt, President CLEVELAND, OHIO 











THE EXAMINATION INTO THE AFFAIRS OF THE 


PITTSBURGH LIFE AND TRUST COMPANY 


BY THE NEW YORK INSURANCE DEPARTMENT HAS JUST 
BEEN COMPLETED. THE REPORT SETS FORTH: 


Theat the affairs of the Company Thatthe policyholders of the entire 
are in good condition Company are being treated fairly 

That such condition appears to be That the Company is steadily in- 
the result of the management creasing its business 


That the expenses incurred are well within the lawful limitations 


The above is certainly a high compliment coming, as it does, from the Department of the State 
that recently enacted the most ass laws for the conduct of life insurance companies that are 
on the statutes of any commonwealth. No other life insurance company has been admitted to 
the State of New York since the enactment of these laws. 


W. C. BALDWIN, Presipent 











THE STATE LIFE INSURANCE COMPANY 


INDIANAPOLIS 


Not the Oldest : Not the Largest 
NINE MILLION DOLLARS 


Deposited with the State of Indiana for the Sole Protection of Policyholders 


- OUR COMPLETE PROTECTION POLICY | 
Protects against Natural Death, Doubles the Payment in the event of Accidental 
Death. Provides for Suspension of Premiums without Forfeiture in the event 
of Total Disability. 


THE MOST DESIRABLE POLICY FOR ALL AGES 


Good Territory and Address CHARLES F. COFFIN 
Remunerative Contracts for 2nd Vice President. 
Men Who Can ‘‘ Do Things”’ 1231 State Life Building 


Just the Best 








THE OHIO STATE LIFE 


of Columbus 

Offers you an attractive Agency Contract if you can 
“deliver the goods”’ 

Latest and Best in Life, Health and Accident Policies 








THE LINCOLN LIFE 


Is the best young wr Sak, that the Pocket Index tells about. Our double 


indemnity and total disability provisions help se business. Nontor- 
feitable renewalsto good men. Operates in Indiana. Ohio. Michigan and Pennsylvania 











Correspondence confidential ‘‘Let’s get together’’ 


Address HOME OFFICE. FORT WAYNE, IND. 
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Casualty and Surety Supplement 


To Aid Agents in Their Work and Help Them Make Money 








NOVEMBER, 1911 








HE disturbance which broke out 
7 in the liability situation in New 

York recently showed the trou- 
bles by which all conferences, agree- 
ments or understandings in the insur- 
ance business are continually beset. 
When everything looks placid nobody 
knows when a storm will break loose 
and all will be turmoil. Difficulties at 
one point are patched up and then 
they appear somewhere else, This has 
been the history of most compacts and 
is likely to be the experience of future 
ones. 

The agent who depends upon a com- 
pany conference or a local agreement 
is leaning on a weak reed. At any 
moment his support is liable to fail. 
Through all the troubled times in all 
branches of insurance there have been 
those who made almost uninterrupted 
progress. If rates were off, they got 
better rates than the average and held 
their business. If rates went up under 
an agreement they had the least diffi- 
culty in getting the advanced figure 
because the advance was less on their 
business than on that of their cut-rate 
competitors. They depended upon 
themselves, ready to take advantage of 
good times, but not knocked into a 
helpless heap because of the sudden 
withdrawal of artificial support. 

A member of a remarkably success- 
ful firm of casualty agents said re- 
cently, “It is mostly a matter of serv- 
tee.” Other successful agents have 
said the same thing. This firm repre- 
sents one of the best companies in the 
business, but it was not the company’s 
service alone to which he referred, it 
was that of the agency also. With 
rates in several of its most important 
lines chaotic for several years the busi- 
ness of the agency continued to grow 
and its competitors gave it credit for 
holding up rates better than most peo- 
Ple did. If there is a compact the 
‘gency’s business simply grows more 
‘asily and more rapidly. If the com- 
pact breaks it will grow anyway. It 
depends upon its own ability to do busi- 
ness, and doing so it is not dependent 
— others proving strong, fair or 
aithful to their agreements. 





* gpa in its growth and blighting 
on results, the “office habit” is a 
z g to be dreaded. Many a man is 
p “rages that working over books 
ae is a delight to him. The 
oh € does in his office is almost 
el ecause he enjoys it; that which 
aa a do outside is drudgery. To 
tees “~ Stage is dangerous, for the 
wil gre € one and dislike of the other 
see Ww upon him. To yield to the 

Sure of remaining in a comfortable 











office is not alone dangerous to an in- 
surance man because it precludes his 
doing the soliciting that he should do, 
but because it gets him out of touch 
with men. 

The man who is in constant demand 
is the one who can deal successfully 
with men, who can manage them as a 
superintendent, who can sell them 
goods, who can pacify them when they 
“get up in the air,” as a lawyer does, 
who can get them together as a 
broker does. The man who permits 
himself to be shut off from his fellow 
men fails to develop to the utmost his 
capacity for dealing with them. As his 
habits harden he finds he is confining 
himself more and more closely to his 
office work and drawing more and 
more away from personal intercourse 
with other men. His powers to “put 
over a deal” become atrophied. He 
becomes a machine which does its 
daily work of keeping books, writing 
letters or passing on papers. 

On the other hand the man who con- 
stantly deals with men develops his 
ability to deal with them sucessfully. 
His power over them grows stronger. 
He learns better how to make them do 
as he desires them to do. He is en- 
trusted with more important missions. 
He can carry through larger and more 
dificult deals. If he is his own em- 
ployer the probability is he is building 
up a larger business every year. If he 
is in the service of a corporation he 
is developing those powers which are 
needed in executive positions. 





Here is the way a writer in one of 
the Chicago newspapers expresses the 
effect that different people have upon 
him: 

“You know, sometimes I feel as if 
I were a human machine with a great 
electric storage battery running inside 
me. Some persons and their conversa- 





tion have the effect on me of making 
me feel that the storage battery had 
run entirely out after you have left 
their company. Others make me feel 
as if they had charged my storage bat- 
tery to the brim. I feel as if I had 
taken on a new lease of life.” 


It may not be of great interest to 
the agent to study the effect that 
others have upon him, but it certainly 
is important to study the effect he has 
upon others. When you leave a man’s 
office what are his thoughts? Does he 
say mentally, “That fellow gets on my 
nerves. He butts in regardless of how 
busy I am and never knows when to 
quit?” or does he say, “That man 
doesn’t know his business. Of course 
he is trying to earn a living and one 
must have patience with him, but it 
is trying to listen to his attempting to 
tell about something he does not know 
as much about as I do?” or are these 
his comments, “That man knows a lot 
but he likes to exploit his knowledge 
so well he uses up much of one’s 
time?” or do you leave him in a frame 
of mind exupressed more like this, 
“There is a man I am always glad to 
see. He is like sunshine in a cloudy 
day or a refreshing breeze in a hot 
one. He knows his business so well 
he can tell me all I need to know with 
no unnecessary words. He’s a live 
wire and he has a personality that is 
worth a fortune?” 





Of late a considerable number of 
notices have appeared in the insurance 
papers which read something like this: 
“The Casualty has placed its 
general agency at with ’ 
well-known fire insurance agents, —— 
—— being appointed manager of the 
casualty department of the office.” In 
some instances the man who becomes 
manager of the casualty department 
was formerly the general agent of the 














company and in some cases he was a 
clerk in the office of another casualty 
agent. 

Outside of the large cities the num- 
ber of important fire agencies that do 
not directly represent one or more 
casualty companies is now small. In 
many of the older offices the agents 
themselves handle all branches, but 
this is becoming more difficult. If the 
fire business is growing as it should 
in a good agency the agents find that 
it takes most of their time. If the 
casualty business is growing as it 
should it is one man’s work to handle 
it properly. 

More and more insurance agents are 
recognizing the need of having a com- 
plete equipment. They cannot afford 
tc have their customers going to others 
for part of their insurance. Complete 
equipment does not mean merely hav- 
ing all kinds of companies’ supplies in 
an office; it means that and in addi- 
tion men who understand the different 
branches and can ive the proper serv- 
ice. The slack handling of casualty 
and surety business as a side line no 
longer suffices, If one agent will not 
pay attention to these lines another 
will, and the agent who fails will lose 
out. 

There are objections to partnerships, 
and yet it is noticeable that most of 
the larger agencies in cities are in the 
hands of firms. The several members 
find it not only more economical to 
combine and have one office and one 
office force but more effective in the 
securing and handling of business. 
There is little doubt that many local 
agents in smaller places would make 
more money if they would enter into 
partnership with another agent, espe- 
cially one who has specialized on cas- 
ualty and surety business or is fitted 
to do so, and run one fully equipped, 
up-to-date office instead of continuing 
to compete with each other and almost 
double their office expense. 





EDWIN WARFIELD, President 
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The London Guarantee & Accident, 
through the office of Fred L. Gray 
Company of Minneapolis, its north- 
western manager, has sent out to its 
Wisconsin policyholders a pamphlet 
which throws much light on the work- 
men’s compensation law of that state, 
how the rates were made by the com- 
panies and what the possibilities of fu- 
ture changes in rates are. The main 
provisions of the law are summarized 
as follows: 


The “compensation” risk is as follows: 
Death Benefit: Four years’ wages of 
a employe, but not to exceed 
Disability Benefit: Sixty-five percent of 
lost wages—maximum indemnity, $3,000. 

(a) For 90 days after the date of acci- 
dent the employer shall furnish medical 
and surgical treatment, medicines, surgi- 
cal supplies, crutches and apparatus. 

(b) If disability is so complete as to 
require the services of a nurse the weekly 
indemnity is increased (90 days after the 
accident) to 100 percent of lost wages. 

(c) Depreciation in earning capacity is 
recognized for a period of fifteen years 
after the accident, giverned by a maxi- 
mum liability of $3,000. 

d No indemnity is paid for a disa- 
bility lasting one week or less, but if it 
continues for twenty-nine days the first 
week's lost time is included. 

(e) Accidents due to the “willful mis- 
conduct” of injured not covered. 


“Common Law” Risk 


The liability of the employer who does 
not “elect” remains precisely as it was 
prior to Sept. 1, 1911, except that the de- 
fenses of “assumption of risk” and “fel- 
low servant” are abolished. The burden, 
however, is still on the plaintiff to prove 
negligence on the part of his employer 
and the latter can still depend himself 
on the ground that the employe was guilty 
‘of contributory negligence. The loss 
of the defenses referred to is obviously of 
advantage to the employe and will prove 
correspondingly expensive to the em- 
Ployer, though far less so than should he 
become the absolute insurer of his work- 
— by acceptance of the ‘compensation 
risk.” 

The following is the text of the 
pamphlet, somewhat abridged: 

Defends the New Rates 

There has been a disposition among 
some who are unacquainted with recent 
casualty insurance history to question the 
new Wisconsin rate schedules. They as- 
sume that because the law is as yet un- 
tried and experimental the companies 
are merely guessing at the rates required 
to insure under it. The facts, however, 
point to an entirely different conclusion. 
More than a year ago each of the leading 
casualty companies of the country con- 
tributed to a bureau its individual ex- 
perience respecting accidents and losses 
under employers’ liability and workmen’s 
collective policies. When these combined 
statistics were finally tabulated a rec- 
ord was disclosed embracing thousands of 
accidents and millions of dollars of “‘pay- 
roll exposure.” Then came the work of 
the trained actuaries who analyzed this 
mass of data by states, and by classes of 
hazard in each state. That the results 
thus reached constitute the most scien- 
tific and therefore equitable set of cas- 
ualty rates ever put forth in this coun- 
try admits of no controversy. 

Based on Present Conditions 
While it is true that there has been 
no actual experience of value under the 
new law, its specifications are well known 


and these have been applied as a purely 
mathematical proposition to the statis- 
tical data compiled by the companies 
which shows the frequency and nature of 
both fatal and disabling accidents in the 
various industries in proportion to the 
payroll expenditure. The actuaries have 
dealt solely with known factors. There 
are unknown ones still remaining which 
can be determined only in the light of 
future experience, such, for instance, as 
the extent to which claimants will malin- 
ger under a law of this kind—thus neces- 
sitating higher rates; and the extent to 
which employers will cooperate with the 
companies in measures looking to the 
prevention of accidents—thus tending to 
lower the rates. In short, the present 
schedules are based on conditions as they 
now are, not on what it is hoped or 
feared they may be at some future time. 


Based on Collective Experience 


Still further proof that the companies 
are not working in the dark in their rat- 
ing of the compensation hazard lies in 
the fact that for many years past they 
have had extensive experience under a 
risk identical in nature thereto, although 
differing greatly in the scale of benefits 
provided. We refer to the workmen’s 
collective policy under which it has been 
customary to pay a death benefit of not 
more than one year’s wages and a week- 
ly indemnity benefit of one-half wages 
during a period of disability not exceed- 
ing six months. This form of insur- 
ance has been administered, just as com- 
pensation insurance will be, without re- 
gard to the negligence of the master. On 
account of its wholesale nature (paying 
in every case) the rates have been con- 
siderably higher than for employers’ lia- 
bility insurance, yet there has never been 





100 percent instead of 65 percent of the 
injured’s wage is paid. 
Bates Are Rock-Bottom 

The companies should surely not be 
blamed for unwillingness to sell their 
insurance below cost. That they pro- 
pose selling them as nearly as possible 
at cost is evidenced by the fact that they 
have reduced the business-getting ex- 
pense (agents’ commissions) to a mini- 
mum and have allowed but 2% percent 
underwriting margin for profit and con- 
tingencies. No purely mutual company, 
operating extensively and under experi- 
enced management—were such a thing 
known to this business—could do better. 
Certainly no scheme of state insurance 
could do as well. The initial premium 
of the mutual company may be put as 
low as the management sees fit, but its 
final premium (after all necessary as- 
sessments to take care of deferred losses 
and contingent liabilities have been lev- 
ied) can not be materially less than that 
of the stock companies. In fact, the ul- 
timate cost with a mutual company is 
likely to be much greater than that of 
the old line company. Water is bound 
to find its level and no one possesses any 
patent right for dodging the “law of aver- 
age” in losses, whether the attempt is 
made through the medium of self-insur- 
ance, so-called ‘“‘inter-insurance,” mutual, 
state, or stock company insurance. The 
last named possesses the marked ad- 
vantage of offering a fixed and certain 
premium charge. If this has been placed 
at too low a figure the stockholder, not 
the policyholder, suffers. 

If past experience be a safe guide the 
rates now announced are adequate for 
present conditions. Whether or not they 
will prove so for future conditions re- 





Young Men, Read This 


The Western Underwriter receives frequent inquiries for young men who 
would make good special agents for liability or surety companies to travel 
among the smaller cities and towns and help agents get business, also for 
young men qualified to take charge of the casualty and surety departments of 


fire agencies in cities. 


We believe that there are many young men who have had a general cas- 
ualty and surety training in agencies in small cities either as clerks or as sons 
of agents, who are looking for larger fields; but we do not know who they 


are or where they are. 


We should be glad to hear from such men, as that 


would help us often to serve them and also to serve our general agency and 
company friends who want men. Give age, experience, with what agencies and 
companies and in what lines, whether you have solicited business or merely 
handled office details, in what part of the country you prefer to locate and 
whether you would be willing to go somewhere else; whether you are willing 


to travel; the salary you want. 


The men who are in demand are men who can get business rather than 


mere detail men. 


Some of these positions will not 


pay a great deal at the 


start, but can be developed into positions which will pay well; others pay well 


from the beginning. 


If you have proper training, are willing to work and desire a change, let 


us know. It will cost you nothing. 





any complaint from the assured regard- 
ing the cost of this blanket protection 
for their workmen, while the experience 
of the insurance companies has shown 
that the rates charged have been no 
more than adequate for the risk incurred. 
It will readily be seen that it is but a 
simple problem in arithmetic to apply 
the loss experience under the low scale 
of benefits of the workmen’s collective 
policy to the high scale of the compen- 
sation policy in order to determine what 
“rate the latter should carry. The fac- 
tor for weekly indemnity must be in- 
creased not only to take account of the 
difference between one-half wages and 
65 percent thereof, but also the differ- 
ence between an indemnity which ceases 
at the end of six months and one which 
may continue fifteen years; to cover the 
difference in cost between a death bene- 
fit of one year’s wages and four years; 
to take account also of the cost of med- 
ical, hospital and surgical attendance 
with the necessary medicines and appli- 
ances, none of which features is con- 
tained in the workmen’s collective pol- 
icv; and to figure the necessary in- 
creased “loading” where in certain cases 
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mains to be seen. The experience of all 
countries which have adopted the work- 
men’s compensation system shows that 
the rates charged at the outset were woe- 
fully inadequate to take care of the stead- 
ily increasing loss ratio. Germany’s re- 
sults in this respect are most instructive. 
Compensation rates in that country are 
today several hundred percent higher than 
when the system was established in 1885, 
and the insurance funds are at this mo- 
ment admittedly insolvent, government 
control and supervision notwithstanding. 
Dr. Zacher, a leading authority, predicts 
that the cost will continue to increase 
until 1960, future generations being com- 
pelled to take care of the deferred obli- 
gations arising from the industrial acci- 
dents of today. 

Back in 1885 the average German work- 
man was not educated to the fact that his 
employer had suddenly become his in- 
surer. He was still a novice in the art 
of claim making. In succeeding years, 
however, he awoke to his opportunities, 
as will be seen from the following au- 
thoritative table of German accident sta- 
tistics: 

{The table shows that for each 100,000 
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workmen employed, claims for temporary 
disablement of more than thirteen weeks 
increased from 86 in 1888 to 125 in 1893 
275 in 1898, 372 in 1903 and 426 in 1907 
While claims for fatal accidents and for 
— disablement increased but lit- 

e. 

American compensation rates are based 
on American statistics of bona fide acci- 
dents and bona fide losses. If the Amer- 
ican workman is likely to abuse his priy- 
ileges to any such extent as his German 
brothers have theirs, then manifestly 
American rates will be found insufficient 
and must be advanced. Time only can 
determine how this will be, but human 
nature the world over is—human nature, 
Why Workmen’s Compensation is Costly 

Insurance against the workmen’s com- 
pensation risk is not costly, except when 
compared with employers’ liability insur- 
ance. It certainly is no more expensive, 
in proportion to the benefits paid, than 
either personal accident or workmen’s 
collective insurance, which represent pre- 
cisely the same kind of indemnity but 
under other names and in other forms. 
Employers’ liability insurance indemni- 
fies the employer when he is held legally 
accountable for the accident, which un- 
der the old law meant perhaps one case 
in five and under the new law (with the 
defenses referred to gone) will probably 
mean not more than two cases out of five, 
Workmen’s compensation insurance, on 
the other hand, indemnifies (through the 
employer) the man who suffers the ac- 
cident—and all such. It is nothing more 
or less than personal accident or work- 
men’s collective insurance covering in 
blanket form every workman on the em- 
ployer’s payroll. It does not contemplate 
payment for 20 percent or 40 percent of 
the accidents, but for 100 percent of them. 
Under this system practically every ac- 
cident automatically establishes a valid 
claim against the employer—a claim 
which cannot be made the basis of the 
slightest discussion or dispute with re- 
spect to the employer’s freedom from 
fault or negligence, or subject to compro- 
mise settlement on that ground. Unless 
it can be shown that the accident was 
due to the “willful misconduct” of the 
injured there can be but one reason for 
controversy with a claimant—namely, the 
extent and nature of his injuries. 





“Where there’s a will there’s a way,” 
but it’s not always the right way. 





Nothing is well that doesn’t end well 
—make 1911 a hummer! 
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ALTERNATIVEPRESENTED 


MUST REDUCE COMMISSIONS 
OR LOSE BUSINESS 





Assured Looking for a Chance to Buy 
Liability Insurance “Over 
the Counter” 





Nothwithstanding the strong argu- 
ments against state insurance which 
have recently been ably presented by 
President Lott of the United States 
Casualty, Vice-President Law of the 
Fidelity & Casualty and others, there 
are features of the present liability 
situation which are likely to give a 
strong impetus to the state insurance 
tendency unless the liability companies 
act with great firmness. 

A few years ago the usual compensa- 
tion to liability agents was about as 
follows: General agents in large cities 
received a commission of 25 percent 
and, if they handled the claims also, 
they received 5 percent extra. Out 
of these commissions they paid brokers 
in the cities and subagents in the 
country 15 percent. There were varia- 
tions from these figures, but they may 
be accepted as approximately correct. 

Profits Not Very Large 

The general agent was expected to 
develop his territory and build up his 
city business out of the 10 percent 
overriding commisison on the business 
of his brokers and agents, so his profit 
from this source was not usually very 
large. Where he really made money 
was on his personal business, for which 
he received 25 percent commission. 

The liability business was compara- 
tively young. The agent or broker had 
to do much work in convincing the 
employer that he needed such insur- 
ance. Industrial conditions were such 
that fewer accidents occurred than at 
present and a larger proportion of 
them could be settled at small cost. 
Accordingly companies could carry the 
business at rather low rates and still 
make some money on it. But with the 
low rates the commissions were small 
also and the agent or broker earned 
every cent he got by reason of the 
large amount of work he had to do in 
order to secure the business. 

Industrial Conditions Change 

More and faster-moving machinery 
was introduced. Individual employers 
gave way more and more to corporate 
employers, where the relations between 
the employer and his men, was less 
close and personal. A lower grade of 





the men being unfamiliar with the Eng- 
lish language and generally ignorant. 
Trades unionism grew and with it less 
friendly relations between employers 
and employes and a greater tendency 
on the part of the latter to demand 
damages for every injury. Legislatures 
raised the limit of death indemnity. 
Juries gave larger verdicts. By de- 
grees the old common law defenses of 
the employer were changed and in 
many cases wiped out in part or al- 
most in whole. The burden for acci- 
dents placed upon the employer was 
greatly increased and if he desired that 
an insurance company assume it he 
necessarily paid a higher rate than he 
would have done at an earlier date. 
Employers Forced to Insure 

The increased cost due to accidents 
has almost forced the employer to take 
insurance. While the agent or broker 
used to have to spend much time and 
energy to induce him to take employ- 
ers’ liability insurance at all, now he 
is almost as ready to take it as to take 
fire insurance. The broker’s work of 
education has been lightened, while at 
the same time his commissions have 
been increased by the increased rates. 

The rates are now so high that it 
makes employers squirm to pay them 
and prospects point to still higher rates 
when workmen’s compensation laws 
become effective in the various states. 
The employer in Illinois, for example, 
who was paying a $500 premium in 
1909 or the first part of 1910, is paying 
perhaps $1,000 this year, due to the 
rate advance, and a year hence may 
have to pay $2,000 because of work- 
men’s compensation. He did not think 
much about what the broker was get- 
ting two years ago when the commis- 
sion was only $75, but this year, when 
the broker is not doing a bit more 
work than he did two years ago, his 
commission is raised to $150 and the 
assured does think about it. 

Assured Are Dissatisfied 

This feature of the situation is not 
pleasing to the assured. It is unpleas- 
ant enough to have rates advanced be- 
cause of the larger losses, but the 
assured objects strenuously to having 
his burdens increased still more than 
the losses make necessary in order that 
a broker may make more out of his 
business. 

Unjust as they may be in assuming 
this attitude, very many assured place 
but a small value on the service of the 
general agent or the broker. To many 
of them the broker’s commisison is 
merely $50 or $500 “of my money that 
man is getting for carrying my check 
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COMPANY’S 
I POINTS FOR PRODUCERS 
DO YOU DO BUSINESS 


or 
DO YOU BUILD BUSINESS? 


LU 
(aj Many insurance men simply do business. Year after 
year they just about holdtheir own. Consequently they 
never get to be leaders. 
We want our representatives to be those who build 
business; men who are progressive, always on the look- 
out for means of increasing their business (and conse- 
quently their commission income). 

These men use up-to-date methods, are watchful of 
the Company’s interests, make each claim settlement 
bring them new policyholders, use persistently the attrac- 
tive and effective advertising matter furnished by the 


In short, each year they build their business larger 
This is the kind of men we want to 


Are you such a one? If so, we would like to talk 


Write us today. Mention this paper. 
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ask what the broker or the agent has 
done to earn this money and then pro- 
fess their inability to see that he has 
done anything. 
Seek to Cut Out Agent’s Pay 

Let somebody come along with a 
plan that eliminates the broker and the 
general agent and their commissions 
and he is given a respectful hearing. 
The Union Casualty of Philadelphia 
and the Kansas City Casualty sold con- 
siderable of their stock to employers 
on promises to give them the agent’s 
commission for placing their business 
direct with the company. Employers 
go into mutuals knowing that they can- 
not settle claims for any less than 
stock companies can, but because they 
eliminate the agents. A large number 
of people, who naturally do not favor 
anything that smacks of socialism, will 
still approve state insurance if it prom- 
ises to save them money. 

Companies’ Alternative 

The liability companies have the 
alternative of reducing the rate of com- 
mission materially and giving the 
amount thus saved to the assured in 
lower rates or losing a large number 
of their assured to mutuals, self-insur- 
ance propositions, nonagency stock 
companies or state insurance schemes. 
Neither the companies nor their agents 
can satisfy the assured of the justice 
of paying an agent or broker two or 
three times as much for handling a 
proposition involving a certain payroll 
as he formerly received, simply be- 
cause the law has increased the 
amounts which must be paid for losses 
on such a payroll. Naturally the 
brokers will fight any reduction in 
their compensation, Every man wants 
to get as much as he can for his labor. 
But the companies must look at the 
assureds’ side also. If they fail to do 
so, enough of the assured will find 
some way of buying insurance “over 
the counter” to effect seriously the 
companies’ income and that of the 
agents and brokers as well. 
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THE BATTLE FOR SUPREMACY 

Business is warfare. It is a hard, 
constant fight to the finish. The 
moment a contestant enters the field 
of commerce he is challenged by a 
host of competitors. All his move- 
ments are disputed and opposed by 
those already in possession of the field. 
He must fight to live. He must con- 
quer to succeed. 

So it is that a man of business is 
like a soldier of the regiment. And 
like the well-trained soldier, who de- 
lights in the clamor of battle, the en- 
terprising business man is eager for 
the struggle of competition. He likes 
the excitement of contending for 
supremacy. He delights to overcome 
those who oppose him, and he finds 
genuine pleasure in outwitting his 
rivals. 

It is this spirit of rivalry that sharp- 
ens a man’s intellect and spurs on 
his energy. And unless a man is pos- 
sessed of this desire to overcome to 
surpass, to stand first in his line, he 
can never hope to carry the day; he 
will never succeed in the fight—Walter 
H. Cottingham in System. 





DECENT COMPETITION 

Here is a little splendid advice, ex- 
celtently put by Frank E. Law, vice- 
president of the Fidelity & Casualty: 

“As a matter of fact, every company 
as a rule has positive merits of its 
own. If it did not possess merit, it 
could not survive long. It should be 
sufficient for a solicitor to present the 
positive merits of his company to his 
prospects and to decline to be drawn 
into a discussion about the lack of 
merits of any competitor. 

“Furthermore, most prospects are so 
averse to the use of scandal and to 
any form of disparagement of respect- 
able competitors that they look with 
distrust upon all representations of the 
sort.” 
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Liability Insurance 


Thoughtful men look upon the pres- 
ent liability situation with considerable 
solicitude. They are unable to tell what 
may be the results of the present 
troubles in New York. If they spread 
beyond the metropolis it is going to be 
exceedingly difficult to maintain even 
as good conditions as exist at present. 

It is a time when liability agents 
should prove themselves big men. They 
owe it to their companies and them- 
selves to drop petty suspicions, if they 
are inelined to be suspicious, and to 
give ethers credit for being as honest 
as they themselves are. It is an old 
game with assured to get agents to 
fight and run off with the advantages 
themselves. It is up to the agents to 
refuse to be made fools of. It is better 
to lose a few risks and retain most of 
one’s business at tariff than to demoral- 
ize rates in a city. 

The agents may think that rates are 
now out of their hands, but they should 
remember that company officers are 
only men and that they too are subject 
to conviction that their companies are 
being victimized through the crooked- 
ness of their competitors, if their own 
agents furnish what appears to be suf- 
ficient proof. The officers have enough 
of trouble themselves without listening 
to constant complaints of bad practices 
based in part on suspicion or the state- 
ments of interested parties. They need 
the support of their agents, not a wail 
of woe from them. If the agents will 
do their best to maintain good condi- 
tions they can come pretty near doing 
i By so doing they will make more 
money by themselves and for their 
companies, they will retain their own 
self-respect and the respect of that 
large part of the business public which 
has only contempt for people who do 
not know how to make money out of 
their own business. 


Technical Advantages—A liability 
agency has been criticised by certain of 
its competitors because it secures for 
its customers every possible advantage 
in the way of classification. An in- 
stance cited by a representative of an- 
other company illustrates this practice. 
The manual gives a certain rate for 
masonry contractors, but provides that 
for certain small work, namely the 
erection of two-story buildings to be 
occupied for business purposes down 
stairs and for residence purposes up 
stairs, the rates shall be lower. An 
agent secured the contractor’s liability 
line on the erection of a two-story 
building, to be occupied as a bank down 
stairs and as offices up stairs. He took 
a chance on getting the lower rate, but 
was promptly turned down by his com- 
pany, which pointed out that this case 





did not come under the exception to 
the general rule. 

Another agency got the line at the 
lower rate and-made it stick. How did 
it do it? The second story was to be 
occupied as offices, chiefly by doctors. 
The agent learned that one of these 
physicians was a young, unmarried 
man who proposed to live in a room 
adjoining his office. This agent ac- 
cordingly wrote the contractor for lia- 
bility insurance covering the erection 
of a two-story building to be occupied 
as a bank down stairs and for resi- 
dence purposes up stairs, and nobody 
could successfully maintain that this 
classification was incorrect. 

Of course it is ridiculous to maintain 
that it reduced the hazard of the con- 
tractor to the extent of 1 percent on 
his pay roll because a young doctor 
was going to sleep in one room in the 
building the contractor was erecting in- 


stead of using that room for a labor- 


atory or other professional purpose. 
That is one of the inconsistencies that 
often crop out in classifications and 
rating schedules. They are made to 
fit the usual run of cases, but there are 
occasional ones that they do not fit 
and when the shrewd agent finds one 
of these cases he gives the assured the 
benefit. 


Pointing Out Difficulties—The W ork- 
men’s Compensation Service and Infor- 
mation Bureau has sent out reprints of 
Ferdinand Friedensburg’s exposure of 
the evils of workmen’s compensation in 
Germany. This and many articles on 
workmen’s compensation appearing in 
the company papers might give rise to 
the impression that the companies are 
departing from their policy of nonin- 
terference with workmen’s compensa- 
tion legislation. This is not strictly the 
fact. The companies may be expected 
to fight state insurance schemes in- 
tended to put them out of business. 
They are also pointing out many of the 
difficulties that stand in the way of en- 
acting satisfactory workmen’s compen- 
sation laws. They are not opposing 
workmen’s compensation. In sending 
out the article referred to the bureau 
says: 

“Tt is not intended to take a position 
antagonistic to workmen’s compensa- 
tion. We are, of course, heartily in fa- 
vor of workmen’s compensation. All 
we mean to do is to point out the neces- 
sity of cure, in adopting a system of 
workmen’s compensation, that the 
workmen are not pauperized or ex- 
posed to the temptation to make fraud- 
ulent claims and that the cost to em- 
ployers be not underestimated.” 

This workmen’s compensation ques- 
tion is a stupendous one. The change 
from the present system of employers’ 
liability for negligence to compensation 
for all injuries to workmen is so far- 
reaching in its effects that at best the 





disturbance of business must be serious. 
This price can well ve paid if a work- 
men’s compensation system can be se- 
cured which is fairly free of sevious 
defects; but if industry is to suffer all 
the penalties of the change only to se- 
cure laws which are unconstitutional 
or unworkable the price paid for the 
legislative experimenting will have 
been too high. Upon manufacturers and 
contractors will fall much of the bur- 
den in the event that workmen’s com- 
pensation is adopted. Most of these 
are now among the assured of the lia- 
bility companies. The companies can 
scarcely do them a better service than 
to point out all the difficulties in the 
way of adopting workmen’s compen- 
sation, that lawmakers may appreciate 
these difficulties and, if possible, over- 
come them in a practicable way rather 
than sail gaily ahead over an uncharted 
sea. 

The companies are not planting mines 
to blow up the workmen’s compensa- 
tion ship; they are simply charting the 
reefs and shoals and warning of the 
derelicts and icebergs. Those who want 
a clear sea with nothing to scare the 
sailors may not be thankful for this 
work, but the business men who have 
to pay the expenses of the trip should 
be. 


Automobile Inspection—Most of the 
companies these days are having a care- 
ful inspection made of owners of auto- 
mobiles that apply for liability insur- 
ance. The inspections are made usual- 
ly by the same people who inspect for 
life companies. The inspection covers 
the financial responsibility of a man, 
his character, his use of intoxicants, his 
mental temperament, his nervous con- 
dition, his tendency to do daring things 
and so on. Liability companies have 
been caught on heavy losses by “joy- 
riders,” careless and dare-devil drivers, 
men who easily get rattled in a tight 
place and who are reckless. 


What Company?—There’s an old 
yarn about a fat and a lean duelist. The 
fat one complained that he offered a 
much larger mark to his antagonist’s 
bullet, whereupon the lean man pro- 
posed chalking his outline on the fat 
one’s body and no shot outside that 
chalk line would be counted. We are 
reminded of this story by the following 
notice which an accident insurance com- 
pany has placed in the elevators of sev- 
eral office buildings: “This elevator is 
limited to fourteen persons. All over 
that number riding on this car do so at 
their own risk.”—Boston Transcript. 





Not one man in ten knows aught 
about insurance other than life and fire. 
Make your town associate your name 
with surety bonds, and the people will 


know where to fill a want—U. S. F. & 


G. Bulletin. 











Vacation season is over. 
are going into session. 


GET YOUR START NOW 


It is Always Time to Solicit Fidelity Bonds and Burglary Insurance 


WRITE US FOR AN AGENCY 


EMPIRE STATE SURETY COMPANY 


WM. M. TOMLINS, JR., President 


84 WILLIAM ST., NEW YORK CITY 


The lawyers are back and the courts 
In several states elections soon will 
be held. Go after judicial and official bonds NOW. 





The Ride of Joy 


The chauffeur sat him-down -to think 
(Thirst is an awful thing), 

What he could do to raise a drink 
(Thirst is a fearful thing) ; 

His boss had gone to the cool seashore, 

And the man was lonesome and sad and 

sore, 
His thirst was sharp as the tusk of a boar 
(For ’tis a monstrous thing). 


The car was empty, cold and still 
(Now, what’s the use o’ that?), 
Voids there were that he could fill 
(And where’s the harm o’ that?), 
So he rolled ’er out and set ’er alight, 
The air was pleasant, though dark the 
night, 
And the way he flew was a beautiful sight 
(Little of harm in that). 


He called around ’mongst folks he knew 
(He was a sociable cuss), 
And he picked ’em up by one, by two 
(He was a generous cuss), 
He filled that car with as joyous a lot 
Of men and maids as could be got, 
And he whirled away—for the wheel was 
“sot” 
(Oh, he was a lively cuss). 


Into the country streaked that car 
(Life is a joyous thing), 
Out that way is many a bar 
(Thirst is an ugly thing), 
Loaded with love—or that’s what they 
call it— . 
Defiant and reckless, whatever befall it, 
The devils in hell could never o’erhau!l it 
(Life is hot blood on the wing). 


At 2 a. m. they were going strong 
(Devil a care had they), 
Burning the air as they tore along 
(Loaded for game were they) ; 
A drunken fool held the steering gear, 
A drunken crew sat behind to cheer, 
And Death looked on with malignant 
sneer 
(But never a fear showed they). 


Rides or lives, be they slow or fast 
(These were fast, you'll allow), 
Both rides and lives must end at last, 

(Some time, somewhere, somehow) ; 
Under a trestle they found the remains— 
Men, maids and car smashed to smith- 

ereens, 
The piled up ruin alone explains 

(The why and the where and the 

how). 


—W. E. Underwood. 


MORAL—Insure your automo- 
biles in the United States 
Casualty Company, 141 
Broadway, New York. 








Edson S. Lott, President. 





ae ie i ee ied e-ink one 2s ek ee k 


io ww =- i oa. Lead. ow. i. a. 8 in? ae ot?) an, 2 an oe ee ee ee ee ee ee ee eee 


vo =p 


ro 





id. 


November 16, 1911. 


THE WESTERN 


UNDERWRITER. 


Vv 








Surety and Fidelity 





Forecasting of the future should al- 
ways be done with some caution. It is 
easy to jump at conclusions which may 
be wrong. Nevertheless it is part of 
the duty of every business man to look 
as far ahead as possible and, applying 
the experience of the past to the condi- 
tions of the present, endeavor to learn 
what the future has in store for him 
and his business. 

Never before was there as much 
capital engaged in the surety business 
as now. Never before were there as 
many large companies of undoubted 
standing competing for the business as 
now. No other recent year has seen 
the failure of two weak companies that 
for several years did a general business 
and the virtual retirement of another 
which was able to protect its contracts 
and its agents. While the surety busi- 
ness was transacted a few years ago 
almost entirely by exclusive surety 
companies, now there are only a few 
exclusive surety companies of impor- 
tance left, the majority of the large 
companies being multiple line institu- 
tions, some of which had been engaged 
in the casualty business for years be- 
fore taking up bonding. 

Experience in other lines of insur- 
ance shows plainly that increased com- 
petition results in lowering rates to 
about the lowest margin consistent 
with safety—sometimes lower than 
that—in a large increase in the volume 
of business and in a broadening of the 
underwriting policies of the companies. 
In life insurance thousands of men are 
being insured every year who a few 
years ago would have been rejected by 
almost every reputable company; the 
writing of substandard risks is a com- 
paratively recent development. Speed 
in acting upon applications and in pay- 
ment of claims has also developed won- 
derfully. In fire insurance we have 
numerous examples of great companies 
crowding into unprotected towns; pro- 
hibited lists have grown smaller, while 
many institutions are now writing farm 
insurance, automobile floaters, hail in- 
surance, sprinkler leakage and other 
lines which even ten years ago they 
would not have considered for a min- 
ute. 

Now what may be expected in the 
surety business? The first develop- 
ment perhaps will be an increased de- 
mand for good agents. The pioneer 
companies had so much territory to de- 
velop and almost no _ experienced 
agency material that they had to be 
satisfied with mediocre representation 
at many points, but the increased com- 
petition will result in extra efforts to 
train agents to a high point of ef- 
ficiency. The companies writing surety 
business will have to employ more spe- 
cial agents to develop their local 
agency plants. More local men and 
more specials will necessarily result in 
corporate suretyship being brought to 
the attention of more people with a re- 
sultant great increase in the volume of 
business. But this increase will not 
satisfy ambitious companies and within 
a few years new lines of business will 
be developed which are not known now 
or are looked upon with suspicion. The 
companies that are inclined to frown 
upon lines out of the beaten track will 

¢ forced to adopt a more liberal policy 
to protect their agents. Companies will 
- Fane with each other to furnish 
Tf ns eents the best possible service. 
this can be done by the establish- 
ment of western departments they will 
be established. If an increase in the 
Power of branch offices or of general 
agi at important points seems best 
a Resene | the problem that plan will be 
leosh aan ut, whatever the plan, the 
agent anywhere will be able to 

get a: action on his business. 

ere is another featur 

overlooked. Both the Sekgeni na 
cont an _— did an exclusive surety 
ord to be pretty arbitrary to- 


wards each other if they were so in- 
clined. With the greater development 
of multiple-line agencies, the agent and 
the company will be bound more close- 
ly to each other by common interests. 
Each will have too much to lose in a 
fight to permit either one to start one 
unnecessarily. 

In view of these facts and probabil- 
ities does not the surety business pre- 
sent more opportunities now to the re- 
sponsible, alert, hard-working agent 
than ever before? He will have more 
competition, but it will develop more 
business, of which he surely can con- 
trol his share against the inexperienced 
man who will enter the field. Hundreds 
of these will take a whirl at it and quit; 
the permanent agent will fall heir to 
their business. The business he will 
receive from his own customers will 
grow with the natural increase in the 
size of contracts, of estates, of public 
deposits, or bonds required of public 
officials and of fidelity schedules, to say 
nothing of the entirely new lines of 
surety business which will be devel- 
oped. The prospects are good. What 
is wanted is men of intelligence, of in- 
tegrity, of character, who will work as 
hard as men have to work now to suc- 
ceed in any line, who will learn the 
surety business from A to Z, who will 
look after the interests of their com- 
panies and their customers and conduct 
their agencies on business principles. 


Who Become Embezzlers—Em- 
bezzlements, as a rule, are not the acts 
of villains or hopeless weaklings. Men 
of those two classes do not win places 
of trust and opportunities to embezzle. 
But men deserving of trust are not by 
any means haloed saints, because the 
man without a weak spot does not ex- 
ist. 

Many an. otherwise splendid man at 
a post of heavy financial responsibility 
has a weakness that he must bolster 
with money, a fondness for an expen- 
sive sport, an extravagant family, a 
longing for a fine home, or one of a 
hundred other private drains on his 
pocketbook. Everyone of those men, 
no matter what his character or record, 
is a danger requiring insurance.—U. S. 
F. & G. Bulletin. 








Women as Fiduciaries—One of the 











companies states that it is very seldom 
that a surety is justified in waiving joint 
control where the fiduciary is a woman. 
Here and there is a woman with the 
business ability necessary for a good 
executrix or administratrix, but most 
women are so little accustomed to busi- 
ness that if they are appointed fiduciar- 
ies they seek the counsel of some man 
to the extent that he practically acts in 
their stead. In that case the surety is 
virtually standing behind an unknown 
person and the only way to exercise 
any supervision over his acts is by 
joint control. 





Peace Officers—While surety com- 
panies as a rule are desirous of secur- 
ing public official business, they do not 
look with the same favor upon “peace 
officers” as upon other classes. The 
Fidelity & Casualty does not bond 
sheriffs, marshals, policemen and the 
like, because their liability to be sued 
for false arrest or other act in the line 
of their official duties adds to the haz- 
ard in bonding them, although for 
honesty and faithful performance of 
duty they may be just as good as any 
other public officials. Regarding con- 
stable bonds, the United States Fidelity 
& Guaranty says: “These have long 
since been placed on our prohibited 
list because we found, after years’ ex- 
perience, that the loss ratio was ex- 
cessively high and the cost exceedingly 
low.” 





Surety Held for Interest—Receiving 
interest on county funds and failing to 
account therefor was held by the su- 
preme court of Nebraska to be suffi- 
cient to justify the holding of the bond- 
ing company. County Treasurer C. M. 
Evans of Furnas county was sued on 
his official bond for $1,239 interest al- 
leged to have been received and not ac- 
counted for. He accounted for interest 
on $10,000 of funds not in bonded de- 
positories and failed to account for in- 
terest on $20,000 in bonded banks. The 
court held: 

“In an action upon a county treas- 
urer’s official bond, a petition states 
facts sufficient to constitute a cause of 
action if the pleading considered as a 
whole in substance charges that subse- 
quent to the enactment of chapter 50, 





laws 1891, the treasurer received inter- 
est upon county funds deposited by 
him him in various banks and did not 
account therefor.” 





Value of Service—Catesby C. Thom, 
assistant Pacific coast manager of the 
National Surety, says the successful de- 
velopment of the surety business in an 
agency depends almost entirely upon 
the personality of the agent and the 
service he gives. Regarding the value 
of service he says: 

“Too much stress cannot possibly be 
placed upon the value of good service 
in the handling of the business after it 
has been acquired, and in many cases 
this feature is the controlling consider- 
ation in the placing of business by pa- 
trons. Good service consists of vari- 
ous elements all tending to the same 
ultimate end, that of reducing to a 
minimum the delay and inconvenience 
to the company’s patrons. 

“In the first place, there should be 
great promptness in attending to the 
wants of a prospective applicant, and 
although one has been compelled to go 
into the rain to an attorney’s office a 
number of blocks away, on a hurry 
call, only to find that the desired bond 
is one which the agent cannot consist- 
ently handle, something has been ac- 
complished, in that the agent has clear- 
ly indicated to the attorney and his cli- 


ent, his disposition to serve with 
promptness and dispatch. _ . 
“Particularly in handling certain 


classes of judicial bonds is promptness 
often a most essential consideration, 
such as attachments, release of attach- 
ment, injunction, replevin, etc.; and no 
one thing is more thoroughly appre- 
ciated by an attorney, and more con- 
ducive to the acquirement of future 
business from him, than the agent’s 
ability to handle his business without 
unnecessary delay. 

“In a vast majority of cases, neither 
the attorney nor his client even know 
the name of the company with which 
they are doing business, but it is the 
agent himself with whom they are deal- 
ing, and their patronage has been won 
by the personality of the representative 
in the first instance, and the care and 
expedition with which the business has 
been handled thereafter.” 





$100,000.00 
Deposited with 
State of Indiana 


GOOD AGENTS WANTED—OHIO AND INDIANA 


LIBERAL FLAT RENEWAL COMMISSIONS 
BEST SELLING CONTRACTS ON THE MARKET TODAY 





EVER 


W. R. SANDERS 
General Manager 


ACCIDENT 
DISEASE 


NONTHLY PREMIUMS 


ACCIDENT anv ILLNESS 


MONTHLY BENEFITS 


PAYS MAXIMUM LIMIT 
ACCIDENT 24 MONTHS 


AMERICAN LIABILITY CO., 


ILLNESS 12 MONTHS 


Cincinnati, Ohio 














Capital $1,000,000.00 











J. L. HUMPHREY, Vice-Pres. and General Manager 
N. A. McMILLAN, Vice-President 
FRANK MEAD, Vice-President 


We are paying our local agents well— 
Select and write our General Agent nearest you for an appointment 


EQUITABLE SURETY COMPANY 


ST. LOUIS, MISSOURI 


JAMES E. SMITH, President 





ARKANSAS, Little Rock, Arnold Raines & Co. NEW YORK, New York City, E. B. McConnell & Co, 
COLORADO, Denver, Leonard C. goose Eldridge Agency OHIO, Cincinnati, Babbitt & Kellogg 

LLINOIS, Chicago, FP. A. Hancock, Corn Exchange Bank Building OHIO, Cleveland, R. H. Clark 

NDIANA, Indianapolis, H. H. Woodsmall & Co. OHIO, Toledo, Smith-Bowman 

T rles W. Barnes OKLAHOMA, Muskogee, E. J. Phelps & Co. 
MICHIGAN, Detroit, Wynne & Kinsella OKLAHOMA, Okiah City, Williams & Utterback 
I , Hood & Penny TEXAS. Dallas, I. Reinhardt & Son 
MISSOURI, Kansas Cit: . Wallace Insurance Agency TEXAS, Houston, Shelton & es 
NEBRASKA, Omaha, Harry S. Byrne WISCONSIN, Milwaukee, Eldred Agency Co. 


ALEX. MURDOCH, Vice-Pres. and Engineer 
WAL 


Surplus $250,000.00 


TER H. WEST, Secretary 
JOHN S. BATES, Treasurer 
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Accident and Health 


In his talk before the personal acci- 
dent and health section of the Interna- 
tional Association of Casualty & Surety 
Underwriters, Vice-President A. E. For- 
rest of the North American Accident 
said among other things: 

“We must bear in mind that this sec- 
tion must care for its own, with a full 
realization of the fact that the lure of 
the large premiums from employers’ 
liability apparently seduces many of 
the greatest companies from a proper 
appreciation of the importance of the 
personal accident policy, this, notwith- 
standing that almost every employers’ 
liability underwriter will state that the 
personal accident line is the most safe 
and profitable. Let us appreciate the 
temptation to use the personal accident 
policy as an introduction to a large 
manufacturing plant, or the weight that 
the payment of an excessive commis- 
sion on this single line wields as an en- 
tering wedge to a broker’s office or 
large agency and the tendency to make 
the personal accident policy attractive 
rather than safe. 

“Many of the companies, members of 
this section, depend for their entire pre- 
mium income on the sale of personal 
accident and sickness insurance with- 
out the aid of side lines, and such 
companies can afford only such com- 
petition as gives the agents a fair re- 
turn for their services, and being under 
obligation to depend for profits on an 
average claim ratio on one line alone, 
the promulgation of such policy con- 
tracts as approach too closely the bor- 
der line of life insurance at accident 
rates, may easily jeopardize the finan- 
cial standing of any single line com- 





any. 

“I do not advocate any ‘combine or 
other thing,’ as inhibited by certain state 
laws, but I believe this an appropriate 
time for the adoption of a code of ethics, 
whereby such acts as rebating and the 
twisting of agents and business from 
one company member of this associa- 
tion to another, shall be placed in the 
same estimate held of the respectability 
of the profession of the porch-climber. 
There is plenty of unworked material 
at hand without tearing down any la- 
boriously built structure. Let us look 
for big things; work together for a 
definite goal, and good results will cer- 
tainly follow!” 


Big Field Open—Too many men sell- 
ing accident insurance? Not so that 
you could notice it, except through blue 


AGENTS! LISTEN! 


Write insurance for a Strong, Growing 
Company; one that pays losses promptly. 
We never had a lawsuit on a claim. 
Then, too, we can give you personal 
cooperation. 


Decide to have these advantages - Write us now 

American Casualty Co. 
READING, PENN. 

Accident Health Plate Glass Burglary! 


INTER OCEAN 
Life & Casualty Company 








Health and Accident Insurance 


@ We want good State and District men 
at once. Liberal commissions. Only expe- 
rienced, able young men wanted. Address 


W.A. NORTHCOTT, President 
SPRINGFIELD - - ILLINOIS 


goggles. Instead of being overdone 
the business is but half done. Only 
one man out of every hundred carries 
accident and health insurance. There 
are thousands of towns in the United 
States where not an accident company 
is represented, though here and there 
one may be misrepresented. The field 
is still unworked. The surface has 
scarcely been scratched. It is waiting 
for the fellows who will put their hands 
to the plow and reap the golden har- 
vests. 


A Poor Excuse—The man whose wife 
is well fixed financially often says he 
does not need health and accident in- 
surance. He needs it just as much as 
the next man, because there is no guar- 
antee that his widow will be as well 
fixed as his wife. If the condition could 
be guaranteed there might be some 
merit in the argument. A health and 
accident policy will furnish a guarantee 
that does not come with investments of 
the ordinary kind. 


“Insurance Poor’—With a good 
health and accident agent there is “no 
chance” for the man who says he is “in- 
surance poor.” The “poverty stricken” 
one says that he has life and fire insur- 
ance and the premiums amount to so 
much that he must lop off his accident 
policy. The agent comes right back. 
He says that is all the more reason for 
the man carrying disability protection, 
for should he become sick or be in- 
jured he would have to lop off all of his 
insurance unless there was a steady in- 
come of indemnity from the accident 
policy. 





COLORBLINDNESS “SICKNESS” 


For a railroad employee to lose his 

position as the result of color blindness 
is equivalent to being sick and disabled, 
in the opinion of the Nebraska supreme 
court, and one so situated can recover 
accident insurance under a policy which 
provides against the hazards of disease 
or accident. The decision was rendered 
in the suit brought to the court wherein 
John Kane, formerly a switchman on 
the Burlington, sued that railroad and 
its relief department. The syllabus of 
the court’s opinion reads as follows: 
_ “A railway night switchman becom- 
ing colorblind during his employment 
is thereby rendered sick and disabled 
within his employer’s contract that he 
will pay him sick benefits for a limited 
time while he is disabled by sickness 
or accidental injury, provided that the 
fact be established by proof of acute or 
constitutional disease.” 





Miscellaneous Lines 


—_—_ 


The getting together of the steam 
boiler insurance companies on a plan 
of rating which shall be uniform and 
reasonable is a long step in advance. 
The insurance element in the steam 
boiler business is comparatively small. 
When a company gets stung for thirty 
or forty thousand dollars on one ex- 
plosion it may not look at it that way, 
but the fact remains that steam boiler 
insurance is essentially a guaranteed in- 
spection service. This being true, one 
of the first elements to enter into the 
rate is the actual expense of inspecting 
a boiler after the inspector has arrived 
on the ground, together with the share 
of the overhead expense which that 
boiler should bear. Another element 
is the cost in time and traveling ex- 
pense of getting the inspector to the 
boiler. This is no greater if there are 
ten boilers to be inspected in one 
place than if there were only one; but 
if the boiler is located at some dis- 
tance from one of the central points 
where inspectors are usually located 
there is an extra expense, which must 
be borne by the owner of that boiler. 
Then comes the item of insurance, the 
limit of indemnity the company will 
pay. The rate of insurance having been 
decided upon, together with the charge 
per boiler multiplied by the number of 
boilers and the charge for one location 
multiplied by the number of locations 
and extra distance charge for any one 
of them added, make up the total rate. 

Rates on boiler insurance have been 
badly demoralized and some companies 
have been losing money on this line. 
A uniform rating system was badly 
needed. 





Fly-Wheel Insurance—William H. 
Boehm, superintendent of the boiler 
and fly-wheel department of the Fidel- 
ity & Casualty, states that the frequency 
and destructiveness of fly-wheel ex- 
plosions caused manufacturers to urge 
insurance companies to-take up the in- 
spection and insurar.ce of fly-wheels in 
connection with boilers, and it was this 
demand which caused the Fidelity & 
Casualty to begin writing the line in 
1901. About fly-wheel losses Mr. 
Boehm says: 

“As a matter of record the percent- 
age of fly-wheels in use that disrupt is 
greater than the percentage of boilers 
in use that explode; and the average 
loss ratio on fly-wheal insurance is 
more than twice as great as the average 
loss ratio on steam-boiler insurance. 

And while this proves that fly-wheel 





protection is of greater benefit to fac- 
tory owners than steam-boiler protec- 
tion, it also proves that the average 
rate for the average fly-wheel must of 
necessity be greater than the average 
rate for the average steam-boiler. 
“The reason for the high loss ratio is 
that practically every loss is a dis- 
astrous loss. There are practically no 
small losses. Fly-wheels are expensive, 
being worth in round figures between 
five and six cents a pound finished and 
installed in place on an engine. Be- 
sides the loss of the expensive fly-wheel 
there is the loss of the leather belt 
which frequently costs as much or more 
than the wheel itself. Then there is the 
loss on the engine which is nearly al- 
ways wrecked, the loss on the assured’s 
property damaged by the disruption, 
the damage to the property of others 
for which the assured is liable, and 
damages for personal injuries or death 
caused by the disruption of the wheel.” 


Pay Roll Money Stolen—Miss Filor- 
ance E. Thomas was robbed of a hand- 
bag containing $600 by a young man, 
who snatched the bag from her in front 
of her father’s place of business, 628 
Plymouth place, yesterday afternoon. 
She had drawn the money from a bank 
for the pay roll—Chicago Tribune, 
Oct. 25. 


Get After Burglary Business—New 
Amsterdam Casualty Talks takes an 
encouraging view of the possibilities of 
burglary insurance. It says: 

“Burglary insurance should be one of 
the easiest form of insurance to write. 
It meets a need which almost every 
man feels. The policy is a plain, easily 
understood contract which requires 
practically no explaining. The pre- 
mium required is a mere trifle com- 
pared with the possible return. If one- 
quarter of the energy and effort was 
put on burglary insurance which was 
given to personal accident or to liabil- 
ity insurance when they were new, it 
would grow as neither of them did. Go 
to any residence street in your city 
where the houses show wealth or even 
moderate competence, and every house- 
holder needs this insurance. Nine- 
tenths of them will take it.” 

This is the-time of the year when 
burglary insurance agents should be 
active. In about a month the longest 
night will be here. The long wintet 
nights, when few people are out of 
doors, are harvest season for burglars. 





Will your child have to work to sup- 
port you after you are disabled? 














LIBERAL CONTRACTS TO LIVE AGENTS! 


EDERAL ¥ |NIONQURETY 








Address 








URNISHES 
CASUALTY INSURANCE 








NEXCELLED 


SURETY BONDS 


AGENCY DEPARTMENT 


FEDERAL UNION SURETY COMPANY, INDIANAPOLIS, IND. 





ECURITY 
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CASUALTY & SURETY 

Write Any of the Following When You Have Cas- 

oe Aa Take an, Ageany, only B Dhiabie 

ILLINOIS 
ATIONAL SURETY COMPANY 
The Rookery 
Surety Bonds of every description 

JOYCE & COMPANY, Inc., General Agents 

CHICAGO 


HE TITLE GUARANTY 
& SURETY COMPANY 
Building 











CHICAGO, ILL. 


p= L. WICKES, Jr. 
GENERAL AGENT 





The Pennsylvania Casualty Co., 4 Scsnatee. Pa. 
Liability. Plate Glass, i nd Health 


Globe Suret: pa of Kansas ao Mo. 
Fidelity and Surety 


108 South La Salle Street 
CHICAGO, ILL. 


EO. K. THOMAS 
Surety Manager of Illinois 
Maryland Casualty Company 
604 Chamber of Commerce Bldg. 
General Surety and Bonding Business 


CHICAGO, ILL. 


IOWA 


LVERSON & MONTROSE 


General Agents for Iowa 


United States Casualty Co. 
Liability, Steam Boller and Automatic 


Insurance Company of North America 
Aatemeblhe and ofl Senter tasurense 


DES MOINES, IOWA 


MICHIGAN 


ORLEY & FISHER 

Managers for Michigan 
Southern Surety Co. of St. Louis 
Michigan Agents Wanted. 
Prompt Service Guaranteed. 

900 Union Trust Building, 
DETROIT, MICH. 

Chas. Whitaker J. K. Livingston 


| penny BROS. & LIVINGSTON 
613-618 Chamber of Commerce Bldg., 
Michigan State Agents Fidelity & Deposit Co. of Md. 
Correspondence Solicited. 


DETROIT, MICH, 


HE HASKINS AGENCY CO. 
Hammond Building 


Every form of Casualty Insurance and 
Surety Bonds 


“We Can Place It.” | Correspondence Invited 
DETROIT, MICH. 





























ETROIT INSURANCE AGENCY 


General Agents for Michigan 
ROYAL adeno pt COMPANY 
- All Classes of Susy B hoe Liabitity, 

yers '° . 
Elevator and — Lia- Boller and Fly Wheel 
bility; Personal Health Plate Glass. 
and Accident. Burglary Insurance. 
DETROIT, MICH. 


MINNESOTA 


yoo" & PENNEY 


CASUALTY AND SURETY 
INSURANCE SPECIALISTS 














The Phoenix 


MINNEAPOLIS 


D H. EVANS 
© Northwestern Manager 


CONTINENTAL CASUALTY CO. 


For Minnesota, North and South Dakota 
and Northern Wisconsin. 


Good Agents Wanted 
Andrus Building 
MINNEAPOLIS, MINN. 


STERLY-HOPPIN CO. (Inc.) 
Plymouth Building 
INSURANCE SPECIALISTS 


N. W. Managers M Casualty Co. 
Resident Agents Ta Baskere Surety Co. 


Agents wanted in Minnesota and Dakotas 
Prompt Service Both Phones 
MINNEAPOLIS, MINN. 


= — 











Agents for Southern Siianceete 
of the Liabilit 
TRAVELERS INSURANCE co. 


Every form of Casualty Insurance 
NEW YORK LIFE BUILDING 
MINNEAPOLIS, MINN. 
— & TULLY 


Northwestern 
NATIONAL CASUALTY COMPANY 


Agents’ correspondence solicited 
423 Palace Building 
MINNEAPOLIS, MINN. 








AYNE & COMPANY 
General Agents for Minnesota 


N. Y. Plate Glass Insurance Company 
703 Hennepin Avenue 
MINNEAPOLIS, MINN. 


ORRIS BROS. 
General Agents 





Preferred Accident Insurance Co. of New York 
We settle our own claims 
702-703 Andrus Building 


MINNEAPOLIS 


—_— S. BRYANT COMPANY 
Casualty Insurance and Surety Bonds 





Northwestern Managers, Maryland Casualty Co., for 
Minnesota, North and South Dakota. 


ST. PAUL, MINN. 





poUiTaBLe SURETY COMPANY 
Capital $1,000,000, fully paid 


Agents Wanted in Michigan 





WYNNE & KINSELLA 
General Agents 
(Lower Peninsula) 
Chamber of Commerce Building 
DETROIT, MICH. 


SEND FOR our illustrated cata- 
I of insurance office equip- 


ment and supplies. The Western 
Underwriter Co. 

















NORTH DAKOTA 


M. HOLMES 


@ FIRE, TORNADO AND PLATE GLASS 
INSURANCE, SURETY BONDS 


&L.&G., L.&1, £0. 
¥. Y. Y: “ES en ‘Und.;, National: Soast Sioreseh 
s bogs N-B.& M3 Peamyivanas Oi Cite 





GRAND FORKS, N. D. 


OHIO 


a A. MILLER, Gen. Agt. 
United Surety Co. 
Surety, Court, Fidelity, Plate Glass, Personal 
Accident, Burglary 











Telephones : 
Long Distance Phone 72. Office, Main 1329 
Residence, Marlo 305} 
507 Century Building 
CLEVELAND, O. 





Industrial Disability 


Some agents are weakened and in- 
jured by self-satisfaction. They work 
up a large enough business to pay a 
living income and think they have ac- 
complished all that is necessary. The 
business has a crying need for the fel- 
lows who will do more. The industrial 
accident companies are but skimming 
the surface and no agent should feel 
satisfied until he has so cultivated his 
territory that the man not carrying sick 
and accident insurance is a rare excep- 
tion. There is no getting around the 
need of such protection for every wage 
earner in the United States and it is 
simply a case of making him realize his 
true condition. When he does he will 
be paying his premium monthly. 

Now there is that big field for every 
industrial accident man in the country 
and there will be no time for him to sit 
down and smile a smile of self-satis- 
faction until he has the majority in- 
stead of the minority contributing to 
his debit. It’s there, waiting for the 
man who will go after it. 











Evening Work—Evening soliciting 
among wage earners pays overtime 
wages. For the amount of time ex- 
pended the return is greater than on 
daytime work. The reason is that in- 
tensive cultivation always produces big- 
ger crops and there is more chance for 








- yon R. LAURENSON 
General Agent Northeastern Ohio 
NATIONAL SURETY COMPANY 
AMERICA’S LEADING SURETY COMPANY 
708-700 Park Bidg. 
CLEVELAND, O. 





AT ALL 
YOUR THE 
SERVICE TIME 





NATIONAL SURETY COMPANY 


AMERICA’S LEADING SURETY COMPANY 
The Ferris Agency Company 
General Agents 
1216-17 Union Trust Building 
CINCINNATI, O. 


EESE-OWEN-CLARK AGENCY 
Suretyship and Insurance 
Congest i Fidelity and Deposit Company of 
city — London Guarantee & Accident Co., 
Ltd., (Credit Dept.) 
Nine Twelve Society for Savings 
CLEVELAND, O. 


ILMER D. LEWIS 


General Agent 
AMERICAN CASUALTY CO, 
of Reading, Pa. 
UNIee CASUALTY INS. CO. 
of Philadelphia, Pa. 


707-708 Reibold Building 
DAYTON, O. 














WISCONSIN 


HE FRANKFORT 


Marine, Accident 
and Plate Glass 


INSURANCE COMPANY 


LOUIS AUER & SON JULIUS BACHER 
General Agents Wisconsin Manager 


MILWAUKEE, WIS. 


ETNA ACCIDENT & LIABILITY CO. 
Howard D. Plimpton, General Agent 
WISCONSIN AND NORTHERN MICHIGAN 
Casualty and Automobile Insurance 
303 Pabst Building 
MILWAUKEE, WIS. 











intensive work on a wage earner after 
his day’s work is done than while he is 
doing it. Possibly the average work- 
man does not feel that he is selling 
every second of his time between the 
blasts of the whistle to his employer 
but he does feel that he cannot give 
much of this time either to himself or 
to any one other than his employer. 
He may give a few minutes to a solicit- 
or for accident insurance. It is certain 
he will not give time enough for the 
agent to present his arguments as fully 
as it should be. While he will not give 
sufficient time, neither will he give suf- 
ficient attention, for his mind is on his 
work, 

At night he feels that he is through 
for the day and can give attention to 
something other than work. He is in 
a talkative mood and a good agent can 
always get the business when he gets 
his prospect to talking, for the average 
man will talk himself into signing his 
name on the dotted line. Successful 
solicitors do much of their work in the 
evenings and there are some who reap 
their biggest harvests between twelve 
midnight and one. They are the ones 
who visit the manufacturies that run 
nights and this is the “noon hour” for 
the night shift. Twenty minutes is the 
extent of eating time and the other 
forty is given over to talking and visit- 
ing. And the talking time of the pros- 
pect is the harvest time of the agent. 





Value of Industry—When business is 
poor just remember that it will be lots 
worse if you spend your time moping 
about it. Don’t be a weather vane. 
Stand firm and keep hustling. 

There are a lot of fair weather agents 
in the business and when business is 
dull they sit down, think about it and 
get more discouraged. Now while the 
other fellows are doing this you can 
pound away at your own prospects and 
theirs too. It means a lower average 
yield, of course, but you have just so 
much more acreage from which to fill 
your granaries. 

Business is always good for the de- 
termined worker. A thorough deter- 
mination to get the applicants will 
bring results in fair weather or foul 
and think how much farther you will 
be ahead at the end of the year than 
if you had spent your time in complain- 
ing. 





Should Explain Provisions—When a 
prospect objects to some provision of 
your policy explain to him why it is 
there. If he wants some provision that 
isn’t there explain its absence. Pos- 
sibly you don’t know the whyness 
either way, but you can find out from 
the home office of your company and 
there is a satisfactory explanation for 
every word and for all that is omitted. 
A satisfactory explanation will do won- 
ders. It often lands the business that 
you wouldn’t get without it and it also 
raises the position of yourself, your 
policy and your company in the minds 
of your clientele. People like to do 
business with men who know all about 
what they are selling. 





Should Use Judgment—The perma- 
nency of a health and accident business 
depends largely on the judgment used 
by the agent in fitting the policies he 
sells to the incomes of the policyholder. 
Some agents try to sell only the high- 
est priced policies. Others appear to 
know nothing but the dollar a month 
contract. The result is that some men 
are going to buy policies that do not fit 
their wants and lapses follow. 

A coal miner has a hazardous occu- 
pation and his protection comes high. 
judged from the point of income he 
should have a policy costing about $2.50 
a month. But that is too expensive for 
the average coal miner. It would be 
better to sell him something between 
a $1 and $1.50 a month. A locomotive 
engineer is in about the same class as 
regards hazards of occupation but his 


income is larger. He can easily pay 
. 
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from $2 to $5 a month. Should he be 
sold a cheaper policy he is apt to con- 
sider the benefits and indemnity as in- 
consequential and drop after a few pay- 
ments. 

The same course of reasoning holds 
good in selling commercial policies. 
The professional man is a good pros- 
pect for a $60 a month indemnity policy 
as it fits his income both from the point 
of cost and the point of returns. For 
the older man in the same calling the 
policy, should call for $100 a month. 


used the stronger and larger it grows. 
It is up to every agent to set a standard 
for this form of investment and pretty 
good one is the $100 a day standard— 
one application for each working day 
of the year. 


Earnestness—Earnestness is a good 
thing, but don’t show too much of it. 
There is an earnestness that runs as 
silently as a deep river and there is an- 
other kind better exemplified by a she 
cat to whose kitten a pup is showing 
too much attention. 

I have in mind two men, both solic- 
itors. One is an experienced politician. 
I never heard his voice raised above a 
low conversational tone. He is never 
excited, never perturbed. Opposition 
seems rather to call forth his pity or 
indulgence than his anger or determi- 
nation to overcome it. He is always 
suave, but never soft-soapy, courteous, 
cordial, pleasant. It is not his earnest- 
ness that impresses you so much as his 
imperturbability and the evenness of 
his temper. Yet that man is a power 
in politics and in business. He is just 
as earnest in his determination to have 
his own way as any man one could find. 
He has earnestness, but he does not 
display too much of it. 

The other man is also a good solic- 
itor, but he has to overcome opposition 
he himself creates. He is so earnest 
that he can scarcely understand how 
anybody else can look at a question in 
a way different from his own. As he 
talks his color rises and so does his 
voice. The feeling on the part of the 
prospect is that he is going to force 
him to do his will if moving heaven and 
earth can accomplish it. The prospect 
intellectually braces himself for a tug 
of war. Often he finally gives in, but 
it is because he has been convinced, 
largely against his will, rather than per- 
suaded. 

It is the old fable of the sun and the 
wind. The wind may blow the man’s 
cloak off and it may not, but the sun is 
almost sure to make him take it off, 
and that without darting out any rays 
that scorch or blister him. 





Confidence and Courage—Confidence 
and courage are powerful forces for 
success. Distrust and cowardice are 
powerful forces for failure. Success 
loves the trustful and brave. It detests 
the doubting and timid. Famed war- 
riors, statesmen, business men, lawyers, 
doctors and financiers were, to the man, 
full of confidence and courage. Not 
one was a doubter or a coward. Each 
believed in himself and his mission and 
fought bravely. The house of failure 
holds the weak-kneed. 

Confidence and courage are buds that 
will bloom into success. They need 
nourishment and cultivation and to 
make the blossoms as big and beautiful 
as possible it is necessary to pinch off 
other buds that sap the strength of the 
bush. The buds to begin on are those 
of fear, distrust, discouragement and 
delay. 


Must Get Among People—Business is 
rotten for the insurance agent who sits 
in his office and waits for customers 
and thereby hangs a reason for mighty 
rejoicing. If people were in the habit 
of seeking out the agent as they are in 
the habit of going to the doctor or the 
lawyer it might be that it would be un- 
professional to solicit. The physician 
or attorney who goes after business 
is looked upon as a shyster. The agent 
who doesn’t go after business is con- 
sidered a dead one. The result is that 
the lawyer and doctor begin their 
careers with the expense of putting on 
a good front and spending years in 
working up a practice while the insur- 
ance agent starts out with everything 
but his time provided by the company 
he represents and within a few months 
can work up a substantial income. 





“If you don’t believe that honesty is 
the best policy, try it.” 


Will Buy 


26 American Assurance 
26 American Union Fire 
25 Acme Fire 
10 Central National Fire 
10 Central Life, Ottawa 
100 Conservative Life (Va.) 
26 Forest City Life 
100 Great Southern, Texas 
26 International Life 
10 North American Life 
25 Old Colony Life 
60 Old Line Life 
26 Peoria Life 
100 Wisconsin National Life 


DUDLEY A. TYNG & CO. 


Specialists in Insurance Stocks 


108 S. La Salle St., Chicago 





Make an Investment—Every time 
you sell a policy you make an invest- 
ment. You put in time and energy. 
The policy fee is an immediate return, 
the collection commission is your fu- 
ture income and the added ability that 
comes with each success is your capital. 
The average industrial policy means $5 
to the agent the first year and, assum- 
ing that 5 percent is the usual income 
from money, you are accomplishing 
just as much from an income stand- 
point by selling one policy as you 
would be doing by investing $100. Of 
course you would still have the money 
as well as the income but it is well to 
consider that all you are putting into 
the production of an application is time 
and energy. Without the application 
you would be minus just as much time 
and with it your energy is increased, for 
energy is like a muscle, the more it is 








Fidelity and Surety Bonds Accident and Health Insurance 


Southern Surety Company 
Assets - - - -= _ $1,139,581.10 
Capital, fully paid - 


Surplus oe 
Reserves - ” - 





750,000.00 
305,957.81 
83,613.29 


COMMERCIAL ACCIDENT: DEPARTMENT 


Our policies provide accumulations from the start, pay life indemnity for total 
disability from Accident, Hospital Fees, Surgical Operations, Double Indemnity, 
Beneficiary Insurance, etc. 

We Grant 


$6,000.00 Accidental Death, $30.00 per week Accident Indemnity, 
$9,900.00 for loss of two members. 
Select class premium $25.00 per year. 


INDUSTRIAL ACCIDENT DEPARTMENT 
Just What Everybody Wants 
A policy providing that benefits for disability lasting longer than one menth shall 
be paid at the end of each month. 
Illness benefits in 45 days. 
Reinstatement in ten days. 
Applications short and brief. 
A sure competition killer. 
Also monthly policies that pay full indemnity for illness, regardless of house 
confinement. 
We have some splendid openings for good, live agents. 


General Offices: New National Bank of Commerce Bldg., St. Louis 

















The Fidelity & Casualty Company 


92-94 Liberty and 97-103 Cedar Streets, New York City 
Semi-Annual Statement, June 30, 1911 


$10,160,849.69 
Capital and Surplus 


Losses paid to June 30, 1911 36,063,720.35 


This Company grants insurance as follows: Fidelity Bonds, Surety Bonds, Burglary, 
Plate Glass, Steam Boiler, Fly Wheel, Employers’ Liability, Public, Teams, Automobile, 
Workmen’s Collective, Workmen’s Compensation, Elevator, and General Liability, Per- 
sonal Accident, Health, Physicians’ Liability, and Druggists’ Liability. 


SURETY BONDS 


In all Judicial Proceedings, for Contractors, for Persons Holding Posi- 
tions of Trust, for City, County and State Officials, for Notaries Public 


PROMPT SERVICE AND SATISFACTORY RATES 
We have some desirable contracts for agents who can produce. 


Globe Surety Company of Kansas City, Mo. 


Cash Resources $600,000 


ROYAL CASUALTY CO. 


GEORGE E. DICKSON, President. 
es, containing exclusive features, which render them ready sellers. Our 
yalty to the Policy-holder,” which accounts for the popularity of Royal Casualty 

openings for General Agents. 


Principal Branch Office, 19 South La Salle Street, Chicago. 











ORGANIZED 1897 
CAPITAL $100,000 


Issues u te Polici 
motto is ‘ 
Polici 














AMERICAN INDEMNITY COMPANY 
Tacoma Building, CHICAGO 
The Pioneer Health and Accident Company of Illinois 
Issues a full line of attractive policies which provide a Natural Death Benefit, $1,000.00 


Travel Death Indemnity, and an Increasing Indemnity for a prolonged illness, which 
are features not offered by our competitors. 


Agents wanted in Illinois. Liberal Renewal Contracts to “business getters.” 











The National of Detroit 


PIONEER OF 
Accident and Health 


Insurance 


Up-to-date Policies 


SALARIED POSITIONS FOR HIGH-CLASS MEN 
OF EXPERIENCE 


NATIONAL 
CASUALTY 


Cc 


ETRo\ 














NOTICE coh operation we a 
changing to Stock Basis. Excellent proposition 


to Stock Salesmen. R. B. Beson, President, 
622 Metropolitan Bldg., Minneapolis. 


The General Accident 
PHILADELPHIA 


best serves producers and the public. Its Agents adjust and pay 
all claims at sight. What you cannot get in the line of health 
and accident insurance with the “General” is not worth having: 











